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ASSETS, OVER - - Raa - $7,500,000 
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CHARLES STANTON, President. 
CHAS. M. HIBBARD, Actuary. wat ms GEO. F. SNIFFEN, Secretary. 
PROGRESS OF THE COMPANY. : INCREASE IN ASSETS. 

Period. New Policies Issued. Amount Assured. Per tod. Amount. 
1853 to 1859—6 years, - - - 1,446 $3, 496,666.50 | 1853 to 1859—6 —/ - 4 . . $ 98,219.57 
1859 to 1865—6 - - - 3,642 9,249,715.66 | 1859 to 1865—6 2a . . . “ : : 349 341-99 
1865 to 1872—7__‘“ - - - 45,053 125,742, 354-35 | 1865 to 1872—7 a . . . - ‘ 71208, 439.26 
Total - = . i A . , 8,488,736, 51 | Totals, 19 years, - - - - - - -  $7,654,000.82 

— Svea $138,488,736, 51 Add: Capital Stock, - . - - - - - 100, OOO. OG 


ASSETS, Jan. 1, 1872, - . . . ° > - -  $7,754,000.82 
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SOUTH.- STERN—NeEw Organs, La. For States of Louisiana, Texas and Southern Mississippi.....+++++seessereecccccececcecccceesecereserss rd va - CRAIG, Manager. 
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PENNSYLVANIA.......-++ NP O0664 0056604600665 00.606608 000660065 6066050bNS6 E0665 6hnns0baghen 6eeeneenenoones DUY & WOODS, wore A ote aN Walnut Street, Philadelphia, 
ae acc awee a eSESS6U 4060565500000 02180bnSedewedIseneeesdds ebd ou EOE Ss oh sy ROETEOEEEEDSS UO SEROOS-06 Ww. 2. HASTI General Agents Charleston, 
Sr, TEED PERE OE BE MAEEO Oy ccc cccccccsccsdv0nstccsobcusestcccetunesensseeese seh SEPsebeeneses se envescessvacend GEO, i. ELAND General Agent, St. Louis. 
a ethan Ud 6s Ube 65690 HO 6404000 606.0000.060 666 004016650005608 0664 Ck eUNEO6SSEAG40 6 OTEUNE SEES UES 0 ORCC 08 > GEE eeces W.1. KEITH, Special Agent, Re oston. 
PPUTTTTTTTTTTTTLITITILITLELI LLL eee eee sEO. E. FAIRCHILD. Genera! Agent, Cincinnati. 
SOUTHERN NEW JERSEY—OPFPFICE, CAMDEN... ccccccccccvccccescvccseesseessesescecceces ses eeseseseecceceesccccescccccoes P eee NICHOLS & MAY Tensenl Agents. 
eas SEE intee- caaccou General Agent, New York. 260 Fulton Street. 
ANDREW ANDERSON, 239 Broadway. 





Fire Insurance Company of Liverpool and London, England. 


UNITED STATES BRANCH OFFICES, 216 BROADWAY, ‘sortie: 


WM. H. ROSS, Manacer. 


CAPITAL, ASSETS in United States, 
£, 2,000,000. $722,413.11. 


Insures against loss or damage by fire at current rates. AGenctes in all important points in the United States, 
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FRANKLIN FIRE INSURANCE COMPANY, OF 


Endex to Adbertisements. 


—_—— 


FIRE AND MARINE INSURANCE. 


—— = 281. 


RANKLIN INSURANCE COMPANY, WHEEL- 
— Va. Page 288. 





GEO. C. CLARKE & CO., FIRE MARINE AND 


APRIATIC FIRE INSURANCE COMPANY, Of 
New York. No. 187 Broadway. Page 274. 





ABTNA INSURANCE COMPANY, HARTFORD, | 
Conn, Bran ffice, No. 171 Vine street, Cincin- | 
nati, O.; F. C. BENNETT, Genswa Agent. Goopwin & 
Pasco, Agents, Chicago. —_ 302. 


ALEMANNIA INSURANCECOMPANY OF CLEVE- 
land. WaLker & LoweLL, Managers Western De- 
partment, Chicago. Page 282. 





ALLIGER BROTHERS, GENERAL INSURANCE 

Agency, No. 1o Pine street, New York. Agents for 

the Commercial Union (London), National, Glens Falls, | 
and Merchants Fire Insurance Companies. _ _ 


ALPS INSURANCE COMPANY, ERIE, PENN. 
Page 2 277+ 








AMERICAN | FIRE INSURANCE COMPANY, OF 
Philadelphia, Frame, Hare & Lockwood, Managers | 
General Agency Department, No. 88 Wall street, New 
York. Page 281 a. 





AMERICAN CENTRAL IN SURANCE COMPANY 
Nos.6,8 and 10 South Main Street, St. Louis. Page 284. | 


eaeene | 


AMERICAN "EXCHANGE FIRE INSURANCE| 
Company, No. 141 Broadway, New York, Page 27s. | 





AMERICAN INSURANCE COMPANY OF CHI- | 
cago. Page 287. 





ARCTIC INSURANCE COMPANY, No. 212 BROAD- 
way, New York, Page 274. 


B4Y STATE FIRE INSURANCE COMPANY OF 
Worcester, Mass. Page 277. 





BLACK RIVER INSURANCE COMPANY, WATER- 
town, N. Y. Pages 285 and 286 a. 





BREWERS AND MALSTERS FIRE INSURANCE 
Company, No. 139 Broadway, New York. Page 276. 





REWERS INSURANCE COMPANY OF AME- 
rica. Milwaukee. Page 281. 
CHARLES H. CASE, AGENT OF THE INSUR 
ance Company of North America, Springfield F. & M. 
Peoples (Worcester), National (Boston), and Royal Insur- 
ance Companies, No. 160 LaSalle street, Chicago. Page 235, 





HAS. W. STANDART & CO., FIRE AND 

Marine Agency. No. 139 Broadway, N.Y. Agents 

for Faneuil Hall Ins. Co., of Boston; Merchants’ Ins., ot 

Newark; Triumph Ins., of Cincinnati; Amazon Ins., ot 
Cincinnati; Inland Ins, Union, of N.Y. Page 276. 


CiteNs INSURANCE 
Broadway, New ¥ ork. 
Citizeys INSURANCE COMPANY, OF NEW- 
ark, N.J. Page 236. 


COMPANY. No. 156) 
Page 274. 





OLUMBIA FIRE INSURANCE COMPANY, OF 
New York, Office 161 Broadway, New York. Page 275. 
(CONTINENTAL "INSURANCE COMPANY. No. | 
102 Broadway, New York. Participating. Page 283a 
and ago. 








ONNECTICUT FIRE INSURANCE COMPANY 
of Hs artford, Conn, Page 276. 





(CORN EXCHANGE INSURANCE COMPANY, New 
York. Page 276. 
AVIS & REQUA, No. 164 LA SALLE STREET, 
Chicago, Agents for the Imperial, American Central, 
Standard and St. Joseph Fire and Marine Insurance Com- 
panies. Page 2706. 











EXCHANGE FIRE INSURANCE COMPANY, No. 
170 Broadway, New York. Page 274. 


FARMERS’ MUTUAL FIRE INSURANCE COM- 

pany, of York, Penn. Cuerprpu & Brown, Agents. 
No, 176 tena N.Y. Brooklyn office, 200 Montague 
Street. Page 2°o0 





F!REMENS FUND INSURANCE COMPANY, OF 
California, Branch Office No. 114 Broadway, New 

Vouk, | Sxess & Boucnron, Managers. 

FIREMENS INSURANCE COMPANY, OF el 
York, Office No. 153 Broadway. Page 275. 


P: age 282. 


GIRARD 


| Company. 


He ron FIRE INSURANCE COMPANY, 


Inland Insurance, No. 170 La Salle street, Chicago. 
Agents for the Home, (Columbus), Manufacturers, Hoff- 


| man, and Northwestern National Fire Insurance Companies. 
| Page 276 


GERMAN-AMERICAN INSURANCE COMPANY, 
of the city of New York. Office, No. 139 Broadway, 
New York, Page 282. 


FIRE 
Philadelphia. 


INSURANCE COMPANY, OF 
BENSON B.Smitn, Agent, No. 170 


Broadway, New York. Page 277. 


LOBE INSURANCE COMPANY, OF CHICAGO, 
Ill, Page 286 a, 


| GOODWIN &PA SCO, FIRE AND MARINEINSUR- 
ance, Chicago. Agents for the Aftna Insurance 
Page 283. 


H S. TIFFANY & CO., No. 45 SOUTH CANAL 

* Street, Chicago, General Agents North Missouri 
Fire and Marine Insurance Company, for Ohio, Michigan 
and Wisconsin. — 282. 


AMBURG BREMAN FIRE INSURANCE COM- 
PANY. Page 274. 


ANOVER INSURANCE 
York. Page 231. 


SOMPANY, NEW 


ARTFORD FIRE INSURANCE COMPANY, 

Hartford, Conn. G. F. BissELL, Manager of Wes- 

tern Department; office, Chicago. Agents in Chicago, 
S.M. Moore & Co, Page 220. 


EINS, GOODRIDGE & CO., INSURANCE BRO- 
kers and Adjusters, No 161 Broadway, New York, 
Page 275. 


OFFMAN FIRE INSURANCE COMPANY, No. 
130 Broadway, New York: Page 275. 


OME INSURANCE COMPANY, OF COLUMBUS. 
H. & J. V. N. Dorr, Managers for Eastern Depart- 
ment, Office No, 128 Broadway, New York. Page 286. 


No. 212 
Broadway, New York. Page 274. 


H. & J. V. N. DORR & CO., GENERAL INSUR- 
ance Agency, No, 128 Broadway, New York, 
Page 286. 


[NTERNATIONAL INSURANCE COMPANY OF 


New York. Page 301. 


MPERIAL FIRE INSURANCE COMPANY, OF 

London. Assets, $8,000,000 in gold. E,W. CRoweELL, 

Resident Manager for the United States, No, 40 Pine street, 
New York, Page 281. 


[Nse RANCE COMPANY OF NORTH AMERIC A, 


New York office, 
HOLLINSHEAD, 


No, 232 Walnut street. Philadelphia. 
No. 6 Pine street, JaAmMEs S. 
Page 281. 


Agent. 


[RV ING INSURANCE COMPANY, No, 157 BROAD- 
way. New York. Page 274. 


J” -— S B. FLOYD, AGENT UNDERWRITERS’ 
Agency of New York. Page 277. 


AMAR INSURANCE COMPANY, OF NEW 
4 york. No, 184 Broadway, cor, John street. Page 274. 


YCOMING FIRE INSURANCE COMPANY OF 

Muncy, Penn. J. W. CHAMBERLIN & Co., managers, 

Eastern Department. No, 243 Broadway, New York. 
Page 295. 


MANHATTAN FIRE INSURANCE COMPANY. 
AVL Office, No. 6$ Wall street, New York. Page 285 c. 


N ANUFACTURERS AND BUILDERS FIRE IN- 
- surance Company of New York. Page 275. 


N ERIDEN FIRE INSURANCE COMPANY, MER- 
t iden, Conn. Page 277 

M!% LER & DREW’S IINSURANCE AGENCY, 
t No. 162 La Salle Street, Chicago. Page 276. 





NATIONAL FIRE INSURANCE COMPANY, OF 
Hartford, Conn. Roome & KEELER, Agents. 
Office, No. 152 Broadway, N. Y. Page 275. 





ATIONAL FIRE INSURANCE COMPANY, OF 
Bangor, Me. Branch Office, No, 10 Pine Street, N.Y. 
Page 285. 


ARRAGANSETT FIRE AND MARINE INSUR- 
ance Company, Providence, R.I. Page 277. 


TEW YORK AND YONKERS FIRE INSURANCE 
A Company. No.176 Broadway, New York, Page 274. 


IAGARA FIRE INSURANCE COMPANY, No. 
201 Broadway, New York. Page 277. 


MISSOURI INSURANCE COMPANY. 
Pages 236 and 288. 


ORTH 
Macon, Missouri. 


INSURANCE 


TORTHWESTERN NATIONAL 
i Page 23¢. 


Company, of Milwaukee, Wis. 


rE INSURANCE COMPANY, Hartford, Conn. 


Page 276. 


JEOPLES FIRE INSURANCE COMPANY, WOR- 
cester, Mass. Western Department, Chas. H. Ford, 
Manager, No. 160 La Salle street, Chicago. Page 235. 


HENIX INSURANCE COMPANY, OF BROOK- 
lyn, New York. Principal office, No. 173 Broadwa 
New York. R. S. CritcHELL, Special Agent No 
western States, No, 80 Market street, Chicago, edi 275° 


PHENIX INSURANCE COMPANY, OF HART- 
ford. Western Department, No. 24 West Fourteenth 
street, Cincinnati, MaGiL__ General Agent. 
ita 276 
UEEN INSURANCE COMPANY, LIVERPOOL 
and London. Assets, over pe 989,100 meal thavithin 275. 


| E°OLUTE FIRE INSURANCE COMPANY, OF 
New York, Office, No. 151 Tee thant 275 


OYAL INSURANCE COMPANY (FIRE & LIFE) 
Assets, $11,477,140 gold, Pages 235 and 275. 


s* JOSEPG FIRE AND MARINE INSURANCE 
Company, St. Joseph, Mo Page 280. 


T. NICHOLAS INSURANCE COMPANY. Nog 166 
Broadway, New York. Page 275. 


GKEEL 8 & BOUGHTON, No. 114 BROADWAY. 
New York. Agents of Firemens Fund (San Fran- 

cisco), Commerce (Albany), Narragansett, F airfie ld County, 

Bay State, and Orient Insurance Companies. Page 282. 


S M. MOORE & CO., GENERAL INSURANCE 
* Agents, No. 213 East Madison street, Chicago. 


. Page 283. 


GOUTHERN ADJUSTING BUREAU, 
Jonnston, Columbia, S.C. Page 277. 


HERMAN S. 


TANDARD FIRE INSURANCE -‘eenteie. No 
117 Broadway, New York. Page 275 

TAR FIRE INSUR ANCE COMPANY, Nv, 161 
Kroadway, New York. Page 275. 


STATE INSURANCE COMPANY, OF MISSOURI. 
Central Office, Hannibal, Mo. hie 285. 





TERLING FIRE INSURANCE COMPANY, OF 
New York. No. 155 Broadway. Page 275. 
TEALL & FISHER, INSURANCE AGENTS, NO. 
148 La Salle street, Chicago. Page 236. 


*RADERS INSURANCE COMPANY, OF CHIC- 
ago. Nos. 25 and 27 Chamber of Commerce, Chicago. 
Page 237 
TRADESMENS FIRE INSURANCE COMPANY, 
No. 187 Broadway, New York, Page 275. 


TREADWAY & JEWELL, No. 4 SOUTH CANAL 
street, 4 Board of Trade Building, and 966 Wabash 
ave., Chicago. Agents for the Lycoming, Alps, and 
German Fire Insurance Companies. Page 277 


TNION INSURANCE COMPANY, OF BANGOR, 
Me. H.& J. V. N. Dorr, — Page 286. 





NDERWRITERS AGENCY,NO. 175 BROADWAY, 
New York, A. Sroppart, General Agent. Page 234. 
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7ASHINGTON FIRE INSURANCE COMPANY, | 


No. 172 Broadway, New York. Page 234. 


WESTCHESTER FIRE INSURANCE COMPANY, 
Offices, New Rochelle and No. 1 Cortlandt street 
New York city. Page 275. 


LIFE INSURANCE. 


{TNA LIFE INSURANCE COMPANY, HART- 
ford, Conn. No, 165 and 167 Broadway, New York; 


| 
| 
| 
| 


No. 123 South Fourth street, Philadelphia; No. 89 South | 


Halsted street, Chicago. Page 202. 


AN‘ HOR LIFE INSURANCE COMPANY No. 178 
dl . 


Broadway, N. ¥ 


Page 288. 


SBURY LIFE 


INSURANCE COMPANY. NO. 


805 Broadway, Corner Eleventh street, New York. | 


Page 290. 


ATLANTIC MUTUAL LIFE INSURANCE COM- 
pany, of Albany, N. Y. Page 274. 


BERKSHIRE LIFE INSURANCE COMPANY, OF 
Pittsfield, Mass. Page 292. 


ROOKLYN LIFE INSURANCE COMPANY, NO. 
322 Broadway, New York, and No. 159 Montague 
street, Brooklyn. Page 28o. 


CAROLINA LIFE 


INSURANCE COMPANY, OF 
Memphis, Tenn, 8 


Page 278. 

CHARTER OAK LIFE INSURANCE COMPANY 
‘ of Hartford, Conn. Assets, $10,000,000. Ws Oe 

WELLS, Illinois State Agent, No. 462 Washlngton street. 

Chicago, Page 278. 


CHICAGO LIFE INSURANCE COMPANY. Page | 


236. 


CCOMMONWEA LTH LIFE INSURANCE COM- 
pany, No. 178 Broadway, New York. Page 278. 
ONNECTICUT GENERAL LIFE INSURANCE 
Company, of Hartford,Conn, Page 291. 
CONTINENTA L LIFE INSURANCE COMPANY, 
of Hartford. Page 290 


ONTINENTAL LIFE INSURANCE COMPANY, 
of New York. Northwestern Branch, Cuas. H. Frost, 


Manager, corner Monroe and La Salle streets, Chicago. | 


Page 296. 


INSURANCE 


CONNECTICUT MUTUAL LIFE 
STEARNS, D1cKINSON & 


Company, Hartford, Conn. 


| 
| 


| 
| 


| 
| 


Co., No. 379 Wabash Avenue, Chicago, General Agents for 


Illinois. Page 2S8o, 


C pany, of St. Louis, Mo. 

Fourth and Locust Sts. 
CONOMICAL MUTUAL LIFE INSURANCE 

Company, of Providence, R. I. Page 293. 


Office, Odd Fellows Hall, cor. 
Page 280. 





CLECTIC LIFE INSURANCE COMPANY, No. 178 
Broadway, New York. Page 281. 





MPIRE STATE LIFE INSURANCE COMPANY, | —— 


Watertown, N.Y. Page 292. 





EQUITABLE LIFE ASSURANCE SOCIETY OF 
the United States. No. 120 Broadway, New York. 
Assets, $18,000,000, Page 229. 


XCELSIOR LIFE INSURANCE COMPANY, No. 
63 William street, New York. Page 291. 
ERMANIA LIFE INSURANCE COMPANY, Nos. 
293 and 295 Broadway, New York. Assets, $4,540,000, 
Page 278. 


LOBE MUTUAL LIFE INSURANCE COMPANY 

of New York. Northwestern Department, J. G. 

McKINDLEY, Manager, No. 23 South Halsted street, 
Chicago, Pages 203. 





UARDIAN MUTUAL LIFE INSURANCE COM- 
pany, of New York. Page 291. 


ARTFORD LIFE AND ANNUITY INSURANCE 
Company, Hartford, Conn. R. T. PETTENGILL. 
General Agent, No, 133 LaSalle street, Chicago. Page 292. 








H°* Z0PATHIC MUTUAL LIFE INSURANCE 
Company. No. 231 Broadway, New York. D.D.T. 
MARSHALL, President. Page 278. 








HOPE MUTUAL LIFE INSURANCE COMPANY, 
No, 261 Broadway, New York, 280. 





[NTERNATIONAL LIFE INSURANCE AND 
Trust Company, Jersey City, N.J. Page 278. 


VENANT MUTUAL LIFE INSURANCE COM.- | 


| National Bank building, Philadelphia. 





OHN HANCOCK MUTUAL LIFE INSURANCE 
Company, of Boston, Mass. F. Bascock, General 
Agent, No. 669 Wabash Avenue, Chicago. Page 291. 


JOHN EARLY, GENERAL AGENT NEW ENG- 
“land Mutual Life Insurance Company for Illinois, No. 
179 East Madison street, Chicago. Page 278. 


KNICKERBOCKER LIFE INSURANCE COM- 

any, of New York. Northwestern Department 
for all the Western States, Office, corner Halsted and Ran- 
dolph streets, Chicago. Page 230. 


IFE ASSOCIATION OF AMERICA. NEW YORK 
Office, No. 92 Broadway. Page 2093. 
LIFE 

Page 278. 


OUISIANA EQUITABLE INSURANCE 


Company, of New Orleans, 


ANHATTAN LIFE INSURANCE COMPANY, 
Nos, 156 and 158 Broadway, New York. Page 288. 


ASSACHUSETTS MUTUAL LIFE INSURANCE 
Company, of Springfield, Mass. Smitru & Foster, 
General Agents, No. 243 Broadway, New York. Joun 
KNOX MARSHALL, General Agent, Philadelphia. Page 293. 


| TATE MUTUAL LIFE ASSURANCE COMPANY, 


| Worcester, Mass. Page 278. 


S'- LOUIS MUTUAL LIFE INSURANCE COM. 
pany No. 513 Olive street, St. Louis. Page 294. 


LIFE INSURANCE COMPANY OF 
Page 278. 


TEUTONIA 
| Chicago. 


TRAVELERS INSURANCE COMPANY OF HART- 
ford, Conn. Page 159 and 274. 


TNITED STATES LIFE INSURANCE COMPANY, 
No. 261 to 264 Broadway, New York, Page 2%s. 


UNIVERSAL LIFE INSURANCE COMPANY OF 
New York, Page 238. 

| WASHINGTON LIFE INSURANCE COMPANY, 

No. 155 Broadway, New York. H. D. Penrifecp, 

General Agent, No. 586 Wabash avenue, Chicago, Page 296. 


y TORLD MUTUAL LIFE INSURANCE COM- 
pany, No. 160 Broadway, New York, Page 278. 


METROPOLITAN LIFE INSURANCE COMPANY. 


of New York, 
Page 285. 


Missouri MUTUAL LIFE INSURANCE COM- 
pany, of St. Louis. Page 290. 


Missouri VALLEY LIFE INSURANCE COM- 
pany, Leavenworth, Kas. Page 274. 


MUTUAL LIFE INSURANCE 


M2euUND CITY 
Page 291. 


Company, of St. Louis, Mo. 


MUTUAL BENEFIT LIFE INSURANCE COM- 
pany, Newark, New Jersey. WILLIAM CHARLES, 

No. 63 South Canal street, Chicago, State Agent in Illinois. 

Page 290. 

N UTUAL LIFE INSURANCE COMPANY, OF 

ad Chicago. Home Office, No. 231 West Madison street. 

Page 289. 


UTUAL LIFE INSURANCE COMPANY, OF 
New York. Page 283. 


JASHVILLE LIFE INSURANCE COMPANY. 
New Cash and Paid-up Insurance-Value Plan, Page 
286 a. 


ATIONAL LIFE INSURANCE COMPANY, OF 
New York. Office 112 Broadway, New York. Page 294. 


ATIONAL LIFE INSURANCE COMPANY OF 
the United States of America. Branch Office: First 
Pages 290 and 301. 


ATIONAL CAPITOL LIFE INSURANCE COM- 
pany, Washington, D.C, Page 292. 


EW ENGLAND MUTUAL LIFE INSURANCE 
Company. No. 39 State street, Boston, Page 274. 

EW YORK LIFE INSURANCE COMPANY. 
Nos. 346 and 348 Broadway. Page 302. 


ORTHWESTERN MUTUAL LIFE INSURANCE 


Company, Milwaukee. Page 286. 


ACIFIC MUTUAL LIFE INSURANCE COM- 
pany, Sacramento, Cal. Scuretner & HowegELL, 
General Agents, Sacramento. Page 289. 


PHENIX MUTUAL LIFE INSURANCE COM- | 
pany, of Hartford, Conn. General Agent for Illinois, | 
161 West Washington street, | 


Henry H. Koon, No. 

Chicago. Page 295. 

PIE2MONT AND ARLINGTON LIFE INSUR- 
ance Company, of Richmond, Va. Page 294. 


PROVIDENT LIFE AND TRUST COMPANY. OF 
Philadelphia. Page 288. 


REPUBLIC LIFE INSURANCE COMPANY, OF 
Chicago. Page 236. 


RESERVE MUTUAL LIFE INSURANCE COM- 
pany. No. 132 Broadway, New York. Page 277. 


SECURITY LIFE INSURANCE COMPANY, OF 
New York. C. H. Baker, General Agent for Lllinois, 
No. 756 Wabash Avenue, Chicago. Page 294. 


SOUTHERN LIFE INSURANCE COMPANY, OF 
Memphis, Tenn, Page 288. 








Home Office No. 319 Broadway, N.Y. | 


MISCELLANEOUS. 


MERICAN CLASSIFICATION OF FIRE RISKS. 
Page 287. 


ABCOCK. FIRE EXTINGUISHER, NO. 656 
Wabash Avenue, Chicago. Page 253. 


CHAS. B. SIMRALL, INSURANCE LAWYER, CIN 
cinnati, Page 274. 


IE W. PEET, ACTUARY OF THE NATIONAL 
| 44+ Life Insurance Co. of the United States. Page 274. 


FOREIGN INSURANCE WORKS—AGENCY IN 
the United States for CHartes & Epwin Layton, of 

London, Page 160. 

[ MPROVED EXPIRATION REGISTER FOR UN- 


derwriters, Page 282. 


NSURANCE BOOKS AND OFFICE SUPPLIES. 
J. H. and C. M. GoopsELt, Page 250, 


INSURANCE 


| TOSIAH H. KELLOGG, ACTUARY 
“ Department of Illinois, Page 236. 


PRINCIPLES AND PRACTICE OF FIRE UNDER- 
WRITING. Page 287. 

PRINCIPLES AND PRACTICE OF LIFE INSUR- 

ance. J. H. andC, M. Goopsget, Publishers. Page 284, 





THE SPECTATOR CANVASSING DOCUMENTS. 
J. H. and C, M. GoopseLi. Page 289. 


* G. SELLEW, DESKS AND OFFICE FURNI- 
* ture, No, 107 Fulton street, New York. Page 2738. 
THE REVIEW. (AN ENGLISH REVIEW OF 

Insurance.) Page 276. 
W YNKOOP & HALLENBECK’S PUBLICATIONS 
Page 284 
OFFICE OF 


2 tees FRANKLIN FIRE INS. CO., 
| 


PHILADELPHIA, Sept. 26, 1872. 


At a special meeting ot the Board of Directors, held this 
day, the following resolutions were unanimously adopted : 
esolved, That this board, with unfeigned feelings ot 
sorrow, deplore the decease of our late venerable and 
esteemed associate. 
Resolved, That in the decease of SAMUEL GRANT, 
Esq., this company has met an irreparable loss. One ot 
| the founders of the company in 1829, his large experience 
| and wisdom in council called him into the direction at that 
time, where, for nearly forty-three years, he faithfully 
attended to the interests committed to his charge. 
Resolved, That this board sympathize with the family 
| of the deceased in their bereavement, and tender their 
heartfelt condolence, 
| Hesolved, That this board will pay their last tribute of 
| respeet to the deceased by attending his funeral in a body. 
Resolved, That the president be requested to com- 
municate a copy of these resolutions to the family of the 


deceased. 
THEO, M. REGER, Secretary. 
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ORGANIZED DECEMBER, 1871. 


WASHINGTON FIRE INSURANCE COMPANY. 


No. 172 Broadway, New York. 





CASH CAPITAL . . . =. +. + « » . $200,000.00 


\ 


Fire and Inland Navigation Insurance. 
Insures Buildings, Merchandise, Household Furniture, Rents, Leases and all kinds of Personal Property. 


AUGUSTUS E. MASTERS, President. WM. K. LOTHROP, Sceretary. 
GEO. B. SATTERLEE, Vice-President. WM. A. SCOTT, Assséstant Secretary. 
WM. H. BARBOUR, General Agent. 








BRANCH OFFICE, 129 BROAD ST., . ; ° ; . F, F. LOCKWOOD, Manager. 
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ROYAL INSURANCE COMPANY 


OF LIVERPOOL, ENGLAND. 


Cash Assets, Fanuary 1 (Gold), . . ; $11,477,140.22 
Cash invested in the United States, and deposited with the 

Insurance Departments of the various states, 1, 302,796.59 
Net Cash Surplus over all lrabrlities as regards Policyholders, 3,056,207.33 
L[nucome for the year 1871, . ; 3,640,269.70 





AGENCIES IN THE CHIEF CITIES AND LARGE TOWNS OF THE NORTHWEST. 


Losses promptly adjusted and paid without reference to Liverpool Office. 


CHAS. H. CASE, Manacer Norruwestern STArEs, 
160 La Salle Street, , , ; Chicago, Illinois. 


INCORPORATED 1847. 


PEOPLES FIRE INSURANCE COMPANY. 


W orcester, Massachusetts. 


HENRY CHAPIN, President. AUG. N. CURRIER, Secretary. 
CAPITAL, $400,000.00. Assets, 3%," $800,292.91. 
Surplus, as regards policyholders, over . ' $400,000 


Losses by the great Chicago fire,and all paid before Fan. 1, 1872, 375,000 


AGENTS IN PRINCIPAL CITIES AND LARGE TOWNS THROUGHOUT THE COUNTRY. 


Western Department, CHAS, H. FORD, Manager, 160 La Satie Sr., Cuicaco. 
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NORTH MISSOURI 





INSURANCE CoO., 


OF MACON, MO. 


Capital, 
Assets, - - 


$500,000 
740,000 





New Yor ppt. 20, 1872. | 
To the Public: cae, Say. an, ye, 


. The Agency of the North Missouri Insurance Company 
a = Cities of New York and Brooklyn is this day trans- | 
erred to . 


OFFICE: 


NO. 150 BROADWAY, ROOM 6. 


| 
Messrs. SNOW & DAVENPORT, 
| 
| 


Insurance Companies and Agents, and those of the public | 
generally having business to transact with this Company | 
are therefore referred to the above gentlemen, who are 
prepared to receive business and pay losses with usual | 
promptness,. | 

The management of the North Missouri Insurance Com- 
pany derive satisfaction from the steady and rapid growth 
which the Company has made in point of business, in 
increase of Assets, and in the confidence of the public, | 
They are grateful for the liberal patronage which they have 
received from the public of this City, and hope by renewed 
application to their duties and the interests of the public, 
© merit a continuance of the same, 


JOHN T. CLEMENTS, 


General Agent. 





Fire and Marine Insurance, 


NORTHWESTERN 


NATIONAL 


INSURANCE COMPANY; 


OF MILWAUKEE, WIS. 


ASSETS, above all Liabilities, $576,500 


OFFICERS: 


ALEXANDER MITCHELL, President. 
E. D. HOLTON, Vice-President. 

FRANK H. WHIPP, Secretary pro tem. 

D. FERGUSON, Treasurer. 

W. D. BACON, General Agent. 


OFFICE: 


No. 99 MICHIGAN STREET, 





MILWAUKEE, Wis. 





Vol. IX.—No. 4 
October, 1872 


—_ * a 


THE SPECTATOR. 








A STRONG STOCK COMPANY, WHICH COMBINES STRENGTH OF CAPITAL, 
character, and local influence, and provides Life Insurance at the 
4 z lowest safe rates, without delusive promise of dividends, or wv 
FA rather makes the Dividend certain by decreasing the V 
Ce premium. By its organizations it enables a man ‘ 
to deal with his own neighbors, stockholders 
in the Company, men whom he knows 





CENTRAL BOARD PRESIDENTS 





OF 
BRANCHES. 

New York City, J. Q. Hoyt.} 
Philadelphia, G. H, STUART. 


OF 
DIRECTORS. 


Joun V. Farwett, Chicago. 
C. B. FarwE Lt, rial 


Paut CorRNELL, “ Baltimore, W. WooDWARD, 
Cc. T. Bowen, 6 Atlanta, E. E. RAWSON, 
WILLIAM Bross, - Augusta, G. T. JACKSON. 
W.T. ALLEN, * St. Louis, A. W. MITCHELL. 
H. W. Kine, « N. Alabama, L. P. WALKER. 


E. Tennessee, R. C. JACKSON. 
Denver, Col., 
Des Moines, 8B. FF, ALLEN. 
Dubuque, M. H. Moore. 
Cedar Rapids, GEO, GREENE, 
Towa City, E,. C, Lyon. 
sdilwaukee, S. A. HARRISON, 
Madison, Davin ATWooD 
La Crosse, Mons ANDERSON. 


C. M. HENDERSON, “ 
ANSON STAGER, 
C. M. Capy, 

A. C. HEsING, 
H. A. Hurvsvut, 
Gro. C. SmitH, « 
A. B. MEEKER, “ 
A. W. KELLOGG, ve 
W.B. OcpveEnN, Wy 


JouHn EVANs. 





W. F. Coo.saucu, 6 Yay ap A. A. JACKSON, 
Gro. OppykE, New York, un Du Lac, M. D. Morse. 
E. E. Eamgs, ng Oshkosh, C. N. PaIng. 
L. CorFin, Philadelphia, B. R. Falls, D.J. SPAULDING 
Henry Lewis, *6 Green Bay, ANTON KLAUS. 
W. Woopwarp, Baltimore. Bloomington, C. I. RExves. 
Pror. C. F. McCay, Champaign, W.N.COLER. 
Jos. E. Brown, Georgia. Urbana, ; W. H. Smita. 
OHN P. KING, is Danville, W. P. CHANDLER. 
V.M. Smita, St. Louis, Belvidere, A.C. FULLER. 
A. W. MirTcHELt, ” Mendota, Col. E. A. BowEn, 
oun Evans, Denver, Col. Freeport, H.C, BURCHARD. 
. F. ALLEN, R. E. BARBER. 


lowa. a 
“6 ankakee, Guo. B. JOINE:. 
G. Rapids, L.H. RANDALL. 
Lafayette, Moses Fow.er. 
J. F. CRANK, 
Asst Sec. 
G.W.P. BOWMAN, 
Stock Com’r. 


Gro. GREENE, 
Mons ANDERSON, Wisconsin. 
T. W. Ferry, Michigan. 
L. D. CORTRIGHT, 
ad Vice Pres. 
W.F,COOLBAUGH, 














will do justice to his family after he ts 


Treas. dead, and also provides that his funds will 
a be invested to develope the resources of his own 2 
\ locality. A Company with Capital enough and breadth *< 
a” enough to be safe beyond question, with national extent and cA cC 


prestige, and yet a Home Company everywhere. An easy Com- 
pany for Agents to work and retain the confidence of their neighbors. 

















| 


FRED. P. FISHER. INSURANCE COMPANY, 


WM. F. TUCKER, President. 
| 


ee LIFE 


E. M. TEALL. 


TEALL & FISHER, 


INSURANCE AGENTS, 


|S. M. NICKERSON, Vice-Pres’t. J.W.CLAPP, Sec’y. 
JOHN TYRRELL, Treasurer. 





| $100,000 deposited with the Insurance Department for the 
| benefit of ali Policyholders. 





| 
CASH ASSETS, April 1, 1872, - 


Office, No. 148 La Salle St., Otis Block, | This Company’s Interest Receipts for the past year have 


exceeded its losses by $700. 


$225,000 








CHICAGO. | 


Liberal contracts made with Jy gy parties desiring 

to make a permanent business of Life Insurance. Corres- 
pondence solicited. Address 

JOHN W. CLAPP, 


Secretary. 





ITIZENS FIRE 
Iusurance Co. of Newark, N. F. 


163 BROADWAY, N. Y. 


STAR FIRE INSURANCE CO. | 


OF NEW YORK, 


WESTCHESTER FIRE INSURANCE CO. 
CHARTERED MARCH, 1869. 
OF NEW YORK. | Cash Capital, - ° ° . $300,000 
| Total Assets, - - - - - - 285,003 
No unsettled Claims or Losses, - - : 
155545 


BAY STATE FIRE INSURANCE CO. 


| Amount required to Re-insure. - - 
No. 163 Broapway, New York. 


OF WORCESTER MASS. T.J. TEMPLE, Manager. 


| TOSIAH H. KELLOGG, 
St. NICHOLAS FIRE INSURANCE CO. J S 
ACTUARY INSURAN CE DEPARTMENT 


STATE OF ILLINOIS, 


OF NEW YORK. 


ATLANTIC FIRE & MARINE INS. CO. Is prepared to do 


ou seerenenien, ©. &. ALL KINDS OF ACTUARIAL WORK 


Address, 436 South Canal Street, 


; 
Capital Represented, over - - $2,000,000 | CHICAGO, ILL. 
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A CLEAN SHEET. ——— - 








radersJusurance 





ompany 


OF CHICAGO, iLL. 





CASH CAPITAL, $500,000 = 


,™ > 





— op Sf 


Invested in Registered Bonds of the United States. 


No UNPAID LOSSES. . .. . 


. SURPLUS OVER $70,000.00 


Office, Nos. 25 and 27 Chamber of Commerce, La Salle Street. 


B. P. HUTCHINSON, Preszdent. S. A. KENT, Vice-President. WM. E. ROLLO, Secretary. 
DIRECTORS 
B. P. HUTCHINSON, j. W. Fen ty at NATHAN CORWITH. E. A. KENT, owed York, 
C. J. erty S. H. McCRE OHN BUCKINGHAM, JOHN TYRREL , 
S. A. KEN WILLIAM E. DOGGETT. r. L. PARKER. CHARLES P. KEL LOGG. 
CHARLES i. POPE. B. F. MURPHY. CHARLES COMSTOCK. G. W. CHAMPLIN. 
ASA DOW WILLIAM DICKENSON. W. D. HOUGHTELING. W. H. MURRAY. 
E. B. STEVENS GEORGE ELLISON. H. C. RANNEY. M. N. ONES, Buffalo, N. Y. 
Cc. E. CULVER ROBERT WARRKEN. MARSHAL L FIELD. J. K. FISH 
A. S. BURT. J. M. RICHMOND, Buffalo, N. Y. H. A. HURLBUT. HOWARD PRIESTLY. 





Hon. C. E. LIPPINCOTT, 
Dear Sir: 
AM HAPPY TO 


Auditor of State, 


INFORM YOU THAT 


CHICAGO, HAS ITS CAPITAL, (FIVE 
FULL, AND INVESTED 
TORS OF THE 


EXAMINE INTO THE FACTS. 


COMPANY WOULD 


Per order of the Board. 





Springfield, lil., 


THE 
HUNDRED 
IN REGISTERED BONDS 
BE PLEASED TO 


CHICAGO, MaAy 24, 1872 


TRADERS INSURANCE COMPANY, OF 


THOUSAND DOLLARS) PAID UP IN 


Very truly and respectfully yours, 


OF THE UNITED STATES. THE DIREC. 
HAVE YOU VISIT CHICAGO AND 
WM. E. ROLLO, Secretary. 





On receipt ot the above, the Auditor appointed Jostan H. Kevtoaa, Ins. Actuary, 
Hon. W. N. CooLnauGu and Orson Situ, Esq., to examine the securities of the said 
Traders Ins. Co., and the following is the report in brief: 

To the Hon. C. E. Lippincott, Auditor of Public Accounts of the State of Illinois : 

The undersigned, in pursuance of the appointment hereto annexed, bearing date the 
27th day of May, A. D. 1872, have personally m: ade an examination of the capital and 
securities of the Traders Ins. Co. , of Chicago, Ill., and hereby certify that the capital of 
said Company is Five Hundred Thouss and Dollars, the whole amount of which has been 
fully paid in, and the Company is possessed of the same as aforesaid; and further, that 


we have no interest in said Company. 
In testimony whereof, we have hereunto subscribed our names this 4th day of June, 


A. D. 1872 
JOSIAH H. KELLOGG, 
W. N. COOLBAUGH, 
ORSON SMITH. 
Sworn to before me, and subscribed in my presence, this 4th day of June, A. D. 1872. 
G. A. IVES, Notary Public. 
State or ILLiNors, Cook County: 
We, B. P. Hutchinson and W. E. Rolla, do solemnly swear that the foregoing report, 


subscribed by us, is true. 
B. P. HUTCHINSON, Pres’t. 
W. E. ROLLO, Sec’y. 
Sworn to before me, and subscribed in my presence, by the above named B. P. Hut- 
chinson and W. E. Rollo, this 4th day of June, A. D. 1872. 
ORSON SMITH, Notary Public. 
The following well-known citizens of Chicago certify as follows: 
The undersigned hereby certify that they have examined the securities of the Traders 


of the United States, in the name of the Traders Insurance Company, of Chicago, III., 
the value of Five Hundred Thousand Dollars, as stated above. 
S. RUMSEY President Corn Exchange National Bank 


eee eee ee Ce ee CeCe CeCe Cee eT ere re 


WRIGHT & TYRRELL.. ....... eccccccccccccccesececs Real Estate and Loan Agents | 


1): hs ccushincebeneceneuanbenseendabaenend Cashier Third National Bank 
c HAS. HENROTIN,. --Cashier Merchants Savings, Loan and Trust Co, Bank 














TRA HOLMEG.....cccce © cesesccccoscoveosoes President Manufacturers National Bank 
A+: fF 1, ae of McKindley, Gilchrist & Co., Wholesale Grocers 
i hbenbbeseneuhesnne se snes snenneestetessveaseed Cashier First National Bank 

GAL Lup & PEABODY. pets eccesccvecesbesestesenouess Real Estate and Loan Agents 
AA. eae of Hibbard & Spencer, Wholesale Hardware Merchants 
4 M. RICHARDSON, CdR sbgENEOC COR CCS DSeCCRRCONES eccceee Manager Bank of Montreal 
Ree an mdcewnendpesswenece seadepnetedeousséenens ateensmeuedes Architect 
JAMES Dithetinnenes sacegennseewened Agent Baltimore and Ohio Railroad Co, 
jt 2 ara nee of Lunt, Preston & Kean, Bankers 
em V. FARWEL a sawessuneennd of John V. Farwell & Co., Wholesale Dry Goods 
. M. HENDERSON,. -of C. M. Henderson & Co., Wholesale Boots and Shoes 
E. is SHORE cbdsbtnbeseréssccveccconcesenéeuess woated of Gray Bros., Wholesale Grocers 
iy. Gs. Se TEE: gkkdéennnsecnconteosoeseseencesesses Cashier Merchants National Bank 
BE, WH. TENG. cccvccccccccccccccceesccevccces of H. W. King & Co., Wholesale Clothing 
ISAAC G. LOMBARD yeoccccvcccccccccccoccce eovcccccces Cashier Fifth National Bank 
+ C. DORE. cee ceeeeceeececccecscecseecscesesees ses President State Saving Institution 
i, Pi iesdutsscccosccosceesccsscosecccesoeses President Mutual Life Insurance Co. 

D. B. CAPPER ac bccnseces <cnsiveccevesesoseescoousseseese .of W. B. Keen, Cooke & Co. 
FOREN Be THA Bicsevecsccocsses ecnccecceseseess Sescedsaes Proprietor Tremont House 
D. KREIGH,..... cepndneanedeeeesendbenscesummeensened of D. Kreigh & Co., Packers 
S. N. JON BS, ccccccccccescccccccccccscccccccccsecs of Burton & Jones, Lumber Dealers 
G. C, COOK, .ccccccce - Wholesale Dealer and Importer of Teas 
ag go ME hero eases bademineane . Elevator Proprietor 
BM, BADDUCE, cccoccsecccsevcocscccccccece  Sesccecsvecoos oeeeecccceceeesCapitalist 
MATTHEW LAF LIN ,.000-cccccccccsccccccce PPITTTTITITITIT TTT TTT tT Capitalist 


This Company has received the highest endorsement of well-known citizens of Chicago, 
who examined its securities, at the same time having no pecuniary interest therein, and 


whose names appear above. 
Insurance Company of Chicago, and find the same to consist of 10-40 Registered — } PE 


No other similar Institution that we know of has ever been organized with a full paid 
capital, invested in registered bonds, of its own Government, based upon the prosperity 
of the whole nation, 


CuicaGo, Sept. 19th, 1872. 


This Company has thus far complied with the laws of Sister States as follows: New York, Massachusetts, Maine, Ohio, Indiana, 
Michigan, lowa, Wisconsin and Missouri. 
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Life Insurance Company, - - - of New York. 


OFFICE, No. 69 LIBERTY STREET. 


STATEMENT FOR THE YEAR ENDING DECEMBER 31, 1871. 


RECEIPTS IN 1871. 


For Posmnbatat.ccossressossrennsoororeosoooasesenssooseseoesooess SUNT SS 


$6 Interest, CtC cocccceccccccccccccccceseseeterececescrereneees cece 1705 - 


Total Receipts..ccccccsseccecscccccce: sussssscsccscssssessesseeeeesseces 


DISBURSEMENTS IN 1871. 


For Death Claims.....scccocccccsccsccoccccesccssecsseesssesesess + Q175,995-05 
© Surrendered Policies....ccccccccecccccsccccceseessseesc..seees 71,007.65 
“ Re-insurance and Dividends.....sescscses secsecececcsceeeess 27,668.95 





LIABILITIES. 


Re-insurance Reserve (New York standard)... .esesseseesseeseese6$732,389.00 
Unpaid Death Claims....ccccoccccccccccscccccscscccs.ccesesssseess 22,000.00 
$754,389.00 


$688,662.38 


RATIO OF ASSETS TO LIABILITIES, 145 PER CENT. 





% Office Furniture...ccccccce... ccccecccscecccccccsceessesececes 3253-34 
“ d ed ed yO51.95 a * * . * 
“ Meeenanal MdnMibiitn-<cocccssscsxccevaoceceeesee 163'806.90 Wumber of Policies issued during 1971..++.+++++s++eeeeeeeeeeeeeeseeeees 3188 
8.146. mount o . HF pecceedecescooccosccoccocccosccoesccoss OO,2F4, 
$458,146.84 Amount of Policies in force Jan. 1, 1872, with additions.........scceeecessees seas 433 
Increase in Net Assets in 1871,-------+-++--s-sse0ees +seeeeeee+ $230,515.54 if on 
ASSETS, JANUARY 1, 1872. THE AMOUNT OF POLICIES ISSUED IN 1871 EXCEEDED THAT OF 1870 
United States Bonds.....secseeseseseeeeereeceesecsecsccceseeeseee s$207,200.00 BY JUST $3,000,000, BEING AN INCREASE OF 50 PER CENT. 
Brooklyn City Bonds ...ccccccscccccccccccccccccccs.c.ccccescecens 25,250.00 
State Bonds.....cccccccscccsesccess.ceeseeces ecccvcccccccess sesees 30,012.40 
Cash on hand and in Bank......eceesceeeceecesceccceecsceeees sees 69,113.43 
Premiums in course of collection and due from Agents..........+- 128,905.00 ¢ 
Loans on Bond and Mortgage (first liens).......+-++++++ cvecccees 106,000.00 OFFICERS. 
Oa wathe Pes ae wate psd ae OS pa a aaa 281,483.35 
Defe emi-Annual an arterly Premiums .........-++ss0+++ 150,812.00 _ _— 
Accrued Interest and EpiManatanscssss..- ss: eiseivess IID 301320.53 WILLIAM WALKER, Presipent. 
Loans on Collateral, Real Estate and other Securities........... - 61,097.08 HENRY J. FURBER, Vice-Pres’t. JOHN H. BEWLEY, Secretary. 
$1,090,194.39 GEO. L. MONTAGUE, Actuary. EDW. W. LAMBERT, M.D., Aled. Ex. 





THE SPECTATOR PRESS. 


Tue following tribute comes to us unsolicited from one 
of the most able and honored members of the New York 
board of fire underwriters : 
New York, April 27, 1872. 

To the Fraternity: BRETHREN—Lately I wanted a large 
job of printing done (a law case), and after submitting it 
to several of our largest printing establishments, an exam- 
ination proved that Messrs. Goodsell, of THe SpecTator, 
were about 10 per cent less than any of them, and their 
work in that line is not excelled by any concern in New 





York. Let us patronize our insurance triends at cheaper | 


Yours truly, 


rates than others. 
ONE WHO GETS ESTIMATES. 


(Signed,) 


Readers of THe SPECTATOR can see in its pages the style | 
of the work which we produce. Our establishment is now | 
. ; ! 

one of the largest in New York, and we have the men | 


and the facilities for furnishing the finest kind of printing, 
and on reasonable and satisfactory terms. Agents and 


companies will find that poor printing does not pay in the | 


long run. It is bestto have work done by operatives who 
are skilled in the technicalities of the productions required. 
The workmen we employ possess this skill, and their time 
is constantly occupied on work for insurance companies, 
We are prepared to furnish estimates at all times. 


HORACE GREELEY ON LIFE INSURANCE. 


FEw men are or have been so popular with the great mass 
of the people as the Hon, Horace Greeley, the liberal 
nominee for the presidency. His opinions will at this time 
be attended with more than their usual weight. This dis- 
tinguished gentleman has written, especially for the pub- 
lishers of Tue SpgecraTor, a life insurance leaflet, entitled 
“ Why Lives Should Be Insured.” It is a capital essay, 
and presents the advantages of life insurance in a strong 
light. Two pages of the leaflet are devoted to an engraved 
fac simile of the chirography so characteristic ot Mr 
Greeley, The publication is for sale at $10 per 1,000 copies 
or $35 for 5,000 copies. 


HOW TO KEEP POLICIES UP. 


Tue worst thing a life agent has to contend with is the 
lapsing of policies. People allow their policies to lapse 
because they do not fully understand what their true 
course is. They are made the victims of misrepresenta- 
ions, or think that as they may be “ hard up,” their policy 


of insurance can best be dispensed with. If you want to 
keep your policyholders in line, companies and agents, you 
must reach them frequently by arguments and example. 
Probably there is nothing so valuable in the whole 
range of canvassing literature as those documents which 
treat of the lapsing of policies. We have recently pub- 
|lished a most telling leaflet, entitled ‘‘Renew Your 
Policy,” which every company and every agent can use to 
| great advantage. It is of the right size to send out in 
envelopes with renewal notices, and is forcibly written and 
| neatly printed. Price, $15.00 per thousand. 

| ati 

THE LIFE AGENT’S POCKET POLICY 

REGISTER. 


IN answer to many requests tor a similar publication, we 
have just issued a large edition of “The Life Agent’s 
Pocket Policy Register.” It comprises seventy-two pages, 
ruled and of the best paper, with alphabetical index for the 
names and addresses of those whom the solicitor intends 
calling on for insurance, There is space for nearly one 
thousand names and addresses. There is also a blank 
space for monthly cash account. The book is neatly bound 
in muslin, and is one that every solicitor will find very use- 
| ful. Fifty cents per copy, sent postpaid to any address. 


AGENTS’ SUPPLIES. 
AGENTS who desire cards, letter-heads, blanks, blank- 
books, or stationery of any description, will do well to send 
| to us for estimates, Our printing establishment is stocked 


| especially with a view of executing insurance work. We 
| have just added an additional floor to our office, giving us 
| greater facilities for the punctual and accurate performance 
| of orders from our patrons. Our employes are thoroughly 
skilled workmen, and we are prepared to execute orders for 
| any kind of work in the most faultless style, and at reason 


able prices. 


THE TIME TO WORK. 

Tue present is the season ot the year for agents to 
accomplish results. Every agent who desires to make a 
satisfactory showing during the current year should now be 
striving to do his utmost. He should be well supplied-with 
arguments and documents to enforce conviction, The 
public never required instruction as to the benefits of life 


| insurance so much as now. We have the best and most 
complete assortment of life insurance literature ever pub 
lished. Agents will do well to send for‘a catalogue and 
samples. 


THE FIRE INSURANCE TEXT BOOK. 


Now that the local boards are forming throughout the 
country, agents should supply themselves with Rogers’s 
“Principles and Practice of Fire Insurance,” a work which 
being received with the greatest favor by the best and most 
conservative companies. It forms a standard for correct 
| underwriting, is a complete and thorough guide to every 
| branch of the business. It is elegantly printed, and will 
| be sent to any address on receipt of the price, $2.00 per 





| copy. 


THE EXPIRATION REGISTER. 


NOTHING so well attests the practical worth of 
a thing as the extent of the demand which it obtains. The 
sales of Roberts’ Jmproved Expiration Register since the 
great fire have been larger than during the entire year 
previous. No agency is complete without this important 
record, Sold in three sizes; price, $3.00, $5.00 and $7.00, 
respectively. Send stamp for a sample sheet, which fully 
explains the plan. 


JUST PRAISE. 

CONCERNING that invaluable publication “* Zhe Jasur- 
ance Cyclopedia,” The Western Insurance Review speaks 
in a very commendatory manner, characterizing it as “a 
work which cannot ve too highly recommended.” Every 
company anda every agent will profit by the possession ot 
this work. It is issued in monthly parts, price $1.00 each. 
About twenty parts will complete it. 


AN USEFUL CANVASSING BOOK. 
We have just re-published on this side the *“ Pocket Com- 
panion for Life Insurance Agents,” by Philip Saye, Jr., is- 
sued by Messrs. C, and E, Layton, London, It is a most 
useful and suggestive publication, crowded with hints that 
will make it of constant utility to the solicitor. Price 50 
cents per copy, paper. 


aa Mr. GeorGe J. Scott, who has been connected with 
Tue Spectator for the last two years, is our only author- 





ized traveling agent. He has authority to solicit odersra 
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THE NATIONAL BOARD OF FIRE UNDER- 
WRITERS. 

THIS organization has again become a power in insurance circles. It 
is but little more than five months since a number of the leading under- 
writers of the country met at the New York board rooms, and consid- 
ered the question of giving a new life to the national board of fire 
underwriters. It was there determined that this organization which had 
done so much during the three years succeeding the Portland fire, but 
which during the next two years had passed to a quiet rest, should be 
made again to serve actively the great interests which called it into 
being. President Oakley’s address before the sixth annual meeting of 
the board, in April last, inspired just that enthusiasm which was needed 
to fix the attention of the representatives present, and to lead them to 
realize that the moment for action had arrived. 

It is true that six months had elapsed since the terrible fires of the 
west had cooled ; but this interval was not one of inaction. Companies 
were endeavoring to adjust, honorably and satisfactorily, the unparallelled 
losses they had sustained, and it was not until this work of indemnifying 
others was accomplished that they turned to the duty of devising 
means for their own preservation. Every thing seemed ripe for the 
movement. As the influence of the old board waned, rates sank under 
an excess of competition, and the business felt keenly the loss of that 
protection mutually guaranteed under the organization. This tendency 
towards lower rates of insurance, followed by the disastrous events of 
last year, with no compensating experience anywhere, caused even the 
“wildcat” to change its usual cry, and to look almost with approval 
upon those who had all along held to reform, and counselled the get- 
ting of an adeguate rate for every risk assumed. There had in fact 
come to the business a real crisis, the most important of the times. 
This was felt by all, vaguely perhaps by the few who had sacrificed 
nothing in calamitous Chicago; forcibly by those who, having lost 
largely, had firmly resolved to pay every dollar. The gravity of the 
situation seemed to admit of but one decision, and this, as already 
indicated, was in favor ot reunion as affording the most ample protec- 
tion, and the strongest bond of success. 

It was not to be expected, however, that the machinery of the 
national board, though again in motion, would at once move satisfac- 
torily and with precision. Its perfect working could not be attained 
immediately, and it was necessary above all that there should be the 
closest attention to parts not nicely adjusted. The work to be per- 
formed was a great one; agents must be communicated with; local 
boards must be revived or newly instituted; and rates must be estab- 
lished throughout the country upon a basis which should be fairly remu- 
nerative upon the one hand, and not oppressive upon the other. Really, 
if the uudertaking were confined to its legitimate bounds, the public 
were as profoundly interested in its success as the companies ; but it is 
not strange that the insured should have needed strengthening, when it 
was not certainly known how generally companies not represented at 
the meeting would co-operate in the measures to be adopted. With 
these correspondence must be opened so as to get their views, remove 
their misgivings, and answer their objections. Not only had efforts to 
be made to reconcile those not clear-sighted enough to comprehend 
the benefits to flow from friendly combination, but agents who had 
suffered from the want of faith which was so palpable in the old board, 
were slow to yield a cordial support to the new, and must, therefore, be 
regenerated, if possible by persuasion, but, if necessary, by positive 
instructions and a sight of the official guillotine. 

But much that was valuable was already at hand. 
committee had kept open its office under charge of Secretary Post, and 
the reports and tariffs were daily accessible to all. The bare name of 
the organization was not, by any means, al] that had been preserved, 
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Rates, records and statistics were on file, embracing the results of three 
years of active operations. Many local board organizations were found 
intact, with judicious tariffs of rates strictly observed by their members. 
It spoke well for the system when there came from such places as 
Louisville, Cleveland and Detroit the report that they had successfully 
weathered the storms of competition, and now stood ready, as individ- 
ual agents and as associations, earnestly to support the national board, 

In many respects the organization of the present is more complete, 
and better adapted to the work in view, than at any former time. One 
of the radical changes was reducing its executive committee from an 
unwieldy body of over fifty gentlemen to a working force of eleven 
members, among whom we find the names of some of the most eminent 
underwriters in the country. The effect of this step may be seen in the 
fact, that, at a recent meeting of the executive committee, every member 
was present. This was a result never attained formerly—not even with 
a magnificent New York board dinner looming up before the officiais 
as an incentive to attendance. The old body was but little short of a 
burlesque upon the primal idea of a committee ; the new one, ready, active 
and in earnest, completely redeems the errors of its original construc- 
tion. The appointment of a general agent, the throwing the power of 
rating almost exclusively within the province of local boards, and the 
establishment of associations of state and special agents, must be 
regarded as advancing steps in the morals of the general movement. 
It is believed that the instituting of these state organizations is an idea 
never entertained in the days of the first board. The state, special and 
adjusting agents of Ohio, Indiana, Illinois and Michigan were the first 
to come together with this purpose in view. The obvious advantages 
to flow from such unions led New York, Pennsylvania, Kentucky, Mis- 
souri, lowa, Nebraska and Kansas, to follow ; and the New Englanders 
will probably have placed their auxilliary in the field before this goes to 
the reader. Even New Jersey gives signs of coming into the union, 
fully equipped in this particular. 

Perhaps the functions of these associations, intermediate between 
local boards and the national organization, are not as yet fully defined ; 
but that, if operated in the right spirit, they will be efficient adjuncts in 
carrying out the work begun, no one doubts. Composed of those in 
whom companies have confidence, themselves acquainted with local 
agents, and having personal knowledge of the leading risks and localities 
within their jnrisdiction, they certainly possess the requisite qualifica- 
tions for adjudicating upon many matters which have heretofore been 
treated as exclusively within the control of the national board or its exec- 
utive committee. In General Agent Montgomery the state boards have 
an ally who appreciates their value, an/ anticipates their becoming a 
most important part of the national board machinery. 

It is not surprising that there are some things yet unaccomplished. 
The movement would have had much greater force if the boards 
of New York, Boston and Philadelphia had been thoroughly organized 
and efficient, as they ought to be, in every respect. The great centers 
should lead; but, as they have not done this, they must be earnestly 
recommended to follow. A careful survey of the situation, however, 
appears to exhibit a fair prospect of securing the reforms which compa- 
nies had inview. The outlook is encouraging. The formation, through- 
out the country, of some five hundred boards, looking to the interests of 
the business, should entitle agents to the credit of endeavoring to carry 
out the wishes of their principals, in spite of local disadvantages and the 
frowns of their customers. The establishment of perhaps as many 
tariffs indicates an amount of work done, the value of which cannot 
be estimated, though it is doubtless apparent in the reports to the home 
offices. Companies never before stood so unitedly upon a common 
platform, and the board has but to continue to give that evidence of 
activity, thoroughness and ability shown in its present management, to 
insure an ultimate success of the most brilliant kind. 
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THE TURNING OF THE TIDE. 
THERE are good reasons for believing that the clouds which have 
so heavily overhung the life business during the past two or three years 
are gradually but surely disappearing. And, to tell the truth, we doubt 
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if there is, to-day, any really potent eiement of discouragement, except 
that morbid sentiment of depression which so many of the life man- 
agers and agents have permitted to get possession of their minds. So 
long as this spirit of dejection remains unexorcised, it is perfectly natu- 
ral that energy shall flag, and interest die out. If men will persist in 
nursing doubts and fears, what room is there for hope, what incentive 
to earnest work ? 

The past has written its own histery in perfectly plain language. 
Intelligent men can easily perceive the causes which have produced the 
effect so painfully affecting the life business of later years. But if 
managers must forever grieve and groan over these displeasing experi- 
ences, without either learning the lessons which they teach, or discern- 
ing the way to avoid their recurrence, or even recognizing the fact that 
the main causes of all the trouble have themselves been removed, it 
would, of course, be futile to expect any brighter future for the busi- 
ness. Not only were there numerous and sufficient causes for the recent 
sudden halt of life insurance in its wonderful career, but the very nature 
of things forbade that such a course should be kept up any longer 
unchecked. The most ardent devotee of the business could not in 
reason expect that life insurance was entitled to perfect exemption from 
these reactions and crises which the common law and the common lot 
impose upon all national undertakings. Why was it to be presumed, 
that while in financial, industrial, mercantile, social, political, and even 
moral affairs, every advance must meet its periodical check, every gain 
contest its victory at the cost of frequent defeats, life insurance might 
assume to be above all laws, and claim to become one continuous, 
uninterrupted success, essentially and exceptionally the sole symbol of 
eternal progress? That many managers really accepted and acted 
upon this absurd fallacy, and that all were fast coming to the same 
insane conclusion when the late reaction set in, is now reasonably obvi- 
ous. And there is good reason to believe that the experience of the 
past three years has opened many eyes to see that Providence had not 
committed itself to an unconditional guaranty that the life business, 
however wildly conducted, should move continually forward with one 
grand, unbroken, triumphal march. To have learned this lesson, 
effectually, is something ; if, indeed, it be not the most important one 
to be learned before success was possible, in whatever new departure. 

The managerial mistakes of the past ; the agency demoralization, and 
pernicious practices ; the official extravagances ; the loose statements 
and downright misrepresentations of solicitors, inspired by their em- 
ployers ; the heedless acceptance of lives, however unsound ; and, not 
to extend the category, the intense disappointment and disgust of policy- 
holders and the public, are matters which have been heretofore made 
the subjects of exposure and discussion. While all was seemingly sun- 
shine, little heed was paid to those who, Cassandra-like, predicted the 
inevitable event which very few managers cared to contemplate. 


The time has now come, we think, for the tide to turn. The law of 
alternate action and reaction, of progress and revulsion, of ebb and 
flow, has been vindicated in the later history of life insurance and thus 
the wild optimist theories of sanguine managers have come to grief. 
So much has been gained. No matter who, or how many, have 
been vanquished, the battle has been won, and those who sur- 
vive will fight more wisely and warily in the future. Moreover, the 
number of combatants upon the field of competition has been materially 
reduced. A score of companies, whose names were on the roll in 1869 
and whose tactics and strategy were disastrous to others as well as to 
themselves, are no longer alive. Reduced thus, by the withdrawal of one- 
fourth or one-fifth of the contestants, the battle for business loses much 
of its fierceness and desperation. With the retired companies have also 
retired hundreds, perhaps thousands, of the very men who wrought the 
demoralization of the business and reduced the system itself from the 
height of its former popularity tothe depression it has latterly experienced. 
So far as new men have entered the field, they have been, for the most 
part, of a higher grade of talent and character, whose influence, we feel 
sure, will do much to raise the fallen standards. The companies which 
remain are mainly of the most substantial sort, financially solvent, 
honestly administered and giving promise of future conservatism of 
management. The great life insurance system, as such, cannot be said 
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to have suffered in any degree which will necessitate any new devices 
tor the recovery of its old prestige. In fact, a liberal reduction in the 
present number of these devices will contribute to, rather than retard, 
such a result. The people, in their hearts, have an abiding faith in life 
insurance, which needs only to be appealed to in a common sense, 
practical manner. They are sick of the “new plans,” signifying 
nothing, which have of late years been continually ground out by 
actuaries and managers of the Barnum school. Offer them life insur- 
ance pure and simple, divested of all the fringes and furbelows and 
clap-trap latterly overlading it, and they are as ready to accept it as in 
the palmy days of 1868. 

But, perhaps, as important an element as any in the coming revival 
is the fact that the crisis is past. The reaction against an unhealthful 
progress has had its day; the law of nature must now assert itself in 
the other direction, and progress and prosperity will again attend the 
legitimate cultivation of the field. The mistakes, the malpractice, of 
former years, and of companies many of which are now dead, have been 
fully avenged. The dead past must now bury its dead, and the living 
present become the field of thought and action. This view of the mat- 
ter we believe to be taken by a majority of those companies whose 
managers mean business and exhibit the most sagacity and capacity. - 
From various quarters we receive assurances that the business of 1872 
has thus far been of a volume and character full of encouragement. 
Some of the companies are able to report an important increase over 
1871, and others advise us that in their cases retrogression has been 
checked, and a healthy reaction towards prosperity has already set in. 
It is, therefore, idle to keep working the sympathy-pump in the light of 
the encouraging prospect. Better far would it be to forget the recent 
past and its gloomy features, except so far as they may teach wisdom, 
and press forward into the harvest field which invites and will surely 
reward the honest and earnest laborer. 





SLOTHFUL AGENTS. 

THE aggregate number of insurance agents all over the country has 
been estimated at as high a figure as 50,000, This seems to be a pretty 
liberal estimate, and if intended to convey the impression that the 
agency business employs the services of that number of distinct individ- 
uals, we must consider it an exaggeration, for often a single person 
represents quite a list of companies. But, as an indication of the 
number of separate commissions issued by the companies to their 
representatives everywhere, this estimate may not be far out of the way. 
In fact, if we bear in mind that in the state of Illinois alone, 5,515 
agents are officially reported as holding the departmental authorization, 
it is not difficult to believe that the nominal strength of the agency 
army is even greater than fifty thousand. We say xomZna/ strength, 
because we wish to emphasize the distinction between the two classes 
of agents—the active and the useless. That such a distinction exists 
needs no formal proof, for it is painfully familiar to all managers and 
has long been the bane of the agency system. How large a propor- 
tion of the 50,000 commissioned representatives of our insurance com- 
panies may be set down as strictly entitled to the name of agent is 
mere matter of conjecture, 

The meaning of the word “agent” implies activity; the man who 
bears the title and holds the commission is thereby committed /o act for 
the tompany appointing him. Indolence, apathy, ‘passivity can have no 
quarter under the customary wording of the commission, nor can any 
person honestly ask for or accept any such commission except by a 
virtual pledge of earnest and persistent work. 

As has already been asked, How many of all these thousands recog- 
nize this pledge and fully meet its requirements? Recurring to the data 
supplied by the Illinois report, we find that 4,620 fire agents trans- 
mitted to their respective companies, in 1871, gross premiums amount- 
ing to $3,354.798, or an average of about $700 for each agent, and that 
895 life agents are credited with having secured about 17,500 new 
policies, or less than 19 each. Unable as we are, of course, to 
analyze the returns so as to learn which, or how many, of these so-called 
agents exceeded the average in the business they transacted, it would 
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be unfair to estimate that this exhibit discredits all of the 5,515 brevet 
underwriters in question. But it certainly is fair to assume that a 
greviously large number of them failed to meet either the expectations 
of their companies or the manifest possibilities of their position. That 
all the life agents in Illinois, for example, including those of local com- 
panies, should only do a business averaging the issue of one policy 
every three weeks, is not a very re-assuring fact with respect of the 
general efficiency of these gentlemen. As to the fire agents, the same 
may be affirmed; for $60 a month is obviously a meagre sum for the 
average fire underwriter to be satisfied with receiving, and $9 a month, 
(the commission earned thereon) would secm to have small charm for 
others than such as thought the honor a sufficient compensation. If. 
again, we consider the fact that some, we cannot say how many, of 
these agents must have largely exceeded this paltry average, and to 
a degree which secured or themselves both credit and profit, the result 
will be to depreciate still further in the scale of respectability the crowd 
of hangers-on who have neither made a living for themselves nor faith- 
fully represented their companies, nor upheld the honor of the under- 
writing profession. All this, however, is too clear to require elaboration. 

The practical lesson tobe learned from this exhibition of one phase 
of the agency question is simple enough. Of the 50,000 agents, more 
or fewer, scattered all over the country, we can hardly predict any bet- 
ter things than of that segment of the circle located in Illinois. What 
the 5,515 there have done, or left undone, may, we suppose, be fairly 
assumed to indicate the average performance elsewhere. And the 
inevitable inference is that by far the larger proportion of all the agents 
now in commission are not doing what they might, nor what they should, 
to show themselves worthy of the commissions they hold. This is not 
intended as an allegation, in any offensive or invidious sense, for, 
regarded as men of honor, honesty and capacity, there are not better 
men in any business, nor in greater proportion. It is only as coming 
short of the performance of their full duty, and as failing to avail of 
the full measure of their opportunities, that we arraign these merely 
nominal insurance agents. Agents they are by virtue of their com- 
missions, but their default in acténg for their principals makes their 
title a misnomer; and, in this sense, proves their unworthiness, or worth- 
lessness to the companies depending upon their energetic fidelity. It 
argues little forthe pride, not to say the self-respect, of a good many 
thousand nominal agents that they should rest contented in such a 
humiliating position. But it must also be remembered that the com- 
panies which are content t have them remain there have not much 
ground for self-complacency. The companies are to be measured, so 
far as the average public mind is concerned, by the kind of men who, 
by formal authorization, are put forward as “representing” them; else 
words have lost their meaning. 

It becomes a serious question, therefore, whether officerstcan much 
longer afford to be mzsrepresented in the way we have indicated, If 
an inactive, indifferent disposition makes itself manifest, on the part of 
an agent, the very fact that no protest comes from his principal is pre- 
sumptive evidence to all that the company looks upon him as a man 
after its own heart. Such an inference is a fair one, small credit though 
it confers upon its subject. The obliviousness of the agent himself to 
his discreditable position has nothing to do with the matter; for he can 
more often afford to be doing nothing than the company ean afford at 
all to be misrepresented. And we suppose we need not argue that it is 
not the whole of the agency system to merely appoint and locate agents, 
leaving them alone thereafter to work or doze, as they may choose. 
Intelligence, education, conservatism, honesty and influence are first 
rate pre-requisites to an appointment, but if, afterwards, the appointee 
turns out to be only a useless Turveydrop, excellent as to deportment, 
but never doing any business, the company should not hesitate to extri- 
cate itself from such a net of misrepresentation. Moreover, we are firm 
advocates of every reasonable plan of educating, encouraging and 
developing agents. We believe in spending time, patience and money, 
in this direction, but not in wasting anything, much less patience, upon 
moths and drones and mere sap-suckers. Officers and managers have 
no right to fool away their time and other people’s money in trying to 
make water run up hill, or in setting rivers on fire, and to invest effort 





in energizing such dead stuff as now largely lumbers up the agency 
system would be as wise as either of those schemes. This is matter 
for each manager's own study, with which we would not intermeddle ; 
but we do insist that an underlying principle of all successful and 
creditable underwriting is to root out everything that stands in the way 
of progress. If 10,000 or 20,000 of the insurance agents of this country 
are really of no account whatever as such, (whatever they may be as 
men and citizens,) and have not even energy enough to resign their 
commissions, it seems clear that the time has come for the companies 
to act for themselves ; and it will require only a glance at its agency 
records for each company to discover just where to strike, for the field 
of the slothful is easily recognisable. 
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OCTOBER FIRE RENEWALS. 
“THOSE melancholy days have come, the saddest of the year” to 
remind us all of what was done, endured, and lost by the Chicago fire. 
October must always henceforth be red-lettered in the underwriting 
calendar, and the experience of a year ago must stand, for all time, at 
the teacher's desk. Independently of the sadder lessons of that mem- 
orable calamity, however, there will be an ever present grateful 
souvenir of its effect in the sudden change it wrought in the fortunes 
and business of many a company till then obscureand struggling. The 
quick dismantling of sixty offices, and the wide-spread distrust by the 


public of many others, caused the shifting of policies from company to 
company, to an amount representing not less than $1,000,000,000 of in- 
surable property. The oldest inhabitant of an insurance office never 
before saw such a mighty rush of applicants for indemnity. The sink- 
ing companies were per force deserted by a stampeding crowd of old- 
time friends who suddenly found themselves afloat and unprotected. 
Property-owners, who had previously scoffed at underwriters as if they 
were confidence operators upon public credulity or timidity, started up 
in alarm to put their houses in order against such a possibility as 
Chicago had developed. Others, who never had spent a dollar more 
for insurance than their credit absolutely compelled, were swift to seek 
additional security for themselves as well as their dependents and credi- 
tors, And, between all these excited. applicants and their various 
clamorings, the registers of the remaining companies, throughout the 
country, were in a very few days burdened with a weight of business 
such as no underwriter ever before dared to dream of or probably ever 
will again expect to accept in so short a time. 

The year has rolled around, and now is presented the question of re- 
newing the policies born of all this excitement and confusion. Under 
the circumstances it would not be at all surprising if some of these hasty 
transactions had already given ground for leisurely repentance, Indeed, 
it is notorious that such has been the fact, for what with the numerous 
fires, the great destruction of property and the subsequent systematic 
advance in rates, the companies which snapped at the improvised 
proffers of business just after the Chicago fire have since had abundant 
reason to wish that they had both waited and deliberated. But, in the 
case of some of the underwriters who may have then allowed zeal to 
overtop their discretion, we are sure that the interval has been improved 
to study the records of the year, with the view of thinning out and thor- 
oughly scrutinizing the risks to which Chicago made them heirs. To 
these members of the profession we need say nothing in the way of 
caution, But, as a rule, it cannot be said that of such is the kingdom 
of underwriting. The majority of officers are too vain of their recent 
sudden acquisition of business and prominence to be inclined to voluntarily 
lay either of them upon the altar of common sense and conservatism. 
It does not occur to these gentlemen that a pet vanity of this sort may 
prove a very costly affair to their stockholders ; and, therefore, without 
giving any very earnest heed to the maturing policies as they come 
around for renewal, they only considér them as just so much grist to 
the mill, without a thought as to the expediency of allowing them to 
run off. The moral courage to refuse a premium or to decline a risk 
is a virtue quite above the level upon which many insurance officers do 
business, and to find agents exercising such a virtue, without inspiration 
from their principals, would be a decided surprise. But, even admitting 
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that, ordinarily, this slipshod method of underwriting involved no ex- 
cessive danger or damage, we must protest against continuing its prac- 
tice during the coming three months. There may be those who have 
found it profitable to hold on to all the risks they wrote until the 
embrace was unsoldered by fire ; but their number is small. 

The unprecedented events of a year ago and the precipitancy wherewith 
business was thrown upon the surviving companies may excuse the ac- 
ceptance of many a hard risk or the failure to obtain an obviously ade- 
quate premium. No such excuse, however, is now inorder. A year has 
passed without filling up the chasm made by Chicago in the insurance 
capital of the country; opportunity has been offered for officers to 
become familiar with each questionable risk; the national board has 
bravely come to the support of weakened officers ; the public expect to 
pay what insurance is worth ; and, finally, rates have been gradually 
stiffening everywhere, until they have reached a considerably higher 
point than those figures which prevailed during the latter months of 
of 1871. This being so, underwriters can both wisely and safely reflect 
before issuing an indiscriminate permit for the renewal ev masse of the 
thousands of policies which will soon begin to expire. And we refer to 
the matter now in order that all who are interested may become con- 
vinced of the proprieties of the case, and recognize the obligations of 
conservative principles as they now may be brought to bear upon the 
most extensive line of insurance ever crowded into so limited a period. 
Courage, moreover, is desirable from the simultaneous character of all 
this business offered for renewal. It must be renewed or insured in a 
short time and in a given number of offices. Hundreds of millions of 
property will be found clamoring for protection during a single week in 
the present month, and, from this time forward for the rest of the year 
the offices will be crowded with business. Never was there a better 
time to illustrate the existence of independence, or at least self-respect, 
among underwriters. Let the books be carefully gone over, the risks 
inspected, the rates adjusted, the suspected hazard got rid of—in short, 
let everything be done‘that would be done were your personal capital 
involved. Any other course than this is treason to your stockholders 
and a betrayal of the trust reposed in you. And if this very work in 
this very way is nct done xcw, it is not at all likely to be done hereafter. 
The first recurring anniversary of the birth of the risk is always the 
most proper time to decide whether it shall longer live upon the record. 
If not then discarded, its chance of ever being got rid of until destroyed 
by fire is greatly diminished. Lapse of time is a terrible benumber of 
professional enmities and suspicions against particular risks and classes 
of risks, and intuitions treated with disrespect always, sooner or later, 
revenge themselves. Let there be no hesitancy nor tremulousness in 
the treatment of the great question of October renewals. Be brave 
enough to make a wise selection of the risks you will retain, and be just 
as brave to withstand all attempts to overrule your convictions as to which 
policies you should not renew. And, above all things, insist upon a rate 
of premium such as shall prom’se you a profit upon the transaction. The 
stockholders who have hazarded their capital in insurance are en- 
titled, more than ever before, to demand not only a guaranty against 
its loss, but a reasonable assurance of profit for its use and risk. We 
believe the present month will do much to test the question whether 
those who manage insurance capital are worthy of their trust. How- 
ever this may be, we are fully convinced that the future of fire insurance 
as a business lies very closely in the keeping of this anniversary month, 
and that the conduct of underwriters this month will decide whether 
the business shall rank hereafter as a high profession or sink back into 
the depths as an unmitigated nuisance. 





STRENGTHENING THE THINGS WHICH RE- 
MAIN. 

BoTH here and in England, there are signs of a conviction on the part 

of life managers that they need to meet the popular demand for more 


equal terms as between insurants and the companies. A relaxation of 


the old exclusivism, a letting down of the bars which forbade com- 
munity of interest, and an easing up of needless stringency of rule have 
been loudly clamored for, While these loud calls were first finding 











expression, the officers seemed inclined to ignore them, entrenched, as 
the managers thought themselves to be, behind the ramparts which 
had been so long erected and so constantly strengthened. But when 
the people realized that reasonable reforms, reasonably requested, were 
neither made nor promised, the reaction against life insurance itself set 
in, and the business depression of the last three years became a natural 
necessity. It now looks as if the companies were coming to their 
senses. And, with this return of managerial sanity will surely come a 
revival of the public interest in life insurance. We think there is 
ground for believing that the crisis is past, and that the transactions of 
the current year will show a decided improvement in all that goes to 
indicate a new hold upon public confidence. 

We have made no secret of the opinion that abundant reason existed 
for the clouded condition of the business. That the companies had 
themselves to blame, mainly, for their loss of prestige and for the 
detached affection of both policyholders and the public has been by 
this time pretty generally admitted. And, although useless new 
companies, frantic contention for new business, demoralization in the 
agencies and numberless other causes have produced their unavoidable 
effect, it must be borne in mind that this effect has for the most part 
been potent in diminishing the number of new insurants, rather than in 
discouraging policyholders already secured. 

The subsidence of the popular demand for insurance was, we admit, 
a painful part of the depression latterly experienced. But to our view 
amuch more saddening feature has been the disruption of old contracts 
and the dissolution of time-honored partnerships, which all the com- 
panies have been compelled to report. The thoughtful manager must 
contemplate with infinite regret, one would imagine, the termination 
during 1871 of 150,000 policies, of which not five per cent came to 
maturity by death. Not to dwell upon this disheartening phase of the 
question, we only wish to lead the minds of all life underwriters to 
consider whether it is not more important to stop this hemorrhage of 
the old business than to spend their money and strength in the hopeless 
endeavor to offset all this loss of life by the infusion of new blood, which 
in turn will ooze out through the same opening. So long as the 
Massachusetts report tells us that the new insurances of 1871 aggregated 
only $328,164,706 as against terminations, during the same _ period, 
amounting to $383,707,881, it would be absurd to doubt that the most 
real danger to be guarded against now is the loss of old policyholders. 
However few new applicants a company may register, it is clearly matter 
of vital importance that the old constituents should not be lost. And 
just here comes in the point we wish to make. The time has come 
when managers must bend their energies to compass the retention of 
business already obtained, rather than give their ev ery thought to cap- 
turing new insurants. Both should doubtless be done, but it has been 
too much the fashion while doing the one to leave the other entirely un- 
done. And, if matters have come to a pass where policyholders drop 
off more numerously than policybuyers are picked up, does it not prove 
that the disaffection within the circle of the insured is more alarming 
than the outside apathy which keeps new customers from coming in ? 

It has been intimated that the falling off of new business was mainly 
the effect of those demoralizing influences which followed in the wake 
of needless and interloping new companies. But the wholesale lapse ot 
old business, the stampeding, as we might term it, of old ; olicyholders, 
can hardly be accounted for in the same way. Comparatively few of 
the 150,000 backsliders of last year, for instance, were run out of one 
company to be roped into another by agency strategy or deception. 
Those who turned their backs upon the office which insured them may 
be set down as now among the uninsured and the apostate. And all 
this has happened, simply because nothing was done to induce them to 
remain. Everybody in the business has been too much engaged in 
spreading the nets for a new haul, to spend time in mending the old net 
or keeping with kind care the fish already caught. This is the plain 
truth. Had a little of the tact and energy been spent on old policy- 
holders which have been expended in securing new ones, we would not 
have seen so much disaffection and discontent. And, of the two classes, 
who shall doubt that in honor those already enrolled and actually com- 
posing the companies are entitled to the higher consideration ? 
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There is reason to believe that managers have at length come to 
appreciate the situation. The most popular and promising “new plan” 
in life insurance, now, will be that which attaches the insured to the 
company ; not that which crowds him out, to give temporary space for 
new candidates for discontent. There are offices, few in number to be 
sure, whose managers have studied over this problem, and, for them- 
selves, have measurably solved it. In these few offices, the policy- 
holders are not merely contented, but entirely satisfied. So long as the 
interests of the existing membership are not sacrificed to the mania for 
new business, and present policyholders are treated as human beings 
with rights, there will be no such “ vamosing of the ranche”’ as we have 
latterly been compelled to witness. He, then, will be crowned as the 
prince of philanthropists who, among life managers, pioneers the way 
that leads to strengthening the things that remain. Insurants may like 
fair promises at the start, but they must have decent treatment there- 
after, if they are to remain the fast friends of a system which, though 
beneficent, has no attributes of perfection or divinity. Every induce- 
ment calculated to retain policyholders should be held out by the com- 
panies, and, more than this, every stumbling-block should be removed 
out of the way, so that those who have “lapsed” from the path may 
the more easily find their way back. This is to be the starting-point of 
the new departure, and the more intelligent officers have accepted it as 
suggestive of their foremost duty. How to do it is less important than 
to have the disposition to do it. Given the good intent, and the accom- 
plishment will cut its own channel. And, when the vast army of 
present policyholders, content with their quarters and their treatment, 
shall have no thought of desertion, the business of life insurance will 
again be in the ascendant and enlistments will come from volunteers, 
and not be enforced by agency conscription, as of late. 





SEDUCTION OF POLICYTHOLDERS. 


AMONG the innumerable new plans in life insurance whose immense 
value is duly pre-announced and whose utter worthlessness time amply 
demonstrates, there is one which has for sometime been in vogue with 
a progressive school of agents, and which, without proving practically 
worthless, has smacked of professional unfairness. We refer to the 
demoralizing system of capturing the policyholders of other companies 
by first sowing in their minds the seeds of discontent and then inducing 
a transfer of the policy by making no extra charge for the differences in 
age between the original and the later application. The man of 40 or 
45 who at 35 insured his life, and who now is made disaffected towards 
his company, is told that all he has to do is to let that policy lapse, and 
take a new one in another office at the same old rate of premium! 
This, too, notwithstanding the addition of five or ten years to his age 
and the consequent enhancement of the premium charge. This arrange- 
ment is made sometimes with, and sometimes without, reference to an 
adjustment of such surrender value as the original policy may possess. 
But whatever the details of the transaction, the principle is utterly schis- 
matic and demoralizing. Bad as it is, however, the fact is notorious 
that solicitors, general agents and officers connected with hungry com- 
panies have introduced this disturbing element into the field of competi- 
tion, without regard to its dangerous consequences—heeding only its 
temporary efiect in swelling the volume of new business so anxiously 
desired. 

Agents of reputable companies, under whose administration such 
processes are not tolerated, much less encouraged, have loudly com- 
plained of the damage wrought to their business by these unscrupulous 
scalpers. To the honest mind, intent only upon the pursuit of success, 
by legitimate and honorable means, this mode of undercutting rates by 
underrating ages seems little less infamous than the bounty-jumping 
brokerage system which was such a fashionable fraud during the late 
war. Superadded, however, to the merely financial and _ professional 
phases of the damage inflicted, must be recognized the blow struck at 
honorable management by reason of the envy, malice and all unchar- 
itableness engendered by competition of this sort. To make such work 
pecuniarily successful, the first move must be the undermining of the 
insurant’s faith in the company whose policy he holds. This involves 





an infinitude of innuendo, insinuation, and, often, mendacity, intended 
to throw discredit upon companies of indubitable solvency and probity. 
Whether such onslaughts prove effectual or not, their baleful effect 
remains. The policyholder is disturbed upon a subject which con- 
cerns the future welfare of his wife and children; an honorable 
company has been unjustly depreciated, and its solvency cruelly called in 
question ; the business has been dragged down by its own exponents to 
the level of the Billingsgate fish-market ; and the noble purpose of life 
insurance has suffered a serious wounding at the hands of professed 
friends. 

We shall be told that all this evil is the natural outcropping of com- 
petition, that insurance agents must live, and that policyholders are not 
necessarily idiots and should do their own thinking. But this is a mere 
begging of the question and, as a plea or palliation, is sheerest fallacy, 
Agency demoralization is not so much the effect as it is the cause 
of the kind of competition so tearfully deplored ; it is not by any means 
so very clear that all agents “must live ;"" and as to policyholders being 
expected to override, by any normal mental powers of their own, the 
statements, fro or con, of those whom they look upon both as experts 
and personal friends, such a thing is hardly reasonable. Very likely 
much of this specific evil is traceable to the fact that, of late years, more 
companies have been at work in the field than there was any call for. 
As we have frequently stated, the supply has far exceeded the demand ; 
and the mistaken notion that the new comers had a claim to live has 
served to furnish their agents with the flattering unction that to prolong 
The 


younger offices have largely made up their records of new business by this 


their life was matter as well of duty as of personal profit. 


robbery of the registers of older offices, and to accomplish this purpose 
agents have waylaid their victims with such arguments as would 
best detach them from the companies already insuring them. And, 
having gained this point, the seemingly liberal offer to insure them at 
the original rate has followed as a very necessary consequence. But 
even the most devoted advocates of new companies and their processes 
must admit that there exists now no shadow of excuse for this particu- 
lar irregularity. As we showed a month or more ago, at least a score 
of the more rampageous contestants for life business have forsaken the 
field, and with them have disappeared hundreds, if not thousands, of 
their blindly zealous parasites. Lying is, so to speak, not nearly so nec- 
essary, fraud not half so essential, as an element of successful solicitor- 
ship, now, as formerly. While the field has been enlarged and the 
prospect has been widened, the number of life companies has been 
greatly reduced, and there is business enough for all and territory enough 
for all. The disgraceful characteristics of the old competition are now 
entirely excuseless, and all demoralized courses should absolutely cease. 
There is now nothing to hinder a return to the high-toned modes of 
management which marked the earlier years of the business. There is 
no excuse for delaying such return. And among the first reforms in- 
stituted,on the way back to honor and sound principles, should be the 
utter extinction of this stealing, by lies and libels, another company’s 
members, and the insuring them at irregular rates which ignore both 
actual age and the common standard. Surely, if such irregularities 
cannot longer shelterthemselves under the pretext of being compelled by 
competition, no shadow of excuse exists for perpetrating them, and the 
agent who persists in doing so should be shown how mistaken he is in 
supposing that he “ must live.” 





V_ 


ENGLISH LIFE MANAGERS AWAKENED. 


THERE are symptoms of the coming of a brighter day for life insurance, 
in England, after the gloom of the past few years. Not only do we 
detect encouraging premonitions in the statements of many of the com- 
panies, as recently rendered, and in their reported transactions of new 
business, but it is also obvious that managers have gradually become 
alive to the logic of events, and are beginning to see the necessity and 
honesty of meeting insurants upon a more liberal, not to say equitable, 
basis than of old. It begins to dawn upon the minds of managers that, 
while security and financial credit are vital elements in a company’s 
title to confidence, they are not all that the people believe themselves 








_— 








24.4 THE SPECTATOR. 


Vol. IX.—No, 4 
October, 1872 








entitled to, nor are they all-sufficient to draw patronage or excite in the 
public mind a craving for insurance. Very wealthy offices have too 
habitually exemplified an inclination to be arbitrary, overbearing, and 
even mean or unfair; their pride of position and greed of gain have 
made themselves too often and too painfully felt, to permit the great mass 
of policyholders to enjoy the iron rule or to inspire intending insurants 
with any romantic predilections for lifelong captivity. 

It is no secret that the administration of the English life offices has 
always been of a character which, compared with that in vogue among 
us, cannot be considered other than supremely and intensely one-sided 
and tyrannous. Except in rare instances, policyholders have been sub- 
jected to a partial application of the Dred-Scott theory that, once 
enslaved, they had no rights which proprietary companies were bound 
to respect. While the American offices have studiously endeavored to 
popularize life insurance, by introducing every safe element of attrac- 
tiveness and by relieving the scheme of all that seemed unnecessarily 
oppressive or burdensome, managers on the other side have been blind 
to the growth of discontent, and have turned a deaf ear to every 
prompting which was not grounded in manifest self-interest. The dis- 
tinctive effects of these two modes of management have been matter of 
world-wide record for years. In a single decade, or at most in two, the 
life business in our own country made itself the marvel of the century, 
and, with a bound, shot far beyond the most sanguine dreams of English 
managers, who had at their backs the experience of two hundred years. 
And meanwhile, not accepting deliverance, these latter have been the 
martyrs of this moss-covered managerial system, and at length find 
themselves terribly embarrassed with the murmurings of their constitu- 
ents and the articulated scepticism of the uninsured. 

The tendency of life insurance towards unpopularity, in England, we 
may safely affirm, has not been due so much to that financial malad- 
ministration, of which the Albert and European were notable examples, 
as to the short-sighted selfishness and despotism exercised in the busi- 
ness management of all the companies as a body. It is true that the 
failure of the Albert precipitated a panic, which had not subsided when 
the European swindle intensified the agony of the situation. But the 
narrow-minded business management of the life companies, as a class, 
had prepared the way for widespread discontent and distrust ; and, when 
the financial thunderbolts fell, everything had been made ready for the 
widespread disaster. Already inspired to mutiny, by the conduct of 
those who held the mastery over them, policyholders everywhere needed 
but the added fear of financial dishonesty to excite them to open revo- 
lution. And so long as the membership itself was thus rebellious, what 
wonder that outsiders declined to become partners in the quarrel? But 
after storm comes calm, and the era of restored good feeling may not 
be so distant after all. As we intimated at the outset, the symptoms of 
recovery are putting in an appearance. 

The new signs of hope are in the direction of enlarged managerial 
views. It is evident that at least managers have discovered that insu- 
rants have rights which demand recognition; that the insurance con- 
tract has really two sides; that it may not pay to treat policyholders as 
so many sheep who, although in the fold, are destined to the slaughter, 
and who must be made to feel that escape is worse or more costly than 
death. Claiming as we do that the American system has been trumpet- 
toned upon all these points, and admitting that insurance writers among 
themselves have latterly urged upon these English managers “the 
necessities of a change, it is nevertheless wonderful that reform has been 
so long delayed and so slow to leaven the whole lump. The entering 
wedge has been driven, however, by the progressive prospectus of the 
newly formed Positive office, heretofore explained in our columns, and 
of which the non-forfeiture element is a main feature. And now comes 
from the far north the proclamation of the Edinburgh Life, announcing 
a “‘comprehensive non-forfeiture scheme ;" to be followed as we may 
hope by many another similar confession of past error, with the accom- 
panying promise of reparation. The path of wisdom thus opened up 
by a few offices must inevitably widen into a thoroughfare for all. 
Simple and tardy as all this may seem to cur wide-awake life workers, 
it is none the less the most progressive step taken by English managers 
since life insurance became a systematized business there. Although 





late, the lesson has been learned by them at length; and we cannot be 
mistaken in believing that the driving of even so thin a wedge is des- 
tined to work out a most radicalreform. We need to remember that the 
moss-grown granite of conservatism is not to be split asunder and over- 
turned in a moment. It is a great thing to find a lodgment in a solid 
rock for the first explosive charge. And that the English life system 
has been compelled to admit so radical a reformatory lever as the non- 
forfeiture principle is a matter of far reaching importance. The first 
step having been taken, the others must follow; and it may be that we 
will yet see the new converts to American ideas putting those ideas into 
practice in a fuller sense than ever yet has been known. But, be this as 
it may, the auguries are all favorable for a lifting of the fog from the life 
business in Great Britain; and, unless we are greatly mistaken, the 
coming revival will be due to America just as truly as the introduction 
of life insurance here, at all, is due to England. And, since life mana- 
gers among us have never been backward in accrediting their English 
cousins with being the pioneers of the science, we shall hope to see a 
similarly just acknowledgement, on the part of the latter, of their obli- 
gation in return to us. 





THE INCREASED HAZARD OF HIGH 
BUILDINGS. 


No doubt the Palmer hotel in Chicago will be a very fine building. In 
fact, the published descriptions of the building’s “ gigantic proportions” 
and “commanding features ” leave one lost in wonder, love and praise 
in the contemplation of so much magnificence. But the innate perversity 
and equanimity of sensible underwriters will hardly give way before all 
this reportorial eloquence. Insurance men, who have paid for a good 
many of these wonderful structures, and found the cost of them when 
destroyed out of all proportion to any satisfaction obtained from them 
while they stood, begin,‘even before this great caravansera is completed, 
to think of the chances of making any money out of the concern, or of 
the possibilities of salvage when it shall burn. And who can blame 
them? It would be reasonable to suppose that, even without the teach- 
ings of last October, the absurdity of building stores and hotels away 
up into the clouds would be burned into the average Chicago mind by 
this time. And, yet, here rises this fearfully and wonderfully made 
hostelry to a height of eight stories, with its main roof 112 feet above the 
sidewalk! This, too, in the tace of the fact that, by just such lofty 
architectural soaring, millions of dollars were lost by underwriters and 
property-owners in Chicago, even before the great fire. 

Who does not remember that, under the old mansard-roof mania, 
those tinder boxes were perched upon the top of buildings already too 
high to be reached by any known means of extinguishing fires? 
Independently of the combustible character of these roofs, danger im- 
pended continuously, because of their height, and, when the supreme 
moment came, firemen found the flames laughing at and mocking every 
attempt to force water where alone it could be of use. That which 
was demonstrated notably at those two fires which destroyed the Burch 
block and the Drake block, neither of which were so “ gigantically pro- 
portioned ”’ as to height, is certain to be demonstrated over again in the 
case of this eight-storied monstrosity. For, if the water works of 
Chicago, re-enforced by powerful steam engines, were powerless then 
against the flames raging at a height of 70, 80 or go feet, what hope 
can there be of reaching with the same appliances a roof 112 from the 
ground? Nothing short of a water-spout emptying itself from above, 
can ever put out a fire which shall once have gotten headway so far up 
in the clouds. Of course, as this great hotel approaches completion, we 
will be treated to fine descriptions of the means provided to prevent, 
limit and extinguish fires. And, equally of course, unless some extra- 
ordinary provisions of this kind are made, no one will feel safe over night 
in any of these sky parlors. But the announcement that “the hotel 
will be entirely independent of the city water-works,” that the “ water 
will be supplied from an artesian well on the premises;” that “ five 
flights of stairs wil wind their way from the basement to the eighth story 
and four luxurious elevators will be at the service of those who do not 
care to climb on foot ;”’ that there will be 350 rooms, in each of which 
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will be an open grate, &c., &c., will not, in the minds of underwriters, 
offset the fact that the building has been needlessly made dangerous by 
its extreme height and that, if once a fire geis firm hold in any spot above 
the sixth story, the whole concern is surely doomed. 


We have no disposition to be invidious in thus singling out the new 
Chicago hotel for special reference under this head. That structure is 
only a representative example of architecture run wild, other specimens 
of which mania, in kind if not in degree, almost every large city can now 
exhibit. No one questions the aesthetic beauty, the general attractive- 
ness, of these cloud-piercing edifices; but that is not a point which 
underwriters feel bound to consider. These architectural splurgings 
lose all their gorgeous and garish features when brought under the pro- 
fessional eye of an insurance expert; and it is from this same point that 
we are bound to consider them. Asa subject of insurance, therefore, 
it must be obvious that a building 112 feet high, subdivided into eight 
stories, surmounted by a dome, permeated trom basemeut to roof by 
five stairways and four elevators, inhabited by several hundred restless, 
reckless, transient persons, is likely to offer small inducement, either as 
a material or moral hazard. Some may say that these extremely high 
stores and hotels are no higher than the average modern sugar 
refinery. But, even admitting this, it is not to be forgotten that sugar 
refineries, mainly because of their height, are almost always total losses, 
if once they get on fire; nor can we ignore the difference between the 
personal occupancy of these two classes of risks, the advantage being 
really in favor of the refinery. From whatever point of view we may 
regard the subject, it is matter of extreme concern that safety should be 
thus sacrificed to mere sightliness. The consolation remains to under- 
writers, however, that they are not compelled to insure such risks. 
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FOREIGN INTELLIGENCE, 


LETTER FROM OUR SPECIAL CORRESPONDENT. 
XXV. 
LONDON, Seplember 16, 1872. 
Is LIFE INSURANCE A FAILURE? 
IT is, one might almost say painfully, manifest that life insurance is 
not making the progress we had a right to expect. 
It does not settle down as one of the necessities of life, and men do not 


look to it as they do other matters of paramount importance, and con- 
sider it as something demanding present, immediate and abiding atten- 


It does not grow. 


tion. 

Those who are engaged in it as a business look on every side with 
more or less of astonishment at the general indifference, and wonder 
not a little that they are called upon to do a double duty, viz. : first, 
to convince men, against their will, of the prime importance to them- 
selves and their families of the benefits this system is able to confer ; 
and, secondly, to induce the belief that they have the means whereby to 
secure these benefits, and that these benefits should be sought through 
the aid of the company they respectively represent. Now all this is not 
to be done without cost, and this cost is the source of much of the 
trouble which attends the operations of companies at the present time. 

On the other hand, the public perceive the expenses attending the 
_effort to secure the advantages they have been led to believe life insur- 
ance offers, increasing year by year, and, at the same time, are con- 
fronted by a fearful array of unfortunate enterprises. These enterprises 
they thank their good fortune in having escaped, if perchance it so be 
that they have escaped them; and they condemn unsparingly if per- 
chance they have found themselves involved in the calamities that have 
ensued. 

Now, if anything on earth should be certain, it is the perpetuity of a 
life insurance company. By none of the rules applicable to other insti- 
tutions can you measure this, because the consequences are wholly 
unlike. If a fire company prove insolvent, there is no general wreck ; 





the premium of a portion of a year is lost to its policyholders, and that 
is the end of the disaster to them; some unfortunate sufferers, whose 
conflagrations chanced to happen at about the time of the failure, may 
lose a percentage, or even the whole, of their claims; but these are 
exceptional cases, and their existence does not affect, as do life failures, 
by a wide sweeping influence, vast numbers of men. The wave of 
time closes over the spot where the catastrophe happened, and no trace 
Disaster here is an 


of it remains. But not so with life insurance. 


earthquake, and leaves behind it a desert. In all cases there is a 
In some cases there is a 


changed condition of health, that calls off all possibility of remedy. No 


mortgage on the future, never to he lifted. 


money, which it lies in the power of the insured to command, can pur- 
chase the lost benefit. 

Is there, then, reason to wonder that there is a pause—that there are 
hesitation and misgivings—and that the half willing purpose is paralyzed 
by the spectre of a fear too well justified by history to be treated other- 
wise than with respect? Here, then, is the completed circle of unto- 
ward facts—an unwilling public, upon which is expended a vast amount 
of capital and labor, and disappointed officials who find themselves 
compelled to divert from whet would otherwise be handsome returns of 
profits, or even funds necessary to present solvency, the means of sup- 
ply for carrying on the education and awakening of that sluggish pub- 
lic.—the necessities of companies forming the basis of seeming extrav- 
agance, and the latter in turn proving the groundwork of future weak- 
ness and loss of public trust. 

How INSURANCE JOURNALS TREAT THE SUBJECT. 

The journals devoted to insurance on both continents devote more or 
less of almost every issue to a consideration of some phase of this com- 
plex problem. The condition, under the discussion, does not seem to 
improve ; but “the crimes of the non-insured” on the one hand, and 
the “extravagance and recklessness of insurers” on the other, fall 
alike on ground unfitted to receive them, and no fruit is borne that 
either delights the eye or relieves the wants of the times. We were 
never more in face than we are today with the great problem, which 
may be, perhaps, stated in the following words: /s zt possible to devise 
a life insurance system that shall be so safe as to conquer human 
I think that up to the present time such a system has not 
Something approaching this has indeed appeared, and 


incredulity ? 
been furnished. 
by so much as it does approach by so much does it remove difficul- 
ties on one side and open a clear future on the other. But approach 
is not contact, much less is it replacement. However near it may 
approach, if it be not the thing itself, it falls short of the end, and 
leaves the problem open as still unsolved. 

To a solution of this one question should all insurance genius be 
To this time the policy of progress on the two sides of the 
In Europe it has been maintained 


bent. 
Atlantic has been by different lines. 
that life insurance is dus¢ness carried on between men, and, being this 
and nothing more, it should be hampered by no more restrictions than 
are applied to other business undertakings. In other words, it has been 
contended that it is the duty of every man to look out for himself, and 
that the public has no claims upon government for any protection 
or intervention in its behalf whatever. Upon this theory the business 
has been conducted from the beginning, and we are here face to face 
with the results. 
may be said the European system, in its present form, has failed. 
Under the impression of that failure the public has paused, and now 
Up to this time you have laid 


In a word, we seem to have reached a point where it 


asks what have you to offer us next? 
before us nearly 400 schemes of insurance, each claiming to be as good 
as any—each claiming to have been an improvement on all that have 
gone before. Of these 400 enterprises, in which we have been asked 
to embark our hopes in regard to the future competence and happiness 
of those most dear to us, you have laid up in hospital or sent to an 
untimely grave nearly three-fourths, When we cast our eyes back 
over the sad history here cited, we find that it is not the young only 
that have been subjects of this frighttul mortality ; on the contrary, the 
death-roll contains companies of every age. We do not find it con- 
fined to particular periods, as the result of unusual causes, operating 
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for a time and then passing away ; on the contrary, the wrecks strew 
the strands of every year, and line the wayside almost with the regu- 
larity of mile-stones set to chronicle the progress of some dire scourge. 
For the last fifty years there are only five that can claim the honorable 
distinction of exemption ; and for the last thirty-five years, butone. The 
average number of companies offering themselves since 1830 has not 
much exceeded 100, yet in that time 30 have disappeared in a single 
year, and over 60 in three successive years included. Nor has this 
frightful mortality been made good by new organizations, for the max- 
imum number was reached in 1856, which witnessed 193 competitors, 
while a period of fifteen years later chronicles but 160. The disas- 
ters have not been confined to the weak—the numerically small com- 
panies ; for within the last two years we have witnessed the founder- 
ing of two of the largest and heaviest freighted of the whole fleet— 
going down with their sails all set, and almost without a moment’s 
admonition. You may tell us they were badly managed. Doubtless 
they were; but if the percentage of bad management so much exceeds 
the percentage of good management, and if the bad management was 
as fatal to the mature and powerfully organized as to the youthful and 
weak, how are we to judge, and wherein lies our safety? In the list 
of disasters appear two companies which had existed more than half a 
century; more than fifteen which had passed their twenty-fifth anni- 
versary; and some scores which had passed their tenth. 


THE GREAT QUESTION AND How ItT Is MEr. 


If then safety cannot be found in youth, nor in age, nor in manage- 
ment, if all the chances are against the insurer, with the system that has 
prevailed up to the present moment; if there be in England more men 
who are scared by the disasters of the past, and in whom the hearing or 
thinking of the term life insurance creates a pang, than there are of those 
who hold the policies of existing companies, what have you to offer as a 
reason why a new adventurer should enter in the trial? If more than 
fifty of these institutions are cradled in the arms of chancery, where 
some of them have lain for a quarter of a century, what hope have we 
that we or our children will ever know the end of any engagements 
that may be made with us? “What have you to offer us next, what 
new temptation, what additional security ? 

Under such circumstances it would seem reasonable to expect that 
the special insurance press would teem with discussion and that every 
human effort would be made out of some new trial to find a way of 
security and escape. Such, however, is not the case. The English 
press generally has contented itself with the interposition of objections 
to anything that could be suggested, anda careful examination of all 
the journals during a period of two years, will, I think, reveal the fact 
that they have sustained the policy of inaction and non-intervention. 

When it was proposed that something should be done in the way of 
legislation, the proposition met with little favor from them or from the 
offices ; when the pressure of the public demand became so great that 
it could not be longer disregarded, and parliament was forced to act, 
this imperfect legislation was offered during its progress, subjected to 
unfavorable criticism after it had passed, and at the present time is cited 
in proof that legislation upon the subject has availed nothing, and 
hence, from the nature of the case, further legislation would be disas- 
trous rather than satisfactory. All this may be true. It 
purpose here to inquire whether it be true or not ; whether the new law 
has improved the condition of companies, the amount of business 
done, or the safety and confidence of the public. It is entirely sufficient 
for the present purposes that the almost uniform expression of opinion 
among insurance judges is that it has not produced a beneficial effect 
even if it has produced any effect whatever. 

The last monthly issue of The Post Magazine contains a very sen- 
sible criticism upon the European arbitration act, and laments as well 
its special character as the general provisions which distinguish it. The 
writer seems to believe that the “ miserable, delusive and fraudulent pro- 
ceedings of liquidation” have little to lose in comparison with this 
new method of realizing in particular cases, and by special legislation, 
that which if it is to be done at all should be done under a general law, 
and ifapplicable at all should be applicable alike to all companies which 
might be unfortunate enough to be obliged to seek its shelter. 


is not the, 





At about the same date The Review, which certainly stands second 
to no periodical on this side of the Atlantic, opens with a leading article 
which, while it is no more consolatory to those who look for explanations, 
is equally unsatisfactory to those who look for indications of future 
success. It admits the widespread existence of what it desiguates 
‘“‘non-insurance,” as forcibly as it has been stated here ; it alludes with 
some force to the needless restrictions and general ungenerous manage- 
ment of companies; and it arrives at the conclusion, that the recent 
dearth of business arises from a lack of the proper dissemination of 
information by the companies themselves among their agents, through 
the insurance press; and it calls upon them in this regard to imitate 
the example of American companies, by a free purchase of the periodi- 
cals specially devoted to that subject, and their distribution to agents, 
by which means it is proposed so to educate the latter that they will 
be able to discover and separate that portion of the community which is 
hopelessly indifferent and callous, and by so doing spend all their 
energies on the approachable and susceptible. 

All this is merely sweeping the edges of avast plain. The fault lies 
deeper and broader than such observations would indicate, and the 
reformatory measures must be more radical in their character; they 
must moreover be commensurate with the magnitude of the evil to be 
remedied. How that evil is to remedied | do not propose now to say. 
It may be it will never find a remedy, and that the future will be but a 
protraction of the past experience. 
theless stands, and, unless it be met with a more powerful grasp than 
has been yet witnessed, there is little room to hope for a material revival 
of a business which ought, if its intrinsic merits alone were considered, 
to far outstrip in magnitude any other which now occupies the energies 
of men. 

By unanimous consent England has rejected the American method. 
Whatever there may be of good in the latter they do not propose to 
inquire. It lies not in the direction of much this country has adopted 
either in its theories or in its legislative practice, and so upon the theories 
and practices so adopted it prefers to rest and see the rest of the world, 
if need be, reap advantages which are as much within its reach as 
theirs, if it will but take the steps necessary for their attainment. 


But the problem of remedy never- 


It is not the purpose to intimate that the American system should be 
imitated here ; it isnot even intended to say that it can be imitated and 
successfully meet the demands of. the occasion. What it is the purpose 
to say is, that unless we are prepared to admit life insurance to be a 
hopeless failure, not only incapable but unworthy of an effort to save, we 
must perforce admit that there is some means of salvation, that these 
means are as yet untried, and that the first step towards a success- 
ful experiment is to admit that all past experiments have been in a 
wrong direction. 

There are reasons for most serious doubts in regard to the American 
system. It has had but twenty years of trial; during those twenty 
years it has undergone many modifications. Within the last three 
years especially it has experienced some severe shocks. 
may or may not have been sufficient to demonstrate its unfitness; but 
up to the present time they do not seem to have shown more than 
defects capable of remedy. About that task of remedy you seem to 
have set yourselves in good earnest, and if it shall be found practicable 
to bring out of the present a more perfect one, one that will produce all 
the results indicated as necessary, your companies will either drive 
other companies from existence or force them to adopt corresponding 
methods. 

But there must be no timidity or half-way work. The problem to be 
solved must be kept constantly in view, and the work at all times be 
kept up to the full requirements of the times. In fine, it must never 
be permitted to escape the mind, the attention, or the purposes of men, 
that it is only when it is able to give perfect repose and confidence to 
the public mind,—so that when one neglects insurance it can be said of 
him, “he is neglecting the performance of an absolute duty through an 
institution perfectly safe, and is deserving of general reprobation for 
that neglect, and the statement shall be recognized by the voice and 
conscience of the people as true—that you can say the institution is on 
an abiding and trustworthy foundation. WARWICK, 


These shocks 
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REVIEWS. 


FIRE SURVEYS. 
By Captain Eyre M. SHaw, oF THE LONDON Fire BRIGADE. 





12. STAIRCASES AND STAIRS. 


The position and construction of staircases and stairs are matters ot 
great importance. If, as most commonly happens in this country, every 
room opens on to some part of the staircase, it is obvious that a very 
small quantity of materials on fire in the hall or lower part of the house 
may have the effect of cutting off all possibility of escape by the stairs ; 
whereas, if rooms are built in suites of three or four together with only 
one door opening on the staircase, persons endangered may retreat from 
one to another, defending themselves as they go by piling up bedding, 
wet blankets, or other materials calculated to arrest the progress of the 
flames and smoke, and thus obtaining additional time for help to reach 
them from without. In all countries where this mode of construction is 
adopted there is a corresponding immunity from heavy loss of life. 

The material also of which stairs are constructed should be a subject 
for serious consideration. Any materials imbedded on a solid substruc- 
ture would be comparatively safe, although the substructure itself might 
be of a combustible nature, but as apart from the expense there is very 
rarely space for such a construction, it is necessary to consider the sub- 
ject from the point of view exhibited in ordinary buildings. 

Stairs laid on solid walls of brick, stone, earth, or concrete, are almost 
absolutely safe under all circumstances which may be expected to arise, 
whether the steps are composed of bricks, stones, slabs of slate, wood, 
wrought iron, cast iron, or any of the other materials in common use. 

It is only when these materials are not supported, or, to put the case 
in other words, when they have to support themselves, that the enormous 
difference in their power of resisting the effects of heat becomes mani- 
fest. 

Viewed in this light, they may be placed in the following order, bricks 
being put out of the question, as from their very nature they cannot be 
used except for a solid structure. 

Wrought iron is the best material of all;-cast iron the next best, then 
come the various kinds of wood, particularly the hard woods, such as 
oak, elm, ash, mahogany, &c.; after these come slabs of slate, which 
will be found to stand considerable heat ; and last of all stone, which 
for such a purpose is utterly and entirely inadmissible. It may be nec- 
essary to mention that this strong opinion is not given in ignorance of 
the fact that for many years past the kind of construction here 
condemned has not only received legislative sanction, but has in certain 
cases been made absolutely compulsory. It is, perhaps, now useless to 
inquire by what authority, under what circumstances, or for what 
supposed useful purpose, such expressions have been introduced into 
acts of Parliament as “ stone or other fireproof materials,” or how such 
provisions have been introduced as those which make it compulsory to 
construct “floors of lobbies, corridors, passages, and landings. and also 
flights of stairs,” of this most dangerous of all materials whether con- 
sidered as to its property of intrinsic strength, strength for withstanding 
shocks, power of resisting heat, or in fact any other qualification except 
appearance ; but it is by no means useless to continue to combat the 
principles on which these terms have been introduced, or to endeavor to 
lay down others which may lead to a diminution of the constant and 
serious dangers resulting from them. It is not too much to say that 
any enactment which contains such an expression as “stone or other 
fireproof material” proceeds on an assumption involving a serious error, 
inasmuch as stone is in no possible sense fireproof, but on the contrary 
yields to the effects of fire more rapidly than almost any other material 
commonly used for building. It is true that it does not, like wood, add 
fuel to the fire, but it does worse, as its known tendency to split off 
from the walls, and fall down altogether, prevents the firemen from 
availing themselves of the best positions for their work, which they can 
almost always occupy where there are wooden staircases. For a stair- 
case on the outside of a building stone may possibly be used with some 
kind of safety, but its brittleness, when exposed to different degrees of 
heat in different parts, makes it an unsafe material for inside staircases 











or lobbies, which are liable in case of fire to undergo a sudden expan- 
sion in tke tread or exposed part, while the support or part resting inside 
the wall is scarcely raised in temperature ; or, if they escape this danger 
and get hot so slowly as not to break, the draft of cold air caused by 
opening a door or window is quite sufficient to contract and split the 
stone. In both cases the fracture occurs in the same place, close to the 
wall. 

No staircase can be considered really fireproof unless constructed 
either of fire-bricks laid in fire-cement, which would be both costly and 
cumbrous, or of wrought iron, which for appearance, comfort, or con- 
venience, might be covered with slabs of slate, stone, or wood. In this 
latter case the real strength would consist, not in the stone or other 
covering, but in the wrought iron framing, and such a stairs, particularly 
if protected by plaster, which could be easily done, might safely be relied 
on in all ordinary fires, as the heat near a staircase, being tempered with 
the cold draft from the outside, is rarely sufficient to weaken wrought 
iron, which only fuses at a temperature of about 3000° Fahrenheit, and 
retains a considerable portion of its strength almost to the melting point, 
The fact of the law asserting that stone is a fireproof material suited 
for lobbies, stairs, &c., has done incalculable injury, as may be observed 
at the scene of any fire in a building so constructed, particularly if there 
have been both wooden and stone stairs, in which case it almost invaria- 
bly happens that some portion of the wooden stairs is saved, while the 
stone is completely destroyed, and generally discovered afterwards 
among the ruins in the basement. 


It is, therefore, necessary to impress on all concerned that this mode 
of construction is based on a grave error, and is certain always to do, as 
it already has done, most serious injury to life and property. The only 
way in which an unsupported stone staircase can be saved in a building 
on fire is to flood it with water at an early stage, and this must always 
occupy the careful attention of the firemen at a time when their efforts 
would otherwise be exerted in a totally different direction. 


No fireman of large experience has ever seen a stone staircase escape 
when subjected to much heat, and, this being the case, it would seem to 
be most desirable that there should be introduced a prohibition of the use 
of stone as a material for lobbies, corridors, passages, landings, or stairs, 
except where it is supported throughout and not overhanging in any 
part. 

It is again repeated that the use of stone is most dangerous for this 
purpose, except when it is supported throughout. 

Ordinary stone steps are most dangerous, as their strength entirely 
depends on their being kept at the common temperature of the atmos- 
phere ; in other words, they are dependent on the power of the iron 
doors to resist the fire; and, when these fail or are left open, and the 
flames burst through, the whole of the stairs above that level are 
crumbled into fragments in a moment, and would of course kill every 
one whose duty it might be to be at work on or under them at the 
time. 

It may be laid down as a rule that of all building materials stone is 
the least able to resist the effects of fire. It may be safely used for 
walls, because in that case it is supported throughout, or it may be 
used for stairs, provided that they are built solid, but for stairs in the 
ordinary sense of the word, that is to say, steps with one end pinned 
into a wall, and the other end hanging and unsupported, stone is a most 
dangerous material to use. In short, under no circumstances at all can 
it be considered fireproof, whether used for stairs or any other purpose. 

Wooden stairs are generally destroyed only when they contain within 
them a sort of funnel or chamber which carries the fire from one part to 
another, and when they are set in the walls or other supports, with their 
ends covered by skirting boards with a passage for air inside. 

A wooden stairs well plastered underneath, and without hidden air 
funnels, will stand a very considerable amount of fire. 

While these lines were being written, a notable instance occurred of 
the almost complete destruction of a large and valuable building in con- 
sequence of the stairs yielding to a heat which would not have had a 
perceptible effect on almost any other building material, and certainly 
would not have caused serious inconvenience to any experienced fireman, 
Just as the men were about to mount, the iron banisters and the steps 
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began to come down, first singly and in fragments, afterwards in positive | 


best, but, as there would certainly be much objection to the space it 


showers resembling the firing of shot and shell from heavy guns, many | would occupy and the consequent obstruction of light, it appears hope- 


of the parts descending from the highest levels with such force as to be- | 


come imbedded in the plaster and paneling of the lower walls. 
Fortunately there were means of immediate escape for the men, but 
only for themselves, as they were obliged to abandon their appliances, 
which instantly became imbedded inthe heap. An entrance with fresh 
appliances was soon effected into the higher floors by means of ladders 
from the outside, but by that time the place had been nearly burned 
out. 
13. FLOORS, 


Floors should be specially constructed tor what they have to carry. | 
Thus, for instance, a floor for a warehouse containing heavy goods | 


should be much stronger than a floor which has to carry only light 


goods; and again a floor of any warehouse should be stronger than | 


that of an ordinary private house of moderate dimensions. 

This statement may seem superfluous and unnecessary to any one 
considering the subject from an abstract point of view, as it is obvious, 
that the only alternative would be to build every floor of sufficient 
strength to carry the heaviest goods, or the weight of the largest num- 
ber of persons that could be closely packed together, or both combined, 
and in addition able to withstand exceptional shocks and thrusts from 
machinery, movement of persons, goods, &c., and that on account of 
the expense alone, independently of other contingéncies, this alternative 
would be wholly out of the question. 

It is, however, by no means superfluous to those who are forced to 
consider the subject in connexion with the existing condition of build- 
ings, and who are professionally engaged in obviating the consequences 
of careless and defective construction, and of those changes in the uses 
of buildings which are unfortunately permitted in many great cities. 


The next points, after the intrinsic strength of the floors, are the | 
A floor supported, as is | 


nature, style, and strength of their supports. 
frequently the case, on nothing but stone projections can never be 


trusted after the temperature has been suddenly raised to any consider- 


able extent. 

When the surrounding walls are of stone, a continuous stone projec- 
tion all round is permissible, as the chances are against the whole 
splitting and falling together, but even in this case it is much safer to 
have a longitudinal piece of wrought iron or hard wood laid as a sleeper 
above the stone. 

The safest description of lateral support for floors is to have a portion 
of the walls corbelled out in brick, which will never yield to heat 
whether applied gradually or suddenly. 

Floors which have a very large area or have to carry heavy loads 
should invariably be provided with central or intermediate supports, and 
the more these are made of some material which can resist the effects 
of heat the better. For this purpose wood of any kind, but especially 
hard wood, is infinitely preferable to stone or iron, 

Cast-iron columns, in consequence of the small space they occupy, 
are now much used for supporting floors of warehouses and shops, 
where light and room are of great consequence, and their strength is 
usually calculated according to the weight which they are designed to 


carry, the breaking strain being generally considerably over the load, . 


thus allowing a sufficient margin for exceptional contingencies such as 
vibration, or the falling of heavy bales of goods; but in this calculation 
the question of any other temperature than that of the ordinary atmos- 
phere appears to have been lost sight of altogether, and when it is 
remembered, that, at a temperature of 212° Fahrenheit, or the boiling 
point of water, cast iron loses about 15 per cent of its strength; that, at 
the temperature of molten lead 612° Fahrenheit, it has probably no 
strength at all; and that, at a temperature of 2787° Fahrenheit, which 
is probably much below that of the centre of a large building on fire, it 
becomes liquid, it seems advisable to supplement this material with 
some other more trustworthy in case of heat. 

When it is necessary to use iron columns, they will be found much 
more capable of resisting the effects of heat if made solid and not 
hollow, as is most commonly the case. 

For the purpose of support an occasional brick column would answer 





less in ordinary cases to expect it to be done ; however, in floors exceed- 
ing a certain size, say 100 by 50 feet, there would probably be no such 
objection, and in all others one wooden story post might with advantage 
be substituted for every fourth iron column. For the story post oak or 
elm would be the best timber to use, and the remaining iron columns 
might be to a considerable extent protected by plaster. 

It is somewhat unfortunate that of late years the words fireproof and 
incombustible have been used indifferently, and it must be acknowledged 
that some existing acts of Parliament have given legislative sanction to 
the error. 

These are, however, by no means synonymous terms; on the con- 
trary, there are many cases in which combustible substances are much 
more proof against fire than non-combustible, as an instance of which 
may be cited the acknowledged fact, proved by long experience in this 
and other countries, and now placed beyond doubt, that good oak or 
other hard wood posts with girders and joists filled well in with proper 
concrete prepared for the purpose come nearer to practical fireproofing 
than any arrangement of iron combined with brick or stone hitherto 
brought into use. 

Floors should invariably be brought in so close to the walls that there 
should be no possibility of either flame or smoke passing, even when 
the joists or other supports spring and buckle as they frequently do dur- 
ing fires from the weight of either water resting on them, large bodies of 
men moving about, or heavy weights falling onthem. Skirting boards are 
quite unnecessary for any properly constructed floors except for the pur- 
poses of ornament, to which these remarks have of course no reference. 

The material of which floors are most commonly constructed is wood, 
but they may in certain cases be safely made of slate, or still more 
safely of brick or various kinds of concrete on supports which can resist 
the effects of heat. Stone is a very bad material for flooring except 
when bedded on a foundation of solid earth or some other fireproof and 
non-conducting substance. 

Circulation of air should on no account be permitted in any part of a 
building not exposed to view, especially under floors, or inside skirting 
boards or wainscots. ‘ 

Good plaster protects wood and other inflammable materials from fire 
almost perfectly, and a sound pugging of plaster between the ceiling of 
a room and the floor of that over is practically found impervious to 
flame. 

The floors of a building, of whatever material they are constructed, 
should be made both air-tight and water-tight, and they would in this 
way resist the effects of heat much longer than if this precaution is 
omitted. They might with advantage even be caulked like a ship’s deck, 
only with dry oakum without pitch. 


14. NUMBER AND SIZE OF SEPARATE RISKS. 


An important element in calculating the safety or danger of a build- 
ing is the internal arrangement, which may be made with partitions so 
constructed as to divide the whole into several distinct and separate 
parts, each quite safe from any possible effect of fires in the others, or 
to partially divide the separate portions so that although a fire might if 
left to itself go through from one to another, nevertheless there would 
be points at which it could be cut off by firemen, or which might be 
simply without any partitions at all, in which case the whole building 
may be said to be in one risk. 

As a general rule, the more partitions there are the better, and the 
more complete the divisions are the better. Even the lightest wood, 
although when ignited it adds fuel to the fire, is often very effectual in 
checking and sometimes in stopping a draft, and thus saving great de- 
struction of property. 

In many large warehouses and manufactories the work could not be 
carried on if there were partitions, and, therefore, such places are built 
entirely in one risk, and, of course, the proprietors have to take the con- 
sequences, either in the shape of a high premium if they are insured, or 
of a probability of serious loss in the event of a fire happening if unin- 
sured. 

There are, however, many buildings at present in one risk which, 
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might be completely divided into several, and many others which might be | numbers of persons, should be licensed for only as many as can be 
partially so divided, without in any way interfering with the purposes for | properly accommodated. Thus, for instance, a theatre should be 
which they are constructed. | licensed for only as many as could be seated, leaving all the passages 

There are again others which present the singular and unaccountable | and gangways free and unobstructed. The practice of admitting per- 
anomaly of having perfectly sound, strong, and well-constructed exter- | sons when every seat is full has a dangerous effect in two ways, first by 
nal walls and a considerable number of internal divisions, but these | 1 : , 
latter made without the smallest regard to the spread of fire, and 
consequently the whole being practically in one risk, that is to say, not | that in the event of an alarm of fire many persons would be unable to 


placing in the building a load greater than it has been made to carry, 
and secondly by crowding the passages and gangways to such an extent 


escape quickly, and would almost certainly lose their lives. 
In all places for the storage of valuable property or for manufacture ot 


containing any party wall or other complete separation which would oj 
itself cut off a fire. 


15. NATURE OF STOCK. any kind, it would be a good precaution to have each room marked or 


registered for the weight it could safely carry, and also for the bulk of 
the goods to be contained in it, as a limitation of the weight only would 
not suffice to prevent a warehouse being filled with stock of a light de- 
scription to such an extent as to close or reduce the gangways, and thus 
make speedy access impossible. 

In theatres and other buildings in which large numbers of persons 
assemble it would be well to have every part legibly marked for the 
number to be allowed to occupy it. 

The danger of theatres and other buildings in which large numbers 
of persons are closely packed together would be still further reduced by 
removing manufacturing operations and stores altogether from under 
the roof of the main building to however short a distance with an open 
space between, and in many other similar ways which cannot be fully 
described here, as the subject of protecting life in such places is a very 
large and comprehensive one, and, moreover, sufficiently important to 
require a special treatise at some future time. 

17. CLASSIFICATION OF STOCK, 


The risk of a fire in a building depends much more on the nature of | 
the stock than is commonly supposed ; so much so, indeed, that the term 
fireproof, so frequently used, is absolutely without meaning as applied to 
the structure alone, unless the structure may happen to be empty. 

This point must therefore be carefully examined before estimating a 
risk, and it must be kept quite separate from another and a more impor- 
tant one to be considered hereafter under the head of business carried 
on, inasmuch as this latter generally involves the double risk of stock 
and manufacture combined. 

In many cases buildings are stocked with goods in such a way that 
only persons whose business it is to be constantly in them can find their 
way about even in broad daylight and under circumstances in every way 
favorable, and, when a trifling accident happens, or a little smoke gets 
in, all is confusion and bewilderment. Such places must always be 
considered dangerous. 

The number and variety of stocks now found in great cities are such 
that no general rules can be laid down which would be applicable to all, 
but any intelligent person can without much difficulty judge for himself When substances of various kinds are deposited in the same building, 
as to the safety or danger of any particular building by observing | it is of great importance that they should be so classified as to reduce 
whether the stock is so inflammable that if it were once ignited a fire | the risk of a fire spreading. Thus, in the case of solids, highly inflam- 
would spread over the whole or only a part before help could be brought, | mable materials should be placed on the top, less inflammable materials 
and also whether the structure is of such a kind and sucha strength as to | below these, and so on to the bottom, where the least inflammable goods 
be likely of itself to resist the fire partially or altogether, or failing this | should be stowed. This is, in fact, the converse of the arrangement in 
to afford places at which firemen with proper appliances would have a ordinary use for lighting fires, which consists of a layer of highly 
chance of being able to make a stand. inflammable material such as paper or shavings below, a layey of less in- 

Where combustible, inflammable, or explosive liquids are stored, care | flammable material, wood, in the middle, and a layer of coal on top. It 
must be taken that the quantities are limited to such as are not likely | is obvious that, if the coal were placed below and the shavings on top, 
to cause danger, and free ventilation into the open air should be pro- | jt would be atall times most difficult and in many cases quite impossible 
vided, to make the fire spread. 

16. QUANTITY OF STOCK. It seems most extraordinary, but it is nevertheless the case, that there 
are at present existing in some of the most important cities in this 
country large buildings, for the deposit of miscellaneous goods of enor- 
mous value, in which the principles here laid down are not practically 
recognized, and this notwithstanding the repeated warnings given by 
the instantaneous spread of fires. 

There is nothing in the whole experience of a fireman so dishearten- 
ing or unsatisfactory as being called to a fire, within perhaps 50 or 100 


Whatever a stock may consist of,it is certain that if it be stowed 
within a building in such quantities as nearly to fill the building, it is 
much more likely to be totally destroyed in case of fire than if it 
were stowed in moderate quantities, owing to the impossibility of getting 
water on it where most required. 

Instances have even occurred in which bales of fibrous and other 
substances were so stowed as to allow, in ordinary times and at the — 
temperature of the atmosphere, passage for men and barrows, but when | yards of his station, and finding on his arrival that the whole building is 
subjected to the heat of a fire the bales have burst their bands and ex- | in flames, if not virtually destroyed. This may happen in the case of a 
panded to such an extent as not only to close up the passages, but also | dwelling-house or other premises of ordinary description and moderate 
to force out the walls. size, through an accident or a combination of accidental circumstances 

It is of very great importance, therefore, to the safety of a building | not involving serious blame to any one ; but in the case of a warehouse 
that the quantity of its contents should be reasonably moderate and not | or other large building for the deposit of valuable miscellaneous goods 
excessive. it may almost always be attributed to gross and culpable negligence in 

There can, of course, be no rigid rule laid down on such a subject, | the classification of the stock. , 
but a knowledge of the general principle of not overcrowding a build- Concerning the stowage of inflammable liquids, such as fat oils, 
ing with goods will conduce to acorrect judgment as to the risk in any | mineral oils, spirits, &c., no precise regulations can be made without 
particular cases. reference to local and other circumstances, but the general rule may be 

It is much to be feared that in many large warehouses the rule is to | laid down that these substances, though of different qualities, are all 
refuse nothing, and to endeavor to stow away somehow every consign- | dangerous, and should only be stowed in buildings specially constructed 
ment of goods which arrives, even after the building is reasonably full. | to contain them, with complete separation between the several classes 
It is impossible otherwise to account for the excessive quantities of | of goods. 
stock so often found in warehouses—quantities so enormous, in fact, It is much to be feared, in fact it is almost a certainty, that in many 
that they not only prevent all proper access in case of fire, but even | places for the deposit of miscellaneous goods consignments on their 
interfere to a very Considerable extent with the ordinary examination | arrival are placed at what may be at the moment the most convenient 
and sale of the goods. = spots without the smallest reference for or consideration of their prop- 


Public buildings, such as theatres and others destined to contain large ! erties for receiving, communicating, or themselves generating fire. 
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In the storing of mineral oils or other substances which discharge 
dangerous and inflammable vapors, provision should alway be made 
for free ventilation into the open air—a point of paramount importance 
as a precaution against explosion. 

The proper classification of stock in shops and other retail places of 
besiness is in most cases simply impossible, and it is on this account that 
such premises are so dangerous. Instances are found of shops con- 
taining several thousand different descriptions of goods packed together 
in the closest proximity without the smallest attempt at even method, 
much less classification. 


18. CLASSIFICATION OF TRADES, 


Where several trades are carried en under the same roof either by the | 


same or different persons, some precaution might be taken that no undue 
risk of fire should arise therefrom, and in towns some summary process 


might be established for treating an infraction of the rule as a nuisance | 


to be promptly suppressed. 


The carrying on together of several different trades under the same 


roof, whether by one or by several persons, appears a proceeding of 
such very doubtful advantage, while its risks are beyond any doubt, that 
it would most probably in many cases be an act of economy to the 
general public to put a stop to it altogether. 

Again, there is the important question of the proper classification of 
trades in separate buildings or separate districts so as to obviate unnec- 
essary risk. Thus, for instance, a row of soundly and appropriate built 
warehouses might be loaded with a stock of spirits or spirit oils, and 
another row at a distance might contain furnaces for burning coke or 
fusing metals, and both might be considered safe in their respective 
ways; whereas if the buildings were placed alternately for the two 
trades, that is to say, if one house were to contain spirit oil and the 
next a furnace and so on for the remainder, the result would be that the 
risk of a fire commencing would be enormously increased, and the 
probability of its spreading after its commencement would be almost 
taken out of the category of risks, and become instead a certainty. 


19. ACCESSIBILITY, 


The question of accessibility is one necessarily connected very closely 
with the three points last considered, namely, the nature, quantity, and 
classification of the stock, but is treated separately for the purpose of 
calling special attention to it, as there are frequently cases in which 
goods not of a particularly inflammable character, not in undue quan- 
titity, and not improperly classified, are, nevertheless, so packed as to 
prevent all access to them in case of fire. 

When there are firemen with proper appliances in the neighborhood, 
it may be laid down as a rule that the safety of the stock is in direct 
proportion to its accessibility, and that when persons in charge of ware- 
houses stow their goods in such a manner as to prevent immediate 


access to them, they deliberately place them beyond the reach of help 


in case of danger. 

Accessibility may in many cases depend to a great extent on the 
means of exit, as it may frequently be impossible for any one to enter 
until others have left. 

In buildings, therefore, destined to contain large numbers of persons 
it is very strongly recommended that a few spots be left at intervals in 


walls, doors, gates, or partitions so arranged that in the event of an 


alarm, they could easily be broken through, and thus additional means 
of exit be provided for an excited crowd. 

It would also be desirable that there should be occasional weak spots 
at intervals in the roof at which in the event of a fire a whole wing or 
other portion might be disconnected without delay and thus saved from 
destruction. 


Large buildings, especially those laden with heavy stocks, should in- | 


variably be provided with several openings for exit, not necessary for 
frequent use, but for cases of emergency, such as the outbreak of a fire 


when some one or more out of the number might be available, whereas 


if there were only one, that one might be rendered useless by heat, 
smoke, or flame, or through being blocked by falling materials. 


20. BUSINESS CARRIED ON, 


Wherever any manufacture is carried on there is necessarily a risk dis- 





tinct and separate from all other risks, and in almost all cases greater 
than that of mere deposit or stowage. It is therefore much to be 
regretted that in many valuable warehouses containing property of 
almost fabulous amount, economy or supposed economy has led to the 
introduction of such processes as carpentering, coopering, brazing, 
glueing on a large scale, and many others requiring the partial or 
constant use of fires. 

Wherever this is the case, the whole risk, however slight in all other 
particulars, should invariably be considered on a par with that of the 
manufacture carried on. 

The necessities of commerce no doubt occasionally require that manu- 
facturing operations should be carried on in the same buildings in which 
large quantities of valuable goods are stowed, but it cannot be too 
strongly impressed on those interested, that there is extreme danger in 
such a combination, and that, wherever it is found possible, the risks of 
deposit and manufacture should always be kept separate. 

The introduction of steam power of late years into almost every kind 
of business, and even in certain cases into private houses, while attended 
in some ways with many and great advantages, has undoubtedly 
increased the risk of fire to a very serious extent, and that in a fourfold 
manner, viz.— 

Firstly, by causing direct danger of fire from the furnaces. 

Secondly, by friction. 

Thirdly, by heating and dessicating buildings to such an extent that 
they are more easily set fire to, and burn more rapidly than formerly. 

Fourthly, because the vibration of machinery set in structures or 
bearings not originally designed for such work weakens and fractures 
the walls to so great a degree that any additional concussion, such as 
occurs at fires by the falling in of a roof or floor, is likely to bring the 
whole building down, and so greatly increase the ultimate loss. 

These are great and constantly increasing dangers. 

Another danger very frequently found is that resulting from the use 
of close-cooking ranges on the large scale now so common in eating 
houses, great warehouses and other places. These stoves give out an 
enormous heat, and are usually connected with old flues, having only 
four inches of brickwork ronnd them. The walls surrounding the ranges, 
or furnaces, as they might be called, become so heated that it is in many 
cases impossible to bear the hand on them, and all the adjoining wood- 
work becomes in course of time converted into a species of tinder, which 
blazes up to an enormous extent on the application of a spark. 

Even where dangerous work is carried on, as, for instance, in theatres 
and other places of public amusement, much can be done for satety 
which will be found explained in Chapter 10, On Internal Divisions. 

. 21. HEATING. 

There are dangers attending every kind of artificial heating, but they 
differ considerably in degree. In rooms properly ventilated and not 
containing spirits or other volatile liquids open fireplaces with screens 
in front to catch sparks may with ordinary supervision be used; steam 
pipes are always more or less objectionable on account of the danger of 
a leak from excessive pressure, and the consequent overheat of those 
parts next the furnace; hot water pipes properly laid on iron in brick 
or stone troughs made with cement, and not coming in contact with 
wood, with proper arrangements for supply, with a good circulation, and 
with a safety valve in order, may be used without much risk; but the 
least dangerous mode of all is to heat air in a separate building, and to 
pump or force it in at the required temperature. 

Such are the modes in common use, and although with proper pre- 
cautions some of them may be adopted without much apprehension, 
still it is of importance to remember what has already been stated, 
namely, that there is some danger attending any artificial operation 
which raises the temperature of a building, or of the stock which it 
contains, above that of the surrounding atmosphere. 

Where stoves are used great care must be taken to avoid the common 
and dange 92us error of allowing them to stand on plates of iron laid on 
wood. In cases where stoves must be placed over floors, as, for 
instance, in the cabins of ships, the plates should be raised by an 
incombustible and non-conducting substance to a height of at least 
three inches above the woodwork, as to allow a free current of air to 
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pass between, and even then the stoves ought to be very carefully 
watched to prevent overheat. 

An iron stove plate laid on the floor causes wood or any other com- 
bustible material underneath it to become gradually charred, and finally 
to burst into a flame, before any danger is apprehended. 

Many fires are caused by the improper setting of stoves and fire-places. 

Hot water or steam pipes should on no account be allowed to rest on 
or touch timber in any part. 

Close stoves are almost invariably dangerous, as through neglect or 
ignorance on the part of those entrusted with their care they are likely 
to become red-hot in a very short time. 

The common practice of drawing a fire from the grate and dropping 
it on the hearthstone is dangerous, as the stone is not capable of resisting 
great heat. It is generally much safer to allow the fire to burn out in 
the grate which is made for the purpose, or if for economy or any other 
reason it has to be drawn, care must be taken to watch the ashes until 
they are perfectly cool, and, where time is of importance to the care- 
taker, the ashes should be wetted. Heavy losses frequently happen 
through neglect of this simple precaution. 

Any artificial heating which burns the air is most injurious to wood 
and all combustible materials, and renders them much more inflamma- 
mable than they would be if only exposed to the temperature of the 
atmosphere. 

22. LIGHTING. 

On the subject of lighting the same may be said in general terms as 
on that of heating, namely, that there is danger in all artificial means 
employed for the purpose, 

Two points are especially to be observed ; first, that where there is 
light there is an increase of temperature ; the other, that where there is 
light there is flame, . 

Wherever there is artificial light there should invariably be abundant 
ventilation, by which term is meant, not merely a good supply of fresh 
air or merely a free discharge of foul air, but a proper combination of 
these two requisites; in short, to use an objectionable but expressive 
word, a draught. 

When the heat is much concentrated it makes substances highly im- 
flammable which might at a low temperature be simply combustible ; 
and when the flame is much concentrated it is likely to become unman. 
ageable, and to extend to all combustible substances near it. 

The light of, say, a thousand candles, if distributed in small fragments 
over such space as would commonly be occupied by a thousand candle- 
sticks, might be comparatively safe, whereas the same amount of light, 
collected closely together as it sometimes is, by coiled, circular, or other 
gas pipes, might be full of danger producing as it does sufficient heat 
not only for warming ovens, or cooking on a gigantic scale, but even for 
fusing metals. 

On this account light should never be concentrated on a large scale 
except under the advice of experienced persons, and in buildings spe- 
cially prepared for the purpose. 

The least dangerous of all modes of artificial lighting would be to 
have lanterns in the wall with only external ventilation, and a system of 
reflectors inside to distribute the light wherever it might be required. 
This plan has been successfully adopted in many large and valuable 
warehouses. 

A safe mode of supplying small quantities of light in dangerous 
premises is by oil lamps, which after being lighted in a separate place 
and then locked can be placed on slate brackets distributed throughout 
the building for that purpose, and inthe event of any being extinguished 
they could not be lighted by the watchman or others, but must be 
brought back to the lamp-room and others issued in their stead. 


Gas may be a less expensive mode of lighting, but it is attended by so 
many risks that in certain buildings it must not be used at all. 

Even the mode of lighting here pointed out with its, perhaps, trouble- 
some restrictions, though less dangerous than many others, cannot in 
some valuable warehouses be put in operation without the strictest 
supervision, and the lamps should not be trimmed or prepared for use 
in any part of the main building, but a shed of non-combustible mate- 
rial should be provided outside for this purpose, as the cotton waste 





used for cleaning when saturated with oil is liable to what is commonly 
known as spontaneous ignition. 

Where gas brackets are used they should not be allowed so much 
swing as to reach woodwork or curtains, and if they are guarded by 
swinging (ot fixed) shades above, there should be no particular cause 
for anxiety from this cause. 

Where curtains, blinds or other light articles are in close proximity as 
to incur a probability of being blown on the gas jets, the latter should 
be covered with wire cages or other metal guards, 

These guards are themselves, however, a source of danger unless 
made of sufficient size to prevent direct contact of the flame with any 
substance falling on them. In practice it is found that a guard of this 
kind ought not to be within three inches of any part of the flame, as 
light substances wiil readily ignite at that distance ; and where it is in- 
convenient to have cages of this size, it is much better to have none at 
all, as in this latter case there may be a probability of the light being 
extinguished by the material coming in contact with it. 


With regard to the use of gas it should be mentioned that the common 
mode of turning off all the lights at the meter is not good, as it involves 
the necessity of some responsible person going round to turn off every 
cock before it is safe to turn on the gas at the meter again, and it is 
hardly to be supposed that this can always be done with the necessary 
precision. It is much safer never to turn the gas off at the meter, as it 
is better to let gas burn away than to allow it to escape into the air and 
mix in such proportions as to cause a liability to explosion. Perhaps 
this latter danger may be better understood when it is mentioned that if 
a small room or other enclosed space be filled with a mixture of gas and 
air in the proportion of one volume of gas to six of air, it would, on con- 
tact with a mere spark, explode with a violence sufficient to blow up a 
whole building. 

Where gas is used in large quantities, as in mansions, theatres, and 
places of public entertainment, warehouses, &c., it should invariably be 
under the immediate and direct control of a competent practical man. 

The enormous heat in the roofs of theatres and other places of enter- 
tainment during the performances is so great that all the woodwork 
becomes dessicated and converted into something like touchwood, and 
can be ignited by a mere spark. 

It would be a great advantage in all buildings lighted with gas to 
have the pipes visible throughout, and not, as they commonly are, 
imbedded in the walls. 

As a rule, all gas pipes should be of hard metal. 
frequent in which every soft pepe in a house is melted during the early 
stages of a fire, and the gas “a and adds considerably to the danger 
both of fire and explosion, while the iron or other hard metal pipes are 
generally quite uninjured, as they cannot be destroyed or even weakened 
except by very intense heat. 

Every building lighted with gas should have two command cocks to 
the main pipe, one inside and the other outside the house; and where 
there is a meter, it should be placed in such a position as to have free 
ventilation into the open air. 

The combustion of gas is much more complete, and consequently the 
danger of unconsumed or partly consumed gas escaping is much 
diminished, if every jet is mounted with a glass chimney. Safety in 
this way is also further secured by mounting over the top of the glass 
chimney, but not touching it,a small piece of talc or metal, which helps 
to cause a complete consumption of the gas. 

Gas jets should not be placed nearer than thirty-six inches from the 
ceiling over, and argand burners or other concentrated lights should 


Instances are 


not be nearer than forty-eight inches, and all gas brackets should be 
fitted on the sides with stops to prevent them travelling beyond a safe 
distance and on the top with swinging (not fixed) shades, which by 
keeping up a light motion serve to distribute the heat. 

Even the introduction of natural light inside a building is sometimes 
not without its risks. Thus, for instance, bow windows in rows or 
streets are dangerous, as they are liable to communicate fire from one 
house to another. Well holes also, with windows in the middle of a 
house, are dangerous if the windows are in more than one side of the 
well, as they are liable to communicate fire from one window to another. 
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Iron shutters or screens on the high windows of large buildings 
should be so fitted as to be capable of being opened on an emergency 
from the outside. Many valuable buildings have been destroyed by 
fire through the absence of this precaution. Where iron shutters are 
used they should be fitted with handles in such a way that they could 
be opened either from the outside or the inside on all the levels above 
the first floor. Heavy losses have resulted through the firemen being 
unable to open shutters from the outside after they had been expanded 
by the heat. 

Glass. used for glazing should be free from bull’s-eyes or dents, 
especially where exposed to the direct rays of the sun. Many losses of 
property have been caused by the rays of the sun becoming con- 
centrated in this way and setting fire to buildings. 


23. SPECIAL RISKS. 

In the present condition of commerce no survey can be considered 
complete which does not include a clear and precise entry on the sub- 
ject of special risks; that is to say, an entry stating whether there are 
or are not any risks of a class distinct and separate from those of the 
ordinary trade ostensibly carried on. 

Thus, for instance, there may be two premises of about the same size, 
build, and shape, both known as warehouses for the storage of the same 
description of goods, containing about equal stocks, and to an ordinary 
observer both presenting the same appearance externally and internally, 
and yet a careful professional survey might bring to light that, while one 
transacted only its proper, legitimate, or ostensible business, the other 
added some operation involving the use of a steam engine and furnaces, 
with, as a consequence, a large storage of coal, wood, shavings, and 
other inflammable materials on the premises; in other words the 
professional survey might show that, while one building was com- 
paratively safe, the other might be in the utmost possible danger ; or, 
to use our simple technical language, while one was an ordinary risk, 
the other might be extra hazardous. 

In making a survey, therefore, it is of great importance to observe 
this point with extreme accuracy, and to make a special entry concern- 
ing it. 

Points of danger. 

There are several points of danger commor to many warehouses and 
other buildings containing valuable property. 

1, Packing and unpacking goods. 

. Furnaces for working machinery. 

. Cooking. 

Waste and oil for cleaning machinery. 
. Dust heaps. 

. Shavings and sawdust. 

. Felt roofs. 

. Other sources. 


om Aun wn 


Packing and unpacking. 


This in many large warehouses and other places of business is gener- 
ally the first and greatest danger, and must be carefully watched. 
During the operation of either packing or unpacking there is commonly 
an enormous quantity of hay, straw, paper and other inflammable sub- 


stances loose about the premises, and the workmen and carriers should . 


be searched for matches or pipes recently smoked, which they frequently 
put in their pockets without properly extinguishing them. 

As soon as goods are unpacked, the carriers should remove the cases, 
wrappers, and other lumber, which should, if possible, not be stored 
in the main building or in any shed or other structure adjoining. 

While packing and unpacking are going on, there should be persons 
constantly employed in sweeping up and removing all rubbish which is 
found on, or under, or in the crevices of the flooring, and clear passages 
should always be kept at each side for firemen and others to pass in case 


of need. 
Furnaces for working machinery. 


Furnaces required for working machinery should, if possible, be 
placed in buildings constructed of incombustible materials and at a safe 
distance from the nearest parts of buildings containing valuable prop- 
erty. These furnaces should consume their own smoke, as otherwise 





there is but little protection from top sparks, inasmuch as the ordinary 
gratings stop the draught considerably, and if they do not wear out, the 
workmen frequently remove them to increase the draught. 

The fuel for furnaces should not be stored in any shed or other struct- 
ure in communication with the main building. 

Cooking. 

Where cooking is required it should be done, if possible, in a separate 
building, and no fire for this purpose, whether of spirits, gas, coal, 
coke, or any other substance or material, should on any account be 
permitted within a warehouse or other building containing large quanti- 
ties of valuable property. 


Waste and otl for cleaning machinery. 


In buildings containing machinery there are many appliances requiring 
constant cleaning and oiling, and consequently the presence of waste 
and oil frequently scattered about in somewhat large quantities. Where 
such is the case a rule should be made that persons using cotton rags, 
waste, or oil, should have a safe tin or iron box to hold the same, as 
these substances are liable to spontaneous ignition, and if neglected 
may constitute an element of very serious danger. 


Dust heaps. 
Dust should not be permitted to accumulate in heaps either on or 


under the flooring, but should be carefully swept up, removed outside, 
and carted away as often as necessary. 


Shavings and sawdust. 


In places where carpentering or any similar process is carried on great 
care should be taken to prevent accumulations of shavings or sawdust 
either on or under the floors, and persons employed in removing the dust 
should pay strict attention to this point also, which is* advisedly entered 
in a separate paragraph in order that it may attract especial attention. 


Felt roofs. 


Temporary structures are frequently covered in with felt instead of 
slates, but this material is generally very dangerous. 

During the heat of spring and summer the felt and all the adjoining 
woodwork attain so high a temperature that the slightest spark falling 
on them may cause them to blaze up instantly. 

This requires close watching, and wherever it is used there should be 
external hydrants always available for cooling the roof and the outside 
generally during very hot weather. 

(To be continued.) 





REPORTS. 


THE KENTUCKY INSURANCE REPORT. 


FIRE, 

AT the end of the year 1870 there were 134 insurance companies doing 
business in Kentucky, of which 114 were organized in other states and 
5 belonged in foreigncountries. Of these, 41 were life companies and 93 
fire and marine, including 2 life and 13 fire and marine chartered by the 
state of Kentucky. During 1871, however, 45 companies withdrew, 
mainly because of the Chicago disaster, 1 was excluded, and 9 were admit- 
ted, leaving only 38 other-state companies of this class authorized to do 
business at the end of that year. Since January 1, 1872, 33 fire and 
marine companies have been admitted. 

The transactions of all fire and marine companies in Kentucky itself, 
including local companies, during 1871, are thus summarized : 


Amount of risks written, $94,541,837. 

Amount of premiums received, $1,272,297 57. 
Amount of losses incurred, $580,846 50. 

Amount of losses paid, $559,618 58. 

Amount of taxes on premiums received, $24,225 04. 


It will be seen that the loss-ratio averaged only about 45 per cent, 
which certainly indicates that fire underwriting in Kentucky, last year. 
was profitable to those companies whose returns contribute to the above 
aggregate. How*far this view would need to be qualified, if we had 
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the statements of the 46 companies which withdrew from the field, is, 
of course, mere matter of speculation. But, as the report states that 
the local fire companies lost only 26 per cent of their premium income, 
it is fair to infer that Kentucky was, on the whole, a reasonably safe 
insurance field in 1871, for all the companies doing business there. 

The following table exhibits the aggregates of the business of all the 
Kentucky fire and marine insurance companies, except the three irregu- 
lar German companies doing business in Louisville : 


eee PON e005 45 Loe ce s eb nice udocdels cephdemee mn deeeee needs $1,138,988 00 
ae, ae ee ee Ee ee Re ne ne nen eee 2,983,037 20 
I ts aicngacens dado ae Ceaitacte tis banks mate Ne dad «ee0n-< 1,348,074 13 
Net surplus. OF a ee Ea ee mr oy rar yecisema ee Sere 506,796 39 
RAS GS TEGUTES POMCTRONOATE. .. oo sssewecsccicceacnscrapeseases 1,634,963 07 
Income Pty ee Se rE Sa Pie eae ose See 575,978 98 
NNN, Favnislatstils mtaWbar ccesUil s <denk eo dbtwavetibeicsen 269,089 03 
Risks in force at beginning of the year.............cceeeeeeeeesees 25,631,040 00 
a. US ree eee 39,748,313 00 
Risks terminated during the year.............ccccccccccocvcsccess 30,043,851 Oo 
eee PP eNO IN MEET ONG WEIN ss oo since a00-0s)s6sks esa sapvaweees 945,010 00 
maene in Coven OE Uae Gi GE Che weer... s.cscscceccskepsncscoicers 24,380,491 00 
notes teed sacle ee cde EE Ee te tee 410,076 89 
Premiums received during the year (being one and sixty-three one 

hundredths of one per cent of risks written during same period). 486,374 96 
Losses paid during the year (being forty-two one hundredths of one 

per cent of risks written during the year)................-0see:- 126,410 16 


The amount of losses paid during the year is twenty-six per cent of premiums 
received during same period. 


Although the report furnishes no table exhibiting the condition and 
business of the Kentucky fire companies, we compile from the abstracts 
such features respecting these companies as may give our readers some 
information of their character and calibre. Several of these concerns do 
a banking as well as insurance business, and thus make it difficult to 
bring their statements to the usual underwriting standard. Others are 
two-penny mutuals or premium-note hybrids, whose assets and’transac- 
tions are plethoric with financiering operations of the Micawber type. 
We have done the best we could, however, to reduce the figures of all to 
the proper form of an intelligible table : 














Company. Cash Capital,| Assets. | Net Surplus. ene - 
a re $100,000 | $119,347 | = $10,388 | $18,154 
Falls City Mutual, Louisville. . None. | 3,818 | ae 1,793 
Franklin, Louisville............. 100,000 | 118,364 | 11,997 | 48.076 
German Bank & Ins., Louisville . 174,000 | aks 593 14,428 
German, Louisville ............. 100,000 | 139,809 | 19,330 | 40,311 
German Security Bank, Louisville 180,000 | .... 48,392 | 14,454 
German Washington Mut., “ None. | 16,635 | cosan 3,022 
Kenton, Covington ............. 98,488 113,924 | 1,714 56,575 
Kentucky & L'ville Mut., L'ville None. | .... Speke 12,080 
Kentucky Farmers Mut., Louis'lle. None. nas eccees 9,271 
LouisvilleGerman Mut., Louisv'lle None. | SS ee 1,782 
Louisville Ins. & B'nk’g, Louis'lle 100,000 Oa. | 37,559 
Merchants, Louisville........... 60,000 | 75,623 12,856 | 30,658 
Union, Louisville. .....0.scc00s 126,500 | 120,918 Impaired | 27,008 
Western Ins. & Banking, Louis'le 100,000 | 123,044 4,390 | 24,051 

a Ratio of 

Company. Total Expen- rv idends. Losees Paid.| Losses to 

ditures. Pennlame, 
ee, $17,815 $10,000 $2,060 II. 
Falls City Mutual, Louisville .... BOGE oxeass 660 37. 
Franklin, Louisville............. 35,758 4,850 18,668 4I. 
German Bank & Ins., Louisville.) —...... one. 2,683 19. 
German, Louisville.............. 39,470 25,505 7,228 18, 
Germany Security Bank, Louis'lle| _...... 8,460 4,943 34- 
German Washington Mut., “ — (ee 14.5 
Kenton, Covington ............. 42.608 4,523 28,729 62. 

Kentucky & L'ville Mut., L'ville. 8,605 | ..---- 2,696 

Kentucky Farmers Mut.,Louis'lle| 29,903 | .scee- 8,079 - 
Louisville German Mut., Louis'lle) EE | scsaes 1,057 76. 
Louisville Ins. & B'nk'g, Louis'lle| 45,583 | None. | 17,485 22. 
Merchants Louisville. ........... 30,375 10,000 13,904 35. 
Union, Louisville ............... 48,710 | None. 11,472 40. 
Western Ins. & Banking, Louis'lle 20,215 8,013 8,461 38. 





We leave this exhibition, of what Kentucky is content to consider 
fire insurance companies, to speak for itself. It certainly does no credit 
to an old and prosperous commonwealth*to be without a single respecta- 
ble home fire company; but this is a matter with which local pride has 
to do, and so long as enterprise in this direction lies dormant, the pro- 
gressive companies of other states will be very likely to enter in and reap 
the waiting harvest. During the present year, it should be stated, the 
vexed question of combined banking and insurance on the same capital 
by one corporation has been settled by a general law being enacted 
requiring the two to be kept separate. Such separation has, therefore, 


| 
| 





taken place in the cases of several companies named in the above 
table. 

The text of the report as regards fire topics is remarkably meagre, the 
acknowledged ability of Commissioner Smith being taken into account. 
Its best portion is that which reproduces General Smith's report made to 
to the national insurance convention last October, and which is already 
familiar to reading underwriters. 

Asa kind of colophon to every company’s abstract, there is presented 
what by courtesy is termed a “ balance sheet,’”’ but whose title thereto 
must be founded upon the /ucus a non lucendo principle. Some of these 
“balance sheets” are extremely unique; and not one of them,-so far 
as we can discern, is calculated to furnish instruction, check misstate- 
ment, or illustrate systematic bookkeeping. As to the average policy- 
holder being advantaged by this opaque novelty, the thing is impossible 
to conceive. As a single sufficient example of the uselessness and even 
deceptiveness of any such forced ‘balances as seem to be permissible 
under this new system, we will give the balance sheet of the Andes, of 
Cincinnati, as found on page 41 of the Kentucky report : 


BALANCE SHEET OF THE ANDES INS. CO., OF CINCINNATI. 


Assets at beginning of | Expenditures... .......... $2,221,276.57 
Sree sees s++s++ $1,202,847.00 | Assets at end of year..... 1,703,311. 30 
Se 2,170,256.98 | Assets unadmitted....... 30, 362.87 


581,846.78 | 





Ea. ; See 


$3.954,950-74 -++++ $3,954,950.74 

It is not to be denied that this thing balances so far as the total on 
either side is concerned, But it requires very little investigation to see 
that the equipoise is under no obligation whatever to either truth or sys- 
tematic book-keeping. Of course, if a company is at liberty to lump into one 
grand total of nearly $600,000 the needful sum to make a show of even- 
ing up its year’s work, why this is precisely the way to do it. Just look 
at it. The Andes people say they had, at the beginning of 1871, 
$1,202,847 ; the income of 1871 was $2,170,256.98, and the expenditures, 
$2,221,276.67, or $50,000 more than the income ; and yet the assets, at 
the end of a year in which they paid out more than they took in, are 
$500,464.30 in excess of what they were at the beginning. And this, 
too, after $30,000 had been discarded by the department as mere stuffing. 
It has a loud look, to be sure, to lug in such a sum as $581,846.76 as 
“balance of profit and loss account, credit side ;’’ but, if the other 
figures are not so many lies, there could not have been any balance to 
the credit of profit and loss, simply because the concern paid out all its 
income and $50,000 besides. To look at, this “ balance sheet’ puts 
forth two immensely talse pretences, one being that the result of the 
year’s business was to increase the company’s assets by some $500,000, 
and the other being that the actual net profits of the year were 
$581,846.76. This, we repeat, is the way the exhibit is calculated to 
strike the eye of almost every person who looks at it. And, in so far as 
the “ balance sheets ” appended to the abstracts in this report are sup- 
posed by the commissioner to be useful to the general public, or even to 
experts, in opening up the internal finances of the offices, we can assure 
that officer that he is mistaken. Balance shéets are feasible features 
of fire company book-keeping, as we may take an early opportunity to 
demonstrate. But, to be worthy of the name and, at the same time, true 
and trustworthy. they can scarcely be compressed into three items on each 
side, and should at least be self-explanatory. Under the circumstances, 
therefore, we must look upon the balance sheet business, as exemplified 
in the Kentucky report, as an unmitigated failure and calculated to do 
mischief rather than good. 

The report speaks of the Chicago fire, without indulging in any out- 
bursts of veri» pyrotechnics, and dismisses the topic in less than 
twenty lines. Complaint is made of the delay of some of the fire 
companies in making their annual returns, and the commissioner gives 
notice of his intention to enforce the law which inflicts a penalty where 
the annual statements fail to be made before February to. It will be 
worth the while of those interested to make a note of this. 


LIFE. 


Life insurance is General Smith’s “best hold,” and this branch of 
the report will, therefore, be found quite suggestive and practical. The 
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commissioner discusses the situation with all the ardor and self-com- 
placency of an expert, and at the same time uses very plain language in 
sharing with the public the results of his investigations. This part of 
the report opens with a complaint of the slowness of many life com- 
panies in making their returns, and also of the disposition to overleap 
the limits or stop short of the requirements of the form prescribed by 
the department. Some, moreover, are charged with “showing more 
tenacity in adhering to their own preconceived views of what the law 
of Kentucky ought to be than promptness in complying with its re- 
quirements.” This last-named infirmity, as doubtless the commissioner 
considers it, is one which all state officials have had to contend with, 
ever since insurance supervision came into vogue, and, until underwriters 
are willing to sink all identity and individuality, this little weakness will 
be both natural and chronic. It may be proper to add, perhaps, what- 
ever progress in suitable or amendatory legislation has anywhere been 
made has had its rise in this same “tenacity ’”’ on the part of thought- 
ful underwriters. Were the laws of Kentucky both perfect and exhaus- 
tive in this regard, a complaint of this kind would come with very good 
grace, but inasmuch as the commissioner subsequently admits the 
imperfection of the insurance laws of his state, he cannot expect that 
the subjects of his supervision will be any more blind or silent in the 


matter than himself. 
As illustrating this “tenacity”’ of life managers, the report says that 


“in addition to differences which have arisen in regard to the form of 
statement, including assets, liabilities, expenditures, income, balance- 
sheet, special details of business done in Kentucky, and similar sub- 
jects, two very important questions have arisen between this office and 
many of the life companies of other states doing business in this state.” 
These two vexed questions regard the calculation of net premiums and 
the proper status of “marked-off” policies; and the commissioner 
devotes considerable space, further on, to discussing the points in 
dispute. 
The number of other-state life companies doing business in Kentucky 
on December 31, 1871, was 30, or 9 less than at the same date of the 
previous year. There have been admitted, since, 4 companies, making 
34 now authorized to do business in the state. There is no need of 
repeating the statistical information respecting the general business of 
these companies, which THE SPECTATOR, months ago, furnished to its 
readers. Their local transactions in Kentucky, however, are of inter- 
est, and we, therefore, present a summary thereof. To obtain our 
figures we have been obliged to subtract from the statement given 
in the report such totals as are contributed by the two home companies. 
The business done in Kentucky by the two classes of offices is as 


follows: 


Other-State Co's. Kentucky Co's. 


Policies in force Dec. 3 Pore 5,784 2,302 
Amount insured thereby............... $19,639,909 $7,268,265 
Policies fesmed im 2078s 20 ccccccvccccess 2,634 935 
Amount insured thereby............... $7,769,973 $2,156,489 
Premiums Teceived.......ccccccccccecs $687,505 $115,795 
ee eee 297,550 $48,067 
DEE, «stkinwenteceiwedevers-< ¢ 31,500 30, 100 


There is only one local life office now in Kentucky, (the Southern 
Mutual,) the Mississippi Valley Life having exercised the discretion of 
gracefully subsiding into the welcoming embrace of the St. Louis 
Mutual. The commissioner comments upon the withdrawal of the 
Mississippi Valley in terms which are not only forcible, as regards that 
member of the extremely useless squad, but are of pertinence other- 
wise. We are glad to see that General Smith feels it to be his duty to 
tell policyholders of re-insuring companies that they have some rights, 
and also to advise that the registry trap be closed, so far as Kentucky 
is concerned. THE SPECTATOR took prompt notice last year of the 
passage of the Kentucky law, at the instance of this very company 
whose demise, of general debility, has since been announced. A refer- 
ence to our files of July and August, 1871, will furnish some refreshing 
reading upon this point. We are pleased, therefore, to quote what the 
Kentucky commissioner now has to say about the registry sham and 
the company in whose sole interest it was enacted : 


“ By reference to the abstract of its annual statement, it will be seen 


that the conditton of the company at that time indicated, that, without a 
great change in the course of its affairs, the company would soon reach 











that stage which would require the appointment by the courts of a re- 
ceiver to wind up the business in the manner prescribed by law. My 
opinion is, that the stockholders acted wisely in arranging to re-insure 
the policies, and that a policy of like terms in the Saint Louis Mutual 
will be better for a policyholder, than the one previously held by him in 
the Mississippi Valley. The policyholder in the Mississippi Valley, 
however, cannot, without his own consent, be transferred to the 
Saint Louis Mutual or any other company. In case he does not consent 
to be so transferred, he is entitled to the value of his policy as fixed 
upon by the terms of the contract. And this collection can be made 
out of the Mississippi Valley company, because, after deducting pre- 
mium notes which are valid against each policy, there is on deposit with 
the treasurer and the insurance commissioner an amount of securities 
which, when added to the premium notes, will be more than sufficient 
to make up the whole present #e¢ values of all the policies. Therefore, 


| in case of settlement now, every policy-holder will either get a better 


policy or the net value of his present policy according to the value 
thereof. 

“Under authority of an act passed in 1871, the Mississippi Valley has 
issued what are called “ reg7stered polictes.’’ No other company in the 
south or west, and very few in the United States, issue registered poli- 
cies. There is reason to believe that some holders of registered policies 
misapprehend the extent of the security afforded thereby. The safe- 
keeping and proper application of the #e¢ value of these policies is the 
most that it can, with any propriety whatever, be claimed is guaranteed 
by the state. At the time the Mississippi Valley arranged to transfer its 
policies to the Saint Louis Mutual it ceased to issue new policies. At 
that time there were but 307 registered policies of the Mississippi Valley 
in force. The number is now less; it can never be greater; and it 
would, perhaps, be wed/ if zt was reduced to zero. This can be done 
either by the holder of a registered policy accepting its surrender value 
from the Mississippi Valley, or taking from the Saint Louis an equiva- 
lent, but #ov-registered policy. The securities on deposit here are suffi- 
cient to protect the Present interests of all the policyholders of the 
Mississippi Valley, and they will be held until the contracts of the 
company are complied with, either by transfer of policies to the Saint 
Louis Mutual, under the arrangement made by the Mississippi Valley 
with that company, or by the surrender of policies to the latter company 
on its paying the surrender value. 

“T respectfully recommend the repeal of the law by which the state 
assumed to guarantee the safekeeping and proper application of certain 
funds of life insurance companies, entitled ** An act to authorize life in- 
surance companies to make special deposits of securities in the insurance 
department.” This recommendation is made because, in my opinion, it 
is not a wise policy for the state to assume this responsibility, and be- 
cause I have reason to believe that many holders of registered bonds 
are under the impresston that the state guarantees the payment of the 
policy at maturity ; and that at any time the net value of the policy can 
be obtained out of the funds deposited with the insurance commissioner 
on application at this office.” 


Respecting the single life company now left to Kentucky, the report 
speaks in complimentary terms. The Southern Mutual has recently 
been through the ordeal of thorough investigation, and as the result of 
this examination, made in April last, the commissioner states that “ the 
past as well as the present business of the company was investigated, 
and it is clear that the true interests of the policyholders are now duly 
cared for. The company is in good condition, and its affairs are well 
administered.” During 1871 the company reduced the amount of its 
capital stock from $191,500 to $100,000, for reasons which the commis- 
sioner says were satisfactory to himself. Even if they had not been, 
the absence of all law regulating such matters would have made that 


- official powerless to interfere, unless the company’s solvency had been 


compromised, which did not happen to be the case. Ver¥ properly it 
is recommended that a law should be passed to regulate the diminution 
of capital stock, for, as it now stands, stockholders or directors have it 
in their power to vote capital back into their own pockets to the costly 
grief of confiding policyholders. 

Apropos of the Kentucky Masonic Mutual Life—a pesky co-operative, 
which, in March, 1871, smuggled through the legislature an amendment 
to its charter, not altogether consistent with propriety—General Smith 
pays some attention to the matter. He states that the amendment had 
been in force nearly a year before any knowledge of it had reached him, 
and that he has been able to obtain no information in regard to the 
organization, or proceedings of the concern. We might suggest that 
Masonic institutions are usually deaf and dumb to the inquiries of out- 
siders, which may account for the slim results of his official probings. 
The language used in connection with a request for a repeal of the 
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amendment is remarkably-concise and comprehensive as an exploitation 
of the co-operative swindle. After urging the repeal of the abnoxious 
act, General Smith goes on to say: 

“If this is not done, justice to others would seem to demand that the 
law be made general, instead of partial in its effect ; and that all persons 
in this state be authorized to conduct life insurance on principles in 
direct conflict with the letter and spirit of the general insurance laws, 
and again revert to fhat system by which nothing ts certain but the 
payment by members of entrance fees, and annual dues sufficient to pay 
officers’ salaries and all other expenses, leaving the policies at maturity 
to be paid by voluntary contribution of assessments, the collection of 
which there is no pretence of power to enforce.” 

Here, in the five lines we have italicised, are given the whole scope, 
effect and essence of the co-operative life sham. We commend it as 
wortiy of being adopted by agents as an effective weapon in carrying 
on their warfare with fraud in this specious form. A little further on 
the report defines the word “ co-operative,”’ thus applied, tp mean that 
“ practically the officers get the money for their salaries and expenses 
in advance, and leave the members, by ‘vo/untary co-operation,’ to pay 
each other in case of loss.”’ 

Under the head lines, “ gross valuation, or a test of solvency of life 
insurance companies,” “ policies issued but not taken,” “renewals,” 
‘policies marked off,’’ and “ declaring policies lapsed, thereby escaping 
charge for the net value thereof,’’ General Smith goes over a great deal 
of ground where we cannot now conveniently accompany him. So far 
as these suggestive titles apply to the shortcomings, or worse, of indi- 
vidual companies, (as we do not doubt they do,) we think it would have 
been more tair to name the guilty than thus lay down this indictment 
at the door of all. The charges made, which would have been strong 
if specifically applied, are greatly weakened by so general an applica- 
tion to the companies as a body, We all know that there are a good 
many processes availed of by some life managers (as in every other 
business) for the sake of making bad appear better, if not actually 
good. But, instead of loading all these charges into a single gun and 
firing at all the companies at once, it occurs to us that good policy 
requires a little more care in this sort of artillery practice, and a great 
deal more discrimination in taking aim. 

Upon the topics, “lapsed policies’’ and “surrender charge,’’ the 
report quotes from General Smith’s own report made to the national 
insurance convention in October. As that document has long been in 
the hands of all intelligent underwriters, in the official proceedings of 
that body, we need make no reference to it here. In closing the report, 
the commissioner gives a brief account of the origin, purposes and per- 
formance of the national insurance convention ; commends the recipro- 
cal insurance law as worthy of enactment in Kentucky, excepting so far 
as it refers to the registry trap; and strongly indorses the efforts to 
secure uniformity in statement blanks. A pretty distinct hint is given 
to companies which have been slow to forward the certificates of valua- 
tion required by law. Hereafter, where companies are thus dilatory, 
the commissioner kindly promises to make the valuations in his own 
office, and take such action thereon as the facts may require. We 
have no question about the prompt fulfilment of this promise. 

We cannot devote further space to General Smith’s report, but it is 
simple justice to say that it will take rank among the most suggestive 
and valuable department publications of the year. We regret the utter 
absence of statistical tables, but if the commissioner’s constituents can 
do without them, the rest of us certainly can. 








LIFE INSURANCE IN ILLINOIS. 


THE auditor of Illinois has done his best to give a full statement of the 
condition and business of the companies doing business in that state in 
1871. The report treats of 66 life and 2 accident companies, 8 of 
which belong to Illinois and 60 to other states. The total amount 
insured by these offices upon the lives of citizens of Illinois is 
$118,994,008, the premiums upon which in 1871 amounted to $4,581,876, 
a sum which, the auditor irrelevantly exclaims, ‘exceeds in athount, by 
several hundred thousand dollars, the entire state revenue levied for all 





purposes on the aggregate real and personal property in the state.” 
Which, admitting the fact, only shows how much more valuable the in- 
sured consider their lives to be than their lands and stocks, and how 
much more agreeable it is to insure than to pay taxes. The people of 
Illinois are not singular in this. 

The 8 Illinois companies possess net assets to the amount of 
$3,129,490, of which sum two-thirds belong to the Republic, Mutual 
and Chicago offices, leaving about $1,000,000 as the working financial 
force of the other 5 companies. The net assets of the 58 other-state life 
offices operating in the state reach the sum of $293,500,000. The local 
offices have 152 agents in Illinois and the other-state companies are 
represented in the state by 895 agents. 

The International and Safety Deposit companies are reported as doing 
no new business at present. The only new application received, since 
the last report, from an other-state company seeking admission, has 
been that of the National Capitol, of Washington. 

There are a great many tables given in the report, and among them 
are a few which willassist the inquirer in learning what he needs to know 
about any particular company. But we must question the propriety, 
not to say value, of table No. 5 which, while it professes to show the 
results of valuation, is too evidently intended to fix a fictitious or 
exaggerated degree of solvency upon the returns of the Illinois compa- 
nies. One column presents the legal re-insurance reserve by the Actuaries’ 
table at 4 per cent interest; the next column gives the company’s net 
assets, or actual re-insurance reserve ; and then follows a column show- 
ing the ratio of actual to legal re-insurance reserve. This last column 
makes the 8 Illinois offices average 201.59 as the ratio of actual to legal 
reserve, or more than $2 of assets for every $1 of liability. If proof 
were wanting of what THE SPECTATOR has always affirmed respecting 
the fallacious and deceptive character of ratios thus computed, it is fully 
furnished by a glance at this absurd glorification of the Illinois life 
offices at the expense of even the very best companies in the world. 
Thus, we are told that such concerns as the International, National, and 
Protection Life, all of Chicago, possess assets equal to from three to ten 
times their legal reserve liability. The figures are these : International, 
legal reserve, $39,148; net assets, $120,340; ratio of actual to legal 
reserve, 307.40 per cent! National, legal reserve, $75,559; net assets, 
$294,437; ratio, 389.68 per cent!! Safety Deposit, legal reserve, 
$14,172; net assets, $119,677 ; ratio, 844.46!! Protection, legal reserve, 
$10,434; net assets, $114,629; ratio, 1098.71!!! Was ever anything 
more preposterous? Fraud could have no better helper than such a 
monstrous exhibit as this. Without raising any question, here, as to the 
kind of assets which these companies may be able to show, or the fact 
that two of them are doing no business at present, or even bringing in 
the co-duperative character of the Chicago National and the Pro- 
tection here we have these four companies (two of them being no- 
toriously rotten) paraded, in an official insurance report, as being 
from three to eleven times as solvent or strong as the best life’insurance 
company in the world! If the range of fallacy in figures can compass 
anything beyond this, we are at a loss to conceive how it can be accom- 
plished. As if to “rub in” the insult and indignity to honest and sol- 
vent companies belonging to other states, the table (No. 5) goes on to 
give the ratios deducible from the figures of all the other-state life com- 
panies doing business in I!linois. Under the application of the peculiar 
mathematics of the auditor or his actuarial prompter, the average 
“ratio” of these offices is made to be only about one-half as showy as 
that of the Illinois companies, or 112.13 per cent of actual to legal 
reserve. The “grand aggregate”’ average, we notice, by the way, is 
given as 112.67; so that, by conceding the absurd premises of the 
auditor, we must conclude that, even allowing the pretentious claims in 
behalf of the local companies, the aggregate average is reduced by only 
fifty-four one-hundredths of one percent! But, going further, let us apply 
the proper tests to show how completely this style of table fulfils the 
mission of a reductio ad absurdum argument. We take it for granted 
that nobody questions the impregnable security afforded by such com- 
panies as the Mutual Life, Connecticut Mutual, and Mutual Benefit 
companies. Selecting these companies simply because they are the 
largest and least vulnerable, financially, of all American life companies, 
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we find that the ratios accredited to them by the sapient author of this 
table No. 5 are, respectively, 108.48, 122.14 and 111.64 percent. And yet, 
if we are to swallow what the Illinois auditor offers us in this trumpery 
table we must forsooth believe that those confidence-swindlers, the 
National and Protection, of Chicago, are infinitely more solvent finan- 
cially than either of the three great companies we have named! Now, 
we must regard this specious attempt to give the two Chicago frauds 
such an emphatic official certificates as the completest prostitution ever 
known in the conduct of an insurance department. It is not merely a 
barefaced fraud upon the confiding public, but it is also an utter sub- 
version of the true principles of governmental supervision, for it is 
calcuiated to lead the public astray. Henceforth let no company, 
which silently endures this slur from the Illinois insurance department, 
complain of rival life managers who push this comparative ratio business 
as one of the elements of competition. Mr. Lippincott must go up to 
the head of the class as an adventurer in this direction. But he certainly 
has won the gratitude (if nothing more) of the Illinois life companies, 
qualified only by the contempt which all honorable men must feel for an 
official who could be guilty of fathering such a fraud as this. We 
notice the “explanation” given by the auditor on a subsequent page, 
but cannot accept the apology under the circumstances. 





The report calls attention to the delay occurring between the receipt 
of annual statements and the actual determination by valuation of the 
liabilities of the companies. The auditor says that this interval of 
dubiety covers a period of from four to five months. Very sensibly, 
he falls in with the long-mooted proposition of a uniform standard of 
valuation and a reciprocal use, by the heads of departments, of one 
another’s certificates of valuation. But he proceeds to block the way 
toward such uniformity and reciprocity by a series of assertions in favor 
of the four per cent basis of valuation, which by an emphatic vote was 
rejected by the national insurance convention of state officials in favor 
of a 4% per cent standard. Among these shallow assertions of the 
Illinois auditor is one to the effect that the four per cent standard is 
“safer and therefore better for the policyholders than that of New York,”’ 
&c., which entirely ignores the decision of the convention (and of most 
practical men) that 4% per cent is absolutely safe, and paradoxically 





states that there are comparative degrees of absolute safety. As nobody 
wants anything “better ’’ than essential safety, it is hardly worth while 
to plead the advantages of a four per cent valuation upon that particular 
ground. The auditor presents another project in connection with the 


subject of valuations which, to say the least, is, for an insurance com- 
missioner, an unusual stretch of liberality and confidence. He proposes | 
that companies be allowed to make their own valuations, in accordance 
with the standards adopted by the states in which they are to be used, 


and that these be sworn to by the actuaries and then accepted by the 
departments subject to supervision and re-valuation where it may seem 


necessary. It is very benignantly admitted that, ‘‘even though engaged 
in the life insurance business, a man may be honest and trustworthy,” 
and, very properly, it is urged that, if these life managers can be trusted 
to make up their own schedules of assets and minor liabilities, there is 
no reason why their valuations may not be just as trustworthy. The 
motives for deception would be no stronger with regard to valuations 
than with regard to any other part of their statements. If fraud were 
intended, no one part, more than another, of the annual statements 
could be kept free from its operations. And we are not prepared to dis- 
pute the position of the Illinois official. But state reciprocity and uni- 
form valuation standards certainly promise the very best solutions of 
this problem. If the difficulty complained of cannot be removed by 
these means, then it may be wise to try Mr. Lippincott’s panacea. How 
safe the plan would be as repects certain unscrupulous frauds, like the 
National and Protection, of Chicago, may be ascertained in advance. 
State supervision involves some little intrinsic significance, and Mr. 
Lippincott’s plan, complimentary though it is to the companies, would 
reduce the departments to mere offices of record, and make insurance 
reports only a reflex of what the offices thought proper to say of them- 
selves. Still the companies owe the Illinois auditor some little gratitude 


for his confiding disposition. 
We need not occupy space with figures in the report which refer to | 
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the general business of other-state life companies, inasmuch as THE 
SPECTATOR presented them months ago. It is worthy of note, how- 
ever, that the Illinois reports put a very different face upon the question 
of issued and terminated policies, in 1871, from that reported by the 
Massachusetts department. And where the latter document reports the 
terminations as exceeding the issues by $55,000,000, the Illinois report 
exhibits an increase or gain, for the year, of about $48,000,000, Here is 
a discrepancy of $103,000,00, between the two departments, which we 
have not time now to investigate fully, but which can hardly be ac- 
counted for »y the assumption that Illinois is the special field of a 
number of companies whose returns would make all this difference. 
This, undoubtedly, is par ly true, but not to the extent required for 
the harmonizing of such a conflicting and radical discrepancy. In 
order to show how wide this variation is we will quote the aggregates 
given by each report: New policies issued by all companies doing busi- 
ness in the state—Massachusetts, 139,633 ; Illinois, 211,352. Amount 
insured—Massachusetts, $328,164,706 ; Illinois, $506,696,369. So much 
for the new business done, as reported by the two officials, The business 
undone was as follows: Terminations, as per Massachusetts report, 
152,223 policies, insuring $383,707,881 ; Illinois, 180,934 policies, insuring 
$458,513,775. Why there should be all this difference between the two 
reports is probably explicable ; but we are hardly prepared to believe that 
the ten additional companies reporting to the Illinois department, are able 
toso reverse Commissioner Clark’s verdict as to show a gain of $48,000,000, 
in place of the $5 5,000,00 reported the other way in the Massachusetts doc- 
ument. The exhibit is a very pretty one for both Illinois and the life com- 
panies, but, on the whole, we think managers will do better to follow the 
figures and deductions of the Massachusetts official if they wish to be safe. 

The business in 1871 of Illinois life companies is given in full. From 
the several tables we compile this summary: 








NEW BUSINESS. 


COMPANIES. Premiums. | Losses Paid. Total Expend'res. 











Policies. Amount. 

° . 3 > 2 
Chicago $138,702} $10,500 $115,628 1,595 $2,044,278 
International 16,293 1,000 17,145 30 60,263 
Mutual 250,280 32,824 211,618 2,100 3,175,904 
National : 160,676 36,960 148,787 8,240 10,264,000 
Protection . .. 25,551 2,500 37,462 2,513 2,513,000 
Republic ; 545,074 36,000 257,340 iy Re Se 
Safety Deposit “3 wee: a Bes 61,842 217 331,000 
Teutonia. ... 106,315 15,000 81,903 1,219 1,271,740 

Total $1,257,763 $134,784 $932,231 15,920 | $19,660,191 


‘TERMINATIONS. 
, a otal Liabilities 
COMPANIES. asentnnenenpentsinnnsioanl Stel Manele. * te - seat 
except Capital, 


Policies. Amount, 














Chicago 56 dite doa eras tea I,10r $1,573,046 $203,428 $174,727 
eee ree 214 537,322 122,340 41,148 
Mutual ree meds 2,583 3,991,406 500, 344 458,120 
National......... aes 5.942 6,788,500 310,127 91,249 
Protection. . “pee £24. g20 920,000 118,771 14,575 
Republic Siena baat B| dearer nh) ee 1,335,722 784,750 
Safety Deposit............. 232 454,100 136,331 30,826 
Se foxes «S500 exeece 444 609,000 590,418 134,969 

PUR a iite wobec aes od 11,436 $14,873,374 $3,317,481 $1,730, 365 


With respect of the life business in Illinois proper, the auditor reports 
that its decline is manifest, and gives the figures of the past three years as 


follows: 


POLICIES ISSUED. Ratio of 
No.of Premium losses in- 














Year. Cos. | Ss ————|_ receipts. |Losses incurred. curred to 

No. | Amount. Average planar 00g 

F receipts. 
1869 7o |18,953 $43,066,689 $2,272 |$3,885,072 $736,763 18.96 
1870 64 |20,539 45,047,902 2,193 | 4,955,920 836,601 16.88 
ee 66 (16,110 31,346,895 1,946 | 4,544,232 1,081,233 23-79 
Average 70 18,534 $39,820,495 $2,148 | $4,461,741 $884,866 19.83 
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The report, as we have already said, is fully furnished with tables, and | the Massachusetts commisioners. And.in making this comparison we 


is not padded out with platitudes to any objectionable extent. Nor is it 
particularly rich in suggestiveness as regards the management of the 
companies and the business in the interest of economy, solvency and 
honor. The only reference made to the co-duperative frauds, which 
Chicago has let loose upon the country, is by way of “explanation ”’ to 
table 5 (but not inserted till ten more tables have intervened) and which 
is only to the effect that co-operative companies “under the peculiar 
provisions of their policies are only required to keep a reserve of 66 cents 
for every $100 insured." ‘Not a word of warning, not a whisper of con- 
demnation, not a sign of distrust, as concerns the co-operative scheme, 
finds place in the report. 

The document concludes with the following defiance of critics, which, 
we submit, does nbt excuse the auditor from trying to secure such legis- 
lation as will make his department both useful and respectable, as com- 
pared with those of other and even smaller states than Illinois : 

‘Many excellent persons have peculiar notions as to the duty of an 
officer to whom the execution of the laws has been entrusted. If the 
law does not permit him to do all that he or his friends think ought to 
be done, such persons seem to think that he should legislate for the 
legislative and decide for the judicial branches of the government. It is 
easy to say what should be done by this department, in regard to insur- 
ance companies; but we have courts to protect such companies, when 
they are within the law enacted for their government. It may be un- 
fortunate that the law has not placed more power within this depart- 
ment, but I have, as yet, failed to discover that such is the case.” 





THE MASSACHUSETTS LIFE REPORT. 


THIS document will disappoint that class of life managers who have 
been accustomed to draw all their inspiration from the usually lively 
oracles of the Massachusetts insurance department. And it will also 
prove an agreeable surprise to that other class who have always 
awaited with fear and trembling the verdict recorded by the commis- 
sioner of that state upon the statements submitted for his censorship. 
Not that the report this year is less complacently oracular in its utter- 
ances, or less censorious in some of its views, but in neither of these 
respects does the document cover as much ground as has been the rule 
heretofore. The aim is just as direct, and the critical spirit just as 
manifest as formerly, but, somehow, the effect is less perceptible. This, 
we think, will be noted by all who take up Mr. Clarke’s report ; and, 
while we are not prepared to say that the change is not an improve- 
ment, we cannot resist the impression that, henceforth, it may occur to 
some minds to question whether after all the Massachusetts department 
ically has the monopoly of all the wisdom connected with the theory 
and practice of life insurance. Time was, when to have a doubt on 
this point exposed the doubter to be denounced as disloyal or despised 
as igy.orant, and, perhaps with some show of plausibility. But, with 
the development of the science and business of, life insurance, a new 
generat'on of thinkers and investigators has been brought to the front 
and, we may add, other state departments have come to assert the right 
of independent inquiry and deduction. All honor to the old Bay State 
for pioneering the way; but it by no means follows that, when the 
pioneers grow old and faint or fall, their places shall not be promptly, 
and just as worthily, filled. It has come to pass, therefore, and very 
naturally, we must assume, that the vast growth of the business outside 
of Massachusetts, and the consequent education of a small army of ex- 
perts all over the country, taken in connection with the appointment of 
a higher grade of state insurance officials in most of the states, are 
trenching by degrees upon the prestige and practical power of the 
originators and early exponents of the system of supervision. Thus 
Massachusetts, although she never can be deprived of the high honors 
won for her by an Elizur Wright, a Sargent, a Sanford and a Clarke, 
may, nevertheless, be forced to share the old throne with members of a 
newer dynasty, and be compelled to admit the possibility of some little 
knowledge of life insurance principles outside the borders of the old 
Bay State. And that this conviction is not without a good foundation 
will be clear to all who will collate and compare the various depart- 
mental reports latterly published by other states with the later issues of 





| 


have no hesitation in expressing the opinion that, for all the practical 
purposes usually aimed at in these reports, the one now under review 
will be found not only less useful than any ofits predecessors, but con- 
siderably inferior to either the Maine, or Connecticut, or Kentucky 
report of the current year. 

The present report deals with the statements of 56 companies, or 7 
less than the number doing business in the state a year ago. These 56 
companies are classified as to location as follows: Massachusetts, 6 ; 
New York, 28; Connecticut, 9; New Jersey, 3; Pennsylvania, 2; Dis- 
trict of Columbia, 2; Maine, 1; Vermont, 1; Rhode Island, 1; Wis- 
consin, 1; Illinois, 1; Missouri, 1. The ‘mortuary record” of the 
year, as Mr. Clarke grimly phrases it, is referred to, and the retirement 
of so many companies is spoken of as a “ matter of some significance, 
though not in all cases a surprise to those who have carefully noted the 
progress and tendency, perhaps abuse and perversion, of life insurance, 
as indicated from time to time in the offictal publications of this 
department.” This little specimen of self-laudation and assumption 
appears within the first dozen lines of the report, and supplies the key- 
note of a large portion of all the subsequent text. It may be that no- 
body else than Mr. Clarke ever suspected or “indicated ” that life in- 
surance had its abuses and perversions, but why sacrifice modesty in 
this fashion by assuming so much ? 

The report gives full details respecting the new business in 1871 of 
the companies represented in Massachusetts. These figures have been 
heretofore presented to our readers, and we need only give space here 
to the following comparative table, which gives the history of the past 
six years in respect of new business. Beginning with 1866, the year in 
which life insurance reached its loftiest flights, the table shows the 
more than gradual falling off which has taken place annually since ; 


INCKEASE OR DECREASE. 


YEAR. Policies. Amount Insured ——__-_---— 
Policies. (Amount Insured. 

en 118,797 $353, 362,870 + 35,251 + $119,854.456 
1867 .... 144,749 419,859,434 + 25,952 + 66,496,564 
eee 167,139 477,904,806 + 22,390 + 58,045,372 
1865 ..... 181,683 485,485,839 +14,544 + 7,581,033 
070 .... 179,740 420,514,757 —1,937 58,971,082 
ee ee . 139,633 328,164,706 —40,113 —98, 350,051 


So far as regards the 56 companies reported upon by the Massachusetts 
commissioner, it may be briefly stated that 11 secured more new busi- 
ness in 1g71 than in 1870 by $7,000,000, and the other 45 report about 
The falling off in the aggregate amount at risk is 
The termin- 


$100,000,000 less. 
nearly $42,000,000, as compared with the previous year. 
ated policies of these companies for the year number 152,223, covering 
$383,707,881 of insurance. This amount is in excess of 1871 by more 
than $120,000,000. 

It is conceeded that these figures prove that life insurance is no 
longer on the advance; but the commissioner is kind enough to per- 
ceive “no ground for discouragement in regard to the prospective inter- 
ests of the business."” The wonderful strides made from 1859 to 1866 
are ascribed subordinately to the novelty of the scheme, its intrinsic 
value, the energy of its promoters and the peculiar condition of the fin- 
ances of the country, but m#azn/y “to the operation of the insurance 
laws of this commonwealth (!), and of some other states."” Of course 
the latter are not worth naming. Now, nobody pretends to deny that 
the laws and supervisory system of Massachusetts had much to do 
with making "possible the wonderful growth of life insurance in this 
country ; but the claim that this growth is “ mainly to be imputed ” to 
the operation of those laws is simply—suppose we say “ mainly ""—pre- 
posterous. If so, how does it happen that these benign influentes have 
never warmed into life at home more than a single life company during 
all the years they have exercised their sway? Why is it that New 
York to-day sends 28 companies into Massachusetts (where only 6 In- 
digenously exist) to compete for the business of the solid men of Bos- 
ton and other towns in that state? Why is Connecticut able to send 
50 lively agents to represent her 8 companies and to commend their 
$70,500,000 of aggregate assets as at least as trustworthy as the 
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$20,500,000 exhibited by the Massachusetts companies? The laws and 
the insurance system ot Massachusetts have done much, all will admit, 
for the expansion of life insurance in the United States; but it must 
not be forgotten that other states have done something to foster the 
organization of new companies and to further their rational aspirations 
during all these years. And we suppose it is not too much to claim 
that some of the once humble scholars in legislation and supe vision 
have outstripped their Mentor and may more truthfully claim to have 
“mainly ” contributed to the development of the life business by aiding 
the formation of new companies and thereafter carefully watching over 
them. 

In discussing the question whether the public, in view of recent 
events, is justified in a desire to see governmental supervision aban- 
doned, Mr. Clarke sings a song of praise in behalf of his own state and 
its insurance department and indulges in several slants and lunges at 
the New York department, which, to say the least, are ungenerous and 
uncalled for. It is difficult to resist the inference, from what Mr. 
Clarke says and his manner of saying it, that he cherishes a pharisaic 
feeling of self-complacency over the temporary beclouding of an official 
competitor the energy of whose administration had so rapidly and 
greatly exceeded anything within range of the Massachusetts commis- 
sioner’s philosophy. But, this aside, we can confidently assure the 
devotees of the Massachusetts system that the gentlemen who have that 
system intrusted to their official control will need to emulate the energy 
and progressiveness of some of the new men elsewhere administering 
insurance departments, or else be content to see the successor of 
Elizur Wright dwindle down to a very dwarfish standard. Taking for 
granted all that Mr. Clarke has to say about the mission and the fruits 
of state supervision, as understood by him, we are still unable to see that 
it was at all worth while to waste so much of his space upon a dls- 
cussion of the situation in New York, particularly as nothing therein 
could be construed as reflecting upon Massachusetts companies. To 
intimate, as Mr. Clarke goes on to do, that the depression in life insur- 
ance is largely to be attributed to a lack of public confidence in the 
supervisory system, is eqnally absurd and unfair. For, if any such pre- 
text were reasonable, it should have been adduced three years ago, when 
the business began to decline. But if we go back to that period we 
shall find that the public interest in life insurance began to weaken just 
when the public confldence in state departments was strongest. 

In making up his tables Mr. Clarke has, as he says, “ chosen to make 
our own classification of assets without regard to that undertaken by 
many of the companies or required by the so-called ‘uniform blank,’”’ 
Of course, this process adds to the confusion of all who try to, harmo- 
nize the figures of any particular company, as given by the several de- 
partmental reports. But as the Massachusetts officials have always 
elaimed the distinction of being a law unto themselves, whether as to 
valuations, analysis, or rules of supervision, it would be idle to put in a 
word of disclaimer at this late day. 

The growth of the companies doing business in Massachusetts is 
exhibited in a marked manner by the following table ; 


Computed Pre- 


YEAR. Income, Total Assets : . Claims by Drath. 
mium Reserve. , 

er $4.835,886 $17,446,455 $10,672,000 

1850..... 4,839,877 18,556,857 12,037,853 $1,197,583 
Se . 5,635,071 21,963,438 13,695, 381 1,225,098 
1861 Oe Pe Fe ae 6,126,100 25,099 556 14,731,845 1,501,542 
1862......... 7:770,059 31,075,994 15,494.007 2,023,671 
ee 10, 389,968 30,034,126 24,021,295 2,309,140 
SOE: . cis.sinsis 16,164,604 45,460,595 30,870,534 3,281,470 
ene 24,758,282 69,939.772 42,520,623 4:347,277 
1866... =< 41,377,104 88,666,232 65,031,991 5,353,141 
So oe ; 62,513,378 130,485,501 100,230,047 9,257,515 
cg Ree 77,279,145 175.554.4260 140,190,288 11,475,837 
7005: ... ; 97,080,878 222,615,796 182,167,426 15,248,761 
ee 103,457,789 262,505, 317 220, 751.337 19,142,006 
> 105,653,534 290,563,953 251,013,500 21,089,728 


The report commends the evident progress of the companies towards 
a condition of minimum economical administration, The average 
expense ratio of 1871 was considerably below that of any year since 
1865. These ratios may be worth reproducing here. They are as fol- 
lows: Average ratio of commissions—1871, 8.86 per cent ; 1870, 10.53 





per cent ; ratio of gross expenses to premium receipts—1871, 18.12 per 
cent ; 1870, 19.45 per cent; ratio of gross expenses to entire receipts— 
1871, 15.70 per cent; 1870, 17.28. As showing the extremes which 
meet in these several averages we reproduce the figures representing 
the ratios of the most economical (Mutual, of New York,) and the most 
extravagant (Merchants’, of New York,) companies in the list: 


Ratio of gross ex- 


Ratio of Ratio of expenses 


. enses to grOss Average. 
Mm MISSIONS. 9 premiums. pons 4 - 
COMMISSIONS fo premiu éncome 
Mutual...... 4.70 9.68 7.87 7.53 
Merchants’... 23.35 106.77 _ 89.09 76.78 


We have not space to devote to a fuller consideration of this report. 
Mr. Clarke makes some severe criticism upon the modes of procuring 
business, and new schemes, has a puff for the tontine and savings bank 
plans, a long and specious argument in favor of the 4 per cent valua- 
tion rate, and some sensible remarks about amalgamations. ‘To some 
of these views of Mr. Clarke we may devote due attention hereafter. 





THE NEW YORK FIRE REPORT. 

THE publication, by Mr. Miller, so long ago as February 22, of the 
material facts concerning the fire companies doing business in New 
York must be conceded to have forestalled any very loud complaint at the 
late appearance of the formal report of the insurance department of 
that state. The document now in hand presents the full text of the 
superintendent's report, together with a statistical tabulation of the 
figures returned by the companies in their last annual statements. 

The number of fire and marine offices doing business in the state, on 
April 1, 1872, was 184, being 13 less than last year. Of these, 112 are 
under charter from the New York legislature, as against 123 existing a 
year ago. Between January 1, 1871, and April 1, 1872, 22 joint- 
stock and 3 mutual fire companies, chartered by the state, had 
discontinued business, and 15 new joint-stock companies had been’ 
organized. The chartered capital of the withdrawing companies aggre- 
gated $7,80%,222,and that of the newly-organized offices amounts to 
$3,750,000, or less than half of the former. Voluntary additions to 
capital have been made by the Watertown, ($100,000,) American, 
($200,000,) Continental, ($500,000,) and Agricultural, ($100,000, ) in all, 
$900,000 during the year. In connection with the increase of capital 
made by the Continental, Mr. Miller puts upon permanent record the 
following very truthful and timely reference to that company : 

“The Continental sustained losses in Chicago to the amount of 
$1,485,887 ; but this immense draft was fully met without the use of a 
dollar of its capital. This fact, and the increase of $500,000 by a vol- 
untary subscription, made almost immediately after and in full view of 
the disastrous results of the fire, is calculated to inspire the highest 
confidence in a management which has been most signally successful, 
and it would seem should be sufficient to satisfy all honorable men of 
the total depravity which has induced a series of most absurd and 
false attacks upon this company.” 

Two companies, the Commerce, (of Albany,) and the Corn Exchange, 
(of New York,) reduced their capital by the sums of $300,000 and 
$100,000 respectively ; the former has, since April 1, however, filed an 
amended charter whereby its capital is now fixed at $200,000. 

During the same period 22 other-state companies, having $6,039,731 
of capital, have disappeared from the scene, and 25 others, with 
$6,885,006 of capital, have entered the field. 

It will be seen that these changes have effected the withdrawal of 
chartered capital aggregating $14,243,953, for which has been sub- 
stituted new capital to the amount of $11,535,006,—a net decrease of 
$2,708,947. These figures refer exclusively to chartered capital and not 





to gross or net assets. 

Requisitions to make up impairments were made upon seven com- 
panies, to the aggregate of $2,160,000, of which sum $1,500,000 was 
assessed upon the stockholders of a single company, the Home. 

In making up the statistics of the past year the figures of 22 insolvent 
companies have, of necessity, been omitted, inasmuch as, notwithstand- 
ing the efforts of the superintendent to obtain reports of the business 
done by these companies up to the time of suspension, the receivers 
have remained reticent. That this should have been the case argues 
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very forcibly in favor of some legal remedy for such a condition of 
things. If it were only in the interests of underwriting science, we 
would deem it most important that these figures should be furnished 
for the information of students of insurance statistics. Their absence 
engrafts error and fallacy upon all attempts hereafter made to argue 
from the tables presented in department reports, and practically nulli- 
fies the chief object of compiling such tables at all. Nor can we con- 
ceive any tenable ground upon which those can stand who refuse to 
return at least the figures representing the merely duszness record of 
their companies during the nine months of 1871 preceding the Chicago 
fire. On the contrary, it would seem as if every one interested in the 
bankrupt companies should be eager to contribute whatever might be 
required to make their biographical record complete. We can hardly 
imagine that any interests could be imperilled by the furnishing of the 
figures representing the premiums, losses, expenses and amounts writ- 
ten during the period referred to; while the gain to the profession, and 
even the historical credit of the unfortunate offices should certainly be 
sufficient to offset any merely sentimental or personal objections. But, 
in the evident reluctance of those who might, but will not, supply the 
missing links of this important chain, we recognize the strongest argu- 
ment for the enactment of some law to meet the case. For it is pre- 
posterous that years of arduous labor, devoted by painstaking officials 
to building up a basis for the reduction of fire underwriting to an exact 
science, should be brought to pause and waste by the obtuseness, 
obstinacy or mortified pride of a score or so of humbled insurance 
presidents, A majority of all the unfortunate offices were doing a large 
and generally legitimate business, and their sudden plunge into the pit 
ot bankruptcy has involved no discredit or dishonor, Their ‘last 
words,”’ so to speak, are not only deserving of record but necessary to 
history, and we do hope that this reticent spirit on the part of those 
who have the registers in charge will yet yield to the reasonable requi- 
sitions of at least one insurance department, whether it be that of New 
York, Connecticut or Massachusetts. We urge this matter thus 
strongly because there seems to exist a strange apathy among under- 
writers upon the subject, and because we can foresee that, ten years 
from now, the person who consults official reports will regard with won- 
der and contempt the conduct of those few individuals who have pet- 
tishly prevented the compilation of complete and correct tables of fire 
underwriting experience. 

Omitting the figures of some 44 companies, which have died and 
made no sign, the results of fire insurance transacted in 1871 by the 
offices under supervision in New York are as follows: 

“The total amount of net cash premiums received by the New York 
joint-stock fire insurance companies, on fire risks, in 1871, was 
$17,156,055 06; fire losses paid, $13,261,604 63. Premiums received 
by joint-stock companies of other states doing business in New York, 
$19,663,996 76; fire losses paid, $18,335,669 65. Percentage of losses 
paid to premiums received by New York companies, 77.07; by com- 
panies of other states, 91.58. 

As matter of value for reference and comparison, we give a record of 
twelve years’ experience : 


NEW YORK JOINT STOCK CO’'S. COMPANIES OF OTHER STATES. 

















YFAR. — a rans lh re a ee a occa 
Premiums. Losses. Premiums. Losses. 

1860... $7,261,596 $3,984,442 $6,489,167 $4,466,529 
1861.... 6,827,736 3.771, 189 5,572,909 3.894.797 
1862. 7,742,191 4,079,323 5,662,407 3,662,057 
1863 10,181,030 4,189,673 6,233,194 3,131,771 
1864 15,618,604 8,737,600 8,224,918 4.908, 291 
1865 17,052,087 12,046,794 8,367,503 5,217,825 
1866 20,786,847 15,312,751 | 11,494,557 8,600,995 
1867... 21,012,050 | 12,229,493 15,635,646 8,930,140 
1868. 20,686, 198 10,188,295 | 16,709,542 9,095,684 
1869. . 20,537,288 | 9.683.748 | 18,816,290 10, 370,594 
1870 20,004,153 | II, 119,308 17,173,409 10,750,132 
1871 17,157,055 | 13,261,605 19,663,997 18,355,670 
_ Totals... _ $184,926,835 _|__ $109,204,221 | _$140,043,599 | $91,454,485 _ 


(The premiums and losses—1860 to 1864 inclusive—in the foregoing table, include 
those on inland marine risks ; for 1865 and years following they are for fire risks only.) 
The usefulness of such a table as this is seriously impaired, if not 
utterly destroyed, by the “aching void” so painfully perceptible in the 





returns for 1871. Can underwriters endure or afford to see this falla- 
cious line remain permanently in its present form ? 
in the absence, however, of any ofiicial figures professing to represent 
the business done by the bankrupt companies last year, and as a timely 
contribution to the history of underwriting in 1871, we offer the results 
of some carefully made calculations, by way of filling the deplorable 
gap noticeable in all the department reports. Of the companies which 
were doing business in New York in 1870, forty-four (20 local and 24 
other-state) companies fail to report for 1871. But for the Chicago fire, 
it is probable that all of these offices would have made returns. As- 
suming that up to the time of the great fire they all had transacted the 
same amount of business as in 1870, and that their losses outside of 
Chicago had been in the ratio of 60 per cent on the premiums received, 
we think that the following would be a pretty truthful estimate of the 
result, to companies reporting to the New York department, of the busi- 
ness of fire underwriting in 1871: 
Premiums 1871. 


etewed $36,821,052 
9,408,542 


Losses paid 1871. 


$31.617,275 
5,645,124 


Unpaid Losses, 


$7.187,975 
36,094,033 


Returns, as per report 
Non-reporting companies .. 
$46,229,594 
288,149,382 


$37,262,599 
169,041,431 





$43,282,008 
4,858,893 


co) gg ee ee 
Returns 1860-1870. 


eee $334.378,976 $206,303,830 $48,140,901 
Here it is seen that the loss ratio incurred in 1871 was 171 per cent 


Totals for 12 years 


of premiums received, and that the loss ratio of the business of all these 
companies during the past twelve years taken together has been 76 per 
cent ofthe premiums. But we must not dwell now upon these suggestive 
figures. Having presented, in THE SPECTATOR CHARTS, at a much 
earlier date, and in as full detail, most of the statistics tabulated in the 
volume before us, we proceed to consider the text of the report itself. 

The Chicago fire, of course, receives the customary attention, and 
Mr. Miller embraces a fine opportunity to express his surprise and 
astonishment at the discovery that neither the New York nor the 
Massachusetts departments considered the Portland fire of 1866, with 
its $10,000,000 sweep of disaster, as entitled to special notice. We can 
sympathize with this feeling, having frequently had occasion to deplore 
this singular omission. There is small danger, however, of any com- 
plaints of this sort, hereafter, respecting the disposition of any of the 
state insurance officials to ignore the Chicago unpleasantness. 

As far as ascertained, the losses of 64 New York companies at Chi- 
cago amounted to $23,160,786. Of this sum, $14,500,000 was the share 
of 20 companies made insolvent thereby, and $8,660,786 represents the 
amount paid by 44 companies still in active and useful existence. Mr, 
Miller estimates (giving the data therefor) that the bankrupt New York 
companies ought to pay an average dividend of 641% per cent to their 
creditors, and that the Chicago claimants will receive from New York 
companies an average of 78 per cent upon the total amount of loss in- 
curred there by all the New York offices involved. This we cannot 
help considering a very creditable exhibit for the underwriting institu- 
tions of the Empire state. At the same time, we have grave doubts of 
its being fully realized. Only four or five of the bankrupt offices have 
given any indications as yet of a disposition or ability to pay even 60 per 
cent. The future movements of these slow-going receivers may 
develope something exciting in the way of sensations, but unless they do 
we must consider the prospect of their paying $64.50 on every $100 of 
their indebtedness a very dim one indeed. Further on, the opinion is 
hazarded that the insurance losses at Chicago were $98,000,000, and 
that 50 per cent of this sum or, $49,000,000, is all that will be realized by 
the losers. Upon the subject of receivers and their powers the report 
has some noteworthy remarks which we must quote: 

“Under existing laws the time within which a receiver may reason- 
ably be expected or compelled to fully close up the affairs of a company 
is frequently so protracted as to cause an injury to the waiting creditors, 
almost, if not quite, equal to a total loss in the first instance ; the annoy- 
ance, disappointment and expense to which he may be subjected, often 
overbalancing the value of any dividend he may receive. The receiver 
has now no power to compel a surrender of outstanding policies, or to 
terminate in any manner the liability of the company upon unexpired 
risks. This almost inevitably leads to great delay in closing up a com- 
pany’s affairs, and it appears clear that the law should be so amended 
as to enable the receiver, upon giving notice in a specified time and 
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manner, to terminate all risks and thus become able to determine the 
actual ultimate condition of affairs, and make final distribution of assets.” 

Occasion is taken to denounce the whole system of state deposits, so 
far as fire companies are concerned. The Chicago event is quoted to 
show how utterly worthless the deposit requirement is, as a security to 
the policyholders in any particular state, and the action of the national 
insurance convention is adduced in appealing to the several legislatures 
to take a broad and statesmanlike view of the subject. 

The report urges underwriters to ponder the lessons taught them last 
year as to the importance of accumulating surplus and obtaining an 
adequate rate of premium for the risks they assume. Attention is 
directed to the payment of excessive commissions as enwrapping ele- 
ments of future danger and requiring the application of a timely remedy. 
The very pertinent suggestion is also made, that ‘‘a little less jealousy 
and recrimination, and more harmony and co-operation will accomplish 
desirable results.” This is drawing it very mild, to our notion ; but the 
words, few and quiet though they are, contain the whole gospel of 
future success in underwriting, and insurance officers may well heed 
them. In this sign, alone, can they conquer. 

Strong ground is taken against the growing evil of insurance, or the 
assumption of excessive risks with the expectation of placing them at 
a profit in other companies. This is spoken of as a violation of 
the spirit, if not of the letter, of the law, and its discontinuance is con- 
sidered important. The declaring of unearned dividends is also strongly 
and most properly deprecated, and managers and officers are reminded 
of the illegality, as well as the impolicy, of thus cooking and eating their 
hare before catching it. 

The report closes with a few general remarks upon the lessons derivable 
by property-owners, the public, and the underwriters from the remarkable 
events of last year. Honor and credit are awarded to the officers of compa- 
nies for the manner in which they met the emergencies of the time. A few 
valedictory reminiscences, and a very hearty expression of gratitude to the 
members of the profession, for their uniform courtesy and generous sup- 
port, bring to a graceful conclusion this last and best of Superintendent 
Miller’s reports. 

The life report, (also by Mr. Miller,) which is soon to follow, will dis- 





cuss, in addition to the usual topics, several general subjects, including 
the convention’s work and the legislative investigation. | 





FIRE INSURANCE IN WISCONSIN. 

HON. LLYWELYN BREESE, secretary of state, and e2-officto com- 
missioner of insurance, presents a very intelligent report upon fire | 
insurance matters in Wisconsin. 


Instead of branching off into a dis- | 
cussion of insurance in the abstract, or dilating interminably about the 
Chicago fire, (which we may as well admit has been effectually put | 
out,) or indulging in exclamation points and interjections over the | 
business done by other-state companies in Wisconsin and elsewhere, 
Mr. Breese devotes himself to telling what his position enables him to 
know about the insurance business in Wisconsin, and about the com- 
panies cultivating that special field. We, therefore, take up this report 
for review, with considerable satisfaction, inasmuch as the document is 
specific in its subject and direct in discussing its theme. 

There are now 77 fire and marine insurance companies authorized to do 
business in Wisconsin. Of these, 11 are local creations, and 66 belong to 
other states and countries. Since the Chicago fire, or rather since the last 
report was published, 42 companies have withdrawn, or were banished 
from the state, and 28 have been admitted. The financial condition of the 
companies now operating in the state is thus succinctly presented : 


CONDITION OF FIRE INSURANCE COMPANIES DOING BUSINESS IN WISCONSIN. 





Surplus as 
regards 


Policyholders 


) . 
oa ae ee Re-Insurance 
Reserve. 











$383,734 | 





Wisconsin joint-stock compsnies 3 $474,613 $90,879 

W isconsin mutual companies. . . 8 1,997,779 527,762 1,470,017 
Comp nies of other states 60 51,967,128 18,035,851 33-931,277 | 
Companies of foreign countries 6 10,367,471 4,684,005 5,683,466 | 
aa 77__. $64,806,991 | $23,338,497 | $41,468,494 | 





“ The risks'in force December 31, 1870, reported by the companies 
then in the state, amounted to $3,462,912,411 ; as reported December 
31, 1871, by those now in the state, the amount is $4,005,259,515 ; an 
aggregate gain of $542,347,104, and an average increase per company 
of $12,665,080. The ratio of reserve to risks in force December 31, 
1871, over the year previous, is 127 per cent. 

“The aggregate risks written by these companies in 1871 was 
$4,908,026,430 ; the mean amount at risk was $3,626,031,439 ; premiums 
received, $43,426,007 ; expenses, $12,649,897 ; losses paid, $42,204,489 ; 
the ratio of expenses to premiums received was 29.13 per cent ; of losses 
to risks written, 86 per cent; of losses to mean amount at risk, 1.16 
per cent ; of losses to premiums received, 97.19 per cent.” 


The following comparative table of business done in Wisconsin only 
is valuable as giving the history of three years’ transactions, and their 
results : 

BUSINESS IN WISCONSIN, 1869-'71. 








is | PERCENTAGE. 
~ Risks Premiums ia aaoam 
|> = sis Losses Paid Josses | Losses 
S Written. Received. to Risks\ to Pre- 
s written | miums, 
a Se See ee ee Se — 
1871. 
Wis. joint-stock comp's.| 3 $14,942,041) $138,753 $37,236 .25 | 26.84 
Wis. mutual companies 8 21,023,328 272,099 281,023, 1.34 | 103.2. 
Comp's ot other states... 60 75,054,421| 896,219 385,387 .51 | 43.00 
Co's of foreign countries) 6 11,064,674 129,126 9,434 20] 7.92 











ioc ascceed 77. $122,084,464| $1,436,197; $713,080.58 | 49.65 
== re _——— 

1870. | 
Wis. joint-stock comp's.. 2 | $13,450,970, $97,961, $36,192.27 | 36.95 
Wis. mutual companies 8 28,809,559 339.474 234,096 .81 68 .96 
Comp's of other states.. 74 100,257,448} 1,136,170 868,654 87 76.45 
Co's of foreigncountries 4 4,654,978 48,727 36.270 78 74-44 
2 Sane ee 88 | $147,172,955| $1,622,332) $1,175,212 80 | 72.44 

| 

1869. | 
Wis. joint-stock comp's. 2 $5,775.559| $51,065} $39,786 .69/ 77.91 
Wis. mutual companies 6 31,804,660 316,561 177,434 56 | 56.05 
Comps of other states..| 74 | ............ I, 119,719! 653.498 «... 58.36 
Co's of foreign countries 5 | ......... van 53455) 33,008) .... 22.46 
_Totals............1 87 | $37,580,219) $1,540,800} $882,660 —_—.58 57.29 





Wisconsin has three joint-stock and eight mutual fire companies, 
only two of which, according to our view of the essentials of safe 
underwriting, can be considered, in any just sense of the term, insur- 
ance institutions. They all go through the imitative motions and 
indulge in a sufficiency of self assertion and conceit, but when it 
comes to being able to assure a customer that they will be alive or in 
funds when any given policy falls due, we must confess we do not see 
how more than these two can do any such thing. Of course, this is a 
matter between themselves and their confiding customers, and it may 
seem to be a joy with which the stranger has no right to intermeddle. 
But, as an indication that Wisconsin is behind the age in recognizing 
what constitutes genuine insurance and that, in this one respect of 
failing to supply it, her capitalists are tacking in public spirit, we feel 


| justified in quietly prodding these mutual and mimetic concerns. The 


record of the past five years, as presented in the following table, cer- 
tainly sheds no roseate light upon this fashion of playing at underwrit- 
ing; inasmuch as in only one year of the five (1867) could the players 
pretend to come anywhere near getting back as much money as their 
reckless promises had cost them: 


BUSINESS OF WISCONSIN COMPANIES, 1867-71. 


PERCENTAGE. 





} 
Mean Amount Cash 











| vw hee, a .,| Expen-, Losses Losses to 
‘>| Year. at risk. Premiums. Expenses.| Losses Paid. ro 9s to Mean 
S Prem's.|Prem's. Amount 
’ | at Risk. 
11) 1871 | $113,659.436 $513,615 | $217,046 $744,538 | 42.43 |144.96 68 
10} 1870 114,986,469 437,993 193,241 271,435 | 44.12 | 61.97 24 
8) 1569 108,704,782 307,626 168,515 217,219 | 45.84 | 59.09 .19 
8 1868 106,018,129 <67,267 | 198,121 180,135 | 53.94 90.92 a7 
Qi Sey |) amiss. 328,761 135,648 154,452 | 41.26 46.098 








_|___| $43,368,816 | $2,015,262 | $013,471) $1,567,779 | 45.33. 77.80! __-32 
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The gross assets of the Wisconsin companies, at the end of 1871, 
were: joint-stock, $573,600; mutual, $2,051,853, including $1,340,322 
in premium notes, and $203,269 of unpaid premiums. Upon these 
assets the joint-stock companies exhibit an aggregate impairment 
amounting to $11,900, while the mutuals, with all their show of assets, 
have only $123,425 of surplus. One would suppose that, after five 
years of uninterrupted misfortune, entirely due to erroneous principles 
of underwriting, the managers of these companies would either change 
their tactics, or gradually back out of the business. It does not, how- 
ever, appear to occur to them that it might be well to take some new 
tack, by way of reducing the ratio of loss and expense. As will have 
been noticed, these Wisconsin companies have, for five years consecu- 
tively, been paying out $77.80 for losses, and $45,33 for expenses, for 
every $100 they received for premiums. In other words, and with 
immense public spirit, they have given away their policies, paid the 
purchasers 23.13 per cent for accepting them, and then kindly continued 
to ‘“ make-believe” insure the risks on their books which luckily did 
not burn up. If any single New York or New England company should 
apply for admission to Wisconsin upon such an exhibit as the following, 
what would these very gentlemen say? Cash premiums received, in 
five years, $2,015,262; losses paid, $1,567,779; expenses, $913,471; 
excess of expenditures over receipts, $465,988. This surely would not 
secure the new comer a very cordial welcome, or a very enthusiastic 
patronage. And yet, that which would be set down as mismanage- 
ment, ignorance, or worse, if practiced by a single company, is none 
the less that very thing when made the average governing rule of prac- 
tice by all the companies of a state like Wisconsin. Even Mr. Breese 
seems scarcely to look at the matter in this practical light ; for, although 
he is plain spoken in a few particulars, when referring to his home 
companies, he is evidently oblivious of the rather discreditable exhibit 
they make as compared with what they might be, or as contrasted with 
almost any of the other-state companies competing with them. But, 
after all, this is a merely local matter, and if Wisconsin can enjoy, and 
even purr over her mutual kittens, it would, perhaps, be cruel to inter- 
fere. Only don’t let us have them paraded as lions and tigers and 
elephants, in real menagerie style, any longer. 

Last year Wisconsin proved an unusually profitable field for other- 
state companies, the loss ratio having been only 43 per cent of the pre- 
mium receipts. The foreign companies were even more remarkably 
fortunate, for upon premiums of $129,126 they paid only $9,434 for 
losses, or 7.31 per cent. And yet the poor Wisconsin mutuals experi- 
enced a loss ratio of 103.28 per cent! It is due to the three joint-stock 
home companies to state, that they lost only 26.84 per cent upon $138,753 
received for premiums on their Wisconsin business, 

The three joint-stock Wisconsin companies are the Brewers and the 
Northwestern National, both of Milwaukee, and the Hekla, of Madison. 
Their position is thus stated : 














Cash Capital. Cash Assets. Premiums. Losses. 
EE OE ee $183,000 $291,458 $89,108 $235,082 
Northwestern National.......... 187,500 | 246,816 148,245 227,608 
Hekla ...........-.00000++s000- 25,125 | 35:326t 4163) 825 


+ Including premium notes, $7,246. 
The Wisconsin mutuals make the following disconsolate exhibit for 
last year : 











Premiums Expenses.| Losses Expense Loss 

Received. | Paid. | Ratio. | Ratio. 

Concordia Mutual Fire, Milwaukee | $10,482 $3,819 | $692) 36.43 6.60 
Dodge County Mutual, Waupun. 44,650 16,778 | 42,236) 37.58 50.37 
German Mutual, Milwaukee...... 7,009 4,068 | 1,373 58.04 19.59 
Germantown Farmer's Mut., Ger... 19,619 6,835 | 16,721 34.84 | 85.23 
Herman Farmers’ Mut., Herman. 2,840 998 | 873 35-14 | 30.74 
Madison Mutual, Madison ....... 54,479 63,500 | 129,765 116.56 238.19 
Milwaukee Mechanics’ Mut., Mil. 132,665 47,607 | 89,347 35.89 67.35 
Vernon Co. Scand'vian Mut., C'bg 355 104 | 16 29.30 4.51 
i. ee ee ee $272,099 $143,709 $281,023 52.81 90.27 





We cannot, at this time, devote more space to this report. It remains 
to be added, that Mr. Breese refers in highly complimentary terms to 
the national insurance convention, and its important results. We may 





very properly supplement this reference by the remark, that of that con- 
vention Mr. Breese was one of the most prominent and useful members. 
To some suggestive portions of this Wisconsin report we hope to give 
attention hereafter. 





CORRESPONDENCE. 


THE COLLAPSE OF THE ANDES INSURANCE COMPANY. 
[FROM OUR SPECIAL CORRESPONDENT. ] 
FIRST LETTER. 

CINCINNATI, September 14, 1872. 
SINCE my arrival here, I have been diligently boring for facts relative to the condi- 
tion of the Andes, Amazon and Triumph insurance companies. I found the entire 
city agog with excitement, for the capitalists of Cincinnati are heavily interested in 
these companies. ‘To the insurance interest the ramors—and the town is filled with 
rumors of an impending failure,—do not excite inmany quarters great surprise. In 
the absence of Superintendent Church's report, nothing very definite is known 
yet by anybody outside the companies, as to their condition and plans. But Mr. 
Church expects now to arrive at a conclusion by ‘Tuesday, and then the agony will 
be over, and the fever of anxiety, now so manifest, will be satisfied and quieted. 

In my quest for information, I have interviewed many prominent men in insurance 
circles. I have been received, as might be expected, with the greatest cordiality. 
One leading manager, from whose house I have just returned, told me that the 
appearance of THE SPECTATOR here in Cincinnati, from month to month during 
the last year, has been watched for with intense interest, and that its statements 
and views have invariably been regarded with utmost confidence. ‘' Why,"’ said 
he, ‘‘ when Bennett started the Andes, he held the faith and confidence of every 
business man in Cincinnati, and subscriptions for the stock were thrust upon him 
from every quarter. When THE SPECTATOR first opened ‘upon his management, 
the stockholders here would not listen to the words of warning. Bennett said he 
was on the way to win, and that was enough for them; they did not want to hear 
anybody else. But your journal finally made itself heard, and its strong sense gradu- 
ally aroused doubt and then alarm. Why, I have seen Andes stock stand firm here 
during the month, and then drop like magic in a day after the paper has 
arrived. Your paper has won this victory. It led to this examination now going on, 
and it's to the journal you represent that a great debt of gratitude is due from every 
man who expects to meke a permanent living from insurance, This thing will 
turn out a hard failure, you may rely on it, and it's a great victory for you. It's 
as good a thing for you as the Stanley triumph was for The Herald; only 
it's a better thing, for THE SPECTATOR has fought and won for a principle. 
You can't imagine the effect you have had on Bennett himself. He knew all along 
you were right and he was wrong, and yet I am told he went to New York a couple 
of months ago to see if he could not influence you. He would have quit then, if 
it had not been for the fact that he was determined to persevere, in the hope that 
such might enable him eventually to prove THE SPECTATOR untrue, even if it cost 
him and his stockholders every dollar.” 

I had a long interview with Mr. H. M. Magill, the sagacious and clear-headed 
manager of the Phoenix, of Hartford, and he gives great credit to THE SPECTATOR 
for having single-handed won a great and honorable victory over a dangerous and 
destructive element in insurance. He thinks the Andes cannot and ought not to 
survive Bennett. 

The principal officer of a company which barely survived a dose of the same 
kind of management as the Andes thinks Bennett's fiilure well deserved, but, like 
many others here, in view of the man’s great personal losses, has sympathy for him 
in the dark hour of defeat and misfortune. 

The Cincinnati Gazette, which was always ready to serve Bennett for pay, is entirely 
silent now that the company’s mis-management is a matter of public notoriety. 

I called upon Mr. Comingore, treasurer of the three companies, and was re- 
ceived with kindness and cordiality. He gave me to infer that a visit was not 
wholly unexpected. I spent the evening after my arrival at his house, discussing 
the condition and prospects of the companies. Of the actual condition of the com- 
panies outside of his department he does not pretend to know much. But he insists 
with great earnestness that injustice has been done the management in charging 
that the assets of the various companies were lumped together and not kept sepa- 
rate. If this was done, it was before he assumed the custody of the funds. He 
willingly accorded me an examination of his books, and this showed that while he 
is treasurer of the three companies, yet each has distinctly its own assets and its own 
His relation to the companies seems to have been much 


account entirely separate. 
He gave the companies each a receipt for the 


like that of a bank to its customers. 
money he received daily, and when he paid out on proper warrants, he in like man- 
ner charged the amount up. His accounts are a perfect model of clearness, and are 
undoubtedly correct. I learned that while he was nominated for the position by 
Bennett, and opposed by some of the directors, because he was so nominated, yet 
when he was appointed and given custody of the entire assets of the companies, then 
Bennett did not relish it overmuch, and hence ever since has had little communica- 
tion with him. The assets of the three companies actually in the handsof Mr. Co- 
mingore amount to over $2,400,000, something over a million of which belongs to 
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manner, to terminate all risks and thus become able to determine the 
actual ultimate condition of affairs, and make final distribution of assets.” 

Occasion is taken to denounce the whole system of state deposits, so 
far as fire companies are concerned. The Chicago event is quoted to 
show how utterly worthless the deposit requirement is, as a security to 
the policyholders in any particular state, and the action of the national 
insurance convention is adduced in appealing to the several legislatures 
to take a broad and statesmanlike view of the subject. . 

The report urges underwriters to ponder the lessons taught them last 
year as to the importance of accumulating surplus and obtaining an 
adequate rate of premium for the risks they assume. Attention is 
directed to the payment of excessive commissions as enwrapping ele- 
ments of future danger and requiring the application of a timely remedy. 
The very pertinent suggestion is also made, that ‘‘a little less jealousy 
and recrimination, and more harmony and co-operation will accomplish 
desirable results.” This is drawing it very mild, to our notion ; but the 
words, few and quiet though they are, contain the whole gospel of 
future success in underwriting, and insurance officers may well heed 
them. In this sign, alone, can they conquer. 

Strong ground is taken against the growing evil of insurance, or the 
assumption of excessive risks with the expectation of placing them at 
a profit in other companies. This is spoken of as a violation of 
the spirit, if not of the letter, of the law, and its discontinuance is con- 
sidered important. The declaring of unearned dividends is also strongly 
and most properly deprecated, and managers and officers are reminded 
of the illegality, as well as the impolicy, of thus cooking and eating their 
hare before catching it. 

The report closes with a few general remarks upon the lessons derivable 
by property-owners, the public, and the underwriters from the remarkable 
events of last year. Honor and credit are awarded to the officers of compa- 
nies for the manner in which they met the emergencies of the time. A few 
valedictory reminiscences, and a very hearty expression of gratitude to the 
members of the profession, for their uniform courtesy and generous sup- 
port, bring to a graceful conclusion this last and best of Superintendent 
Miller’s reports. 

The life report, (also by Mr. Miller,) which is soon to follow, will dis- 


cuss, in addition to the usual topics, several general subjects, including | 


the convention’s work and the legislative investigation. 





FIRE INSURANCE IN WISCONSIN. 





HON. LLYWELYN BREESE, secretary of state, and e¢x-officto com- | 


missioner of insurance, presents a very intelligent report upon fire 
insurance matters in Wisconsin. Instead of branching off into a dis- 
cussion of insurance in the abstract, or dilating interminably about the 
Chicago fire, (which we may as well admit has been effectually put 
out,) or indulging in exclamation points and interjections over the 
business done by other-state companies in Wisconsin and elsewhere, 
Mr. Breese devotes himself to telling what his position enables him to 


know about the insurance business in Wisconsin, and about the com- | 


panies cultivating that special field. We, therefore, take up this report 
for review, with considerable satisfaction, inasmuch as the document is 
specific in its subject and direct in discussing its theme. 

There are now 77 fire and marine insurance companies authorized to do 
business in Wisconsin. Of these, 11 are local creations, and 66 belong to 
other states and countries. Since the Chicago fire, or rather since the last 
report was published, 42 companies have withdrawn, or were banished 
from the state, and 28 have been admitted. The financial condition of the 
companies now operating in the state is thus succinctly presented : 


CONDITION OF FIRE INSURANCE COMPANIES DOING BUSINESS IN WISCONSIN. 








. . Surplus as 
No. | Net Assets. ih ors mrcape mec 
a olicyholders 
Wisconsin joint-stock compsnies 3 $474,613 $90,879 $383,734 | 
Wisconsin mutual companies 8 1,997,779 527,762 1,470,017 
Companies of other states 60 51,967,128 18,035,851 33-931,277 
Companies of foreign countries 6 10,367,471 4,684,005 ” 5,683,466 


aon 77_| $64,806,991 | $23,338,497 | $41,468,494 


| 


“The risks‘in force December 31, 1870, reported by the companies 
then in the state, amounted to $3,462,912,411 ; as reported December 
31, 1871, by those now in the state, the amount is $4,005,259,515 : an 
aggregate gain of $542,347,104, and an average increase per company 
of $12,665,080. The ratio of reserve to risks in force December 31, 
1871, over the year previous, is 127 per cent. 

“The aggregate risks written by these companies in 1871 was 
$4,908,026,430 ; the mean amount at risk was $3,626,031,439 ; premiums 
received, $43,426,007 ; expenses, $12,649,897 ; losses paid, $42,204,489 ; 
the ratio of expenses to premiums received was 29.13 per cent ; of losses 
to risks written, 86 per cent; of losses to mean amount at risk, 1.16 
per cent ; of losses to premiums received, 97.19 per cent.” 


The following comparative table of business done in Wisconsin only 
is valuable as giving the history of three years’ transactions, and their 
results : 

BUSINESS IN WISCONSIN, 1869-'71. 





























- PERCENTAGE. 
S Risks Premiums ciated 
|> a ae Losses Paid Josses | Losses 
Ss Written. Received. to Risks\ to Pre- 
< written | miums, 
1871. 
Wis. joint-stock comp's.| 3. $14,942,041] $138,753. $37,236 25 | 26.84 
Wis. mutual companies) 8 21,023,328 272,099 281,023, 1.34 | 103.2. 
Comp'’s ot other states. .| 60 75,054,421) 896,219 385,387 -51 | 43.00 
Co's of foreign countries) 6 11,064,674 129,126 9,434 2] 7.8 
a ae 77_ $122,084,464| $1,436,197; $713,080.58 | 49-65 
= — ——— 
1870. | 
Wis. joint-stock comp’s., 2 $13,450,970] $97,961 | $36,192 .27 | 36.95 
Wis. mutual companies 8 28,809,559 339.474 234,096 81 68 .96 
Comp's of other states.. 74 100,257,448} 1,136,170 868,654 87 76.45 
Co's of foreigncountries 4 4,654,978) 48,727 36.270 7 74.44 
i ae eet 88 | $147,172,955| $1,622,332| $1,175,212 80 | 72.44 
| | 
1869. | | 
Wis. joint-stock comp's. 2 $5,775,559, $51,065 $39,786. .69 | 77.91 
Wis. mutual companies 6 31,804,660 316,561 177,434 56 | 56.05 
Comp’s of other states..| 74 | ............ | 1,119,719) 653.432, =... 58. 36 
Co's of foreign countries 5 | ........ 53.455 32,008) .... 22.46 
Totals............1 87 | $37,580,219) $1,540,800; $882,660.58 | 57.29 





Wisconsin has three joint-stock and eight mutual fire companies, 
only two of which, according to our view of the essentials of safe 
underwriting, can be considered, in any just sense of the term, insur- 
ance institutions. They all go through the imitative motions and 
indulge in a sufficiency of self assertion and conceit, but when it 
comes to being able to assure a customer that they will be alive or in 
funds when any given policy falls due, we must confess we do not see 
how more than these two can do any such thing. Of course, this is a 
matter between themselves and their confiding customers, and it may 
seem to be a joy with which the stranger has no right to intermeddle. 
But, as an indication that Wisconsin is behind the age in recognizing 
what constitutes genuine insurance and that, in this one respect of 
failing to supply it, her capitalists are tacking in public spirit, we feel 
justified in quietly prodding these mutual and mimetic concerns. The 
record of the past five years, as presented in the following table, cer- 
tainly sheds no roseate light upon this fashion of playing at underwrit- 
ing; inasmuch as in only one year of the five (1867) could the players 
pretend to come anywhere near getting back as much money as their 
reckless promises had cost them: 


BUSINESS OF WISCONSIN COMPANIES, 1867-71. 


| PERCENTAGE. 





} F 
Mean Amount Cash 




















~ r eye ; .,| Expen-, Losses Losses to 
‘>| Year. at risk. Premiums. Expenses.|Losses Paid. pay to Mean 
S Prem's.|Prem's. Amount 
- | at Risk. 
11) 1871 | $113,659.436 $513,615 | $217,946 $744,538 | 42.43 |144.96 68 
10} 1870 | 114,986,469 437,993 | 193,241 271,435 44.12 | 61.97 24 
8) 1869 108,704,782 307,626; 168,515 217,219 | 45.84 | 59.09 19 
8 1868 106,018,129 <67,267 | 198,121 180,135 | 53.94 90.92 17 
@) SG | anddten cx 328,761 135,648 154,452 | 41.26 46.98 
_|___| $443,368,816 $2,015,262 | $913,471, $1,567,779 | 45.33. 77-80' _—.32 
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The gross assets of the Wisconsin companies, at the end of 1871, 
were : joint-stock, $573,600; mutual, $2,051,853, including $1,340,322 
in premium notes, and $203,269 of unpaid premiums. Upon these 
assets the joint-stock companies exhibit an aggregate impairment 
amounting to $11,900, while the mutuals, with all their show of assets, 
have only $123,425 of surplus. One would suppose that, after five 
years of uninterrupted misfortune, entirely due to erroneous principles 
of underwriting, the managers of these companies would either change 
their tactics, or gradually back out of the business. It does not, how- 
ever, appear to occur to them that it might be well to take some new 
tack, by way of reducing the ratio of loss and expense. As will have 
been noticed, these Wisconsin companies have, for five years consecu- 
tively, been paying out $77.80 for losses, and $45,33 for expenses, for 
every $100 they received for premiums. In other words, and with 
immense public spirit, they have given away their policies, paid the 
purchasers 23.13 per cent for accepting them, and then kindly continued 
to ‘“‘ make-believe” insure the risks on their books which luckily did 
not burn up. If any single New York or New England company should 
apply for admission to Wisconsin upon such an exhibit as the following, 
what would these very gentlemen say? Cash premiums received, in 
five years, $2,015,262; losses paid, $1,567,779; expenses, $913,471 ; 
excess of expenditures over receipts, $465,988. This surely would not 
secure the new comer a very cordial welcome, or a very enthusiastic 
patronage. And yet, that which would be set down as mismanage- 
ment, ignorance, or worse, if practiced by a single company, is none 
the less that very thing when made the average governing rule of prac- 
tice by all the companies of a state like Wisconsin. Even Mr. Breese 
seems scarcely to look at the matter in this practical light ; for, although 
he is plain spoken in a few particulars, when referring to his home 
companies, he is evidently oblivious of the rather discreditable exhibit 
they make as compared with what they might be, or as contrasted with 
almost any of the other-state companies competing with them. But, 
after all, this is a merely local matter, and if Wisconsin can enjoy, and 
even purr over her mutual kittens, it would, perhaps, be cruel to inter- 
fere. Only don’t let us have them paraded as lions and tigers and 
elephants, in real menagerie style, any longer. 

Last year Wisconsin proved an unusually profitable field for other- 
state companies, the loss ratio having been only 43 per cent of the pre- 
mium receipts. The foreign companies were even more remarkably 
fortunate, for upon premiums of $129,126 they paid only $9,434 for 
losses, or 7.31 per cent. And yet the poor Wisconsin mutuals experi- 
enced a loss ratio of 103.28 per cent! It is due to the three joint-stock 
home companies to state, that they lost only 26.84 per cent upon $138,753 
received for premiums on their Wisconsin business, 

The three joint-stock Wisconsin companies are the Brewers and the 
Northwestern National, both of Milwaukee, and the Hekla, of Madison. 
Their position is thus stated : 








Cash Capital.| Cash Assets. Premiums. Losses. 








ES ne ene oo $183,000 $291,458 $89,108 $235,082 
Northwestern National.......... 187,500 | 246,816 148,245 227,608 
Hekla .............+-005+--00- 25,125 | 35.326¢ 4,163 825, 


“+ Including premium notes, $7,246. 
The Wisconsin mutuals make the following disconsolate exhibit for 
last year : 








Premiums Expenses.| Losses Expense Loss 

Received. Paid. | Ratio. | Ratio. 
Concordia Mutual Fire, Milwaukee | $10,482 $3.819 | $692 36.43 6.60 
Dodge County Mutual, Waupun. 44,6050 16,778 | 42,236 37.58 50.37 
German Mutual, Milwaukee...... 7,009 4,068 | 1,373 58.04 19.59 
Germantown Farmer's Mut., Ger... 19,619 6,835 16,721 34.84 | 85.23 
Herman Farmers’ Mut., Herman. 2,840 998 | 873. 35.14 | 30.74 
Madison Mutual, Madison ....... 54,479 63,500 | 129,765 116.56 238.19 
Milwaukee Mechanics’ Mut., Mil. 132,665 47,607 | 89,347 35.89 67.35 
Vernon Co. Scand'vian Mut., C'bg 355 104 | 16 29.30 4.51 





i ee eee eee $143,709 | $281,023 _ $2.81 | 90.27 


$272,099 ; 

We cannot, at this time, devote more space to this report. It remains 
to be added, that Mr. Breese refers in highly complimentary terms to 
the national insurance convention, and its important results. We may 








very properly supplement this reference by the remark, that of that con- 
vention Mr. Breese was one of the most prominent and useful members, 
To some suggestive portions of this Wisconsin report we hope to give 
attention hereafter. 





CORRESPONDENCE. 


THE COLLAPSE OF THE ANDES INSURANCE COMPANY. 
[FROM OUR SPECIAL CORRESPONDENT.] 
FIRST LETTER. 

CINCINNATI, September 14, 1872. 
SINCE my arrival here, I have been diligently boring for facts relative to the condi- 
tion of the Andes, Amazon and Triumph insurance companies. I found the entire 
city agog with excitement, for the capitalists of Cincinnati are heavily interested in 
these companies. To the insurance interest the ramors—and the town is filled with 
rumors of an impending failure,—do not excite inmany quarters great surprise. In 
the absence of Superintendent Church's report, nothing very definite is known 
yet by anybody outside the companies, as to their condition and plans. But Mr. 
Church expects now to arrive at a conclusion by ‘Tuesday, and then the agony will 
be over, and the fever of anxiety, now so manifest, will be satisfied and quieted. 

In my quest for information, I have interviewed many prominent men in insurance 
circles. I have been received, as might be expected, with the greatest cordiality. 
One leading manager, from whose house I have just returned, told me that the 
appearance of THE SPECTATOR here in Cincinnati, from month to month during 
the last year, has been watched for with intense interest, and that its statements 
and views have invariably been regarded with utmost confidence. ‘‘ Why," said 
he, ‘‘ when Bennett started the Andes, he held the faith and confidence of every 
business man in Circinnati, and subscriptions for the stock were thrust upon him 
from every quarter. When THE SPECTATOR first opened ‘upon his management, 
the stockholders here would not listen to the words of warning. Bennett said he 
was on the way to win, and that was enough for them; they did not want to hear 
anybody else. But your journal finally made itself heard, and its strong sense gradu- 
ally aroused doubt and then alarm. Why, I have seen Andes stock stand firm here 
during the month, and then drop like magic in a day after the paper has 
arrived. Your paper has won this victory. It led to this examination now going on, 
and it's to the journal you represent that a great debt of gratitude is due from every 
man who expects to make a permanent living from insurance. This thing will 
turn out a hard failure, you may rely on it, and it’s a great victory for you. It's 
as good a thing for you as the Stanley triumph was for The Herald; only 
it's a better thing, for THE SPECTATOR has fought and won for a principle. 
You can't imagine the effect you have had on Bennett himself. He knew all along 
you were right and he was wrong, and yet I am told he went to New York a couple 
of months ago to see if he could not influence you. He would have quit then, if 
it had not been for the fact that he was determined to persevere, in the hope that 
such might enable him eventually to prove THE SPECTATOR untrue, even if it cost 
him and his stockholders every dollar.” 

I had a long interview with Mr. H. M. Magill, the sagacious and clear-headed 
manager of the Phoenix, of Hartford, and he gives great credit to THE SPECTATOR 
for having single-handed won a great and honorable victory over a dangerous and 
destructive element in insurance. He thinks the Andes cannot and ought not to 
survive Bennett. 

The principal officer of a company which barely survived a dose of the same 
kind of management as the Andes thinks Bennett's fiilure well deserved, but, like 
many others here, in view of the man’s great personal losses, has sympathy for him 
in the dark hour of defeat and misfortune. 

The Cincinnati Gazette, which was always ready toserve Bennett for pay, is entirely 
silent now that the company’s mis-management is a matter of public notoriety. 

I called upon Mr. Comingore, treasurer of the three companies, and was re- 
ceived with kindness and cordiality. He gave me to infer that a visit was not 
wholly unexpected. I spent the evening after my arrival at his house, discussing 
the condition and prospects of the companies. Of the actual condition of the com- 
panies outside of his department he does not pretend to know much. But he insists 
with great earnestness that injustice has been done the management in charging 
that the assets of the various companies were lumped together and not kept sepa- 
rate. If this was done, it was before he assumed the custody of the funds. He 
willingly accorded me an examination of his books, and this showed that while he 
is treasurer of the three companies, yet each has distinctly its own assets and its own 
account entirely separate. His relation to the companies seems to have been much 
like that of a bank to its customers. He gave the companies each a receipt for the 
money he received daily, and when he paid out on proper warrants, he in like man- 
ner charged the amount up. His accounts are a perfect model of clearness, and are 
undoubtedly correct. I learned that while he was nominated for the position by 
Bennett, and opposed by some of the directors, because he was so nominated, yet 
when he was appointed and given custody of the entire assets of the companies, then 
Bennett did not relish it overmuch, and hence ever since has had little communica- 
tion with him. The assets of the three companies actually in the handsof Mr. Co- 
mingore amount to over $2,400,000, something over a million of which belongs to 
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the Andes. He says he never saw nor had possession, as treasurer, of the $100,000 
personal note of Mr. Bennett, and that he knew nothing of it. The assets are all of 
the solidest description, worth easily what they represent. It is evident that the 
trust of this officer has been ably and honestly administered, and that the rotten 
spots were not within his reach. 

While he could give nothing officially, yet Mr. Comingore told me he understood 
that Mr. Church had computed the re-insurance fund of the Andes at something 
like $900,000, his calculation being on abasis of 50 per cent of the gross premiums. 
The company is undoubtedly a// ho/low—there is no question about it, as the 
THE SPECTATOR has for months maintained. —The Amazon and Triumph will 
both show an impairment. 

I saw to-day the secretaries of the three companies and one of them said: ‘It 
seems that you have been right. We had a hard blow at Chicago to pull against, 
and we have not had the luck we hoped for." He stated that the criticism of THE 
SPECTATOR had affected their agency system very much ; that its strictures had 
aroused the fears of the agents and kept the officers busy answering this and that 
letter of complaint. ‘‘ We have had more agents than any other company in the 
world "’, he remarked, ‘‘ and we have observed that they nearly all read THE SPEC- 
TATOR.”’ 

It is not easy at this time to say what will be done with the Andes. 
officers make no sign, and before coming to any conclusion they will await the 
results obtained by the superintendent. ‘The opinion is generally prevalent here 
that the company will be wound up, and will pass out of sight. While I was on 
the street to-day, every insurance man asked me for information, and seemed to 
think that I knew all about the companies—not realizing that I came here for in- 
The truth is, nothing can be learned except from the very thorough 


Its present 


formation. 
examination which is now making. 

Mr. Kilbreth, the new president of the Andes, sends word that he will be glad to 
see me on Monday and I shall meet him then. From what I learn of him I am 
certain that he will talk freely on. all the matters in which you and the 
public have a rightful interest. Mr. Kilbreth is not an insurance man, but his 
reputation for sagacity and financicl skill stands very high. He is an old and 
honored resident, not in active business, but of large means, and a heavy stock- 
holder in the Andes. He led the opposition to Mr. Bennett, kindled by THE SPEc- 
TATOR and which is now culminating. When it is known that he was the receiver 
and winder-up of the Ohio Life and Trust company, and the gentleman to whom 
was delegated the work of investigating the frauds in the Methodist Book Concern 
recently unearthed in New York, and also that he has been a sort of financial 
undertaker for several insolvent estates, his call to the presidency of the Andes will 
seem ominous indeed. 

I met Mr. Gazzam Gano, the new president of the Amazon and Triumph to-day. 
He impresses me as a high minded and intelligent man. He stated to me that 
everything should be laid bare, and that while he was president, there should be no 
dark corners nor bad faith towards either stockholders or the public. He is a large 
stcckholder in both these companies, is an extensive hardware merchant, and, though 
not an insurance man, has had considerable experience with insurance companies 
as adirector. His reputation as a business man is thoroughly first-class. He has 
$80,000 in the two companies, and Mr. Kilbreth has almost as much in the Andes 
alone. 

Mr. Berne is no longer superintendent of agencies, that office having been 
abolished. He is now east, where his services will doubtless secure him a valuable 
position, 

Mr. Bennett is constantly at the office still, and gives what assistance he can. I 
had a glimpse of him to-day, and he looked worn and sad. His clothes were almost 
threadbare, and his hat shows many months’ wear. He has always been unmindful 
of self. He has much sympathy, and all know, that, pressed on every side as he 
has been, he deserves it. 

Superintendent Church is a phlegmatic, determined officer, excellently qualified 
for his position, and specially equipped for this investigation. He is very reticent to 
those who approach him, and reasonably so; but, as you well know, he set out with 
the intention of going to the very bottom. He has come in a spirit of the utmost im- 
partiality and the strictest justice. He has three first-class business men engaged 
with him in the examination, and he told me to-day that he had taken nothing for 
granted, but that he had required proof in every case. 

Three of the directors of the three companies, who have been closely indentified 
with them all the way through, called at my hvtel this evening, and we had a long 
talk over the attitude of THE SPECTATOR and its policy hereafter in reference to 
the companies. Fulfilling my instructions, I told them that having brought its war- 
fare upon a demoralizing and delusive management to a successful issue, THE 
SPECTATOR would be very ready to help build up their waste places, provided the 
new order of things should be found to merit it. 
and will try honestly to deserve it. 


The new managers want its help, 
SECOND LETTER. 
CINCINNATI, Sept. 16, 1872. 
The agony respecting the Andes is in one sense over. Mr. Church has submitted 
his report to the directors and the result wtll probably be made public to-morrow. 
Thea ssets foot up $1,067,283.48, including agency balances, $57,476.52 ; $17,406.33, 
agency material; hull and other notes, unindorsed, $60,248.78. Liabilities, 
$1,289,165.27, not including capital. The company is worse off than nothing: 








President Kilbreth will to-day issue a private circular to the agents and stockholders, 
ordering a stoppage of business, and announcing that, the superintendent having 
required an assessment to be paid within thirty days, the subject is to be immediately 
considered by the directors. ‘The board of directors and leading stockholders here 
have been in session a long time to-day and again this evening, consideriug what 
course to pursue. Some of them are for continuing, and many others are of an op- 
positeview. They consider that the ruling of the superintendent has been very hard 
against them in several instances, the matter of the loss claims being the chief item. 
Mr. Comingore also claims $10,000 more in bills receivable than the superin- 
tendent reports. In the matter of the loss claims, which the company maintains are 
placed much higher than they really are, Superintendent Church explains to me that 
Mr. Bennett first gave him ‘‘losses adjusted" at $80,000, and ‘‘ losses not ad- 
justed"’ at $108,000. The office adjuster then produced $36,000 more and there 
was afterwards discovered a $35,000 item which had been marked “‘ fraudulent,"’ but 
which Mr. Church insisted on scheduling as a claim liability against the company. 
Mr. Holland, the company’s adjuster, complained that his estimate of loss lia- 
bility was $40,000 more than it should be; but he since allows that the 
superintendent was right within $5,000. You see this matter has been in 
the proper hands. 

THE following private circular was issued to-day to the agents of the Andes in- 
surance company : 

OFFICE ANDES INSURANCE COMPANY, 
CINCINNATI, September 16, 1872. 

An order has this day been issued by the superintendent of insurance for the 
state of Ohio, for an assessment on the stockholders of this company, to be paid 
within thirty days, to make good an impairment of its capital stock. You are here- 
by instructed not to issue any new policies, nor transact any new business for this 
company, until further advised. The subject of the assessment is now being con- 
sidered. 

In case the assessment should not be called for or paid, we believe the present 
assets will prove sufficient to meet the just liabilities, unless unusual losses fall upon 
the company. 

If any of our customers prefer to cancel their policies, the company propose to 
pay them return premium, counting short rates for the time expired, and you are 
authorized in such cases to appropriate funds in hand or to draw on the company, 
less your return commissions. The canceled policies must accompany the drafts. 

You are requested to make a complete return of all business transacted to date, 
accompanied by account current and remittance of balance. 

By order of the board, 


(Signed, ) Jas. P. KILBRETH, President, fru fem. 


The following is a copy of Superintendent Church's call upon the company to 
make good its deficiency: 
To the Officers of the Andes Insurance Company, Cincinnati, O. : 


GENTLEMEN: Having ascertained by an examination of the affairs of said com- 
pany, that its entire assets on the 15th day of August, ultimo, amounted to the sum 
of one million sixty-one thousand three hundred and forty-four 86-100 dollars ($1,061-, 
344.86), and its liabilities to the sum of one million three hundred and fifteen thousand 


Jive hundred and ninety dollars ($1,315,590.34), thus showing an impairment or entire 


loss of its capital of $500,000 : 

You are therefore reguired to direct its stockholders to pay within ¢hirty days from 
date an amount which, together with its net assets actually owned, shall equal five 
hundred thousand dollars, and all claims outstanding against said company—also an 
amount in addition thereto equal to one half of all the premiums on risks not termi- 
nated. 

It shall be unlawful for said company after the receipt of this requisition to issue 
any new policies, or to transact any new business, until the payment as aforesaid shall 
have been made, and a license from the superintendent of insurance shall have 
been received, giving authority to resume business. 

Witness my hand and official seal this 13th day of September, 1872. 

(Signed, ) Wy. F. CHURCH, 
Superintendent of Insurance for the State af Ohio. 


Superintendent Church will not be ready with his conclusions as to the Amazon 
and Triumph for some days, but from what he tells me, I judge neither will be im- 
paired more than 20 per cent. 

In answer to an inquirer to-day, Superintendent Church stated that he was incited 
to this examination by numerous letters from stockholders, who claimed that there 
was an abuse of confidence and want of judgment in the management. He con- 
sidered THE SPECTATOR to have been largely instrumental in rousing the duped 
stockholders into action. Mr. Church suggests the propriety of not being too pre- 
cipitate in passing opinion on the Amazon and Triumph. 





THIRD LETTER. 
CINCINNATI, Sept. 17, 1872. 

The results of the examination of the Andes have not been made public, but will 
appear in to-morrow’s papers. Meanwhile the excitement still continues high, and 
rumors of every description prevail, though by this time the facts are well on their 
way towards you. 

The following is the report of Superintendent Church : 

STATE OF OHIO, INSURANCE DEPARTMENT, 

¥ : COLUMBUS, Sept. 16, 1872. 

70 whom it may concern : 

Having deemed it for the public good to make an examination of the affairs of 
the Andes insurance company, of Cincinnati, and being required by law, viz: 
‘* Whenever the superintendent of insurance shall have good reason to suspect the 
affairs of an insurance company to be in unsound eondition, to make, or cause to be 
made, an examination into the affairs of such insurance company; and having 
completed the same I hereby publish the result. 

As required by the same authority, viz.: ‘‘ Whenever the superintendent of in- 
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surance shall deem it for the interest of the public he shall publish the result of such 
investigation in some newspaper printed in Columbus, of general circulation in the 
state, and in a newspaper frinted in the county where the principal office of the 
company is located.” 

As follows: 





Assets 

Re et eee, eee eee ae rer ere ee $336,929.40 
United States bonds (market value)...... ‘cuinibenw ware 268,576.00 
Alabama, Virginia, and South Carolina, and Mississippi bonds (mar- 

eer Pe Bixee Span evesegenes 37,025.00 
Ohio, county, and corporation bonds (market value).......... 99.351 .63 
Railroad bonds (market value)............. 10, 760.00 
Collateral loans ; SLE AeA RAL Ot kee es OUrre Cenc cen en en nas 97,459. 38 
Hull, and other notes (not indorsed).......... 60,248.78 
Accrued interest eewgale ; 21,029.7 
Cash in banks...... 17,264.67 
Agency balances . Tr ae 57,470.52 
TOT ER Oe TO Pe eee 10,000 00 
I CG pcikas basic keke eskad hak Oe Cdeee shee nae ees aed e ws 17,406 . 33 


Premiums in August, 


Assets ° . ime Si 








RNIN Rs IRIS ODN ial ic la ata ce gia inane MAAR $3,617.63 
Bills payable Re sree eh ale alien 5,000 00 
Due to Triumph insurance company...........-+++ees- 18,383.00 
Due to Amazon insurance Company........-.+-+eeee0- 11,891.75 
Outstanding claims for loss, viz. : 
SE ido k tahoe eteen asis Chncebununens $80,205.67 
Unadjusted, estimate by Co.................- 174,742.53 
Ae CeeaGtS CARD BE BN coo io's Kesincercsccsnacveens 5,534.50 
Add thereto as adjusted o Rid tig acne asa “rare 
Thirteen claims not included above, estimated by Supt.... 33,208.00 
$298,238 .63 
Deduct for re-insurance in Amazon and Triumph insur- 
NEI go's aiden nav acmam ean Basa kisah’ 22,413.97 $275,824.66 
EET CI vasdatts scenscandyesd.saseuewiesos 974,449.23 
INGE. isc eae Reancwinn apa eucinne eee sea Rence $1,289,165 .27 


In witness whereof I hereunto set my hand and official seal this 17th day of 

September, 1872. 

(Signed,) Wms. F. CHURCH, 
Superintendent of Insurance for State of Ohio. 

I have to-day had another interview with Mr. Kilbreth, the new president of the 
Andes, Moulton and Waters of the board of control. They are 
considerably divided on the question of what to do with the company. 

Mr. Kilbreth does not think the $700,000 new capital necessary to meet the re- 
quirements of the law can be raised; and he also doubts the desirability of trying 


and with Messrs. 


todoso. He has beena careful reader of THE SPECTATOR, and was roused into 
antagonism by its unrefuted arguments and by the Macedonian cry of many stock- 
holders. He is in favor of winding up the company, and endeavoring, if possible, 
to save by close and economical management something from the wreck, to the 
stockholders. 

Messrs. Moulton and Waters are of the opinion that the company could and ought 
to goon! ‘They seem to think that while the company is taking no new business 
it will unload by expirations and cancellations a large amount of outstanding busi- 
ness and thus reduce their liability ; and that in due course, by putting up money 
enough to comply with the law, they can soon be in shape, and by watching new 
business closely and cutting down expenses generally, eventually get into prosper- 
ous circumstances. They have a month yet, and a stockholders’ meeting wil 
doubtless soon be called. The board of control is composed of men of high char- 
acter, and they will do what they think to be right. 

Here are some figures Secretary West has given me, showing what they figured 


the condition of the Amazon and Triumph on August 16—one month ago: 


TRIUMPH. 





ne PEE oe SE ape Per ery ea att Es, eh rn, . .$820,020 24 
Liabilities—losses unpaid..............qe00- $78,000 
Re-insurance..... Saean OX 302,000 
Es inca wan cdaud on dnes debate ovaries ata aire $380,000 

AMAZON 

Assets. ac aiiae wien etd beat G ks ae ein aki andes $853,404 24 
Liabilities—losses unpaid.................. $89,000 
8 SS 303,000 
Miscellaneous..... ; 20,000 
SES 3c co ncaleans <s aoe Rca ee take Racial $412,000 


What these aggregates consist of I am unable to tell, but the superintendent 
will considerably different showing. He tells me that the 
Triumph's impairment will be greater than that of the Amazon. 


doubtless make a 


FOURTH LETTER. 
CINCINNATI, Sept. 18, 1872. 
The report of Superintendent Church was made public to-day, and has produced 
a startling effect even upon those who expected the worst. You have received a 


copy of it ere this. It tells its own lamentable story of misguided and reckless 
management better than any words of mine can describe. Those who were inter- 


ested in the fortunes of the Andes show the most evident signs of disappointment. 
A prominent dry goods merchant, who has 


It is a surprise to them, and a lesson. 








$50,000 of Andes stock, and who has been almost constantly at the office during 
the official visitation, remarked to me, to-day, that a ago he read the first 
warning article in Tig SPECTATOR, and that from that time he had had a premo- 


year 


nition of impending disaster, which he had never been able to break off, although, 


t a vain 


not being able to unload his stock without a loss, he had hung on to it in 
hope that it might rise high enough to let him out. 


Ihe publication of the report has been the event of the dey here, and cancella 


tions are very brisk in all three companies. The circular of the Andes, issued 
several days since, invites cancellation of risks, and instructs the agents to draw 
on the company at sight for return premiums. But looking over the list of assets, 


as scheduled by the superintendent, it is not clear where they are going to raise the 


cash to pay, say $300,000 of return premiums, which will be called for in the next 
thirty or forty days. Not to speak of the government and other bonds which 
are in custody of various state authorities, there is at least $75,000 or $100,000 
which is not really available for any purpose, unless the company should 
continue business. Something will be realized by charging short rates on can 
celled business, but there will be a loss by being obliged to realize on otherwise 


good sec urities. 
Within, 


nothing has yet been decided on, though Mr. Kilbreth will undoubtedly prevail in 


Outside the office, everybody seems to think the company cannot survive 
his views. 

Mr. Church will not be ready for a few days yet with his report on the Amazon 
and Triumph. He has no high opinion of the business on the books of those com- 
but the 
In view of the situation of the Andes, I fear for their 


panies. They must aim, not only at reducing the volume of business, 
standard must be raised. 
ultimate safety, though most underwriters fervently wish it on behalf of the suffering 
stockholders. 

Mr. Kilbreth says a meeting of Andes stockholders will be called within the next 
He hasa 
high opinion of THE SPECTATOR’S influence, and he says that he hopes it will 
lend its efforts-in behalf of the two companies which will survive. They have all 
been exceedingly courteous to me, and they await the next appearance of THE 
SPECTATOR with anxiety. 


fifteen days, when the fortune of the company will be finally decided 


GOSSTP FROM BOSTON. 
[FRoM OUR OWN CORRESPONDENT. 
BOSTON, September 23. 
THE heated enervating season has passed away, the vacations have been enjoyed, 
trade has struck up as if the the time for life and animation had come, and business 


men of Boston are at home. The large number of arrivals at this port, many of 


If it 


were not for the losses which have certainly been disproportionally large this 


them of ships with very valuable cargoes, gives a movement to insurance. 


season, the underwriters, if they obtain anything like remunerative premiums, can- 
not but be doing a respectable business, which some admit and others do not. 

The most interesting matter relating to insurance affairs is the final formation and 
complete organization of the Boston Fire Underwriters’ union, and the election of 
a permanent board of officers much to the satisfaction of a very large number of 
the insurance profession, many of whom have worked steadily and zealously to ac- 
complish this apparently most desirable end. I wrote, in my last letter, that the 
meeting had adjourned until September under circumstances somewhat disap. 
pointing, if not discouraging, to the friends of the project. Also, that the committee 


on ‘‘rules and deviations"’ (not derivations) had neariy finished its labors in con- 


structing a tariff of rates. ‘he conclusion has been reached. ‘The members had 
three meetings in the first and second weeks of September, and the interest in the 
subject had increased so much that the report of a tarift was accepted, subject to 
future supervision. 

rhe tariff which was formally agreed upon unanimously, was in substance the 
old tariff of the old local board of fire underwriters. It was ordered to be printed, 
for, though its general character was well known and was acceptable, there was a 
general desire to see the matter in private before the formal acceptance and pledge 
of support was given. 

The government of the Boston Fire Underwriter’s union, however, was defin- 
itely formed, with great unanimity, as follows : 

President—Arthur Bowker, of the North American Fire insurance company. 

Vice-Presidents—George W. Gordon, agent of the Liverpool and london and 
Globe, and Lorenzo Burge, of the People’s (of Worcester) and the London Assur- 
ance corporation. 

Seeretary—T. Frank Reed. 

Treasurer—George F. Osborne, president of the Neptune Fire and Marine insur- 
ance company. 

The executive committee consists of the above named gentlemen, ex officio, and 
also of J. W. Balch, president of the Boylston company ; Samuel Gould, president 
of the Manufacturers; Isaac Sweetser, president of the Washington; Chas. H, 
Cole and F. W. Goodrich, of the agencies. 

The rate committee consists of George H. Curtis, president of the Eliot; John C, 
Abbott, president of the Shoe and Leather; S. G. Rogers, president of the Firemens ; 
and Charles E. Lane, J. E. Hollis and T. Frank Reed, of the agencies, 

The government is admitted to be a very strong one, composed as it is of 
gentlemen who are among the most honorable and most intelligent members of the 
insurance community. ‘The assent to the doings may be considered as unanimous, 
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since the very few presidents of Boston fire companies who did not enter actively 
into the proceedings, do not intend to dissent therefrom, but allow themselves to be 
counted in as members of the ‘‘ union.’ 

The few gentlemen of the fire insurance companies, who did not go into the 
“union " when it was at first proposed, were of the conservative gentlemen of the 
Boston insurance community, who did not wish to make engagements by which they 
should be holden, while they had doubts whether all others with whom they agreed 
would stand by the obligations. They did not wish to cast reflections of dishonesty 
upon those with whom they were to be associated in this union, but their previous 
experience was all they could refer to. They had been so subject to indefintte 
prices that they did not know how to name a fair price for insurance without having 
it ‘‘cut under’ by some of their competitors Chey had opinions which were not 
shared in by all the gentlemen who proposed the new alliance and who believed in 
its efficacy. lhere was certainly good reason for some of them to stand back from 
any sort ‘of agreement with others. Still, as all are agreed that a tariff of prices 
should be established and should be adhered to, we may hope that the new union 
will be successful, and that it will help to place insurance upon a higher ground of 
stability of prices than any which had been reached for half a dozen years or more, 

At a meeting on the 17th, the last which has been held, and which was quite fully 
attended, after some explanatory discussion, to the gratification and somewhat 
bevond the hopes of the friends of the measure, the tariff which had been proposed 


and revised to meet all candid obje 


ctions, was adopted, aimost without dissent. 
The new statement of rates is smaller in its dimensions than the old agreement 
which was in force four years ago, it is therefore less cumberous, is comprehensive 
and explicit. Asa whole, it is not quite so high as the old one, with exceptions as 
to the rates upon sugar refineries and such property, and it was framed with 
moderate charges, so as to meet the views of all the underwriting interest, and that 
there may be no excuse for breaking in upon it by any of the members, cr those at 
least who have the smallest degree of providence and discretion. It has been a 
child of many trials, of some disapointments, and of considerable anxiety, but it 
may be hoped that, as it has been constituted for the good of the whole insurance 
profession, it may have a fair and honest trial and that all of those who assent 
to its provisions and obligations will stand by them honestly and manfully. A very 
few respectable underwriters, agents and managers, have not taken part in the work 
of framing the tariff, but they give full assent to all that has beendone, and will 


abide by it and its rates. As the managers say, they think they have among those 


who assent to the provisions of the document, the whole strength and character of 
the insurance fraternity of Boston, and if any remain outside, they are not of suffi 
cient consequence to be missed or to be desired. 

There are certainly good reasons for agreement upon respectable rates among all 
companies, fire and marine, which expect to make a living business out of their 
profession. Perhaps the marine business of our Boston offices, take it all in all, 
looks worse than the returns of their fine operations, with all their discouragements. 
This year is admitted to be far more damaging in its comparative losses than was 
1871, when the losses were very large to many companies, as comparad with their 
Thus, the American received $136,981 in marine premiums and $85,524 
losses, $114,843. 


‘ ° 
premiums, 10,306; 


premiums 
in losses. Boylston—premiums, 
losses, $14,026; 


Gloucester—premiums, $9,079 ; losses, $9,012. Manufacturers—premiums, $109,925 ; 


3oston—receipts, $111,702 


$143,898; losses, $115,518. Equitable 


losses, $67,369. Mercantile Marine—premiums, $77,124; losses, $47,152. Mer- 


i 


chants—premiums, $78,824 ; losses, $71,780. National—premiums, $405,468 (marine 


and inland) ; losses, 393,127. Washington—premiums, $210,128; losses, $116,584 
The fire losses of these companies,—all save the National,—were very insignificant 
in comparison with these, the American, for instance, receiving $35,471 fire pre- 
miums,—losses, 2,798. Boston—fire premiums, $64,426; losses, $4,425, etc. Lhe 
Mercantile Marine commenced doing a fine business last March. ‘The president is 
very conservative and careful, has done a smal] business, without incurring a single 
loss in Boston, but his New York agents have led him into a $10,000 loss in a bonded 


warehouse in your city a few weeks ago, which will more than swallow up all his 





fire premiums. The greater part of our fire rwriters keep clear of $10,000 risks 


or re-insure half them at least. 


There have been two legal decisions by the judges of the Supreme court of 
Massachusetts this month, relating to life insurance, which are considered to be of 
some interest. One of the decisions is understood to affirm a general principle as to 
life insurance policies, which is accepted elsewhere, but it had not been previously 
presented in our courts, and the decision here was virtually a new one The 


Anthracite insurance company, a Philadelp! poration, had two premium notes 


signed by R. W. Sears, of a bankrupt firm of Boston, uy 





h they could get no 


return. Sears had a policy of insurance on his life in the Mutual Life insurance of 





| if n f 
New York, payable to himself, and the Anthracite company asked the court that 
this policy, which had a value in itse to them in satisfaction of 
their claim. The defendant demurre nd denied the power of the court so to de- 





cree, insisting that a life policy is not property which can be assigned without the 








consent of the assured, and also that the Massachusetts Supreme court had no 
urisdiction to change the relations between one assured in a foreign mutual insur- 
ance company and that corporation lhe court, however, made a decree that the 
statutes of Massachusetts covered the case, and that Sears had no defence 
His policies of life insurance were decided to be a piece of property which belonged to 
his creditors, and the life insurance men appear to coincide entirely with the decision 
Ihe other case was that of Aver the New England \ fe insuranc 
company The deceased was insurec t New Englan nd ha uid one annual 
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premium, according to the rules of the company,—half cash and half in a promis- 
sory note, but his policy was forfeited by non-payment of the premium. He had 
paid an extra premium for the risk of being an engineer the first year. ‘The policy, 
if it had any value after its forfeiture, fell under the provisions of the non-forfeiture 
law of Massachusetts of April, 1861, but this question was not passed upon by the 
court. ‘The question was, whether the policy, notwithstanding any value it might 
have under the law of 1861, was not annulled by the insured continuing in the station 
of engineer withoot liberty from the company, an express provision being contained 
in the policy to that effect. ‘The court gave a decision for the company, with costs. 
These cases were argued last March, and the decisions have just been promulgated. 

Che life insurance report of Mr. Commissioner Clarke, which has been issued 
since my last letter, is not upon its face a very encouraging document, although the 
commissioner declares that ‘‘ there isno ground for discouragement in regard to the 
prospective interests of the business,'’ and says that ‘‘ perhaps there is no reason to 
regret its slower progress.’’ But when the life policies issued in Massachuseets for 
1871 are forty thousand one hundred and thirteen less than they were in 1870, 


/ 





and the amount insured in the state the last year is $78,350,051 le than it was 
the year before, outsiders may imagine that ‘‘ there is something rotten in the state 
of "’ lifeinsurance. ‘The returns made by the companies to the commissioner strike 
out of existence upwards of a hundred and fifty thousand policies, and néarly 
$384,000,000 of insurance—the latter more than $r20,000,000 in excess of the de 


crease of 1870, as compared with 1869. So far as I can understand, the presidents 


' 
and agents of life companies in Boston fully admit the facts and the arguments of 
the commissioner for whom they have the greatest respect ; but they have very little 
to say about the matter themselves. 

So far as business goes among the life insurers, while all report matters somewhat 
quiet, they estimate their business generally to be fully up to that of last 
year, and they appear to be confident of the future. 

Mr. J. M. Kilgore has been commissioned agent of the Metropolitan Life, of New 
York, in Boston, vice Bubier Brothers, who resigned some time since 

You are aware that the members of the Boston fire department have a co-opera 
tive life insurance organization among themselves, called the Fremen's Mutual Life 
insurance company, which organization Mr. Commissioner Clarke does not interfere 
with, as its operations are confined to its own ranks. The number of names of mem- 
bers enrolled on its books amounts to three hundred and fifty-five, and the first policy 
which the association has ever been called to pay has just been given to the widow 
of a deceased member, who died the latter part of last month. ‘The amount was $874. 

The sales of insurance stocks at auction, continue to be of a diminishing character. 
Below are the operations of the last month 





No. of Shares. Company. Price. Par Value. 
BM kseead 0 66-0 pRIOEEOIID 5.0 4.6.0 ‘ abs ha gieiend 220 100 
ives .Mercantile Marine............. 139% 100 
cen ea : : CY unrs'en dceacotpecteaaies 310 100 
7 EO SS ae ee 126% 100 
4 .Mercantile Marine...... ARES 141 100 
5 Fireman's Regheatesinatne aes 804 25 
14 Franklin He Atte ee . 126 100 
igs ciehee eaee Manufacturer's 100 
5 .. Franklin 100 
5 . Mannfacturer’s 3 100 
ere iro Franklin 124% 100 
IO . Boston. 132 100 


The only Boston insurance company which pays dividends in March and Sep- 
tember is the Boston, which has declared one of 6 per cent. , 

Mr. Chas. E Cole, of the enterprising insurance firm of Foster & Cole, has re- 
turned from his European tour to engage in the fall business campaign with 
renewed health and spirits. 

A letter just received from Mr. Commissioner Clarke, at St. Petersburg, states 
that he has had an exceedingly pleasant trip, from which he will return the last of 
next month 

The New England Insurance Agents’ and Adjusters’ association held an 
adjourned meeting at Youngs’ Hotel in this city on the 17th. Some routine busi- 
ness was performed in its private session, but the most important item connected 
with it was the receipt of a telegraphic dispatch with the report that the Cincinnati 
Andes had gone up! None of our Boston underwriters could be surprised at the 
rumor, were it true or false, but the report was very unacceptable to a somewhat 
numerous body of policyholders. 

Agreeably to the decision of the committee of underwriters on the Continental 
sugar refinery burnt at South Boston,—Messrs. Osborne, S. G. Rogers, andG. A. 
Curtis, of Boston, and Oakley, Howe and Hughes of New York,—the insurance on 
buildings, machinery, stock, etc., has been settled at $245,000. 

The Girard Fire insurance company, of Philadelphia, J. W. Cartwright, agent, 
has been admitted to do business in Massachusetts. The application of the Fame 
of the same city has been deferred to future action. 

The National, of Philadelphia, and Bangor, of Bangor, haye made application 


to do business in Massachusetts. SCRIBE. 


SECRETARY ROLLO ON THE DEFENSIVE. 
TO-THE EDITOR OF THE SPECTATOR: 
My attention was recently called toa postcript of a Chicago letter signed ‘* Ruins,”’ 
and published in the last August number of The Insurance Monitor, which reads 


as follows, 
‘““W.E. Rollo, agent Girard, Firemen’s Fund, and St. Paul, and two other 
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agents, have had their names stricken from the list of members of the board for 
not living up torates and rules. Their companies will, no doubt, ‘bring them to 
time.’ 

Now, as my name only appears in the postcript, it is evident that The Monitor 
correspondent had some personal spite towards me. 

I only wish to notice and correct the article, because it has been published by a 
respectable journal, and because it may create a false impression among those of 
the underwriting fraternity who are unacquainted with me. Therefore, I solicit the 


favor of a space for that purpose in the columns of your valuable paper. 


T he facts are os 
the Chicago board of fire underwriters, called on me and solicited my subscription 


that in January, 1872, Mr. Alfred Wright, the present secretary of 


to the fund for the support of the fire insurance patrol. I inquired if his mission 


related to any other matters, to which he replied, ‘‘ Not at all; only to the fire 


I tl 


who indorsed my 


en signed the document, subject to the ratification of my principals, 
Mr. Wright, 


patrol 


action. I signed that agreement—no other; and, 


the secretary of the board, anda gentleman of integrity, too, will not hesitate to 
testify to the fact 
Several months after I signed the fire insurance patrol agreement, the majority of 


our insurance firms came together and organized and established regulations, rules 
and rates. On examining the same, so far as they applied to rules and regulations, 
I observed that they were non-reciprocal, and not calculated to promote harmony ; 
therefore, my judgment did not approve of subscribing to them ; and I am informed 
of that p< 


Good paying rates and rules to provide against infractions or cutting seemed to 


that the national board have taken a similar view urt of the question. 


me the the equitable and requisite measure. 
Now, if my signature had been stricken from the docket, such action would 


} but 


annul my subscription to the fund that supports the fire insurance patrol; my 
proportion of such assessments is called for at the usual time and I continue to 
pay—cheerfully and gladly. 

The facts set forth in the foregoing explain my position in the premises thus far. 


However, in this connection, I will state that I have always exercised the same 
right to criticise the expression and acts of any respectable journal that does me in- 
justice directly or indirectly. 

I was surprised to find that The Monitor had allowed its columns to be used by 
Ind ed, is it not 


whose object, no doubt, was to stab me in the dark. 


an al. 
evident that this correspondent ‘* Ruins" sought the use of the journal in question 
as his only way to secure power to do me aninjury? If my neighbor has anything 
against me, let him have the courage to show his hand; otherwise no such person 
can long be found worthy, nor will he bear inspection. 

My idea is, when a man is conducting business under a conviction of conscien- 


tious duty towards his principals, and in accordance with the laws of his native 
country, that he should be allowed that blessed privilege of life, liberty and the pur- 
suit of happiness, without being compelled to defend himself from abuse or mis- 
representation ; 

Now 


pul licity to anything of an honorable character in order to increase its own power 


and I suggest the golden rule. 
it should be supposed that The Monitor would be desirous of giving 
for doing good, and discarding anything of a jealous or spiteful personal character 
calculated to facilitate others in doing harm. 

I will add that in giving expression to my views above I have intended to exhibit 
a spirit of fairness, and if any other course is expected from me, then let them pour 
on; I can endure 
I am very truly yours, 

Wm. E 


CHICAGO, September 19. ROLLO 


P. S.—It is proper for me to state that on August 31 I wrote Mr. Hine referring 
to the postscript in question, stating that it was a misrepresentation and inquired if 
I could correct or reply through the same medium, to which at this date, I have no 
We Ey Me 


answer ; so I have to ask your indulgence. 
FIRE UNDERWRITING 
To 


FoR a number of years past fire insurance in Kentucky has been quite as unsatis- 


IN KENTUCKY. 
rHE EpIToR OF THE SPECTATOR. 
factory as anywhere in the United States. With the exception of Louisville, no 
point in the state has maintained a local board organization, and, as a rule, risks 
No 
companies doing a general agency business in Kentucky have been saved the dis- 


have been written without regard to the principles which establish their worth. 


astrous Consequences of this state of things, except those whose supervision of risks 
has been careful and thorough. 

At most points the feeling, born of unhealthy competition, has not been such as it 
should be between agents. Louisville presents an honorable exception in this par- 
ticular, and is accorded the credit of having the oldest and one of the ablest boards 
in the United States. The organization there is in the seventeenth year of its exist- 
ence, and, I learn, has been always characterized by marked courtesy and cordial 
feeling between its members—by uniform equity in paying rates, and firmness and 
and integrity in maintaining them. Some weeks ago I heard a general agent say : 
‘“‘ There is no single influence which has done more to elevate the business than 
that exerted by the Louisville board. It has made its felt all over the 
country, and insurance officials having occasion to visit Louisville often remark 
that each agent there speaks well of every other.” 

In support of the national board of underwriters, a convention of companies 


influence 
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doing a general agency business was called, to meet at Louisville on the 8th of 
An 
organization was effected, a tariff of rates was adopted, and an adjournment was 
voted to the 28th. 


June, and was attended by representatives from sixteen prominent companies, 


In the meantime companies were advised of the action of the 
state board, and their indorsement was requested. ‘The subsequent meeting on the 
28th of June was well attended, and the minimum tariff was confirmed. ‘There 
was, also, a resolution adopted pledging that each company would decline any risk 


written at less than the state board tariff 


There are yet many points in the state at which local boards have not been 
formed, but there is good reason to believe that the supervision of the state board 


will result in removing the causes which, in many cases, have prevented harmo 
nious organization. 
The advantage of adopting a minimum tariff exists in the fact that it is a sure 


safeguard against ruinously low insurance. It is applicable to risks not exposed, 
It 


and it at least furnishes a good basis for country boards to start upon. It has been 


adopted with reference to the Kentucky risks to which it applies, and is fair, except 


as applied to a few points where local causes contribute to very greatly increase the 
moral hazard. The great preponderance of negroes in some places has been, in 
the estimation of many thinking underwriters, a prevalent source of fires. Lexing 
ton is more cursed in this regard than any town in Kentucky. (ut of a population 


of some 21,000, the majority are negroes. Of the large number of these people 


many hundreds live by questionable means, and seem to exist on political pickings 
and other people's supplies Thus incendiarism is frequent, and I am informed 
that almost every fire which occurs in Lexington, is the result of the incendiary’s 
torch. 

While it is true that no rate can be fixed which will counterbalance prevalent in 
more than 


charge much 


cendiary danger, yet companies owe it to themselves t 
usual premiums in localities where such hazards are known to exist. 
Fear of making my letter too long leads me to stop without fully treating the sub 


jected suggested by the caption of this letter. I will resume its consideration her 


after. 


COVINGTON, Ky KENTON 


September 20 


RETURN-PREMIUM CLAIMS AGAINST RECEIVERS, 


To THE EprroR or THE SPECTATOR 
You are doubtless aware that the ~ company of New York was damaged 
to such an extent by the Chicago fire last fall that they were compelled to place 


their affairs in the hands of the president, as receiver. This company, at the time 


of the fire, had some unpaid losses at this agency; also a number of policies in 


force which were duly cancelled and sent to the recciver, upon which he promised 


to pay the unearned premiums. For a certain length of time he wrote occasionally 


for such information as he desired, and replied promptly to all inquiries from this 


agency; but latterly he pays no attention to letters, nor have those policies or un- 
earned premiums been returned. Can you give me any information about the 


affairs of the company, or any that may be likely to hasten the payment of these 
If so, you will greatly oblige 
Ky., Scptember 18. ¢ 


moneys ? 
MAYSVILLE, FORMAN, 
[The above is one of numerous letters received at the office of THk& SPECTATOR, 
referring to the same subject and usually of the same purport. In replying to these 
communications, we have endeavored to be just, as well as candid, the circum- 
stances of each case being considered. But, upon general principles, it must be 


admitted that complaints of this kind ovght not to be either so frequent or so well 


grounded. It is well enough to counsel patience; but return-premium creditors 
can hardly be expected to evolve from their inner consciences alone any satisfactory 
reason why they should not be paid in the same proportion and at the same time 
with other claimants, of whatever class. And if receivers are inclined to wrap 
themselves up in a cloud of silence and mystery upon this point, it is not to be 
wondered at that some dissatisfaction should find expression. ‘That there exists in 
certain quarters a disposition to freeze out by delay and indifference these return 
premium claimants, has been freely charged. By these processes it is possible that 
the impatient and necessitous have been have been made to part with their claims 
upon terms far below what these claims were worth. By collusion with receivers, 
capitalists can probably make some money by this game; but we cannot see where 
it differs from pocket-picking, or how the least glimmer of honesty can attach to 
it. It was well enough, perhaps, for receivers to interpret the laws so that return- 
premiums should not become a preferred debt; but, having once reduced them to 
the common level of liabilities, it is difficult to understand why they should not have 
been paid when the other claims were paid, or why, at least, a good reason has not 


been given for not doing this.—THE SPECTATOR. ] 


THE MISSION OF THE NATIONAL BOARD. 
To THE EDITOR OF THE SPECTATOR 

IN THE SPECTATOR for July there appeared an article entitled, ‘‘ The Mission 

of the National Board,” which to the local agents in this vicinity seemed to have 

the true ring. The editor of The l’ublisher (a paper in this city) copied the article 

into The Publisher, giving your journal the customary credit; whereupon a cor 

respondent undertakes by a silly twaddle to refute the statements made therein. 
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since the very few presidents of Boston fire companies who did not enter actively 
into the proceedings, do not intend to dissent therefrom, but allow themselves to be 
counted in as members of the ‘‘ union.”’ 

The few gentlemen of the fire insurance companies, who did not go into the 
“union” when it was at first proposed, were of the conservative gentlemen of the 
Boston insurance community, who did not wish to make engagements by which they 
should be holden, while they had doubts whether all others with whom they agreed 
would stand by the obligations. They did not wish to cast reflections of dishonesty 
upon those with whom they were to be associated in this union, but their previous 
experience was all they could refer to. They had been so subject to indefintte 
prices that they did not know how to name a fair price for insurance without having 
it ‘‘cut under” by some of their competitors. They had opinions which were not 
shared in by all the gentlemen who proposed the new alliance and who believed in 
its efficacy. ‘There was certainly good reason for some of them to stand back from 
any sort of agreement with others. 
should be established and should be adhered to, we may hope that the new union 
will be successful, and that it will help to place insurance upon a higher ground of 
stability of prices than any which had been reached for half a dozen years or more, 


Still, as all are agreed that a tariff of prices 


At a meeting on the 17th, the last which has been held, and which was quite fully 
attended, after some explanatory discussion, to the gratification and somewhat 
beyond the hopes of the friends of the measure, the tariff which had been proposed 
and revised to meet all candid objections, was adopted, aimost without dissent. 
The new statement of rates is smaller in its dimensions than the old agreement 
which was in force four years ago, it is therefore less cumberous, is comprehensive 
and explicit. Asa whole, it is not quite so high as the old one, with exceptions as 
to the rates upon sugar refineries and such property, and it was framed with 
moderate charges, so as to meet the views of all the underwriting interest, and that 
there may be no excuse for breaking in upon it by any of the members, cr those at 
least who have the smallest degree of providence and discretion. It has been a 
child of many trials, of some disapointments, and of considerable anxiety, but it 
may be hoped that, as it has been constituted for the good of the whole insurance 
profession, it may have a fair and honest trial and that all of those who assent 
to its provisions and obligations will stand by them honestly and manfully. A very 
few respectable underwriters, agents and managers, have not taken part in the work 
of framing the tariff, but they give full assent to all that has been done, and will 
abide by it and its rates. As the managers say, they think they have among those 
who assent to the provisions of the document, the whole strength and character of 
the insurance fraternity of Boston, and if any remain outside, they are not of suffi- 
cient consequence to be missed or to be desired. 

There are certainly good reasons for agreement upon respectable rates among all 
companies, fire and marine, which expect to make a living business out of their 
profession. Perhaps the marine business of our Boston offices, take it all in all, 
looks worse than the returns of their fine operations, with all their discouragements. 
This year is admitted to be far more damaging in its comparative losses than was 
1871, when the losses were very large to many companies, as comparad with their 


premiums. Thus, the American received $136,981 in marine premiums and $85,524 
in losses. Boston—receipts, $111,702; losses, $114,843. Boylston—premiums, 
$143,898; losses, $115,518. Equitable—premiums, $10,308; losses, $14,026; 





Gloucester—premiums, $9,079 ; losses, $9,012. Manufacturers—premiums, $109,925 ; 
losses, $67,369. Mer- 
chants—premiums, $78,824 ; losses, $71,780. National—premiums, $405,468 (marine 
and inland) ; losses, 393,127. losses, $116,584. 
The tire losses of these companies,—all save the National,—were very insignificant 


Mercantile Marine—premiums, $77,124; losses, $47,152. 
Washington—premiums, $210,128 ; 


in comparison with these, the American, for instance, receiving $35,471 fire pre- 
miums,—losses, 2,798. Boston—fire premiums, $64,426; losses, $4,425, etc. the 
Mercantile Marine commenced doing a fine business last March. ‘The president is 
very conservative and careful, has done a small business, without incurring a single 
loss in Boston, but his New York agents have led him into a $10,000 loss in a bonded 
warehouse in your city a few weeks ago, which will more than swallow up all his 
fire premiums. The greater part of our fire underwriters keep clear of $10,000 risks 
or re-insure half them at least. 

There have been two legal decisions by the judges of the Supreme court of 
Massachusetts this month, relating to life insurance, which are considered to be of 
some interest. One of the decisions is understood to affirm a general principle as to 
life insurance policies, which is accepted elsewhere, but it had not been previously 
presented in our courts, and the decision here was virtually a new one. The 
Anthracite insurance company, a Philadelphia corporation, had two premium notes 
signed by R. W. Sears, of a bankrupt firm of Boston, upon which they could get no 
return, Sears had a policy of insurance on his life in the Mutual Life insurance of 
New York, payable to himself, and the Anthracite company asked the court that 
this policy, which had a value in itself, should be assigned to them in satisfaction of 
their claim. The defendant demurred, and denied the power of the court so to de- 
cree, insisting that a life policy is not property which can be assigned without the 
consent of the assured, and also that the Massachusetts Supreme court had no 
jurisdiction to change the relations between one assured in a foreign mutual insur- 
ance company and that corporation 
Statutes of Massachusetts covered the case, and that Sears had no defence. 


rhe court, however, made a decree that the 


His policies of life insurance were decided to be a piece of property which belonged to 
his creditors, and the life insurance men appear to coincide entirely with the decision. 
The other case was that of Ayer zs. the New England Mutual Life insurance 


company. The deceased was insured in the New England and had paid one annual 
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premium, according to the rules of the company,—half cash and half in a promis- 
sory note, but his policy was forfeited by non-payment of the premium. He had 
paid an extra premium for the risk of being an engineer the first year. ‘The policy, 
if it had any value after its forfeiture, fell under the provisions of the non-forfeiture 
law of Massachusetts of April, 1861, but this question was not passed upon by the 
court. The question was, whether the policy, notwithstanding any value it might 
have under the law of 1861, was not annulled by the insured continuing in the station 
of engineer withoot liberty from the company, an express provision being contained 
in the policy to that effect. ‘The court gave a decision for the company, with costs. 
These cases were argued last March, and the decisions have just been promulgated. 

The life insurance report of Mr. Commissioner Clarke, which has been issued 
since my last letter, is not upon its face a very encouraging document, although the 
commissioner declares that ‘‘ there isno ground for discouragement in regard to the 
prospective interests of the business,’’ and says that ‘‘ perhaps there is no reason to 
regret its slower progress."’ But when the life policies issued in Massachuseets for 
1871 are forty thousand one hundred and thirteen less than they were in 1870, 
and the amount insured in the state the last year is $78,350,051 less than it was 
the year before, outsiders may imagine that ‘‘ there is something rotten in the state 
of’ lifeinsurance, ‘The returns made by the companies to the commissioner strike 
out of existence upwards of a hundred and fifty thousand policies, and néarly 
$384,000,000 of insurance—the latter more than $r20,000,000 in excess of the de- 
crease of 1870, as compared with 1869. 





So far as I can understand, the presidents 
and agents of life companies in Boston fully admit the facts and the arguments of 
the commissioner for whom they have the greatest respect ; but they have very little 
to say about the matter themselves. 

So far as business goes among the life insurers, while all report matters somewhat 
quiet, they estimate their business generally to be fully up to that of last 
year, and they appear to be confident of the future. 

Mr. J. M. Kilgore has been commissioned agent of the Metropolitan Life, of New 
York, in Boston, vice Bubier Brothers, who resigned some time since. 

You are aware that the members of the Boston fire department have a co-opera- 
tive life insurance organization among themselves, called the Fremen's Mutual Life 
insurance company, which organization Mr. Commissioner Clarke does not interfere 
with, as its operations are confined to its own ranks. The number of names of mem- 
bers enrolled on its books amounts to three hundred and fifty-five, and the first policy 
which the association has ever been called to pay has just been given to the widow 
ofa deceased member, who died the latter part of last month. The amount was $874. 

The sales of insurance stocks at auction, continue to be of a diminishing character. 
Below are the operations of the last month : 


No. of Shares. Company. Price. Par Value. 
BEG: s .American....... ere aikcraeen ae 220 100 
eee .Mercantile Marine............. 139% 100 
Readida si Reo ed ioava axe Geietisatace vs 310 100 
7. (A anee ncaa eee 126% 100 
4 .Mercantile Marine........... 141 100 
ae - Fireman's... .....00. neal ewents 80% 25 
14 NN a ee 126 %-127 \% 100 
See ee ee eg, ra 307% 100 
Mc atic be ee wietiely Franklin ; pire fer ee 125% 100 
5 Sg rere . 307 100 
Se Ore Franklin babi cioneet eres ‘ 124% 100 
OE cir ltvenicses QO Se 132 100 


The only Boston insurance company which pays dividends in March and Sep- 
tember is the Boston, which has declared one of 6 percent. , 

Mr. Chas. E Cole, of the enterprising insurance firm of Foster & Cole, has re- 
turned from his European tour to engage in the fall business campaign with 
renewed health and spirits. 

A letter just received from Mr. Commissioner Clarke, at St. Petersburg, states 
that he has had an exceedingly pleasant trip, from which he will return the last of 
next month. 

The New Agents’ and Adjusters’ association held an 
adjourned meeting at Youngs’ Hotel in this city on the 17th. Some routine busi- 
ness was performed in its private session, but the most important item connected 
with it was the receipt of a telegraphic dispatch with the report that the Cincinnati 
Andes had gone up! 
rumor, were it true or false, but the report was very unacceptable to a somewhat 


England Insurance 


None of our Boston underwriters could be surprised at the 


numerous body of policyholders. 

Agreeably to the decision of the committee of underwriters on the Continental 
sugar refinery burnt at South Boston,—Messrs. Osborne, S. G. Rogers, and G. A. 
Curtis, of Boston, and Oakley, Howe and Hughes of New York,—the insurance on 
buildings, machinery, stock, etc., has been settled at $245,000. 

The Girard Fire insurance company, of Philadelphia, J. W. Cartwright, agent, 
has been admitted to do business in Massachusetts. The application of the Fame 
of the same city has been deferred to future action. 

The National, of Philadelphia, and Bangor, of Bangor, have made application 
to do business in Massachusetts. SCRIBE. 


SECRETARY ROLLO ON THE DEFENSIVE. 
TO THE EDITOR OF THE SPECTATOR: 

My attention was recently called toa postcript of a Chicago letter signed ‘* Ruins,”’ 
and published in the last August number of The Insurance Monitor, which reads 
as follows,: 

‘““W. E. Rollo, agent Girard, Firemen’s Fund, and St. Paul, and two other 
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agents, have had their names stricken from the list of members of the board for 
not living up torates and rules. Their companies will, no doubt, ‘bring them to 
time.’”’ 

Now, as my name only appears in the postcript, it is evident that The Monitor 
correspondent had some personal spite towards me. 

I only wish to notice and correct the article, because it has been published by a 
t 


respectable journal, and because it may create a false impression among those of 
J . I 4 





the underwriting fraternity who are unacquainted with me. Therefore, I solicit the 
favor of a space for that purpose in the columns of your valuable paper. 

The facts are, that in January, 1872, Mr. Alfred Wright, the present secretary of 
the Chicago board of fire underwriters, called on me and solicited my subscription 
to the fund for the support of the fire insurance patrol. I inquired if his mission 
related to any other matters, to which he replied, ‘‘ Not at all; only to the fire 
I then signed the document, subject to the ratification of my principals, 
Mr. Wright, 


the secretary of the board, and a gentleman of integrity, too, will not hesitate to 


patrol 
who indorsed my action. I signed that agreement—no other; and, 
testify to the facts. 

Several months after I signed the fire insurance patrol agreement, the majority of 
our insurance firms came together and organized and established regulations, rules 
and rates. On examining the same, so far as they applied to rules and regulations, 
I observed that they were non-reciprocal, and not calculated to promote harmony ; 
therefore, my judgment did not approve of subscribing to them ; and I am informed 
that the national board have taken a similar view of that part of the question. 
Good paying rates and rules to provide against infractions or cutting seemed to 
me the the equitable and requisite measure. 

Now, if my signature had been stricken from the docket, such action would 
annul my subscription to the fund that supports the fire insurance patrol; but my 
proportion of such assessments is called for at the usual time and I continue to 
pay—cheerfully and gladly. 

The facts set forth in the foregoing explain my position in the premises thus far. 
that I 
right to criticise the expression and acts of any respectable journal that does me in- 


However, in this connection, I will stat have always exercised the same 
justice directly or indirectly. 

I was surprised to find that The Monitor had allowed its columns to be used by 
Indeed, is it not 


an adias whose object, no doubt, was to stab me in the dark. 


evident that this correspondent ‘‘ Ruins" sought the use of the journal in question 
as his only way to secure power to do me aninjury? If my neighbor has anything 
against me, let him have the courage to show his hand; otherwise no such person 
can long be found worthy, nor will he bear inspection. 

My idea is, when a man is conducting business under a conviction of conscien- 
tious duty towards his principals, and in accordance with the laws of his native 
country, that he should be allowed that blessed privilege of life, liberty and the pur- 
suit of happiness, without being compelled to defend himself from abuse or mis- 
representation ; and I suggest the golden rule. 

Now it should be supposed that The Monitor would be desirous of giving 
pul licity to anything of an honorable character in order to increase its own power 


good, 


for doing and discarding anything of a jealous or spiteful personal character 
calculated to facilitate others in doing harm. 
I will add that in giving expression to my views above I have intended to exhibit 
a spirit of fairness, and if any other course is expected from me, then let them pour 
on; I can endure. 
I am very truly yours, 


CHICAGO, September 19. Wma. E. RaLio. 


P. S.—It is proper for me to state that on August 31 I wrote Mr. Hine referring 
to the postscript in question, stating that it was a misrepresentation and inquired if 
I could correct or reply through the same medium, to which at this date, I have no 
W. E. &. 


answer ; so I have to ask your indulgence. 


FIRE UNDERWRITING IN KENTUCKY. 
TO THE EDITOR OF THE SPECTATOR. 

FoR a number of years past fire insurance in Kentucky has been quite as unsatis- 
factory as anywhere in the United States. With the exception of Louisville, no 
point in the state has maintained a local board organization, and, as a rule, risks 
No 
companies doing a general agency business in Kentucky have been saved the dis- 


have been written without regard to the principles which establish their worth. 


astrous Consequences of this state of things, except those whose supervision of risks 
has been careful and thorough. 

At most points the feeling, born of unhealthy competition, has not been such as it 
should be between agents. Louisville presents an honorable exception in this par- 
ticular, and is accorded the credit of having the oldest and one of the ablest boards 
in the United States. The organization there is in the seventeenth year of its exist- 
ence, and, I learn, has been always characterized by marked courtesy and cordial 
feeling between its members—by uniform equity in paying rates, and firmness and 
and integrity in maintaining them. Some weeks ago I heard a general agent say : 
‘‘ There is no single influence which has done more to elevate the business than 
that exerted by the Louisville board. It has made its influence felt all over the 
country, and insurance officials having occasion to visit Louisville often remark 
that each agent there speaks well of every other.” 

In support of the national board of underwriters, a convention of companies 


) 





doing a general agency business was called, to meet at Louisville on the 8th of 
An 
organization was effected, a tariff of rates was adopted, and an adjournment was 


June, and was attended by representatives from sixteen prominent companies. 
voted to the 28:h. In the meantime companies were advised of the action of the 
state board, and their indorsement was requested. The subsequent meeting on the 
28th of June was well attended, and the minimum tariff was confirmed. There 
was, also, a resolution adopted pledging that each company would decline any risk 
written at less than the state board tariff 

There are yet many points in the state at which local boards have not been 
formed, but there is good reason to believe that the supervision of the state board 
will result in removing the causes which, in many cases, have prevented harmo 
nious organization. 

The advantage of adopting a minimum tariff exists in the fact that it is a sure 
safeguard against ruinously low insurance. It is applicable to risks not exposed, 
and it at least furnishes a good basis for country boards to start upon. It has been 
adopted with reference to the Kentucky risks to which it applies, and is fair, except 
as applied to a few points where local causes contribute to very greatly increase the 
moral hazard. The great preponderance of negroes in some places has been, in 
the estimation of many thinking underwriters, a prevalent source of fires. 


Out of a population 


Lexing 
ton is more cursed in this regard than any town in Kentucky. 
of some 21,000, the majority are negroes. Of the large number of these people 
many hundreds live by questionable means, and seem to exist on political pickings 
and other people's supplies. Thus incendiarism is frequent, and I am informed 
that almost every fire which occurs in Lexington, is the result of the incendiary's 
torch. 

While it is true that no rate can be fixed which will counterbalance prevalent in- 
cendiary danger, yet companies owe it to themselves to charge much more than 
usual premiums in localities where such hazards are known to exist. 

Fear of making my letter too long leads me to stop without fully treating the sub- 
jected suggested by the caption of this letter. I will resume its consideration here 
after. 


COVINGTON, KY KENTON, 


September 20. 


RETURN-PREMIUM CLAIMS AGAINST RECEIVERS. 
To 
You are doubtless aware that the —— 


to such an extent by the Chicago fire last fall that they were compelled to place 
This company, at the time 


rHE Eprror oF THE SPECTATOR: 


-company of New York was damaged 


their affairs in the hands of the president, as receiver. 
of the fire, had some unpaid losses at this agency ; 
force which were duly cancelled and sent to the recciver, upon which he promised 


also a number of policies in 


to pay the unearned premiums. For a certain length of time he wrote occasionally 
for such information as he desired, and replied promptly to all inquiries from this 
but latterly he pays no attention to letters, nor have those policies or un- 


information about the 


agency ; 
earned premiums been returned. 
affairs of the company, or any that may be likely to hasten the payment of these 


Can you give me any 
moneys? If so, you will greatly oblige 
MAYSVILLE, Ky., Scfteméder 18. T. FORMAN, 
[The above is one of numerous letters received at the office of THE SPECTATOR, 
referring to the same subject and usually of the same purport. In replying to these 
communications, we have endeavored to be just, as well as candid, the circum- 
stances of each case being considered. But, upon general principles, it must be 
admitted that complaints of this kind ovght not to be either so frequent or so well 
grounded. It is well enough to counsel patience; but return-premium creditors 
can hardly be expected to evolve from their inner consciences alone any satisfactory 
reason why they should not be paid in the same proportion and at the same time 
with other claimants, of whatever class. And if receivers are inclined to wrap 
themselves up in a cloud of silence and mystery upon this point, it is not to be 
wondered at that some dissatisfaction should find expression. ‘That there exists in 
certain quarters a disposition to freeze out by delay and indifference these return- 
premium claimants, has been freely charged. By these processes it is possible that 
the impatient and necessitous have been have been made to part with their claims 
upon terms far below what these claims were worth. By collusion with receivers, 
capitalists can probably make some money by this game; but we cannot see where 
it differs from pocket-picking, or how the least glimmer of honesty can attach to 
it. It was well enough, perhaps, for receivers to interpret the laws so that return- 
premiums should not become a preferred debt; but, having once reduced them to 
the common level of liabilities, it is difficult to understand why they should not have 
been paid when the other claims were paid, or why, at least, a good reason has not 


been given for not doing this.—THE SPECTATOR. | 


THE MISSION OF THE NATIONAL BOARD. 
To THE EDITOR OF THE SPECTATOR: 

IN THE SPECTATOR for July there appeared an article entitled, ‘‘ The Mission 
of the National Board,” which to the local agents in this vicinity seemed to have 
the true ring. The editor of The Publisher (a paper in this city) copied the article 
into The Publisher, giving your journal the customary credit; whereupon a cor 
respondent undertakes by a silly twaddle to refute the statements made therein. 
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Thinking that perhaps you would like to reply to this wiseacre, I enclose here- 
with the article cut from the paper mentioned. 


HAVERHILL, Mass., August 22. WALTER A. GOODELL. 


[The article from THE SPECTATOR which inspired the correspondent of the Haver- 
hill paper to display his ignorance contained, to begin v ith, no such remark as that 
which is pretended to be quoted therefrom as a text. THE SPECTATOR is not the 


exponent of any scheme for giving the business of insurance a “‘ successful 


monopoly in New England,"’ or elsewhere. Nor is the national board an organ- 
ized effort to accomplish any such purpose. It is one thing to endeavor to save a 
great financial interest from ruinous loss, and quite another to exalt that interest 
into a monopoly for purposes of extortion and oppression, We believe and have 
plainly said that the truest interests of the insurer and the insured are reciprocal, if 
not absolutely identical, in the matter of putting rates of premium upon a basis 
which shall guaranty in advance the payment in full of losses which may and must 


occur. The widow who insures her roomful of furniture and the Stewart whose 





policies promise millions of indemnity are alike interested in seeing to it that the 
insurance companies obtain cost for what they sell. For, if this is not done, o 
! 


whe‘ real value is their policies, and what is their purchase but the buying of a 


lingering, harrowing doubt? This doubt can only become a /opfe when both 





parties, the insured and the company, aim to treat each other fairly; it can only 
become a CERTAINTY in the proportion that the rates of premium paid are within 
reasonable range of the risk insured. ‘This is the sum of the whole matter, and all 
such catchwords as ‘‘ combination,"’ ‘‘ monopoly,"’ ‘‘ extortion,’’ and the like, used 
in this connection, are not merely unfair, but positively fraudulent. The idea that 
mutual associations of inexperienced persons, or rings of local politicians, couid 
successfully and satisfactorily supply the insurance needed nowadays is simply 
absurd. And if capital is willing to risk itself in this line of business, those who 
invest are entitled to such remuneration as will pay them for the risk they run. 
Whoever, therefore, refuses to pay an adequate rate for insurance differs in no 
degree from the man who tries to buy goods at less than cost, or to take them 
without thinking it worth while to pay anything at all. The business of fire in- 
surance is not open to the charge of extravagant and unnecessary cost in the sense 
intended by this flippant objector. But, on that head. we can only say that, what- 
ever it costs to insure property, property-owners must be willing to pay, or else 
remain their own insurers. And this is jnst what the national Loard proposes to 
make plain as a matter of mutual advantage.—THE SPECTATOR.] 


THE QUESTION OF REBATE. 
To THE EDITOR OF THE SPECTATOR: 

{ UNDERSTAND that Mr. Thomas H. Montgomery, general agent of the national 
board, has decided that the giving of a rebate, by any agent, of any part of his 
commissions, shall be construed as ‘‘ cutting rates,’’ and a violation of the rules of 
the national board. Now, I know some companies, members of the national board, 
who offer to their agents, as a special inducement, for certain classes of desirable 
business, 20 per cent commissions ; others, 25 per cent, and others, 15 per cent and 
5 percent. Is this a violation, in letter or spirit, of any rule of the national board ? 
Will notthe same principle apply to both cases? And should companies by this 
practice encourage their agents to do the very thing which they prohibit ? 

LOUISVILLE, Sepleméer 12. = -—-——- —, Special Agent 


[We assume, with our correspondent, that the same principal is involved in both 
cases; but the trouble is to make the application so as to prevent companies doing 
in a quiet way that which is forbidden to be publicly done. It is obvious that the 
granting of these special inducements to agents, for the procurement of certain 
kinds of business, furnishes them the means of making a rebate, where necessary, 
in order to capture the risk. It does not follow, however, that the insured is certain 
to get a share of this extra margin given to the agent. And, therefore, on the 
ground that higher commission is intended to act only as a spur upon agency zeal 
in a particular direction, a few officers have schooled their consciences to believe 
that it is all right, and that they are not responsible for any demoralizing results 
therefrom. How the difficulty is to be met by the national board is a matter for the 
serious ccnsideration of the gentlemen composing that body. A prohibition of 
rebate, with a decisive limitation of the rate of commission, and the forbidding of 
direct or indirect division of the latter with the customer, would be a drutum fulmen, 
as experience attests. The subject is one which promises to be fruitful of trouble 
until finally settled upon a basis of perfect good faith. But, if members of the 
national board are allowed, as is alleged, thus to retain full membership while 
trying to stab one another in the back, the question arises whether it is of any nse 
to take so much trouble to build up tariffs merely that they be undermined in a 
sly, but effectual, manner.—THE SPECTATOR. ] 


THE LOYALTY OF 
BOARD, 


To THE EpDIToOR OF THE SPECTATOR 


CONCERNING THE CHICAGO 


AN article recently published in a Chicago paper, headed ‘‘ Loyalty of the Chi- 


cago Board," was so false in its statements, and so unjust in its conclusions, that I 
am sure you will cheerfully publish the real facts in contradiction of it. 





The Chicago board had property and a leasehold, valued at $10,000, which they 
decided to insure. The committee entrusted with the duty asked instructions as to 
the companies in which the insurance should be placed. On motion of one of the 
most intelligent and prominent members, the committee were directed to place the 
insurance in some reliable Boston, New York or Philadelphia company, not inter- 
ested in the ownership of the property to be insured. It is generally considered 
unwise policy for a property owner io insure himself. As all the companies repre- 
sented in the board stood in the relation of owners to this property, it was thought 
wise to insure in a company outside of their number. 

As to there being any strife among members to secure this insurance, or any disa- 
greement as to what companies in the board should have it, it existed only in the 
I was present at all the meetings. The 
th but little 


imagination of the author of the article. 





motion above referred to was the only one made, and it was adopted w 
discussion, and no one manifested, by speech or hint, that he desired the insurance 
for his companies. 

It is possible some needy member did crave the commission on the $126 of pre- 
mium, (not $37 50, as was alleged,) and, not venturing to manifest his longing in 
meetin’, gave utterance to his disappointment in that wonderful article. If so, the 
sickness of his mind may explain the distortion of facts. 


} 


It would also explain the dreadful violation of state ordinances, whict 


h is the 
closing lament of the article. If the young man’s heated imagination is cooled by 
this time, I guess he will take this back. 

CHICAGO, August Ig. MEMBER OF THE CHICAGO BOARD. 

[The above was intended for publication in our September number, but it came 
to hand after that number had gone to press. As it very clearly corrects a mis- 
statement which, though recklessly made, is apt to convey a wrong impression as 
to the Chicago board, we give place to the letter of our correspondent, who is 
himself one of the most consistent and influential members of that important 
organization.— THE SPECTATOR. ] 


A CASE WHICH DESERVES PUBLICITY. 
To THE EDITOR OF THE SPECTATOR: 

THE charity kindled by the great Chicago fire has not yet ceased its manifesta- 
tions. A fresh instance has recently come to my knowledge. A poor widow lady, 
with six children, was burned out, like so many others, last October, and lost all. 
Her household goods were insured for $600 in a company that was made bankrupt 
by that fire. The total dividends of the company will not probably exceed 35 per 
cent. ‘The case of this widow having been brought to the knowledge of the late 
president of the company, he wrote the following letter and enclosed with it his own 
check for $200: a 

[Copy.] 

DEAR SiR: I beg to trouble you in a personal matter which I am sure you'll 
execute, as it is a voluntary charity for the aid and comfort of a widow woman with 
six children, who, I am informed, lost their all by the big fire in Chicago, October 
9, 1871. refer to Mrs. — , and, as a free personal gift from me to her, at this 
moment of cold northwest winds, which remind me that cold weather will soon be 
upon us, and that it will soon be time to begin to provide for children situated as 
Mrs. ———'s are, I enclose my check for $200, which you will please have placed 
in her hands for purposes above-named, and oblige. 

(Signed, ) Yours respectfully, 





UNDERWRITING IN ST. FOSEPH, MoO. 
To THE EDITOR OF THE SPECTATOR: 

UNDER the above heading somebody, who, undoubtedly for good reason, is 
ashamed to sign his name to his production, sends a communication to THE 
SPECTATOR, in which occurs the following words: ‘‘ The general agent of the 
last-mentioned company (the Aurora, of Cincinnati,) when asked by one of our 
agents what he wrote on, replied, ‘‘ Shust any tings ;"’ and, when asked about frame 
rows, answered, ‘‘ Edery oder one.” 

All I have got to say in answer to the above is that it is an unmitigated falsehood. 
The only truth, so far as the Aurora or its general agent is concerned, that appears 
in the communication above alluded to, is, that we did not join the St. Joseph local 
board of underwriters, and that for reasons deemed sufficient to our company. I! 
will state, however, that in most other places we are connected with the local boards. 

Please give this an insertion in your paper, and oblige, 

Yours respectfully, 


CINCINNATI, Septemder 4. HvuGo REHM, Suf't of Agencies. 





MINOR EDITORIALS. 
THE BURSTING OF THE BUBBLE. 
THE collapse of the Andes Fire, of Cincinnati, under the recent in- 
vestigation by the Ghio insurance superintendent, will surprise no one who has 
given the least attention to the history of that company. The occurrence, although 
in one sense unfortunate, must be accepted as a most natural consequence of mis- 


management, and thus may really be made practically (we hope permanently) 
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beneficial both to the business and the profession. It is simply the truth that nothing 
but wilful blindness or interested indifference could have failed to foresee what has 
now been made public in an official form. But while others have either maintained 
a studied silence, or done their best to deceive the public, THE SPECTATOR has 
spoken truthfully and distinctly those words of warning which the circumstances so 
clearly demanded. We have from the beginning fearlessly discussed the company’s 
statements, its mismanagement, its demoralizing influence upon the business, and 
its brazen attempts to capture public confidence, until it seemed as impossible for 
the reader to doubt as it was for the company to deny our reiterated, but authorita- 
tive, allegations. And all this has been done, not by mere assertion, but by the 
production of proofs of the most authentic kind to sustain every charge which we 


have made. That it was left for 


These proofs were equally accessible to others. 
THE SPECTATOR to present them, and by such presentation compel the result 
which has at length been announced, is a fact which we do not care now to discuss 
or explain. The duty has been performed, however, and the course which we 
deemed it our duty to pursue has received its abundant vindication. 

The plain facts in the case of the Andes were these: Mr. J. B. Bennett, smarting 
under his removal from the general agency of a company in whose service he had 
gained a national reputation, sought to avenge his supposititious injuries by organ- 
izing a new company, whose large capital and extended connections would make it 
the rival and himself the terror of all the leading fire offices of the country. It is 
not denied that as a superintendent of agencies he had for years held the highest 
position. His previous opportunities, his experience, his peculiar ability, all gave 
ground of promise that as a president he might be equally successful. Surround- 
ing himself with a crowd of personal devotees, whose incense was of itself essen- 
tially intoxicating, he rushed his new company into existence by processes at once 
novel, ingenious, and exceptionable. The taint of stock jobbery was attached to 
the enterprise from its birth, and stuck to it to the end. When fairly (or, we might 
better say, unfairly) launched, the company gravitated to its intended place as a 
guerilla corporation. Setting at defiance all the traditional and conventional rules 
of successful underwriting, Mr. Bennett turned his back upon the creditable ante- 
cedents of his professional career, and plunged into a course which soon convinced 
conservative men that another Morris, or Home of New Haven, had arisen for 
their confusion. Within a very few months the Andes secured a vast volume of 
business, and upon its registers there literally swarmed a collection of special risks 
such as no American office ever before had dared tocarry. Not only were these risks 
dangerous as to their kind, but the lines accepted were recklessly large, and the 
rates of premium were absurdly low. Meanwhile the company was floated into a 
sickening notoriety by a systematic course of newspaper puffery, the like of which 
had never been seen before. Not content with distorting the truth in his own 
favor, Mr. Bennett went out of the way to malign rival companies, sometimes in 
set phrase, but oftener by odious comparisons. That such a course embittered 
competition and intensified antagonistic feelings was very natural. But all this 
result was publicly misrepresented to mean jealousy and envy of the ‘‘ wonderful 
success" of the Andes, and criticism was too often foreclosed by such unjust taunts 
or the fear of provoking them. 

Without dwelling further upon the mismanagement of the underwriting depart- 
ment, it would be unfair to Mr. Bennett not toinclude in our indictment the notori- 
ous financial mal-administration of the company, of which, we have reason to believe, 
certain directors of the Andes must share the blame. We cannot doubt that it was 
the earnest desire and purpose of Mr. Bennett to make money for his stockholders. 
To fulfil his early and profuse pledges, on this head, was doubtless his aim through- 
out. But he never professed to bea financier. The facts seem to show that a clique 
of speculative directors got control of the company’s finances. How they managed 
affairs is matter of history. By subsidizing newspapers, lavishly distributing circu- 
lars, and by other means, they injected into the public mind a false estimate of the 
profits to be made in insurance, and, while creating for a time a demand for the 
stock of the Andes, cornered customers into buying it only from /heir cronies. 
The price of shares was kept inflated by false statements of the company’s condi- 
tion, and this coursealso served to quiet the apprehensions of nervous stockholders. 
We have no idea that the true condition of the Andes has ever been given in any state- 
ment emanating from the office. From first to last, the assets have been magnified, 
and the liabilities have been diminished, with little, if any, regard for truth, or 
even consistency and coherence. Had the truth been told last October, the Andes 
would have closed its doors then, instead of drawing upon its stockholders for the 


Had truthful financial statements been 


$500,000 which so soon went out of sight. 





made in June, the reduction of capital at that time would have given place to an 
order for the liquidation of the company; for, certainly, the present state of things 
has not been brought about by the losses of the intervening three months. For 
this stock-jobbing, we are not disposed to hold Mr. Bennett exclusively responsible. 
We verily believe that in this matter there was a power behind the throne, greater 
than the throne itself; and it is for the stockholders to discover and punish the real 
culprits. It was bad enough that the public should be continually deceived by the 
plausible statements, so pretentiously put forth, but that the poor stockholders 
should be thus systematically deluded admits of no palliation. The protest of a few 
of these victims did much to overturn the late management. We trust that, at 
whatever cost, the battle will be fought out until the financial history of the Andes 
shall be made clear, and that if there are any rogues now in hiding, they will be put 
in the pillory for all to see. It is, moreover, a question worth consideration whether 
somebody cannot be made pecuniarily responsible for what damage has been done. 
But that is for individual stockholders to examine into, and is no affair with which 
the stranger need intermeddle. 

The position occupied by THE SPECTATOR has never been one of personal 
hostility to Mr. Bennett, as an individual. We have been forced by his course to 
treat him as the representative of a vicious system, as the enemy of the busi- 
ness and the demoralizer of the underwriting profession. While we cannot butinsist 
that all this failure has been the most natural thing in the world, we are equally 
unable to withold our sincere sympathy from him, who assuredly must be the princi- 
pal sufferer, and who finds his operations so suddenly and completely crushed. The 
lessons of his career remain, and he who could not be useful in another way will 


certainly, as a warning, be useful for years to come. 





A SCHEME OF COMPULSORY INSURANCE. 
IT may be that Grant county, Wisconsin, is about to tell us all how to do 
it ; but we doubt ifthe experiment undertaken out there will result in anything more 
than a very costly fizzle. It appears that, at its last session, the legislature of Wis- 
consin passed a law, entitled ‘‘ An act to establish a cheap and safe plan of insur- 
ance against loss or damage by fire,"’ the benefits of such plan to be confined to the 
county of Grant. A concise statement of the provisions of this law is as follows: 


‘*The board of supervisors of that county are ex-officio the officers of the insur- 
ance company. A maximum premium rate is to be established, and the same is to 
be endorsed on the statement or application for insurance ; beyond this premium, the 
person insured is not liable in case of assessments. On the issuance of the policy, 
the maximum premium becomes a lien, which is to have a preference over every 
homestead right, etc., upon the real estate upon which the property insured is situ- 
ate. If an assessment, made upon this maximum premium to pay losses, is not 
otherwise paid, the same is to be put into the tax roll and collected like other taxes."’ 

Nothing is said here about any obligations on the part of every property-holder to 
become insured only in this company ; and, therefore, it is obvious that the defaults 
made in the payments of assessments, being made a part of the general tax levy, 
are to be collected out of people many of whom either own no buildings, or, if they 
did, would not insure them in this dubious concern. And, even if the law were so 
worded, (which we assume would be unconstitutional), as to compel all the inhabi- 
tants of Grant county to pool their insurances in this way, it is also indubitable that 
in so narrow a field an insurance scheme like this would not only fail to be of any 
benefit, but would prove an expensive experiment on the addition it would make to 
the annual tax levy. Probably the idea of these Grant county theorists, in starting 
their project, has been that the people of that shire would be impelled by pure 
pure public spirit to rally en masse to the support of this peculiar home institution- 
But the voluntary principle in human nature doesn't hanker after opportunities to 
make sacrifices or lose money ; and, as both of these are pretty sure to be essential 
elements of the new insurance enterprise, we apprehend that the sanguine super- 
visors of Grant county will learn to labor and to wait to quite an extent before their 
insurance registers will contain as complete a record of their constituents as the tax- 
books now do. 

Of course this scheme is inspired by something quite similar in theory but rashly 
different in practice, which we all know has been successfully tried in Germany, 
Switzerland and elsewhere in Europe, where the government can at will resolve 
large communities into mutual insurance associations. Here there exists no power 
to drive people into an insurance fold, either collectively or individually, and without 
such power being somewhere inherent, schemes of the Grant county order must 
come to grief, without regard to their impractibility upon mere underwriting grounds 
as defying the principles of the law of average. 





THE ADFUSTMENT MUDDLE. 
A COMMITTEE, composed of Messrs. C. R. Knowles (of Albany,) 


J. M. Dunham, and John Marr, has been appointed by the New York state board 
of supervising and adjusting agents, to consider and report upon the subject of 
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adjustments under non-concurrent and specific policies. The question allotted to 
this committee is one which has been a vexata guestioamong underwriters for many 
years, and whose discussion has probably evolved more differences than any other. 
That there should be no settled rule for adjustments in cases involving these two 
classes of policies has long been a standing scandal in the profession; and we 
certainly hope that something definite and practical will come of the present 
attempt to solve the problem. That which the individual companies, several local 
boards, and even the national board itself, have tried in vain to settle may pos- 
sibly be brought to some acceptable solution by Mr. Knowles and his committee ; 
but we have our doubts. It is something, however, to have an earnest effort made 
in this direction, and. as the committee have issued a circular soliciting the views 
and suggestions of underwriters on the subject, we can but urge such of our readers 
as are able to shed any light on the subject to correspond with Mr. Knowles. 
Heretofore, of the two or three rmles applicable to adjustments of non-concurrent 
policies, each adjuster has uniformly followed, or tried to follow, the one which 
most favored the particular company in whose employ he at the time might be, 
feeling free to take another rule the next day, according to the probabilities of sal- 
vage. The result has been that the ‘‘ Albany rule,” the ‘‘ Finn rule,” or any other 
was only authoritative when it tallied with the interests of the company at that par- 
ticular time and for that sing!e adjustment. This is matter of notoriety among 
underwriters, and there is not a member of the profession who pretends to be 
guided by any single rule in adjusting losses covered by both general and specific 
policies. If an officer has g general or blanket policy, one rule is insisted upon, 
and if the policy be specific another rule is made authoritative. 
too, the policyholder, between the two stools, falls to the ground. 
But underwriters are, of late years, more nearly agreed upon one point connected 


with this matter—namely, that adjustments of this character are not to be so made 


In some instances, 


as to prejudice the indemnity due to the insured. It is no longer considered honest 
to chisel the policyholder, whose policies are really sufficient to cover his loss, out 
of his entire right to insurance ‘Dy any sharp practice in the adjustment. Companies 
may feel free to cut into one another by adopting, or regulating, or manipulating 
the several rules of adjustment as their interest may suggest, but the insured is not 
to be any the less insured because the insurers disagree. This, thanks to the legal 
decisions and a sense of honor on the part of underwriters, has become the stand- 
point from which mixed adjustments are now usually made. Meanwhlle, the com- 
panies have come no nearer to adjusting their own views and practice in this matter, 
and it is time they harmonized in favor of one rule for all cases to which it can be 
The necessity for such agreement has been admitted by all intelligent 
Then why not end the controversy without further delay ? 


applied. 
underwriters for years. 





THE COMING CONFLAGRATION IN SAN FRANCISCO. 


THERE are premonitory symptoms of a panic among both insurers and 
insured, in San Francisco, with regard to the coming conflagation. Heretofore the 
agony has been mainly concentrated upon earthquakes as the impending crisis ; 
but now we are told that the wonderful city is in greater danger from fire than from 
earthquakes. In which case, certainly, San Francisco must be a dreadful place for 
nervous people to live in. 
situation in a very lugubrious strain, and its article must be taken as administering 
cold comfort to underwriters. A few extracts will, probably, be useful as suggesting 
that eastern managers make haste slowly in their agency arrangements at the 
Let it be borne in mind that these are the utterances of a leading 


The Alta not long ago, commented editorially upon the 


Golden Gate. 
local paper. 


‘In the first place, there are fewer fire buildings (7. ¢., buildings proof against 
fire) in San Francisco than any other city of its size in the country, if not in the 
world. In the next, whereas in substantially constructed cities fire walls are the 
rule, here they are the exception, there being very few in all the blocks put together. 
Perhaps there are not a half a dozen blocks in the whole city which are able to chec k 
the progress of fire from one end to the other. * * * * 

‘That the fire exposures of the city are considered of the most serious isnieen, 
is proved by the fact that insurance premiums are higher here than anywhere else 
in Am->rica. ed * Here, however, three, four and even five per cent is more 
the rule than the exception, the general fire risk being look+d upon, by reason of 
the inflammable material which composes most of the buildings, as di angerous in 
the extreme. - 

‘* We have had wulidens experience now to know that the safety of property is more 
endangered by fire than by earthquake, and there is greater need to construct 
buildings to resist the former than the latter. Strangers to this city almost tremble 
as they speculate upon the direful havoc which a great conflagration, with our 
sweeping winds, would make through streets lined everywhere with combustible 
material; and we, as our thoughts dwell upon the more than possibility of such a 
frightful catastrophe, realize how important it is that our fire department should be 
ever vigilant and primed for action.” 





THE LAW OF RE-INSURANCE. 
IT will be useful to fire underwriters to give a little heed to the points 


made in a re-insurance litigation which came to a decision in California not long 
ago. The case referred to is that of the People’s Fire, of San Francisco, against 
the Hartford Fire. 
there had been a misrepresentation of the risk. We present a concise statement, 


which will carry its own explanation. But we wish especially to call attention to 


The defense successfully insisted upon by the latter was, that 


the judicial intimation that the defendant company was entiued not only to know 





all about the risk, but also had a right to the benefit of the doubt whether or not it 
would have written the risk if all the facts had been stated at the outset. 


It appeared from the evidence that when the agent of the plaintiff applied to = 
agent of the defendant for re-insurance, he submi:ted a diagram purporting to be 
representa'ion of the premises insured by the plaintiff, and on which re-insurance 
was desired. ‘This diagram represented a row of ¢wo frame buildings. occupied 
solely by the owner—one as a tailor shop, and the other as a dwelling, with an open 
space on either side. The defendant's agent stated to the person who submitted 
the diagram that he had no knowledge of the risk, and inquired if the latter knew 
that the diagram was acorrect representation. Plainuff's agent thereupon stated 
that he was personally acquainted with the premises, and that the diagram was a 
correct representation of the risk. <A policy of re-insurance was thereupon written 
by the defendant at the rate required by the represented exposures 

It appeared in evidence that, at the time of the application for re-insurance, the 
owner of the premises had rented one portion for a bakery and another po tion for 
a Chinese wash-house; and that, prior to that time, the plaintiff had given the 
owner permission to ‘put a bakery in the building. It further appeared that the 
insured premises were a portion of a block of seven connected buildings, instead 
of two. 

Sawyer, C. J., rendered a verbal decision, and Ae/7: That, upon the question ot 
fact, there could be no doubt there had not been, in the application for re-insurance, 
a disclosure of all the facts material to the risk, and that the defendant was en- 
titled to know the true condition of the premises, and its true state, and all the facts 
necessary to give information as to the risk assumed. 

The defendant might have declined writing the risk at all, if the character of the 
occupancy ot the premises had been made known. There was also in the policy 
issued by the defendants a stipulation: ‘‘ If the assured, in a wri'ten or verbal 
application, makes an erroneous representation, or omits to make known any fact 
material to the risk, this policy shall be void."" There having been such erroneous 
representation by the assured, the defendant cannot be charged upon the policy. 

Judgment for the defendant. 





A FEW WORDS TO THE STOCKHOLDING 
THE “ ANDES.” 

THERE is one class of sufferers by the suspension of the Andes 

whose loss has been accomplished at the expense of their mental and moral con- 

victions. We refer, of course, to the 1,000 or more holders of the company's 

As is well known, to be a stockholder was made the condi- 


AGENTS OF 


agency commissions. 
tion precedent of an agency appointment ; 
considerable stock-jobbing was perpetrated upon the anxious applicants for 
agencies. A stock subscirption, at one time, availed more than underwriting know- 
ledge for the procurement of an agency, and, from first to last, a very large num- 
ber of worthy and unsuspecting men have been saddled with Andes stock, at all 
sorts of prices, but with the sanguine hope on their own part that the agencies 
would prove profitable enough to offset any risk of loss. In a few 
haps, this hope has not beendisappointed. The result has, of course, been in the 
main very unfortunate for agents. Meanwhile, and mainly through their efforts to 
bolster up Mr. Bennett's regime, the company was puffed into a factitious credit ; 
for what else could be expected from persons whose interested motives were thus 
under the double inspiration involved in the expectation of making their commis- 
sions pay for their shares? As a matter of personal interest, these victims felt com- 
pelled to second everything proposed at head quarters, and they did some things 
It would slander 


and, in the early days of organization, 


instances, per- 


which, they must now perceive, were really most disgraceful. 
their intelligence to suggest that these usually wide-awake agents could have been 
ignorant of the inevitable result of such management as the Andes had. And we 
are left to the single inference that they were influenced by personal pecuniary in- 
terest in shutting their eyes to notorious facts and then lending their best endeavors 
to traducing and libeling the friends who tried to put them on their guard. But 
can such a reason be held sufficient to excuse what many of the western agents of 
the Andes, Amazon and Triumph have been doing for months, and with so little 
success so far as THE SPECTATOR is concerned ? 
remains for these duped and misguided agents to answer. 
duct has aid, they probably are not in doubt just now. 
best interests of these agents and the other stockholders of the ruined company had 
been accepted in the proper spirit, the result would have been very different. It is 
too late now to talk about what might have been; but we apprehend that there are 
a good many persons, agents and others, who now wish that they had heeded what 
THE SPECTATOR said, instead of allowing themselves to be trapped by those who 
earned their pay for prophesying smooth things when truth and honesty required a 
very different kind of talk. 


This is a question which re- 
As to whether their con- 
If our championship of the 








OHIO DEPARTMENT A LAWFUL EXIS- 
TENCE? 

A DESPERATE attempt to intimidate Superintendent Church, of the 

Ohio insurance department, and at the same time to nullify the recently-enacted in- 


HAS THE 


surance law of that state, was made last month. <A mare's nest was discovered in 
a matter which referred to the time allowed to local companies in which to bring 
their cash capital up to the $200,000 limit. It is alleged that, in acting upon the 
bill, in the legislature; the house voted that the time should be ‘five years from 
January 1, 1872"’ and the senate ‘‘ five years from July 1869."" As it concerns only 
those little make-believe local companies which swarm in Dayton ard Cincinnati, 
and as the error can easily be rectified next year in ample time for all practical pur- 
poses, we do not see that there is any need of excitement over the matter. But there 
are those who have (or had) a deep interest in using this error as a lever for the 
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legal suspension of a// proceedings on the part of Superintendent Church, and these 
persons hastened to give an opinion that the law itself was wholly in-operative by 
reason of the variation. This, if true, would of course abolish the insurance depart- 
ment, and throw out the commissioner; when everything would be remanded to the 
former state of affairs. 
standard, and things would be much more lovely for certain dangerously impaired 


Then 40 per cent would be restored at the re-insurance 


companies. And so forth, and so forth. But, as we have said, the legislature cer- 


tainly agreed in everything in the new law, exceptas to this singlé date. To under- 
take the overthrow of the entire law, on. such a flimsy pretext, would be too trans- 
But 
Meanwhile 


parent a piece of jugglery, we should suppose, for any court in Ohio to favor. 
when the o4 
Superintendent Church will continue to show that he is not a suitable subject of in- 


jectis exposed, certainly no court would lend itself thereto. 


timidation. 





THE NATIONAL INSURANCE CONVENTION. 
THE secretary of the national insurance has issued a 
call for the first annual meeting of that body, to be held in New York on October 


convention 


2I. 
be defrayed out of their several department funds or otherwise, without recourse to 


Delegates are informed that the expenses of those who attend are expected to 


the companies whose subscriptions have hitherto been the main stay of the conven- 
tion. This is not only a necessity, but it will occur to most of the delegates them- 
selves that official dignity and independence will be best consulted by the omission 
of this financial feature from the convention's programme. 


of the prcprieties of the case, and as his personal contribution towards the success 


As his own recognition 


and economical management of the body, Secretary Olcott voluntarily offers to 
serve gratuitously, The circular gives many details of value to delegates intending 
to be present at the meeting, refers to invitations and courtesies awaiting the ac- 
ceptance of the convention, and advises that the St. Nicholas hotel be made the 
place of rendezvous. Hon. Llywelyn Breese, of Wisconsin, as vice-president, will 
call the convention to order. 
may be in attendance. Dr. William Farr, of London, has been specially invited to 
be present. It is certainly to be hoped that there will be a full attendance of dele- 


gates, and that all will come prepared to suggest such reforms as the situation may 


It is possible that distinguished visitors from abroad 


seem to require. 





A CALL TO INSURANCE SUPERINTENDENTS. 
THE example set by Superintendent Church, of Ohio, of what can be 
done for the protection of insurance stockholders and customers alike ought to be 
studied and followed, if possible, by state insurance officers elsewhere. We have 
had enough of ceremonial ‘‘ examinations,"’ hurriedly made by incapable examiners. 
What is wanted now is some assurance that when a company is examined, its 
examination is going to mean something. That was the spirit in which, we must 
assume, Commissioner Church entered upon his recent work at Cincinnati, The 
efficient manner in which he performed that work, despite local influences and 
attempted intimidation, as well as the results which followed, must ever remain to 
us as a memorable proof of the value of state insurance supervision. Hereafter 
let no one say that insurance supervision is useless. It is useless only when it 
degenerates into protection of rotten companies, and that is why it is useless to-day 
in many of the states. Do we need to specify the cases wherein it is useless ? Are 
not the examples too conspicuous for anyone to mistake their locality ? 

Now that an able and fearless commissioner has done his duty with reference to 
a rotten and worthless fire insurance company, which one of the insurance super- 
intendents whall we expect te perform a similar duty with reference to the several 
rotten and worthless life companies which infest the country ? 








RIGHT TO TRANSFER SUITS TO UNITED 
STATES COURTS. 


THE mooted question of the rights of companies or individuals to 
transfer suits from state courts to federal courts is somewhat clarified by the 
decision of Chief Justice Barbour, in the case Stephen vs. Howe. In this case 
there had been one trial in the Superior court, and an appeal, which resul’ed in the 
reversal of the judgment. Previous to a new trial, the defendant, a non-resident, 
took steps in accordance with the statute to transfer the case to the United States 
Circuit court. Judge Barbour held that, under the constitutional provision, the 
judicial power shall extend to controversies between citizens of different states, as 
interpreted by the judiciary act of 1789, over the decisions of the federal courts. 
The jurisdiction in such cases of state and United States courts is concurrent, that 
the constitution simply confers a personal privilege on a non-resident party to the 
action, which must be exercised at the earliest moment ; and that, a/ter appearing and 
submitting to the jurisdiction of the state court, this privilege is waived, and cannot be 
subsequently asserted, and that the statutes in question (of 1866 and 1867), in 
endeavoring to extend the right beyond the terms of the constitution, are uncon- 
Stitutional and void. 


THE 








AS to the means by which the collapse of the Andes company was 
accomplished, and the right of the public made good, let the action of the insur- 
ance superintendent of Ohio, and the following extracts from two letters (out of 





many received from stockholders of the company) convey intimation which will be 
found to suffice : 
LAFAYETTE, IND., Aug. 29, 1872. 

GENTLEMEN: Accept our thanks for your favor of the 20th. You are welcome 
to use the inclosed correspondence as you may see fit. If the letter will help to 
barb any of your arrows, we shall feel repaid. I fear your remedy of bankruptcy 
will not do How could it be done? What stockholders now is their 
scattered condition. We cannot concentrate 

I expect. more from your vigorous assaults in from any other source. 
greatly fear that the stockholders are bound hand and foot 
efforts may be crowned with success. 


weakens the 
tl But | 
| hope your heroic 
IND. 

GENTLEMEN: Am in receipt of last SPECTATOR, for which accept my thanks 


VINCENNES, 


in every sense. We are here plying the directors with individual petitions for a 
change in the management of the Andes. We have on foot now a plan that I am 
persuaded will bring it to its senses—and will bring the directors, too. THe Sprc- 


TATOR has done us all more than yeoman’s service, and, in due time, it will receive 
its meed of praise. Indeed, we may say, that were it not for your ringing alarms, 
all of us would have gone on unsuspecting, and the dupes of treachery 

Sut ‘time at last sets all things even.’ The ‘‘mills of the gods grinds slowly,” 
but they grind, nevertheless. In the meantime let us hurry the siege. Let the 
guns of THE SPECTATOR be well and vigorously worked, and here at this end we 
will use our little pieces as effectively as possible, and then the surrender must 
come. 

We cannot give the space to any of the very large number of letters which we 
have received during the past month from agents in every quarter of the country 
upon this subject. If we have by our efforts—which have been directed patiently 
and for the best—given timely advice, which has been of service to even one plod- 
ding and honest agent, or to one holder of the stock-—let that suffice, it is reward 
The work is done, the issue is dead. In these and preceding pages is 


Let the public be the judge. 


enough. 
our record. 





WE notice with sincere satisfaction a by-law of one of the new local 
boards in Connecticut which reads thus: 

SECTION 5.—Any member who shall in any manner defame or falsely represent the 
responsibility and standing of any insurance company represented by any member 
of this board, shall, upon proper evidence of the same, pay to the treasurer a fine of 
five dollars for the first offence, and his membership be suspended till the same is 
paid; and, for a repetition of the offence, may be expelled from the association by 
a majority-vote of all the members of the board. 

With every disposition to accord due weight to the questions of rates, rules, and 
general administration naturally connected with local board organization, we 
believe that, except as founded firmly upon a basis of mutual self-respect, all the 
paraphernalia of laws and constitutions must become perfectly useless. Such a 
by-law as that quoted above, if respected by the members of local boards generally, 
would do more to perpetuate the national board movement than any or all others. 
There are fire agents, we regret to say, who, under the infectious influence of per- 
sonal jealousies on the part of officers, are not ashamed to indulge in slanderous 
innuendoes or open charges against competing companies, the effect of which is 
most baleful upon the business and upon the profes:ion at large. Let us hope 
that an enlightened self-interest, if not a higher inspiration, may induce all the fire 
agents of the country to co-operate in eradicating this root of bitterness which has 
been heretofore so prolific of demoralization both in the fire and life agencies. 
With this view all fair-minded men must welcome the above plainly-put recognition 
of a great evil, accompanied, as it is, by a very evident intention to effect its 


removal. 





IT is all very well to cry down state supervision and load upon it 
all sorts of absurd fault-findings ; but, since the actual condition of a company can 
only be discovered in just this way and no other, it may be wise to let well enough 
alone. In the matter of the Andes, it is a matter of simple justice to an honest- 
minded state official to accredit the Connecticut insurance commissioner with hav- 
ing primarily pricked that great bubble. Although THE SPECTATOR exposed the 
stock jobbery and mismanagement of the Andes a year ago, it was the examination 
made last February by Deputy Commissioner Maltbie which furnished us the 
figures upon which the company has been indicted, convicted, and finally sus- 
pended. What the officers did not disclose in their December statements, 
Mr. Miller rooted up and brought to the light. The Bennett note for $100,000 was 
discovered and disclosed by Mr. Miller, together with other irregulariti:s, which 
were duly presented to our readers last March. And it is probable that the Andes 
would have still been prosecuting its confidence operations, but for the very practi- 
cal way in which state supervision has come up to the help of an abused public by 
giving honest insurance journals the material for framing an indictment. But how 
shall we account for the fashion most of these journals have of abusing supervision 
and its official exponents, instead of availing of the information which official 
examinations alone can furnish ? 





IN our August issue reference was made to the impropriety and un- 
fairness of an agent's claim to be paid for his time spent in the service of a local 
board or in attending its meetings. We recur to the subject, at this time, mer ly 
to commend the spivit of an active new board, embracing within its jurisdiction four 
towns in New England, one of whose by-laws declares that ‘‘ it shall be the duty 
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of each member to attend the regular meetings of the board, and failing to do so 
shall pay a fine of fifty cents for each non-attendance, unless excused by a vote of 
the board." This puts the matter upon the double ground of duty and interest, 
and vindicates our proposition that agents could more wisely afford to pay for the 
privilege of attending the meetings of their respective boards than expect to be paid 
But, put on the basis of a declared duty, under some small penalty, 
The mean little 


for so doing. 
as above, the matter of attendance is very properly presented. 
dodge of evading responsibility and avoiding inconvenient information by staying 
away from board meetings is unworthy of any underwriter or agent desirous of be- 
ing respected. So that, viewed from whatever standpoint, attendance should be 
looked upon by every member as a duty, even where not deemed a privilege, and, 
in matters which involve not merely personal interests but those of the companies 
and the community, agents owe it to their consciences to perform their part. 





IT remains to be seen what sort of atonement or excuse the directors 
of the Andes purpose offering for the wretched and disgraceful way in which the 
company has been ruined. What have they to say for themselves? Is the position 
of director a merely useless position? Has it any duties which require to be per- 
formed ? These and others of similar purport are the questions which the Andes 
directors will have to answer when they are called to give an account of themselves 
We are 
Meanwhile, 


at the stockholders’ meeting at Cincinnati on the coming 4th of October. 
curious to see what is going to be the plea of these Andes directors, 
we would like our readers to note if there is any significance in the following reso- 
lution adopted by the Andes directors on September 19—three days after the call 
upon the company by Superintendent Church to make good the deficiency in its 
assets : 

Resolved, That it is the opinion of this board that the order of the superintendent 
of insurance for this state, dated the 16th instant, and addressed to the officers 
of the Andes insurance company, is based upon a statement of the financial con- 
dition of the company incorrect in some of its facts, and unwarranted by law; and 
the officers of the company are hereby instructed to so inform the said superin- 
tendent, and to enter a protcst on behalf of the company against the said order and 
the requisition therein contained. 





THE Ohio Farmers’ Mutual, of Westfield, Medina Co., O., appears 
to have a pretty close grip upon its policyholders, under the following section in its 
charter : 

‘*That every member (policyholder) of said company shall be and hereby is 
bound and obliged to pay his proportion of all losses and expenses happening or 
occurring in or to said company ; and ad/ buildings insured by and with said company, 
together with the right, title and interest of the assured to the lands on which they 
stand, shall be pledged to said company, and the said company shall have a lien thereon 
against the assured during the continuance of his, her, or their policies.” 

If anything is meant by this phraseology, it is equal to making every policyholder 
give over into the company's ownership his houses and lands without recourse. 
Was ever anything more monstrous? Under such a charter, conferred in 1848, 
this concern is now gyrating around Ohio and abusing the credulity of property 
owners to the amount of $175,000 a year, drawn from them in premiums. Its 
losses in one month (April) were $30,000. It tries to hide its mutuality by omit- 
ting the word mutual from its policies and circulars, and, generally, gives good 
ground for believing that the_honest farmers of Ohio are, in the end, pretty sure to 
be badly victimized. 





THE Colvocoresses life insurance case is still in an unsettled con- 
dition, although it seems clear enough that, should the claim be taken into court 
the companies will have a very strong chain of circumstantial evidence on their 
side. As the question now stands, it would seem that there was no robbery, no 
murder, no insanity, but simply the carrying out by the deceased of a coolly devised 
plan of trading off his life for the enrichment of his family. It is matter of regret 
that such an extreme view should have to be taken of this remarkable occurrence ; 
and yet who shall refuse the intended victims the manifest right to defend them- 
selves against what they believe to be a deep-laid scheme of plunder? It will not 
be surprising, therefore, if the offices interested should, in case of litigation, rest 
their case upon the simple proposition that the insurance transaction had its con- 
ception in fraud on the part of the applicant, and that the idea of self-murder 
underlaid the very ‘‘ applications" 
so numerously upon the companies. And, in view of the results of investigations 
thus far made, the companies appear to be entitled to hold this opinion. 


which, within so brief a period, were showered 


But the 
average juryman doesn't care much for this testimony, where an insurance com- 
pany fights fraud. 





ODDLY enough, just at the eve of the so-called “ resignation” of 
Mr. 5. B. Bennett, most of the insurance scribblers had been set to w ork, abusing 
HE SPECTATOR and lauding the Cincinnati manager, in the hope 


that a public 
sentiment might be manufactured, under cover of which Mr. Bennett could still 
retain his position. But, unfortunately for the little game, a good many of these 
subsidized writers couldn't get their puffing into print in time to be of any use, and 


they were compelled to see their articles circulating simultane usly with the news 


{ 
} 
| 
| 
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that Mr. Bennett's three presidencies had been filled by other men. In one or two 
instances the mortication was eased down by the issue of a slip containing the 
announcement of THE SPECTATOR’S triumph ; but, in most cases, the entire body 
of underwriters have enjoyed a good laugh at the complete failure of this 
transparent attempt to manufacture public opinion for a single person's benefit. 
These wonderfully pious writers thought it was very fine to allow Mr. Bennett full 
swing in circulating his slanderous circulars, but when the professional slanderer 
was called upon to face his own falsehoods, as exposed by THE SPECTATOR, the 
horse had suddenly another color. But then we are content with the result, if 


others are! 





UNDERWRITERS are awakening to a sense of their obligations to the 
Babcock fire extinguisher, and in a number of instances prominent companies have 
consulted their own interest by bringing this useful appliance to the attention of 
their agents by means of official circulars requesting them to use every effort to 
secure its introduction their The 
on which the Babcock has proved its efficiency, as a means of extinguishing 
fires and preventing large water damage, leave no reason to doubt that the com- 
where water 
The 
record of its usefulness is extending day by day, until it has become almost matter 


among customers. numerous occasions 


panies cannot do a wiser thing than this, and in the smaller places, 
facilities are not at hand, this miniature fire department is of untold value. 


of daily note that fires are extinguished by ifs use, without the aid of department 
apparatus, and frequent'y before the firemen can reach the spot. By this simple 
appliance millions of dollars have already been saved to companies and property- 
owners, and we are not surprised, therefore, to learn of the issue of the circulars 
referred to. The co-operation of agents in so sensible a movement may very 
properly be requested and expected. 





THE revised insurance code of Mississippi requires a deposit of 
$10,000 to $20,000 in auditor's warrants, state certificates of indebtedness, or United 
States currency, to be handed over to the state treasurer by outside companies, 
there to remain so long as the company shall do business or have any unpaid 
losses in the state. This deposit is supposed to draw 6 per cent interest, and for 
its repayment the ‘‘ credit of the state (!) is faithfully pledged."" Unsatisfied judg- 
ments against a company may be paid by the treasurer out of this deposit. Vio- 
lation of any part of this new code incurs a penalty of not over $1,000, or not more 
than thirty days’ imprisonment, or by both fine and imprisonment. ; 

It would be a good commentary upon this deposit outrage if some company 
would offer the state treasurer its $10,000 or $20,000 in those old Mississippi bonds 
of repudiation memory, and claim to draw interest upon them, The “ faithful 
pledge” of the ‘‘ credit of the state of Mississippi'’ has a Pickwickian flavor yet, 
and there are insurance managers who would as soon pay out-and-out the amount 
of deposit required, calling it a permanent investment, as thus to loan upon any 
financial pledges from that quarter. 





HELENA, in Montana, seems to have a faint glimmering of sense as 
to the possible expediency of having facilities for fire extinction. This dawning 
instinct recently found expression through a letter sent by the town authorities to 
the mayor of St. Louis, inquiring about the old hand engines used in that city just 
after its discovery and settlement. Progress has been so hard at work at St. Louis 
that even the memory of the antediluvian appliances had so far died out that the 
inquiries could get no satisfactory answer. Meanwhile, poor Helena is in the 
condition of a badly burnt sufferer without any salve. But it is a great thing for a 
town to get worked up to feel the need of a fire department, and where there's a 
will, there’s a way. So we don't doubt Helena will have something to put out fires 
with, in due time. 


a few dozen ‘‘ Babcocks.’ 


We would suggest extemporizing a volunteer department with 





CERTAIN farmers, up in New Hampshire, are finding their way into 
the local papers with despairing cries against what was once known as as the Gil- 
manton insurance company, a mutual concern, which, although very dead, occa- 
sionally turns in its coffin to scare the poor fellows whose premium notes remain 
unpaid. The company shed its vitality long ago, and, when it subsided, was con- 
siderably short of assets as compared with what itowed. Meanwhile, the premium 
notes have been put in suit, and a large number of these little unpleasantnesses are 
Quite naturally, the farmers object to paying the fiddler, now that 
But there is no help for them. For, 


in progress. 
the dance is ended and everybody gone home. 
as the sporting men would say, they must both “‘ pay up and shut up.’ 





A MONTHLY publication largely devoted to palceontological topics, 
but incidentally condescending to touch upon matters in which modern under- 


writers may be suspected of taking some interest, has accidentally discovered that 
THE SPECTATOR doesn't believe in the late president of the Andes insurance com- 
It has expressed an opinion which we are compelled to admit is reasonably 


pany. 
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well founded. It is natural enough that a person who owes all the position he ever 
had as an insurance man to the accident of having been one of Mr. Bennett's clerks 
should worship his maker ; but that doesn't bind everybody else to the same idola- 
trous shrine. And now that the incapable manager has been forced to resign his 
office, it won't answer for the heretofore humble devotee to pretend that he lent a 
hand to THE SPECTATOR in accomplishing this unpleasant but necessary duty. 
The ex-clerk must not try to hedge in that manner, after having done his little 
best to keep his old master at the fore. For, after all, Mr. Bennett has only done 
what others have had to do when they meddled with things they couldn't lift, or tried 
to bore with an augur disproportioned to their strength. 





WE learn that parties connected with a New York bank have 
attempted to capture the return premium claims against a very prominent bankrupt 
fire company of that city at a very low rate of percentage, and that former agents 
of the company have been offered a commission for their co-operation in effecting 
negotiations. In this particular case it will be obvious to everybody who investi- 
gates the matter that the company, if the receiver recognizes these claims 
at all, can afford to have at least twice the percentage offered by these bank parties. 
It is a plain duty on our part, therefore, to advise return-premium creditors to pos- 
sess their souls in patience, without submitting to any shave. How far any of the 
receivers are in league with speculators of the kind referred to we have no means 
of ascertaining. Possibly there are no grounds of suspecting any of these gentle- 
men; but it will, at least, be safe for claimants to collect their own claims, without 


doing so by proxy. 





IT is reported that the Supreme court of Nevada has recently made 
a decision, in a life insurance case, to the effect that a partial payment of premium 
made to a company or its agent, in advance of and pending the actual delivery of 
the policy, is as sufficient ground of action for the recovery of the insurance (in 
case of the applicant's death) as if the policy had been delivered. If this is sound 
law it will be well for companies which require a preliminary payment as a test of 
good faith to so stipulate in the application that no such snap judgment as the 
above can be visited upon them. In this case the advance payment was $50, but 
we do not see that the application of such a sweeping principle as the above would 
be affected by the amount paid; and, therefore, companies which prefer not to be 
held liable, whether or not, merely because an applicant has deposited five dollars, 
will be careful to express such preference at the outset of the negotiation rather 
than object when the trap is sprung. 





DURING September the New York local board has been holding a series 
of ‘‘ protracted meetings "’ for the purpose of allowing the members full opportunity 
to wrestle over that old bone of contention, the question of rebate. In the end, the 
devotees of rebate won the battle; but the struggle was a severe one, and came 
near splitting the board in two. The result showed certain rough-riding members 
that they could not have everything their own way. 
is radical heresy and likely to be the worst enemy of the national 


And while we must believe 
that ‘‘ rebate” 
board plannings, we cannot but admire the pluck of those who, having no agents 
and cultivating only a local business, exhibited a brave determination to do that 
We are glad to know that one result 
The rate 


business in their own way without dictation. 
of all these discussions has been the re-enactment of the tariff of 1869-70. 
of rebate was fixed at 10 per cent, and brokers will be allowed 5 per cent additional 
thereto. 





A QUESTION has arisen, under the new insurance law of Ohio, re- 
specting the right of certain life companies to do business in the state. Section 7 
provides that no life company shall be organized under the law with less capital 
than $200,000 paid up. Section 18 provides that it shall not be lawful for any life 
company organized out of the state to transact any business in Ohio “ unless pos- 
sessed of the amount of capital required of similar companies organized in Ohio 
under the provisions of this act.” It would seem, therefore, that, under a rigld 
construction of the act, all life companies organized in other states must have a paid- 
up capital of at least $200,000 to enable them to do business in Ohio. We doubt, 
however, if such a construction will be made by the superintendent of the Ohio de- 
partment, as respects the companies of other states which had been authorized to 
do business in Ohio before the passage of the act. 





OREGON has seemed so fair a field for fire underwriting as to induce 
five companies to deposit bonds in the state treasurer's office to the amount of 
$50,000 each. The hopeful companies are the Union and Home Mutual, of San 
Francisco; the Phoenix, of Hartford; and the Imperial, and Liverpool and Lon- 
don and Globe, of England. Of course, the making of this deposit is a virtual 
endorsement of the execrable deposit-law system, and, as such, we are sorry to hear 
of it, So long as companies are to be found willing to comply with these abomin- 
able requirements and exactions, it can hardly be expected that movements for 











their repeal will be successful. But if states thus disposed were only severely left 
to their own resources for insurance capital, deposit laws would fall from the 
statute books with the force of gravitation itself. 





THE proceedings of the first, second and third meetings of the 
General and Adjusting Fire Insurance Agents of the northwest have been published 
in a handsome pamphlet of 51 pages. These meetings were held at Dayton, O., 
on February 22, 1871; Indianapolis, Ind., on July 25 and 26, 1871 ; 
Mich., on July 17, 18, and 19, 1872, respectively. 
meeting are very fully reported and quite interesting in a professional point of view. 


and Detroit, 
The proceedings of the Detroit 


It is evident that the Detroit convention was attended by many of the most 
cultivated and earnest unde:writers in the country and the reports presented, as 
well as the addresses delivered, would have done credit to a meeting of the national 
board itself. There is much in this pamphlet ofa suggestive character; notably, 


the letter of H. S. Durand upon certain vital practical topics. 





THE Pacific Mail steamship company has lost two steamers by fire 
within a month or so. 
company loses $1,250,000, instead of taking that much away from the fire offices. 
This braggart, but hollow, corporation, makes a great ado about being its own 


Neither of the vessels was covered by insurance, and so the 


insurer. But New York underwriters can easily remember that, when Pacific Mail 
stock was worth anywhere from 150 to 250, the company always used to insure. 
But, since its shares have become the veriest shuttlecock of speculators, the com- 
pany hides its inability to pay premiums behind the euphemistic boast of being its 
own insurer. This is translucently thin; but, then, the underwriters can afford to 


smile, so long as they don't have the burned steamers to pay for. 





SUPERINTENDENT CHURCH, of the Ohio insurance department, as the 
war-chroniclers used to say, has ‘‘covered himself all over with glory,” by his 
determined advance upon the great fire insurance enemy at Cincinnati. We are 
glad to know that the shutting up of the Andes is only the beginning of the work 
which he purposes to perform. Under the new law, passed last spring, he has 
already ruled that several of the invertebrated fire companies in Ohio must dispose 
of many of the investments now held by them, and re-invest the proceeds according 
to the requirements of this act. Weare glad to know that there is at least one ir- 
surance superintendent, somewhere in the country, who dares to do his duty 
despite local influence and intimidation. 





BLESSED be ventilation! The publicity given to the little game 
whereby the Smith family calculated to capture the funds of the defunct State 
Fire, of Chicago, has resulted in good to the condition of that unfortunate concern. 
Rather than have legal proceedings pressed to a finality, the National Loan and 
Trust company (Smith's a/ter ego) stipulated to pay over some $160,0c0 of the 
funds held on deposit, and proposed to be confiscated. the creditors 
obtained an immediate dividend of of 40 per cent of their claims, leaving quite a 
little of margin of funds still to be corkscrewed out of the Smith family by means 
of litigation. 


This done, 





It will be generally admitted that the following point is well made by 
the Wisconsin commissioner of insurance, Hon. Llywelyn Breese: ‘‘ The experi- 
ence of the past year furnish, perhaps, the strongest argument that could be presented 
against town and county insurance companies. How much relief could such cor- 
porations have furnished in October last to the unfortunate people living in the 
‘burnt district’ of this state? Having no other way of paying losses, they would have 
been compelled to levy assessments for that pnrpose upon the sufferers, who had already 
by that terrible calamity been completely stripped of all they had in the world, except 
the bare land,” 





From Battle Creek (Mich.) in the north, and Waco (Texas) in the 
south, come to this office printed constitutions and tariffs of local underwriting 


Both of these boards believe in the duty of members to attend the meet- 
The Battle 


boards. 
ings, and a fine of one dollar is imposed for absence without excuse. 
Creek board, however, has admitted among its by-laws the objectionable one upon 
which we commented two or three months ago, construing silence as ‘‘ conclusive 
evidence of the truth” of any charges brought against a member. But this is a 
little mistake which will correct itself in time ; only it enwraps a fulminating power 
which may first split a few boards into fragments. 





AT a fire in New Orleans, which cost the insurance companies 
$12,000, nothing but very faithful exertions on the part of the firemen, in spite of 
serious conflagration. The supply of 


scant water facilities, prevented a very 
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water was found to be inadequate at a moment so critical that a general alarm was 
about to be struck when it was found to be scarcely worth while to double up the 
number of firemen and engines, so long as there was not water enough for even 
those already at work. If the people of New Orleans and their city authorities are 
not disposed to better this disgraceful and dangerous state of things, it might be 
well for the underwriters to make such rates for insurance as will offset the scarcity 
of water. 





THE most impudent piece of inexactness ever perpetrated in print 
is that of The London Review in boldly asserting, with reference to the life busi- 
ness in the United States, that ‘‘ the ow/y hope of the companies is in the large num- 
ber of lapses which speculative policies produce If this were their ‘‘ only hope”’ 
we should prepare our minds to behold both the business and the companies trans- 
acting it occupying as low a plane here as they now notoriously and confessedly do 
over there. But our people don’t luxuriate in despair, and the stock of hope among 
us is so abundant and so varied that our companies are not reduced to any such 
‘‘ forlorn hope "’ as the one so kindly invented for them by The Review. 





LATE in August, the American Fire, of Jersey City, was examined 
by a committee appointed by the New York insurance department, and was found 
financially wanting to an extent which ruled the concern out of the state of New 
York. This is just what we expected when we warned the public against this 
Jersey wild-cat a month or two ago. 
Jersey to such monstrosities, this American of Jersey City is entirely at liberty to 
play havoc with the confidence of credulous Jerseymen ; but, so far as New York 
is concerned, we are able to say, Not any, thank you! 


Under the paternal favor shown by New 





SUPERINTENDENT WEBB, of the Kansas insurance department, has 
been busy with politics during the present campaign. The tendency of the conflict 
being towards extreme personality, Mr. Webb has had his share thereof to endure. 
One or two Kansas papers, we notice, conclude their defamatory references to Mr. 
Webb with a demand for his removal. Should any such movement be undertaken, 
there will be an opportunity for certain insurance agents to ‘‘ get even’' with the 
superintendent for his rather rough rulings of last year. Nor is it probable that 
they will be at all backward in coming forward. 








Among the laws enacted by the Georgia legislature at its recent 
session two are thus entitled: ‘‘An act to make insurance companies liable for 
damage in certain cases,"’ and ‘‘ An act to incorporate the Georgia Reliable insur- 
These must both be good laws; for, just at present, 


ance company of Atlanta.’ 
insurance companies appear to be most ‘‘liable to damages" in wmcertain cases, 
and the organization of a ‘‘reliable’ insurance company in Georgia is the very 


quintessence of wisdom. 





UNDERWRITERS, this summer, have been able to congratulate them- 
selves upon unusual exemption from fires in watering-place hotels and boarding- 
houses. Hitherto this class of risks has had small charm for conservative officers, 
and such business has mainly gravitated towards the reckless or speculative mem- 
bers of the profession. But a single season's immunity is scarcely likely to reduce 
these specials to the merely hazardous order; albeit the speculators in such tinder 
boxes hve, for once, received more money than they have had to pay out upon 


them. 





CINCINNATI is reported to be the best place in the country to work 
off cheap jewelry. One house alone is charged with selling $375,000 worth last 
year. Cheap insurance and pinchback insurance companies are also well thought 
of there. 








NEWS OF THE MONTH. 


THE SUSPENSION OF A PROMINENT FIRE INSURANCE AGENCY 
FIRM. 
THE insurance community of New York were not wholly unprepared for the sus- 
pension, last month, of the prominent agency firm of Prindle & Mangam. The 
firm had done a large business, and, as we are warranted in believing, had made 
money for their companies; but they held considerable stock in the Andes which 
became utterly worthless, and this fact, taken with the other and more important 
fact, that the agency was too expensively organized, contributed largely to force a 
suspension of operations. The liabilities of the firm are mainly for premiums to 
the companies which they represented, though the Andes, which they had recently 
abandoned, had a claim for only $2,500. The members of the firm insist that their 
commissions on uncollected premiums will largely, if not entirely liquidate, their 


| 
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indebtedness to the other companies. At any rate, the companies are abundantly 
secured agaist loss by the bond of Mr. D. R. Mangam, president of the National 
Trust company, to whom the firm made an assignment. The North Missouri and 
Alps companies are to be congratulated on the promptness and efficiency with which 
their affairs, since the unfortunate suspension here, have been conserved by Gen- 
eral Agent Clements and Secretary Goodrich, who were on the spot at the time the 
assignment was made. It would not have been surprising if the customers of these 
two companies had been so far overcome with distrust as to demand, generally, a 
return of their unearned premiums, but the admitted stability of the companies and 
the admirable discretion which was shown by Messrs. Clements and Goodrich in 
their acceptance of the emergency happily prevented any such result, and, as a 
consequence, both companies are still doing a fair share of business, under the 
supervision of Messrs. Snow & Davenport, to whose competent charge their New 
York operations have been entrusted. As for the Alemannia, the other company 
represented by Prindle & Mangam—we wish we could say as much. But the facts 
appear to be that the Alemannia has been gradually getting into bad shape. Our 
latest information concerning the company makes us fear that it cannot be saved, 
and that the emergency which is now presented requires that the company shall 
either go into honorable liquidation and save what it can, or drift along until 
arrested by intervention like that which stopped the Andes. 

Of course the suspension of Prindle & Mangam made a decided sensation in 
New York insurance circles. It was natural that a great many rumors should get 
into circulation, but the facts have been generally exaggerrated. 
see or learn, the failure cannot be called a big failure, or a disgraceful onc. Nor 


So far as we can 


are its causes traceable to faults in the underwriting department of the firm. It is 
due to'the senior partner, Mr. Prindle, to say this much, at the same time that 
we think we ought to bespeak for him the generous sympathy of fellow under- 
writers. A man of rare enterprise, hard-working, full of perseverance and strict 
attention to his own daily duties, he seems to have learned in this sad hard way 
some lessons which will doubtless vastly promote his success in future under- 
takings. 





BUSINESS OF MEMPHIS INSURANCE 


COMPANIES. 

A MEMPHIs paper contains a sort of local census, evidently compiled with care, 
from which we get some needed information about the fire companies of that city. 
The more important figures, such as the liabilities, loss ratio, expenses and the like, 
are distressingly absent, but we compile a table showing their capital, assets and 
income. These figures are for the year ending June 30, 1872: 


THE CONDITION AND 


Capital 











Life Companies. Subscribed. Capital Paid. Assets. Income. 
RIIER 6 once oss-vincae $250,000 250,000 $1,372,265 $930,886 
ere 200,000 200,000 1,102,593 501,000 

are $450,000 $450,000 2,474,853 1,431,881 
| 

Fire and Marine | 

Companies. 

EER eo $300,000 $300,000 $338,588 | 75,069 
Merchants........... 200,000 160,000 29,993 51,900 
Hernando ...... 150,000 120,000 141,136 62,192 
i eee 200,000 60,000 219,870 34,763 
Mississippi Valley... . 300,000 203,300 | 348,823 | 79.207 
[fs eee 200,000 40,000 233,829 32,808 
Home, of Memphis 189,000 47.250 199,296 | 24,036 
Memphis City....... 260,000 52,000 272,490 30,256 
Planters . Euied 200,000 80,000 234,030 | 88.938 
Washington ......... 150,000 30.000 | vawed aed ex 

ee $2,149,000 $1,092,550 $2,189,055 $480,132 


All of these companies have been organized since the war, and most of them, it 
must be confessed, appear to have attained a good position. 
tions, they do a local business, and are quite popular at home. 
pay taxes on a valuation of $1,411,930, which is about one-fourth of the entire 
valuation of personal property in Memphis. That the managers and stockholders 
of the fire companies imagine their business to be profitable is shown by the 
declaration of dividends equal to ro or 15 per cent per annum, which pleasant 
arrangement was not interfered with by the Chicago fire. We would be glad to 
know more fully the financial condition of these Memphis fire offices since the great 
fire of September 7, but they are very shy, and appear to study how best to fight in 
the shade. In the same paper from which we quote the above statistics, we notice 
the double-headed advertisement of one of these companies—the Home—by which 
a dividend of 5 per cent is announced, and a call of 5 per cent made upon the capital 
stock. This looks like making one hand wash the other. 


With only two excep- 
These companies 








THE GREAT SUCCESS OF THE NATIONAL LIFE OF THE UNITED 
STATES. 

THE condition of the National Life of the United States at the end of its last fiscal 

year, on August 1, is plainly set forth in the following figures : Assets, $2,313, 168.69 ; 

liabilities, $1,223,136.35 ; increase of assets during the year, $358,551.45; surplus, 

being security to policyholders in addition to re-insurance fund, $1,090,032.34. This 
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indicates that the company has $139 of first-class assets with which to meet every 
$100 of its liabilities. The investments of the company are of the highest and 
safest character ; the list of assets is refreshingly free from stuffing, and has no 
items of the barnacle sort. In fact, the company's statement carries on its face the 
evidence that the National is under thorough business management no less as 
respects its finances than as regards its underwriting department. 

We must concede that, for its age, the National has been a remarkably progres- 
sive and successful company. Such a rapid attainment of surplus accumulation 
by a stock life company is greatly to the credit of the National's managers. During 
the past four years it has issued 17,518 policies, insuring $41,193,619, and bringing 
in premiums amounting to $2,347,614.78 in cash, Its loss payments during the 
same period have been $349,202.39 ($20,000 less than the company’s iferest in- 
come). According to the company’s calculations, the 144 policies upon which 
losses have been paid have resulted better by $87,000 to the beneficiaries than if 
is not a sum for 


they had been issued upon the participating plan. This, however, 


our computation. But, when it comes to statements of fact, we think the managers 
are entitled to a respectful hearing when they say, as they do in a recent publica- 
tion, that: 


‘*The success of the low-rate stock plan is beyond any question; that the rates 
charged for insurance, although much less than those charged.by mutual companies, 
are sufficient, and that with these rates they are enabled to make the reserve required 
by the contract, to pay losses and expenses, and to give a fair but moderate com- 
pensation to the stockholders for the use of their capital. 

‘* The reserve is calculated upon the assumption that 6 per cent interest will be 
realized. The premiums charged are based upon the same rate. The company 
has realized during the year an average rate of more than 8% per.cent, and there is 
no possible doubt but what they will be enabled to realize in future more than 6 per 
cent per annum. 

‘* The necessity and usefulness of capital in life insurance even, as in other kinds 
of business, is demonstrated by the experience of this company. The economy, 
care and skill which are given to the management of a company by capital im- 
perilled, and by nothing else, enable that company to make the necessary reserve 
to meet furure liabilities, and to furnish the requisite insurance at a less cost to the 
policyholder, than can be done by companies upon the mutual plan, and still give 
a fair profit to the owners of that capital.” 


The National issued 2,880 policies last year, insuring $6,043,604, Of course, a 
much larger business could have been done, but it would have been done at such 
an increased expense as rendered doubtful the propriety of incurring such expendi- 
ture. The managers of the National have good reason to congratulate themselves 
and their policyholders upon the company's continued success. 





THE UNIVERSAL LIFE INSURANCE COMPANY. 
OuR advertising columns this month contain the advertisement of the above com- 
pany for general agents in the states of Michigan, lowa and Missouri. 

We feel pleasure in directing the attention of of first-class life insurance agents to 
the opportunities offered by the Universal, for profitable engagements. It is un- 
deniable that the plans of life insurance inaugurated by this company are rapidly 
gaining public confidence, and attracting the most favorable consideration by the 
This fact is demonstrated by the steady and 
Every succeeding year has shown a hand- 


best class of insurance canvassers. 
satisfactory progress of the company. 
some advance of business done over that of the preceeding. 
business of the company will nearly double that of last year. 

after this fashion presents more than ordinary attractions to live andefficient agents, 


This year the new 
A company growing 


a time when the business of the participating companies, with but 
while many of them, from shee- 


Especiaily at 
few exceptions, is rapidly on the decline, 
lack of patronage, are re-insuring their risks in other companies, and so becoming 
extinct. This decadence in the business of the mutual companies is due almost ex- 
clusively to the absence of that principle which is the leading characteristic of the 
plans upon which the business of the Universal is so successfully conducted ; 
namely, a fair, straight-forward and business-like understanding at the inception of the 
contract with the policyholder. " which 
are constantly taking place, the insurance commissioner for the state of Maine 
in his last annual report, assigns as the chief cause therefor the deceptions prac- 
tised on the policyholders, in the matter of ‘‘dividends."’ ‘‘No other single point,’’ he 
says ‘‘ has half the importance with this alone. Upon it are based the wildes¢ 
notices and the most extravagant assumptions. The great varicty of policies growing 
out of the manipulation of this subject, all calculated, more or less, to seduce and lead 
astray, is as it were, almost infinite, suited to every condition of man's wishes, and 
to almost every phase of his needs and circumstances. The ingenuity of com_ 
panies and actuaries seems to have been tested to its utmost, and with great suc. 
cess, to hunt out some new mode of presenting this attractive subject, and invent 
new schemes for securing captives. Some are boldly advertised to be, independent 
of the insurance payment at death, not only self-supporting but as rendering a rich 
annual income to the holder, as the best investment during the future years of his 
life, promises which carry upon their face, it would seem, their own refutation, but 
yet are actually found leading multitudes astray. All such may be put down as sure 
victims of ‘lapse,’ as soon as their eyes are opened to the fact of their deception."’ 

And right here the commissioner enunciates the truism which the managers of the 
Universal have for years been dinging into the ears of the insuring public, but to 
whtch the craving for ‘‘ dividends "’ has, in a measure, rendered it deaf, until the 
sad teaching and experience has compelled attention. ‘‘ There are no frofits,"’ he 
says, ‘‘to be divided, no dividends of earnings to be made in the business of life 
insurance, among policyholders. ‘The business is not of a characted such as can 


In alluding to the vast number of ‘ lapses 





admit of either. Corporations of different” kinds, having a capital stock toearn a 
profit by its working, may divide their earned profits among their stockholders, 
But policyholders have no such working capital laid up for them; their companies 
have no money to divide or use, save 5 comes from the policyholders’ pockets, 
and if a dividend is made, ¢¢ is only a return to their pockets of a part of what has been 
tak 
these obvious facts, should eventually fall into disrepute ? 
A state of things brought about by in- 


uUcR as 


2 from them.” Is it any wonder, then, that a business conducted in defiance of 
Disfavor, if not disrepute, 
is the present condition of life insurance. 
ordinate and disgraceful deception upon the part of the companies, aided, no 
the rational and 


doubt, by the advance and cupidity of policyholders. Undeniably 


satisfactory plan of the Universal, of selling insurance at its ascertained value, 


under a plain and simple contract, is rapidly gaining public favor. Such would 
seem a most propitious time for men of activity and intelligence to seek the repre- 
sentation of a company which so fully represents the growing wants of the com- 
munity, no less than embodying in its plans the true principles and purposes of 
life insurance. 

FIRE IN FRANCE. 


THE following table is compiled from the lately published reports of the principal 


INSURANCE 
French fire insurance companies. Their almost incredible confusion and defective 
ness allow us to present the results of their business in only a few particulars, the 
important matters of premium reserve, reserve for losses, and re-insurance reserve 
being necessarily omitted. The returns are for the year 1871: 


When 
: Amounts in- Premium ,, , -,| Dtvi- 
— fished sured. income. Net losses.| Net profit dends. 
Francs. Francs. | Frances. Francs. Per sh. 
General Insurance Co., 1819 |11,349,491.576 4,189,030 2,882,947 6,o00f. 
National ...... nies wire 1820 | 9 574,021.797 8,138,531) 2,778,104, 2,015,803) 1,000f, 
ee 1828 | 6,944,946,828 6,866,973 2,411,442) 1,190,883 
eee ere ree 1829 | 6,435,174.104) 6,186.610 2,107,560) 2,093,854 230f. 
Eagle 1843 | 3,179,287.721 3,228,885 1,083,190 1,039.979| 28of. 
eer 1837 | 6,004,056,592, 5,841,431 1,104,634; 350f. 
a, ne 1838 | 3,956,661.960, 3,414,312) 748,265) 1,248,064) 4oof. 
“Bae | 1838 | 4,707,316,857 4.160,599! 2,067,913) 619,916)  5o0f. 
COMBORORs 605 sss00% 1844 3.543.437; 959.755) 953,561) 100f. 
CD hkicnen ences cas 1.237,855.320 1,491,991} 380,303) 217,953 
eee 1868 | 2,679,326.2905 3,592,821, 182,159 5,231 Loss. 
Europe (mutual)......! 1860 85.683,640 | 


In the oldest and largest of the French companies, the ‘‘ General Insurance Com- 
pany against Fire,"’ the losses for 1871 were 1,0c0,000 francs less than in 1870. The 
stockholders have accordingly received an advance dividend of 1,000 frances, which, 
added to 5,000 francs paid before, makes the total amount thus far paid by the 
company 6,000 francs per share, or 2,400,0000 francs, while the capital is only 
2,000,000 francs. In spite of this remarkable exhibit, areserve for extraordinary losses, 
amounting to 450,000 francs, is held by the company, making the entire capital, 
reserves and guarantee funds, 13,196,000 francs. 

The National makes almost as good a showing, the total amount insured having 
increased 14,000,000 francs over 1870, while its losses fell off 1,000,000, This 
increase in business is the greatest for forty years past. 

The Union also makes a favorable report, the sum insured Leing 57,000,000 francs 
more than 1870, with 400,000 francs less of losses. ‘The same thing may be said of 
the Sun, which paid out over 1,000,000 francs less for losses than in 1870. A large 
proportion of this company’s premium receipts in 1870 was derived from war risks, 
which dropped out in the latter half of 1871, thereby affecting the business. The 
France shows a decrease of 7,000,000 francs in sums insured, but the effect upon 
the premium income was not important. 

The Europe met with simply colossal losses. The amount of insurance sunk in 
the course of the year from 172,000,000 to 86,000,0c000. The company has, there- 
fore, lost half of its business. 

In general, the French companies, especially the older ones, have cause to be 
satisfied with the results of the business of 1871, not only for the reason that the 
losses decreased, but because several companies placed themselves on a better 
footing. This will enable them to increase their reserves, and to enter upon a more 


extensive business in the fucure. 


THE “QUEEN” INSURANCE COMPANY. 
THE report presented at the last annual meeting of the Queen insurance company 
abounds with those essentials upon which public confidence and professional credit 
may very safely be based. The total assets of the company were shown to have 
reached the handsome sum of $3,157,800.15, of which amount $722,413.11 was in- 
vested in the United States. The net surplus upon the company’s fire business for 
the year was nearly $350,000, which, in view of the generally adverse experience 
of underwriters in 1871, must be admitted to be something equally surpri-ing and 
exceptional. The secret of this remarkable success lies mainly in the admirable 
management of the company’s American business. THE SPECTATOR has always 
been emphatic in its commendation of the administration of Manager Ross, and 
that his efforts are appreciated by his superiors at the home office is clear, from the 
fact that the annual report makes the subject one of special reference. The general 
manager, Mr. J. Moncrieff Wil-on, remarks that the interests of the company are 
carefully watched by the influential New York trustees and directors and their able 
manager ; and that the business, which now extends over a large portion of the 
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water was found to be inadequate at a moment so critical that a general alarm was 
about to be struck when it was found to be scarcely worth while to double up the 
number of firemen and engines, so long as there was not water enough for even 
those already at work. If the people of New Orleans and their city authorities are 
not disposed to better this disgraceful and dangerous state of things, it might be 
well for the underwriters to make such rates for insurance as will offset the scarcity 
of water. 





THE most impudent piece of inexactness ever perpetrated in print 


is that of The London Review in boldly asserting, with reference to the life busi- 


ness in the United States, that ‘‘the ov/y hope of the companies is in the large num- 
ber of lapses which speculative policies produce If this were their ‘‘ only hope” 
we should prepare our minds to behold both the business and the companies trans- 
acting it occupying as low a plane here as they now notoriously and confessedly do 
over there. But our people don’t luxuriate in despair, and the stock of hope among 


us is so abundant and so varied that our companies are not reduced to any such 
‘forlorn hope "' as the one so kindly invented for them by The Review. 





LATE in August, the American Fire, of Jersey City, was examined 
by a committee appointed by the New York insurance department, and was found 
financially wanting td an extent which ruled the concern out of the state of New 
York. This is just what we expected when we warned the public against this 
Jersey wild-cat a month or two ago. Under the paternal favor shown by New 
Jersey to such monstrosities, this American of Jersey City is entirely at liberty to 
play havoc with the confidence of credulous Jerseymen; but, so far as New York 
is concerned, we are able to say, Not any, thank you! 





SUPERINTENDENT WEBB, of the Kansas insurance department, has 
been busy with politics during the present campaign. The tendency of the conflict 
being towards extreme personality, Mr. Webb has had his share thereof to endure. 
One or two Kansas papers, we notice, conclude their defamatory references to Mr. 
Webb with a demand for his removal. Should any such movement be undertaken, 
there will be an opportunity for certain insurance agents to ‘ 
superintendent for his rather rough rulings of last year. Nor is it probable that 
they will be at all backward in coming forward. 


get even" with the 








Among the laws enacted by the Georgia legislature at its recent 
session two are thus entitled: ‘‘An act to make insurance companies liable for 
damage in certain cases,"’ and 
ance company of Atlanta.’ These must both be good laws; for, just at present, 


‘* An act to incorporate the Georgia Reliable insur- 
insurance companies appear to be most ‘‘liable to damages’ in wncertain cases, 
and the organization of a ‘‘reliable'’ insurance company in Georgia is the very 
quintessence of wisdom. 





UNDERWRITERS, this summer, have been able to congratulate them- 
selves upon unusual exemption from fires in watering-place hotels and boarding- 
houses. Hitherto this class of risks has had small charm for conservative officers, 
and such business has mainly gravitated towards the reckless or speculative mem- 
bers of the profession. But a single season's immunity is scarcely likely to reduce 
these specials to the merely hazardous order; albeit the speculators in such tinder 
boxes hive, for once, received more money than they have had to pay out upon 
them. 





CINCINNATI is reported to be the best place in the country to work 
off cheap jewelry. One house alone is charged with selling $375,000 worth last 
year. Cheap insurance and pinchback insurance companies are also well thought 
of there. 





NEWS OF THE MONTH. 


THE SUSPENSION OF A PROMINENT FIRE INSURANCE AGENCY 
FIRM. 
THE insurance community of New York were not wholly unprepared for the sus- 
pension, last month, of the prominent agency firm of Prindle & Mangam. The 
firm had done a large business, and, as we are warranted in believing, had made 
money for their companies; but they held considerable stock in the Andes which 
became utterly worthless, and this fact, taken with the other and more important 
fact, that the agency was too expensively organized, contributed largely to force a 
suspension of operations. The liabilities of the firm are mainly for premiums to 
the companies which they represented, though the Andes, which they had recently 
abandoned, had a claim for only $2,500. The members of the firm insist that their 
commissions on uncollected premiums will largely, if not entirely liquidate, their 





indebtedness to the other companies. At any rate, the companies are abundantly 
secured agaist loss by the bond of Mr. D. R. Mangam, president of the National 
Trust company, to whom the firm made an assignment. The North Missouri and 
Alps companies are to be congratulated on the promptness and efficiency with which 
their affairs, since the unfortunate suspension here, have been conserved by Gen- 
eral Agent Clements and Secretary Goodrich, who were on the spot at the time the 
assignment was made. It would not have been surprising if the customers of these 
two companies had been so far overcome with distrust as to demand, generally 

return of their unearned premiums, but the admitted stability of the companies and 
the admirable discretion which was shown by Messrs. Clements and Goodrich in 
their acceptance of the emergency happily prevented any such result, and, as 

consequence, both companies are still doing a fair share of business, under the 
supervision of Messrs. Snow & Davenport, to whose competent charge their Nev 


York operations have been entrusted. As for the Alemannia, the other company 
represented by Prindle & Mangam—we wish we could say as much. But the facts 
appear to be that the Alemannia has been gradually getting into bad shape. Our 
latest information concerning the company makes us fear that it cannot be saved 
and that the emergency which is now presented requires that the company shall 
either go into honorable liquidation and save what it can, or drift along until 
arrested by intervention like that which stopped the Andes. 

Of course the suspension of Prindle & Mangam made a decided sensation in 
New York insurance circles. It was natural that a great many rumors should get 
into circulation, but the facts have been generally exaggerrated. So far as we can 
see or learn, the failure cannot be called a big failure, or a disgraceful one. Nor 
are its causes traceable to faults in the underwriting department of the firm. It is 
due to'the senior partner, Mr. Prindle, to say this much, at the same time that 
we think we ought to bespeak for him the generous sympathy of fellow under- 
writers. A man of rare enterprise, hard-working, full of perseverance and strict 
attention to his own daily duties, he seems to have learned in this sad hard way 
some lessons which will doubtless vastly promote his success in future under- 
takings. 

THE CONDITION AND BUSINESS OF MEMPHIS INSURANCE 
COMPANIES. 

A MEMPHISs paper contains a sort of local census, evidently compiled with care, 
from which we get some needed information about the fire companies of that city. 
The more important figures, such as the liabilities, loss ratio, expenses and the like, 
are distressingly absent, but we compile a table showing their capital, assets and 
income. These figures are for the year ending June 30, 1872: 








a , Capital a . . 
2 ” /, 2 Aste. , ” 
Life Companies. Sedalia’ Capital Paid. Assets. Income. 
Southern ............ $250,000 $250,000 $1,372,265 $930,886 
ENS ox:dik tice ears 200,000 200,000 1,102,593 501,000 
BO risiecaves $450,000 $450,000 2,474,853 1,431,881 
Fire and Marine 
Companies. 

Peoples ....... ‘ $300,000 $300,000 $338,588 75,069 
Merchants........ 200,000 160,000 229,993 51,900 
Hernando ... 150,000 120,000 141,136 62,192 

z 41,1: y) 
Phoen'x es 200,000 60,000 219,870 34,763 
Mississippi Valley... 300,000 203, 300 348,823 | 79,207 
I P. - ID 34 . / / 
Bluff City errr 200,000 40,000 233,829 32.808 
Home, of Memphis 189,000 47,250 199,296 | 24,036 

Memphis City....... 260,000 52,000 272,490 | 30,25 
Planters . 200,000 80,000 234,030 88 938 

34,93 3 

Washington ne 150,000 30.000 | 





$1,092,550 $2,189,055 








Total | $2,149,000 


All of these companies have been organized since the war, and most of them, it 
must be confessed, appear to have attained a good position. With only two excep- 
tions, they do a local business, and are quite popular athome. These companies 
pay taxes on a valuation of $1,411,930, which is about one-fourth of the entire 
valuation of personal property in Memphis. That the managers and stockholders 
of the fire companies imagine their business to be profitable is shown by the 
declaration of dividends equal to Io or I5 per cent per annum, which pleasant 
arrangement was not interfered with by the Chicago fire. We would be glad to 
know more fully the financial condition of these Memphis fire offices since the great 
fire of September 7, but they are very shy, and appear to study how best to fight in 
the shade. In the same paper from which we quote the above statistics, we notice 
the double-headed advertisement of one of these companies—the Home—by which 
a dividend of 5 per cent is announced, and a call of 5 per cent made upon the capital 
stock. This looks like making one hand wash the other. 





THE GREAT SUCCESS OF THE NATIONAL LIFE OF THE UNITED 
STATES. 


THE condition of the National Life of the United States at the end of its last fiscal 
year, on August 1, is plainly set forth in the following figures : Assets, $2,313,168.69 ; 
liabilities, $1,223,136.35 ; increase of assets during the year, $358,551.45; surplus, 
being security to policyholders ix addition to re-insurance fund, $1,090,032.34. This 
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indicates that the company has $189 of first-class assets with which to meet every 
$100 of its liabilities. The investments of the company are of the highest and 
safest character; the list of assets is refreshingly free from stuffing, and has no 
items of the barnacle sort. In fact, the company’s statement carries on its face the 
evidence that the National is under thorough business management no less as 
respects its finances than as regards its underwriting department. 

We must concede that, for its age, the National has been a remarkably progres- 
sive and successful company. Such a rapid attainment of surplus accumulation 
by a stock life company is greatly to the credit of the National's managers. During 
the past four years it has issued 17,518 policies, insuring $41,193,619, and bringing 
in premiums amounting to $2,347,614.78 in cash, Its loss payments during the 
same period have been $349,202.39 ($20,000 less than the company’s ivferest in- 
come). According to the company's calculations, the 144 policies upon which 
losses have been paid have resulted better by $87,000 to the beneficiaries than if 
they had been issued upon the participating plan. This, however, is not a sum for 
our computation. But, when it comes to statements of fact, we think the managers 
are entitled to awespectful hearing when they say, as they do in a recent publica- 
tion, that: 

‘* The success of the low-rate stock plan is beyond any question; that the rates 
charged for insurance, although much less than those charged.by mutual companies, 
are sufficient, and that with these rates they are enabled to make the reserve required 
by the contract, to pay losses and expenses, and to give a fair but moderate com- 
pensation to the stockholders for the use of their capital. 

‘* The reserve is calculated upon the assumption that 6 per cent interest will be 
realized. The premiums charged are based upon the same rate. ‘The company 
has realized during the year an average rate of more than 8% per.cent, and there is 
no possible doubt but what they will be enabled to realize in future more than 6 per 
cent per annum. 

‘The necessity and usefulness of capital in life insurance even, as in other kinds 
of business, is demonstrated by the experience of this company. ‘The economy, 
care and skill which are given to the management of a company by capital im- 
perilled, and by nothing else, enable that company to make the necessary reserve 
to meet furure liabilities, and to furnish the requisite insurance at a less cost to the 
policyholder, than can be done by companies upon the mutual plan, and still give 
a fair profit to the owners of that capital.” 

The National issued 2,880 policies last year, insuring $6,043,604, Of course, a 
much larger business could have been done, but it would have been done at such 
an increased expense as rendered doubtful the propriety of incurring such expendi- 
ture. The managers of the National have good reason to congratulate themselves 
and their policyholders upon the company’s continued success. 





THE UNIVERSAL LIFE INSURANCE COMPANY. 
OuR advertising columns this month contain the advertisement of the above com- 
pany for general agents in the states of Michigan, Iowa and Missouri. 

We feel pleasure in directing the attention of of first-class life insurance agents to 
the opportunities offered by the Universal, for profitable engagements. It is un- 
deniable that the plans of life insurance inaugurated by this company are rapidly 
gaining public confidence, and attracting the most favorable consideration by the 
best class of insurance canvassers. This fact is demonstrated by the steady and 
satisfactory progress of the company. Every succeeding year has shown a hand- 
some advance of business done over that of the preceeding. This year the new 
business of the company will nearly double that of last year. A company growing 
after this fashion presents more than ordinary attractions to li¥e andefficient agents, 
Especiaily at a time when the business of the participating companies, with but 
few exceptions, is rapidly on the decline, while many of them, from shee- 
lack of patronage, are re-insuring their risks in other companies, and so becoming 
extinct. This decadence in the business of the mutual companies is due almost ex- 
clusively to the absence of that principle which is the leading characteristic of the 
plans upon which the business of the Universal is so successfully conducted ; 
namely, a fair, straight-forward and business-like understanding at the inception of the 
contract with the policyholder. \n alluding to the vast number of ‘lapses "’ which 
are constantly taking place, the insurance commissioner for the state of Maine 
in his last annual report, assigns as the chief cause therefor the deceptions prac- 
tised on the policyholders, in the matter of ‘‘dividends."’ ‘‘No other single point,’’ he 
says ‘‘has half the importance with this alone. Upon it are based the wildest 
notices and the most extravagant assumptions. The great varicty of policies growing 
out of the manipulation of this subject, all calculated, more or less, to seduce and lead 
astray, is as it were, almost infinite, suited to every condition of man's wishes, and 
to almost every phase of his needs and circumstances. The ingenuity of com_ 
panies and actuaries seems to have been tested to its utmost, and with great suc- 
cess, to hunt out some new mode of presenting this attractive subject, and invent 
new schemes for securing captives. Some are boldly advertised to be, independent 
of the insurance payment at death, not only self-supporting but as rendering a rich 
annual income to the holder, as the best investment during the future years of his 
life, promises which carry upon their face, it would seem, their own refutation, but 
yet are actually found leading multitudes astray. All such may be put down as sure 
victims of ‘lapse,’ as soon as their eyes are opened to the fact of their deception.” 

And right here the commissioner enunciates the truism which the managers of the 
Universal have for years been dinging into the ears of the insuring public, but to 
whtch the craving for ‘‘ dividends"’ has, in a measure, rendered it deaf, until the 
sad teaching and experience has compelled attention. ‘‘ There are no frofts,’’ he 
says, ‘‘to be divided, no dividends of earnings to be made in the business of life 
insurance, among policyholders. ‘The business is not of a characted such as can 








admit of either. Corporations of different’ kinds, having a capital stock toearn a 
profit by its working, may divide their earned profits among their stockholders, 
But policyholders have no such working capital laid up for them ; their companies 
have no money to divide or use, save such a ymes from the policyholders’ pockets, 
and if a dividend is made, #¢ ts only a return to their pockets ofa part of what has been 
taken from them.’ \s it any wonder, then, that a business conducted in defiance of 


these obvious facts, should eventually fall into disrepute ?_ Disfavor, if not disrepute, 


is the present condition of life insurance. A state of things brought about by in 
ordinate and disgraceful deception upon the part of the companies, aided, no 
doubt, by the advance and cupidity of policyholders. Undeniably, the rational and 
satisfactory plan of the Universal, of selling insurance at its ascertained value, 
under a plain and simple contract, is rapidly gaining public favor. Such would 
seem a most propitious time for men of activity and intelligence to seek the repre- 
sentation of a company which so fully represents the growing wants of the com 
munity, no less than embodying in its plans the true principles and purposes of 


life insurance. 


FIRE INSURANCE IN FRANCE. 
THE following table is compiled from the lately published reports of the principal 
French fire insurance companies. Their almost incredible confusion and defective 
ness allow us to present the results of their business in only a few particulars, the 
important matters of premium reserve, reserve for losses, and re-insurance reserve 
being necessarily omitted. The returns are for the year 1871: 


hen ) 
Company. aaa , imounts in |f tee Vel losses. Net profit a9 
lished Sured. wncome. ends 
Francs. Francs. _ Franes. | Frances. |Per sh. 
General Insurance Co. 1819 _11,349,491.576 4,189,030 2,882,947 6,o00f. 
DID 6 iis asira-hiy aver 1820 | 9 574,021.797 8,138,531 2,778,104 2,015,803) 1,000f. 
NG ane kinkes ann 1828 | 6,944,946,828 6,866,973 2,411,442 1,190,883 
SE ere 1829 | 6,435.174.104 6,186.610 2,107,560 2,093,854, 230f. 
Eagle ................| 1843 | 3,179,287,.721| 3,228,885) 1,083,190, 1,039.979|  28of. 
RNIN hit ats atnseidy 1837 | 6,004,056,592 5,841,431 1,104,634;  350f. 
Soe ee ee 1838 3,956,661.960 3,414,312) 748,265 1,248,064) 4oof. 
City ...............!.| 1838 | 4,707,316,857 4.160,599! 2,067,913} 619,916) Soof. 
ree 1844 3.543.437, 950,755) 953.561) oof. 
CD wacaascawenne 1,237,855.320 1,491,991} 380,303) 217,953 
PR sch cnbatan dees: 1868 | 2,679,326.205 3,592,821) 182,159 5,231, Loss. 
Europe (mutual)......! 1860 85.683,640 


In the oldest and largest of the French companies, the ‘‘ General Insurance Com- 
pany against Fire,’’ the losses for 1871 were 1,0c0,000 francs less than in 1870. The 
stockholders have accordingly received an advance dividend of 1,000 frances, which, 
added to 5,000 francs paid before, makes the total amount thus far paid by the 
company 6,000 francs per share, or 2,400,0000 francs, while the capital is only 
2,000,000 francs. In spite of this remarkable exhibit, areserve for extraordinary losses, 
amounting to 450,000 francs, is held by the company, making the entire capital, 
reserves and guarantee funds, 13,196,000 francs. 

The National makes almost as good a showing, the total amount insured having 
increased 14,000,000 francs over 1870, while its losses fell off 1,000,000. This 
increase in business is the greatest for forty years past. 

The Union also makes a favorable report, the sum insured Leing 57,000,000 francs 
more than 1870, with 400,000 francs less of losses. The same thing may be said of 
the Sun, which paid out over 1,000,000 francs less for losses than in 1870. A large 
proportion of this company’s premium receipts in 1870 was derived from war risks, 
which dropped out in the latter half of 1871, thereby affecting the business. The 
France shows a decrease of 7,000,000 francs in sums insured, but the effect upon 
the premium income was not irnportant 

The Europe met with simply colossal losses. The amount of insurance sunk in 
the course of the year from 172,000,000 to 86,000,0000. The company has, there 
fore, lost half of its business. 

In general, the French companies, especially the older ones, have cause to be 
satisfied with the results of the business of 1871, not only for the reason that the 
losses decreased, but because several companies placed themselves on a better 
footing. This will enable them to increase their reserves, and to enter upon a more 


extensive business in the fucure. 


THE ‘‘QUEEN” INSURANCE COMPANY. 
THE report presented at the last annual meeting of the Queen insurance company 
abounds with those essentials upon which public confidence and professional credit 
may very safely be based. The total assets of the company were shown to have 
reached the handsome sum of $3,157,800.15, of which amount $722,413.11 was in- 
vested in the United States. The net surplus upon the company’s fire business for 
the year was nearly $350,000, which, in view of the generally adverse experience 
of underwriters in 1871, must be admitted to be something equally surpri-ing and 
exceptional. The secret of this remarkable success lies mainly in the admirable 
management of the company's American business. THE SPECTATOR has always 
been emphatic in its commendation of the administration of Manager Ross, and 
that his efforts are appreciated by his superiors at the home office is clear, from the 
fact that the annual report makes the subject one of special reference. ‘The general 
manager, Mr. J. Moncrieff Wilson, remarks that the interests of the company are 
carefully watched by the influential New York trustees and directors and thcir able 
manager ; and that the business, which now extends over a large portion of the 
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union, is conducted at the various agencies by experienced underwriters, under the 
direction of the New York board.”” This is simply a just recognition of earnest, 
devoted, successfui labor. And we may add, as of our own knowledge, that the 
Queen's representatives in the United States are not excelled by the agents of any other 
office, home or foreign, in intelligence, capacity and fidelity. They have been care- 
fully selected, and the result to the ‘company has fully justified the wisdom of the 
management in the bestowal of appointments. The company is one which, by its 
business methods and high-toned course, is calculated to attach to its interests the 
highest class of agents, and of these the ‘‘ Queen "’ can truthfully claim to have its 
full share. Its careful underwriting practice is in refreshing contrast to the reck- 
lessness shown by anumber of local and foreign agency companies which might be 
named, and consequently we feel impelled to say, that no apprehension need be 
felt that the contracts of the Queen, under its present management, will be dispro- 
portioned to its entire ability to meet them. Although engaged in the life business, 
the Queen has an entirely adequate life reserve, in addition to a sufficiency of assets 
to meet all the liabilities likely to be assumed under so prudent an administration 
as the company now exercises. As a single 
ment, we may mention that the outstanding premiums of the United States branch, 
on December 31, 
time thereafter. 


indication of this watchful manage- 


were only $7,715.53, all of which was collected within a short 


AN ANTIQUATED LIFE OFFICE. 
WE find the following interesting account of a fossiliferous Boston life company, 
in The Commercial Bulletin. Some of our readers who affect antiquarianism will 
appreciate this rare specimen of the financial trilobite : 

The Hospital insurance company was formerly a sort of target for the abuse of 
ignorant and prejudiced persons, for the reason that it loaned money on mortgage; 
therefore it had mortgages on a good many farms, as well as other estates, and, 
sometimes, like other creditors, was obliged to foreclose mortgages. Occasionally 
in those days a demagogue would rise in the legislature to attack this ‘‘ monster ’ 
and to illustrate its tyranny, but he generally succeeded in illustrating only his own 
ignorance and stupidity. The Hospital Life company never took commissions nor 
obtained over 6 per cent interest, through any of the cunning means which are so 
well known to specially hard creditors or cunning note- shavers. It had fora great 
many years as its principal or actuary, the amiable and learned Dr. Nathaniel Bow- 
ditch, one of the most remarkable men which America has produced, and whose 
works on navigation, mathemathics and astronomy are as renowned in Europe as 
in his own land. After the death of Dr. Bowditch, Mr. Joseph Tilden, an old and 
— Boston merchant, took his place, and he in turn was succeeded by Fran- 
cis C. Lowell, Esq., who resigned the office, and Charles G. Loring was chosen 
actuary and remained in the position until his death. After Mr. Loring’s decease, 
Chief ‘Justice George Tyler Bigelow resigned his place upon the bench of the 
Supreme court of Massachusetts to take that of actuary of this institution. The 
institution has had as its managers at all times the first men of the state as regards 
character and ability. 

The corporation was held to more strict account from the beginning than any 
other which has ever been chartered by the legislature, but it has never been 
charged with fraud or dishonesty; its affairs have always been conducted with 
rigid correctness. It has given one-third of its legal earnings to the great charity 
of the hospital, and through its integrity, fairness and the good name which has 
come from them, it has accumulated wealth. The hospital company took $50,000 
of its stock at the commencement, and this has paid nearly 9 per cent per annum 
ever since. The whole amount, besides this, which the insurance company has 
paid to the hospital up to this time is $355,689 50, the largest amount by far con- 
tributed to the institution from any single source, except in that of a single bequest. 
In the great competition for life insurance which exists at the present time, the 
company has been substantially superseded, so far as that particular branch of its 
business is concerned, but it has some life insurance, and it also continues to grant 
annuities. But its great business is in the management of trust property, in which 
its managers have been so remarkable for their carefulness and good judgment that 
they have now the direction and supervision of over ten millions of dollars, and it 
paid a tax to the state, last year, of $81,816 73, or three-fourths of one per cent on 
its trust funds, which is the same rate that savings banks pay. Besides Judge Big- 
elow, the actuary, and Mr. Cyrus K. Hale, who is secretary, it has Peter C. Brooks 
as president, with fifteen vice-presidents and thirteen directors, all gentlemen of 
wealth and high standing. 


THE INTERNATIONAL FIRE. 
WE question whether there is an agency company in the country whose manage- 
ment is more conservative or honorable than that of the International Fire, of 
New York. There are, probably, a few companies which may claim equality, 
but none, in our opinion, entitled to claim superiority in these respects. The 
International is exceptionally fortunate in its possession of officers who each in his 
own department completely fulfils the requirements of his position. Judge Savage, 
the president, is one of the oldest and most experienced of New York underwriters. 
His career has been of a sort which enables him to refer with confidence to a long 
record of uninterrupted and brilliant successes, and the opportunities afforded by 
all these years of practical underwriting have placed him in the front rank of those 
whom the entire profession unites to honor. But the International has also abundant 
otherwise than those merely personal and official. With half a million 
cash capital and half a million of additional funds,—with a splendid record, an 
immense business, and unlimited popularity, the company's hold upon the confi- 


resources 


dence of the public is abundantly explained. The manner in which the Interna- 
tional met the Chicago onslaught is matter of history, and will always reflect 


honor upon the company. Prompt and liberal in adjusting and paying the $600,000 


of losses by that fire, as well as all other claims, without being obliged to appes al to 


stockholders for help, the company has given, in this one fact, full evidence of t 


kind of management controlling its affairs. Its loss-ratio, last ye 
} 


of the ¢ ‘hicago disaster, was only about 50 per cent of the premium receipts, qe 
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this is another proof of the exercise of good judgment in fire underwriting. Under 
all these circumstances, we are not at all surprised at the prosperity of the com- 
pany, for we know it is well deserved, 


THE ILLINOIS STATE AUXILIARY OF THE NATIONAL BOARD. 


THE western board of underwriters held a meeting at Chicago, on September 17, 
which was largely attended and characterized by an admirable spirit of harmony 
and earnestness. President Case occupied the chair, and Mr. Robert Greer acted 
as secretary. All the leading agency companies were represented by dele- 
In view of the success of the movement to organize state boards, this body 
deemed it best to re-organize as an Illinois board, and a committee, composed of 
Messrs. R. J. Smith and J. O. Wilson, reported a new constitution and code of 
by-laws. The name was changed to the Illinois State Auxiliary of the National 
Board of Underwriters, which, though a cumbersome title, is certainly compre- 


gates. 


hensible. The following officers were elected : 


President—C. H. Case. 
Secretary and Treasurer—Robert Greer. 
Executive Committee—Eugene Cary, R. J. Smith, and C. H. Ford. 


The temper and intention of the new board are plainly indicated by the following 
resolutions, which were unanimously adopted : 


Whereas, Certain irregularities obtain among local agents in the formation of 
local boards, the establishment of rates, and the writing of policies ; among super- 
vising agents in the authorization and approval of risks, and among adjuste rs in 
the hasty settlement and payment of losses ; therefore, 

Resolved, That we, supervising and adjusting agents, regularly employed as 
such, do hereby form ourselves into an association for the purpose of endeavoring 
to correct some of the evils recited in the foregoing, which have crept into the 
agency business of fire insurance, to cultivate honorable fellowship, to promote our 
own advancement in the science of underwriting, and to maintain a high standing 
of excellence in our profession. 


ALLEGED CORRUPTION IN WINDING-UP A 
COMPANY. 


THE rascalities which have found an indigenous soil in the State Fire, of Chicago 


3ANKRUPT 


ever since it had an organization, come cropping out in new and ugly shapes almost 
We have already exposed the financial scheme devised by the Smiths 
and their bank for the purpose of absorbing all the assets of the unfortunate com= 
pany. And now comes another turn of this kaleidiscope, giving the public a bril- 
liant novelty to look at. N. C. Per- 
kins, was recently made the objective point of a petition to Judge Blodgett, of- 
Chicago, wherein a creditor prays for his removal upon allegations, which are well 
flanked by affidavits showing a course of conduct the very reverse of high-toned 
and honest. Among the charges is one complaining that Perkins, 
that he had secured the admission of a claim for $173,000 as valid by the Teutonia, 
of Cleveland, sold the sum for $22,500, when, even at the 
claims, $34,500 could have been realized. 


every week. 


The assignee in bankruptcy of the company, 


after reporting 
market price of such 
It was also charged that the assignee 
had failed to report as required by law ; that after the bankruptcy he collected his 
own bill, for previous professional services, in full; that he had received large sums 
of money without accounting therefor; that he was in collusion with the Smiths to 
defraud the company’s suffering creditors; that he has been acting for the Smiths 
in buying up claims ; and, generally, that he had abused his trust and betrayed the 
great body of creditors. Although all this is characteristic of the particular com- 
pany involved, it is none the less an infinite scandal and a nuisance which we are 
glad to know will be speedily abated. 


rTHE NEW YORK AGENCY OF THE FIRE 
PHILADELPHIA. 

CHEPPU, BUCHER & MULVILLE is the style of a new fire insurance agency, at 176 
Broadway, New York, succeeding the firm of Cheppu & Co., and representing 
several companies of good repute and abundant resources. These gentlemen are 
energetic insurance workers, the two first named having had some prominence in 
New York, and Mr. Mulville having served for some time as the special agent of 
the American Central of St. Louis. At the head of their list of companies stands 
the Fire Association of Philadelphia, which now appears for the first time in New 
York. In fact, these gentlemen are the first agents ever commissioned by this fifty- 
year-old office. The cash capital of the Fire Association is $500,000, and its assets 
on September I were $2,025,000, not a dollar of which is in bills receivable, loans on 
collateral or unpaid premiums. The addition of such a company to the insurance 
capital of New York is certainly an event worth noting. The other companies 
represented by this agency are the American Central of St. Iouis 
and Farmers Mutual of Pennsylvania. 


ASSOCIATION OF 


and Lancaster 


FIRES IN NEW YORK. 
THERE were 103 fires in New York in 


$119,480 on stock; insurance, $357,300 and $619,300, respectively. 


loss, $13,750 on buildings and 
Of these fires, 


August ; 


36 were caused by “‘ carelessness,’ 17 were born of kerosene and kindred parent- 


age, and 5 are directly traced to the spontaneous combustion of oily rags. The 


latter are accounted for by the excessively hot weather, but, we 


imagine, this is only 
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part of the truth; for, the materials of inevitable ignition being on hand, the heat 
of the atmosphere probably only accelerated their development into flame. The 
fires themselves were only a question of time. Among the fires in August was one 
in a bonded warehouse, which is supposed to have been caused by “‘ the ignition of 
spirituous vapor from contact with the flame of a lantern.’’ Of course there was 
no excuse for this ‘‘contact"’ between the flame and the vapor, and the insurance 
companies have laid down rules for warehouse-keepers which forbid and should 
prevent such ‘‘contact.’’ But, this aside, the fire in question brings up another 
point to which underwriters need to give practical force, namely: The necessity of 
ventilating warehouses in which are stored articles capable of throwing off 
‘‘ spirituous vapor."’ In this instance wine and whisky vaporized, and created an 
atmosphere which, in the absence of ventilation, became as volatile and inflam- 
mable as that caused by evaporation where benzine or naptha are stored. The 
lesson to be studied by underwriters, therefore, is one which suggests some plan of 
ventilating all warehouses where such elements of danger exist. But, even then, 
it might pay to see that decently secure lanterns, only, are used in such buildings. 


AN INSURANCE EXCURSION, 

A veERY happy incident of summer experience must have been the excursion 
planned and carried out to perfection by the enterprising officers of the Black River 
Fire, of Watertown, N. Y., early in September. The programme included a gath- 
ering of genial insurance men and their friends; a steamer trip up and down the 
St. Lawrence ; a varied series of the finest scenery ; uniform and abundant hospi- 
tality at all points visited ; and the reception of special attentions from members of 
the profession and others resident at the points visited in Canada. A glowing 
description of the excursion has been kindly furnished us by an esteemed corres- 
pondent, but as it came to hand too late for use in this issue, we are compelled to 
content ourselves with only a brief reference to its subject matter. The trip occu- 
pied a week in time, but supplied incidents and pleasant memories sufficient to 
stock a lifetime, and we do not wonder at the enthusiasm and exuberance of our 
correspondent in depicting its enjoyments. Very naturally, the query suggests 
itself whether the Black River underwriters have not here opened up a vein which 
the entire profession may profitably work in the future. Why should not such 
excursions as this one be the rule rather than the exception, and what would be 
more practically useful than a national insurance excursion devised and carried out 
in just such a sympathetic spirit, and upon such a liberal plan as the one which has 
made our Black River friends so happy ? 


—— EE — 
HARTFORD STOCKS. 
IN a recent financial article, The Hartford Evening Post gives the following 
encouraging report concerning local fire insurance stocks : 

‘‘ Fire insurance stocks are all firmer. tna is 162'% bid, but is held much 
higher ; Hartford is decidedly stronger, sales having been made at 167; Phoenix 
has also taken a start, the market having been cleared of all that was offered at 
155. Connecticut is also in request, and we note all offered at below 105 is taken ; 
there has been some inquiry for Orient, but holders do not seem disposed to sell 
unless at a figure much above quotations ; sales of National are reported at 104 to 
106 cash and time contracts.” 

The Hartford Evening Post furnishes the following quotations of local fire insur- 
ance stocks on September 25 : 


Bid. Asked. Sales, 
ro | PPRPReer rrr trite rit iri tiie tt ensees 162 166 
NN Gack Side sd ws EN te cK SRE Ree te eeNEN ivee 170 oe 
TICE. oc ccecetisneeneuswehoevs seeeee 104 '4 106 105 4 
DE he avavswake d 60 Senne ikieeanns ween ee. 160 bone 
eee i KCdCeREERE ES eRES Roe eek a 103 105 
ONE TIONG soo oi vineinersiveradsciseeasvaneene 100 wit 
SE Neenenpachcebaneves sans eondueee seen a. & 105 


THE NORTHWESTERN NATIONAL, 

THE Northwestern National Fire has appointed as its New York agent Mr. T. J. 
Temple, a gentleman of experience and ability, in whose hands we feel confident 
that the company’s interests will be properly cared for. We are advised that this 
company is about to establish agencies in the prominent cities, and it seems a pro- 
per time to say that its record as connected with the Chicago fire is of the most 
creditable character, and that its management gives every evidence of all that is 
honorable in underwriting. The company has a cash capital of $187,500 (with 
some $562,500 of unpaid subscriptions at its back), and has accumulated other funds, 
making aggregate cash assets of some $300,000. During the current year consider- 
able energy has been exhibited by its officers in establishing the business upon an 
enlarged basis, and, we believe, with gratifying success, This energy has, however, 
been wisely qualified by an intelligent conservatism which prefers to make haste 
slowly. All that we can learn respecting the Northwestern National and its admin- 
istration is favorable and assuring. 


—_—- - - —- sw 


A WORK FOR LIFE INSURANCE MANAGERS. 
' Life Insurance in 1872," is the title of a very valuable publication, issued jointly 
by Charles and Edwin Layton, London, and J. H. and C. M. Goodsell, New York, 
in which Mr. T. B, Sprague, one of the vice-presidents of the institute of actua- 





ries, presents his views of the position and prospects of the life companies of Great 
Britain. For its size, this is the best and most useful publication yet made respect- 
ing a subject of growing interest and importance. We may add that its treatment 
of the several topics introduced is more lucid, candid and independent than has 
been heretofore the rule among those who have written upon these questions. The 
late date of publication prevents, at present, such a review of Mr. Sprague’s ad- 
mirable book as it really deserves ; but this will be given in due time. Meanwhile, 
all who care to become familiar with the peculiarities of English life management, 
legislation, amalgamation, and, above all, the statistics of the companies, will do 
well to possess themselves of this important work. In addition to the text, contrib- 
uted by Mr. Sprague, the book contains a summary and analysis of the accounts 
of the British life companies, as now, for the first time, exhibited by the returns 
deposited with the board of trade. ‘The book will be supplied by the publishers of 
THE SPECTATOR at 75 cents per copy. 


A MARYLAND WILDCAT SQUELCHED, 
THE Commonwealth Fire fraud, ot Baltimore, which we unearthed and exposed 
effectually months ago, has been squelched by the Maryland officials. The indict- 
ment, drawn by Commissioner Wailes, upon which proceedings were instituted, 
contained the following counts: 

I charge that the said company or its officers have misused and abused its char- 
tered privileges, 

1. By not publishing, once a week for three successive weeks, in some newspaper 
published in Baltimore city, a full statement of its affairs, as provided by section 105 
of article 26 of the code of public general laws. 

2. That the said company or its officers have failed to file with the comptroller, as 
provided by chapter 257 of 1870, a detailed statement, therein required to be filed 
by the first day of February, 1872. 

3. That the said company does not possess the amount of capital required by act 
of 1872, chapter 388, section 30. “ 

4. That the said company or its officers do not keep open an office for the trans- 
action of fire insurance business within the said city of Baltimore. 

5. That I have endeavored to find the office of the said Commonwealth Fire 
insurance company, of Baltimore, for the purpose of an examination of its officers 
as regards the affairs of said company, as provided by section 28, act 1872, chapter 
388, (part 11,) and that said office, or the officers of said company, could not be 
ound by me for the purpose of said examination. 





THE ECLECTIC LIFE. 

THERE are few of the young companies whose record and reports give better 
promise of a useful career than do those of the Eclectic, of New York. The pro- 
gress made by this company has not been of the fitful sort, nor inspired by a desire 
for mere show and noise, but has been quiet, steady and substantial. Last year 
the Eclectic’s income amounted to $213,406, and we believe that the business of the 
current year will exhibit an encouraging advance. The management of the office 
is careful, systematic and popular; the company’s modes of doing business are 
characterized by a proper regard to the mutual advantage and security of both 
parties to its contracts; its policies include the non-forfeiture principle in full, and, 
for those who prefer it, insurance is furnished at low rates upon the joint-stock plan. 
In fact, as its name indicates, the Eclectic furnishes every desirable form of insur- 
ance to meet the convenience of the customer, and at the same time issues a policy 
liberalized by the newest and fairest provisions. The company is not only efficiently 
officered, but has a very strong bvard of directors and, is sustained by a wealthy 
constituency of shareholders. ‘That it presents as well-founded a claim to confidence 
as any company of its age in the country, we have no doubt whatever, 


THE CONNECTICUT FIRE, 

THE Connecticut Fire, of Hartford, was able three months ago to report an excess 
of assets over capital amounting to nearly $100,000, For a company so recently re- 
organized, this shows certainly a degree of administrative energy and of general con- 
fidence on the part of the public such as must secure to the new Connecticut all the 
prestige and success which belonged to the former company of the same name. 
President Eldredge is an experienced fire manager, and has exhibited for years an 
intelligent appreciation of all those points which go to make up the fully furnished 
underwriter. Secretary Bennett also is admirably qualified for the responsible 
position; and the directors and stockholders are among the most influential and 
wealthy citizens of Hartford. Every element in the composition and management 
of the Connecticut is of a sort that compels admiration and confidence, and it is 
not in the least surprising that the company should make the progress which we 
are able to report. Worthy of its honorable name, and deserving the popularity it 
enjoys, the ‘‘ Connecticut’ is a credit to Hartford, and we hope may prove to be 
very profitable to its promoters. 


A MISSOURI COMPANY COMING TO THE FRONT. 
WE learn with gratification that the State Fire, of Missouri, has taken steps 
towards placing itself in a leading position by calling upon its stockholders for the 
cash upon their unpaid subscriptions. The first call of 10 per cent has just been 
made, and when the good work shall be completed the State will have a cash cap- 
ital of $600,000. This is a wise step, and, of course, will advance the company’s 
position and interests at once, ‘The State has largely extended its business during 
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the present year, meeting with a full measure of success, and continuously gaining 
upon the confidence of the people. The calling in of the unpaid portion of the 
company’s capital is of itself an unmistakable indication that the management of 
the State is in good hands, and that the rich possibilities of the future of fire under- 
writing are appreciated by the company’s officers and managers. It will be, we 
hope, but a very short time before we shall be able to announce that Missouri has 
a $600,000 fire company, and one, too, whose policies are fortified by abundant 
resources, not only, but by accomplished and careful official mangement as well. 


THE WASHINGTON FIRE. 

THE vacancy caused by the" death of President Satterlee, of the Washington Fire, 
has been filled by the election of Mr. Augustus E. Masters to the presidency of 
the company. Mr. Masters is a wealthy and influential gentleman, prominent in 
New York business circles, although a resident of Brooklyn. There can be no 
doubt that his official connection with the company will prove an important acqui- 
sition. A previous acquaintance with the company’s affairs, as a member of its 
finance committee, has fitted Mr. Masters for the performance of the routine duties 
of his new position. Mr. George B. Satterlee retains the vice-presidency, and Mr. 
Lathrop the secretaryship of the company. It is unnecessary to state that the 
Washington is in admirable condition financially, having just made a5 per cent 
dividend, and retaining a fair margin of surplus besides. The good name of the 
company has been always sustained, and under the efficient administration of 
Secretary Lathrop there need be no fear as to any slackening of the Washington's 
grasp of public confidence, nor any doubt as to a full desert thereof. 


THE MASSACHUSETTS MUTUAL LIFE. 

THE Massachusetts Mutual Life occupies a position, both in a financial and 
administrative sense, which renders praise entirely unnecessary. Twenty years of 
honorable record,—during which period between four and five millions of substantial 
assets have been accumulated, and the annual income has increased to $1,500,000,— 
have served to anchor this company firmly in the confidence of the community, and 
have placed it beyond the need of eulogy, as it is, clearly, beyond the reach of dis- 
traction. The company has at risk some $34,000,000, and reserving a 4 per cent 
valuation, (the most stringent know in this country), is able to exhibit a net surplus 
of more than $300,000 above all liabilities. That the management of the Massa- 
chusetts Mutual is conservative, economical, and thoroughly business-like and 
honorable none need to be assured. _In all these respects, the company supplies 
a model which the life officers, as a body, could copy to advantage. We rejoice to 
hear that this sterling old company is moving forward so prosperously, amid the 
depressing circumstances which so many other offices are deploring. 


THE FACTS ABOUT FHE ‘ GLOBE,” OF CHICAGO. 

It is clearly due to the gentlemen who are interested in the Globe Fire, of Chicago, 
to say that we have reason to believe that they are honestly trying to put their com- 
pany upon a substantial financial basis. The present secretary, Mr. L. P. Walker, 
is favorably known as the former secretary of the Chicago Firemans, and no one 
can honestly question, much less impugn, his personal integrity and capacity. 
Under his administration of affairs, we feel sure that nothing will occur to which 
any reasonable objection can be made. We understand thatthe assets of the Globe 
have been critically examined with reference to such changes in investments as may 
seem desirable or necessary, and it wiil not surprise us to learn at an early day that 
the company has a capital of $300,000, as safely secured as the most exacting 
critic can ask. The Globe is in good hands, at all events, and this is half the battle. 
It seems but fair, therefore, that these gentlemeu should have at least such encour- 
agement and aid as mere patience on the part of uninterested parties can give, It 
will be time to complain when some cause is actually furnished. 


THE AMERICAN FIRE, OF PHILADELPHIA. 

THE American Fire, of Philadelphia, makes a financial exhibit of which any 
company may Le proud. The capital of the American is $400,000, and the surplus 
nearly $750,000. Organized 62 years ago, in 1810, the company takes rank among 
the oldest in the country, and has a history which includes a remarkable experience 
and a remarkable success. It has has had an interest of greater or less extent in 
most of the large fires of the last half century, but has nevertheless been managed 
with such wisdom as to retain the means of making its policies as fully secure as 
those of any company in the country. Its business record is one of honor, liberal 
dealing and promptness, and its entire administration is one in which progress has 
been tempered with caution. The company is doing a larger agency business than 
formerly, the management of its general agency being in the hands of Messrs. 
Frame, Hare & Lockwood, of New York, except so far as regards the local business 
of Boston and Baltimore. 


THE ‘HOME" OF COLUMBUS, 
THE Home Fire, of Columbus, is reaping the harvest to which its prompt and 


liberal settlement of Chicago claims entitled it. Previous to that great disaster, the 
Home had entered upon an extended agency business with vigor and earnestness, 





but the opportunity since afforded for progressive fire underwriters has been availed 
of by the company to secure for itself a fair proportion of the business offering. 
The financial position and former prestige of the Home have been such as to justify 
the entire confidence of the public, and it has seemed as if all that the company had 
to do was to go forward and gather in the fruits of established solvency and honor- 
able dealing. In its present success, such efficient helpers as the New York man- 
agers, Messrs. H. and J. V. N. Dorr are not to be ignored; for their wise and 
energetic administration of the trust committed to them has largely contributed to 
the advancement of the company’s interests. In fact, any company which cancom- 
mand the devoted service of underwriters of the position and ability of Mr. Horatio 
Dorr may safely assume that success. 


THE SUPERVISING AND ADJUSTING AGENTS OF THE NORTH- 
WEST. 

THE Supervising and Adjusting Agents of the Northwest held their meeting 
pursuant to announcement, at Chicago, last month, and, after transacting the 
other business in hand, elected the following officers for the ensning year : 

President—R. J. Smith, Chicago, superintendent of agencies of the North British 
and Mercantile company. 

‘ a Lombard, Fort Wayne, special agent of the Phenix, New 
ork. 

Secretary and Treasurer—Charles D. Bliven, Toledo, state agent of the Howard, 
New York. 

Executive Committee—George W. Adams, Ohio; C. K. Drew, Indiana; J. M. 
Brown, Michigan; George W. Hayes, Illinois; T. J. Cressy, lowa; C. H. Potter, 
Wisconsin; A. J. Harding, Nebraska; John Park, Kansas; E. B. Ames, Minne- 
sota. 

A LIFE UNDERWRITERS’ ASSOCIATION IN RICHMOND. 
THE life underwriters in Richmond, Va., are moving in the matter of organizing an 
association. Meetings have been held for the discussion of the preliminaries, and a 
very good spirit has been manifested. Prominent among those interested in the 
movement were Col. Carrington, president of the Piedmont and Arlington; L. W. 
Rose, general agent of the Universal;*Major Brander, of a Virginia company; 
Major Peyton, general agent of the Equitable ; Julius Straus, general agent of the 
Guardian; Major Sutton, general agent of the New York; and Mr. T. M. 
Alfriend, general agent of the Brooklyn Life. 

Richmond is an important point as a life insurance centre, and an association of 
the agents there cannot fail to fulfil a mission of great usefulness. We welcomé 
the disposition to organize these life underwriters’ associations as among the most 
hopeful signs of a revival of the business, and shall expect to hear a good account 
of the influence and success of the new enterprise at Richmond. 


THE “ REGISTRY” FRAUD. 
WE do not wonder that General G. W. Smith, of the Kentucky insurance depart- 
ment, urges the repeal of the life-registry law of his state, so long as right uuder his 
eyes a leading local paper contains such a dec-ptive advertisement as the following : 

The North America Life insurance company, of New York. 

All policies issued by this company are registered in the insurance department of 
the state of New York, and indorscd by the superintendent, Sce specimen policies at 
our office, of which we invite a careful examination. ‘They are secured by pledge 
of public stocks, etc., and safe beyond any contingency. 

‘* Registration is legally transferring to the state of New York the reserve fund, 
which secures the payment of the policy as it falls due.’ (See report of superintendent 
insurance department, state of New York. 

(Signed, ) C. S. TUCKER. 


SPONTANEOUS IGNITION. 
HERE is an account of a neat little experiment, recently tried in a western city, 
which seems to have been a great success, and which contains the seeds of sugges- 


tiveness, if not of satisfaction, for thoughtful underwrirers : 


A pound or two of waste and rags were procured, placed in a barrel and partially 
saturated with linseed oil and shellac, used in polishing furniture, and the barrel 
then covered. /n halfan hour a bright and exceedingly hot flame burst out and con- 
sumed the barrel ana contents, before the eyes of Dan Glazier, chief fire engineer, 
Charles Rhoads and others of No. 1 engine house, the proprietors, engineer and 
watchman of the factory and other gentlemen, who all agree that the test was fair, 
and the result as above stated. 


THE ORIENT FIRE. 
THE Orient Fire of Hartford, has now some $600,000 of cash assets, and is vigor- 
ousiy at work in the agency field. This company, it will be remembered, promptly 
occupied the place left vacant by the well-remembered City Fire, of Hartford, and 
being under the same management as was that company, its administration lacks 
nothing that is desirable in a first-class office. ‘The Orient is financially substantial, 
and its policies are of the kind that property owners may confide in with a complete 
reliance. 


THE PHG@NIX BUILDING IN HARTFORD. 


THE Phoenix Fire, of Hartford, is about erecting an office building upon the 
site whose purchase we announced some time ago. The new structure will be of 
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brick and granite, three stories high, with a front of nearly 60 feet and a depth of 
go feet. The height of the building will be about 60 feet, which will allow of 20 
feet ceilings. The estimated cost of the building is $50,000. After having occu- 
pied offices as tenants for nearly twenty years, the Phoenix has done a wise 
thing in thus taking steps to give itself a ‘‘ local habitation."’ The ‘‘ name ''—and 
an honorable one, too—it has always had. 
THE GUARDIAN, OF LONDON. 

THE Guardian, of London, has established an American branch office in New 
York, under the management of Mr. Franklin H. Carter, formerly secretary of the 
bankrupt North American Fire, of New York. This is one of the substantial old 
English companies having been formed more than fifty years ago. Its total assets 
are some $14,000,000 (of which $5,000,000 is paid up capital); but, as the company 
does both life and fire business, the old question will present itself as to separating 
the funds. In selecting Mr. Carter to manage its New York office, the company 
has done a very wise thing. 

FIRE INSURANCE IN CINCINNATI. 
THE following are reported as last year's local premium receipts of prominent fire 
insurance agents in Cincinnati: 


Evans and Cassilly ...-$83,497 Snider, Perkins & Brown ....... 32,193 
Chas. Bonsall & Son ........ .. 69,612 H. M. Magill, gen. agt. Phoenix, 31,092 
See 49,102 White & Laurence ............. 30,528 
Francis Ferry ...........esceee- 48.7@9 | C. E. Marshall...............0: 14,170 
py ee eee 45,074 | Overacker & Law .............. 6,800 
Maynard French (.4tna) ....... 42,836 | Geo: Taylor & Co............. 2,268 


R. Knight, gen. agent L. L. & G. 35,658 


POLICYHOLDERS, MAKE TRUTHFUL STATEMENTS ! 

ONE Major Foot insured his life in the tna’ Life, of Hartford, having stated in 
his application that he had never had any disease of the lungs. To be sure, this 
statement was false ; but, you know, “‘ anything to beat "’ a life insurance company. 
In due time Major Foote died, and the company declined to pay the policy. The 
matter was lately taken into court, in New York, and the judge decided that the 
answers made in the application were warranties, and those referred to being un- 
true, there wasa breach of the warranty which voided the policy. 


INSURANCE STOCKS AT NEW ORLEANS, 
THE following are the latest quotations of New Orleans insurance stocks, as given 
by The New Orleans Times: 





New Orleans Mutual. ......$88.50-89.00 | Mechanics and Traders... .$ ——100.00 
Union, par value $100....... —— 56.00 | Salamander..............--. — 

Hope, par value $100...... — 66.00 | Delta............. tok 70.00-75.00 
NOE a kscpaiksmeasene ene — 63.00] Merch'ts Mut., par val. $100. 90.00-91.00 
Commercial, paid $100......70.00 ——- | Orleans Mut., par val. $100. . 45 00-45,50 


Factors and Traders........g0.00-91.00 | Crescent Mut., par val. $100.84.00-85.co 





NEW YORK STOCKS. 
THE sales of insurance stock in New York appear to have come to a dead pause. 
The following sum up the transactions since July of the leading firm of auctioneers: 


SL os ico d.aksomaiantedinee 205 a dativenehansetenassn 117 
SN 6 56s pwareswundonenrs 100 A Sere 140% 
tg A eee meee 29 a a ee go 
| eee 83% 








MERE MENTION. 
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—The Delaware Mutual Life will not re-insure. 

—There were six suicides in one day, in New York, last month. Losstotal. No 
insurance. 

—A dividend of 5 per cent was declared in September by the Jefferson Fire, of 
New York. 

—The Imperial Fire, of London, reports its assets invested in the United States, 
August 31, to be $1,055,506. 

—The Southern Life, of Memphis, is said to have $50,000 loaned on a Masonic 
temple, at Montgomery, Ala. 

—Mr. Daniel W. Bush, of Rochester, N. Y., represents several first-class com- 
panies, and has a good line of business. 

—The organization in New York of the Fire Re-insurance Company of America 
(capital, $500,000) has not been completed. 

—Mr. William R. Thurston has been elected secretary pro tem. of the Firemen’s 
of New York, in place of Abner Hayward, removed. 

—The Indianapolis Evening News says that D. W. Grubbs, manager for Indi- 
ana of the Continental Life, forwarded to the company, during August, 112 applica- 





tions, the premiums on which were nearly $6,000. Considering all things, the 
weather especially, this was a good month's work. 

—The Baltimore Fire insurance company has just declared its one hundred and 
third dividend,—to per cent for the last six months 

—The National Life, of the United States, has appointed Mr. J. A. Rigby as its 
general agent for Maryland. <A good appointment. 

—The agency, at Baltimore, of the London Assurauce company has been wisely 
committed to Messrs. Gegan Brothers & Allmand. 

—The reported re-insurance of the International Life and Trust is premature, 
It was proposed to sell out to the United States Life. 

—The bill to establish an insurance department in Georgia was rejected by he 
legislature of that state just before its recent adjournment. 

—The American Plate-Glass and Fire, of Jersey City, was unable to meet its bills 
for rent during September, and was sold out by the sheriff. 

—A Mobile alderman was recently shot and then arrested, while in the act of 
setting fire to a building belonging to the mayor of that city. 

—A $50,000 cotton mill, in Sumner county, Tenn., was destroyed by fiire on 
September 13. But there wasn't a dollar of insurance on the property. 


—The New York management of the Lancashire, of Manchester, England, is 
now solely in the hands of Mr. Joseph L. Lord, Mr. Rankin having retired. 


—The failure of Prindle & Mangam does not affect the Philadelphia firm of 
French & Eddy, r48 South Fourth street, which succeeded the firm of Eddy & Man- 
gam. 

—The bankrupt Home Fire, of New Haven, has been finally liquidated. ‘The 
closing services consisted of a dividend of 18% per cent. It might have been 
worse. 

—Nashville, Tenn., encourages other-state insurance companies by such taxation 
as this: Corporation, $100; county, $150; state, $750, and 1% per cent on gross 
receipts. 

—Representatives of leading fire companies of New York and Hartford have 
recently visited Portland, Me., with a view to the arrangement of a tariff of ade- 
quate rates. 

—Mr. G. K. Witmer, late general agent of the St. Louis Mutual Life, has been 
appointed manager of the business of the Carolina Life in Maryland, Delaware 
and Virginia. 

—lIf the Pacific Mail Steamship company keeps on insuring its own vessels, the 
result, at the present rate, will be to show what the company knows about losing 
all its capital. 

—Mr. Maik Howard, president of the National of Hartford, who has been 
traveling in Europe for the benefit of his health during the past summer, is reported 
to be greatly improved. 

—The San Francisco agent of the Liverpool and London and Globe has been 
ordered to cancel all policies, original or re-insured, on property within a certain 
specified locality of the city. 

—The contract for the new building erecting for the Phoenix Fire, of Hartford, 
has been given out at $53,700. There will be no chance, here, for the critics to 
carp about extravagance, surely. 

—The Globe Mutual Life has appointed Mr. George H. Noble supervisor o 
Connecticut agencies, with headquarters at Hartford. Mr. Noble has had several 
years’ experience with the 4°tna Life. 

—The New York state board of supervising and adjusting agents is holding a 
meeting at Syracuse, N. Y., as our paper goes to press. We hope to give some 
account of the proceedings in our next issue. 

—Mr. John C. Paige, late general agent of the Narragansett, has connected him- 
self with the Black River, of Watertown, N. Y., as general agent for the New Eng- 
land States, with headquarters at Providence. 

—Mr. George Johnston has succeeded Messrs. G. K. Witmer & Co., as general 
agent of the St. Louis Mutual Life in the states of Maryland, Virginia, West Vir- 
ginia, North Carolina and the District of Columbia. 

—<Acts of petty incendiarism have become so frequent in the agricultural districts 
of England that the farmers are organizing vigilance committees—the local 
authorities proving unable to check the growing evil. 

—Mr. Thomas S. Chard, western manager at Chicago for the Fireman's Fund 
of San Francisco, informs us that he has resumed his connection with the Chicago 
local board, after a brief withdrawal from membership. 

—By the withdrawal of its senior partner, the firm of Stroud, Marston & Co., 
general agents at Philadelphia of the New England Mutual Life, has been changed 
to Marston & Wakelin, but will retain the general agency. 

—Parisians have had a new sensation in the occurrence of five fires in that city in 
a single day. Such an experience is beyond the grasp of the oldest inhabitant’s 
memory, except as happening in the days of the commune. 

—Mr. J. C. Thompson, who has been so successful as manager of the southern 
department of the Continental Life, is about to remove to St. Louis, where he will 
have charge of the company’s business for Missouri and Kansas. There are very 
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few who have proved themselves so efficient in life insurance as Mr. Thompson, and 
we believe he will achieve signal success in the new and important territory which 
he has undertaken to organize. 

—Whitehall (N. Y.) has an active board of underwriters whose published tariff 
has been received at this office, The officers of the board are; President, Horace 
Stowell ; secretary, Nathan Hall; treasurer, W. P. Lamb, 

—The Firemen’s Fire, of New York, has had its confidence outraged to the 
extent of $2,100, by the financial wrong-doing of Mr, Abner Hayward, who for 
several years has been the trusted secretary of the company. 

—A $10,000 fire was caused last month, at Taunton, Mass., by rain falling upon 
and siacking some lime which was stored in a barn. Several buildings were 
destroyed. A simple, cheap and effective incendiary is lime. 

—Camden, N. J. a town of 30,000 inhabitants, was left entirely without its 
water supply for a day or two last month, as the result of a stupid accident. The 
incendiary element fortunately remained dormant meanwhile. 

—Our review of the Michigan Life report is crowded over to our next issue. It 
is a carefully written document, fully furnished with statistical tables, and is in all 
respects a report which reflects credit upon Commissioner Row. 

—Mr. Nathan Willey, author of the Treatise on The Principles and Practice of 
Life Insurance, issued by THE SPECTATOR PREss, and an actuary of admitted 
ability, has been appointed actuary of the Ohio insurance department. 

—Mr. George P. Bowman is no longer authorized to do business for the Repub- 
lic Life. The company seems to have resolved to prune itself of useless attach- 
ments, and to get and do business on a prudent and conservative basis. 

—Col. Carrington, the esteemed president of the Piedmont and Arlington Life, 
made a hurried visit to New York last month. The company has opened a branch 
office at No. 135 Broadway, under the management of Mr. George Board. 

—A hotel, called the Western Exchange, at Pittsburgh, was successfully got out 
of the reach of insurance by incendiaries last month. They tried three times, and 
on the third brought down the house. There is nothing like perseverance. 

—The outstanding risks of the People’s Fire, of Baltimore, have been insured in 
the Hanover Fire, of New York. We hope the arrangement will be as profitable 
for the Hanover as it certainly will be for the newly sheltered policyholders. 

—A little light is thrown upon the matter of the insurance involved in the Erie 
railway fire in July by the statement that only five New York city companies were 
losers. How many outside and foreign offices invested does not yet appear. 

—The account rendered recently by the assignee of the bankrupt Equitable Fire, 
of Chicago, exhibits total receipts of $58,403.14 and a balance on hand, on Septem- 
ber 1, amounting to $56,276.29. Nota very brilliant prospect for claimants. 

—London has a new underwriting machine which insures domestic crockery. 
Angels and ministers of grace defend us! Does this concern insure against family 

Jars, or is it intended simply to show what John Bull can do in a china closet ? 

—President Chase, of the Hartford Fire, returned from Europe, in the steamer 
Abyssinia, early in September. His many friends will be pleased to learn that the 
brief respite from business cares and pressure has fully re-established his health. 

—Canada fire agents a>pear to have varying views of the value of the same 
risk. A controversy up there recently revealed the fact that policies had been 
issued upon one risk at all sorts of rates, from ¥% of one per cent to 2% per cent. 


—That was a happy illustration of professional sympathy, on the part of the 
Travelers, to pay its $6,000 loss on the late Colonel Valentine as soon after the 
funeral as was practicable, and without any deduction of interest. But the act was 
quite characteristic. 

—The recent warehouse fire at St. Louis, costing anywhere from $50,000 to 
$100,000, was caused by the very simple process of carrying alighted candle around 
the premises. It is comforting, at least, to know that there was nothing mysterious 
about the origin of ¢A/s fire. 

—Judge Fuller and his cronies found it easier to pocket the Knickerbocker Fire, 
of Chicago, than to keep it pocketed. The hungry creditors having vainly tried to 
bring the judge to book before a lower tribunal, now propose to carry the case into 
the United States Circuit court. 

—Frederick (Md.) has given a local mutual the monopoly of its confidence; and, 
when the inevitable big fire comes, will have a double set of mourners—the people 
who will have to take their own notes as an offset to their claims, and the unfortun- 
ates who will get neither notes nor money. 

—The Knickerbocker Life has appointed Mr. A. Keeler superintendent of its 
Ohio agencies. Mr. Keeler is a resident of Columbus, has had considerable ex- 
perience as a liie manager as special agent of the Continental Life of New York, 
and is widely known and very popular in Ohio. 

—It may be useful to underwriters who want to get on their books all the woolen 
mills in the country, so as to obey the law of average, to know that there are 2,782 
of these risks in the United States, of which 471 are in Pennsylvania, 182 in Massa- 
chusetts, 248 in New York and the remainder mostly at the west. 


—A paragraph is going the rounds of the press accrediting a New York fire in- 
surance president both with being the editor of the ‘‘ Drawer” in Harper's Monthly 
and also with devoting the salary paid him by his company to charitable purposes. 
We might add that the same gentleman does a great deal of literary work, besides 





that mentioned ; that he is one of the most genial and gentlemanly of men; that 
his modesty is equal to his exceptional ability; that his pen is as successful in un- 
derwriting as in other writing; and, finally, that his name is William A. Seaver, of 
the Adriatic Fire. 

—The Liverpool and London and Globe has sent instructions from its Liverpool 
offices limiting its business in Chicago to brick dwellings. This would have an 
appearance of ultra conservatism, if it were not accompanied by the explanation 
that the company has all the Chicago risks it feels safe in carrying. 

—A fellow who set fire to the house of Mr. W. H. Lecount, at New Rochelle, 
N. Y., not long ago, was provided with free board for five years in state prison by 
an intelligent judge. Mr. Lecount, being an insurance man, naturally followed 
up the case with professional zeal, and, as is seen, with entire success. 

—Among recent departures for Europe we notice the name of Mr. H. F. Jen- 
nison, the energetic agent at Chicago of the Equitable Life. Mr. Jennison was 
accompanied by his family. As one of the most devoted workers in the business, 
Mr. Jennison is entitled to the temporary rest and recreation he now seeks. 


—They are not very sweet on incendiarism and arson in Japan. Not onty are 
those who set buildings on fire made to wish they hadn't ; but the occupant of prem- 
ises casually fired is looked upon as a public enemy and punished accordingly. In 
that view what a lot of public enemies we must have in the United States ! 

—The agency for New York of the North Missouri and the Alps Fire insurance 
companies has been assigned to Mr. E. G. Snow, jr., late superintendent of 
agencies in the office of Prindle & Mangam, the former agents. Mr. Snow is a 
graduate of the Home Fire, and enjoys an enviable reputation as an underwriter. 


—There appecred in the obituary column of The Philadelphia Ledger, in one 
week last month, notices of the deaths of nine persons, three men and six women, 
who had lived to be 81, 84, 85, 85, 87, 87, 88, 92 and 92 years old respectively. 
And there wasn't much of the usual machine poetry of that paper spirted on them, 
either ! 

—The Republic Fire, of Chicago, is able to boast of having paid to its creditors, 
since last October, more than $2,000,000, and there is good reason to believe that, 
in due time, the company wiil pay every dollar it owes. We understand that when 
this is done there will be a re-organiz=‘tion of the Republic for the prosecution of 
business. 

—A first dividend of 30 per cent has been declared by the receivers of the bank- 
rupt Independent Fire, of Boston, upon all the admitted claims for losses. As 
usual, there is an ominous silence with respect of claims for return premiums. This 
class of ‘‘ losses "' appears to create a sort of chronic trouble for both receivers and 
claimants. 

—The resistance of the Charter Oak to the claim of the McGroarty heirs, at Cin- 
cinnati, is not based solely upon the misrepresentation made as to residence, as some 
parties would have us believe. The company’s defence consists of at least ten 
points and will urge fraud in varied forms, on the part of the insured, as a sufficient 
offset to the claim. 

—The insurance clerks in London, it seems, have caught the ‘‘strike "fever. A 
correspondent of The London Mirror advises a powerful combination with the 
view of securing an advance of 20 per cent in the salaries of employees. The 
writer mentions $10 a week as the average earnings of these poor fellows. No 
wonder they strike ! 

—The Virginia Fire and Marine, of Richmond, must have been an exceptionally 
prosperous company, or else it has been favored with extra high rates of premium, 
to have been able to pay in dividends since its organization, the sum of $847,500 
upon a capital of only $200,000. But this is just what its advertisement in The 
Richmond Despatch states. 

—A ten-year-old suit, entitled Finn vs. the Boston and Albany railroad company, 
to recover for the burning of a shipment of shingles in transit, is to be tried again 
in Massachusetts this month. This would seem to be a case whose adjustment can- 
not be compassed hy either the ‘‘ Finn” or the ‘‘ Albany’ rules. But it is not an 
underwriter's funeral this time. 

—The Northwestern Mutual Life has a successful traveling agent in a Mrs. 
Dudley, who is spoken of in terms of high respect by the Milwaukee papers. THE 
SPECTATOR has often urged the companies to give the plan of female solicitation 
in life insurance a thorough trial. So far as we can learn, it has never yet been 
tried without proving successfui. 

—A fully sanctified editor talks about the criticisms upon the Andes as uttered by 
those whom the deposed manager retused to subsidize. This, without being at al) 
true in fact, suggests the more truthful retort that subsidizing corked up all those 
holy men who did not speak out at all and who even now shed tears over the sud- 
den withdrawal of a toothsome teat. 

—Among the undiscovered things of human life, the precise location of the vital 
spark has always enlisted the curiosity of a large circle of devoted exptorers. One 
of the most persistent of these seekers, evidently, is that Miss Cornelia Wade, of 
Cincinnati, who has just failed in her sixty-first effort at suicide. Her vital spark 
is averse to being prodded, it seems. 

—Mr. Henry A. Tidd, who has latterly been superintendent of agencies of the 
United States Life, has been appointed manager of general agencies for southern 
Illinois and Missouri for the same company. This arrangement, we understand, 
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is in pursuance of Mr. Tidd’s desire to return to Missouri to reside. He was for- 
merly a resident of St. Louis, where he began his successful career as a life man- 
ager; and, now, with accumulated experience and representing one of the very 
best life companies , his resumption of business in a locality so familiar has every 
augury of success and satisfaction. / 

—The Traders insurance company of Chicago, admitted to do business in New 
York on August 31, makes a clear exhibit of over $500,000 of cash assets. Its New 
York attorney is Mr. Arthur Leary, a gentleman of considerable prominence in 
mercantile circles. Applications are wanted for agencies in cities and towns 
generally throughout the United States. 

—The general agency firm of Whitehead & Foljambe, at St. Louis, has been 
changed to Whitehead & Robertson, and will hereafter carry on a fire business in 
connection with the general agency of the Atlantic Mutual Life. These gentlemen 
are full of energy, and we cannot doubt that, in their widened field of operations, 
their efficiency will reap its due reward. 

—One of the latter-day brood of life companies in England is pretentiously named 
the Leviathan. Whether this loud title was chosen because the concern proposed 
to swim in deep waters, or because its premium charges were to be extortionately 
large, does not very plainly appear. But even if the name was born of both these 
reasons it would be entirely appropriate. 

—The Transatlantic Fire, of Ham! urgh, is the latest invader of San Francisco. 
It only claims to have $150,000 in cash, but boasts of $750,000 subscribed capital, 
and lots of all sorts of notes except those crisp bank notes which alone are legal 
is a loud name, and 


tender for loss payments. But then ‘ Transatlantic’ 
‘* $750,000 subscribed capital '’ looks big. 

—South Carolina killed its only life insurance company by overlaying it with 
taxes. First, the company was compelled to invest in state bonds, promising, du¢ 
not paying, 6 per cent interest, and then these bonds were adjudged liable to the 
state tax of 4 percent. This is the worst sort of infanticide; for it amounts to the 
same thing as devouring one’s own offspring. 

—The estimated value of vessels belonging to, or trading at, ports in the United 
States, reported totally lost or missing during the six months ending July 31, is 
$4,990,000. The greatest loss was experienced in February, when $1,280,000 worth 
of this kind of property was swept away. The value of shipping loss during the 
corresponding months of 1871 was $5,013,000. 

—The assignee of the bankrupt Chicago Firemens reports that he had on hand, 
July 1, $179,070.96, and that he has since received $45,466.51 ; total, $224,537.47. 
Payments, during July and August, for expenses and on account of the 4 per cent 
dividend, have reduced the balance on hand to $162,388.34. It looks as if creditors 
may in the end realize ro per cent of their claims. : 

—The extensive bleachery and canton flannel factory at Passaic, N. J., burned 
on September 9, was touched off by the end of a match “‘ accidentally '’ dropped on 
a pile of loose cotton, by a man who had just lighted a lamp. The second lighting, 
albeit not intentional, was a great success; for it destroyed a large amount of 
property, on which there was very little insurance. 

—The arrest and conviction in London of the man Anthony, to whom 160 cases 
of incendiarism were directly traced, had a decided influence upon the fire statistics 
of the months following the arrest. A London paper says that during the nine 
months subsequent to Anthony'sconviction there were 2o1 less fires in London than 
during the corresponding period in the year before. 

—We can hardly believe the report, started by a western paper, that a life insur- 
ance agent lately fell from the top of a four-story building, and, striking on his 
cheek, escaped without injury. The story goes on to explain that the agent had 
‘treed’ a painter, on a swinging scaffold just below the cornice of the house, and 


was shoving papers at him from the edge of the roof. 


—The tna Life continues to do a large business in Canada, where the com. 
pany has a branch office, at Montreal, under the management of Mr. William H. 
Orr. In 1871, the number of new policies issued by the 4£tna in Canada was 914, 
insuring $1,515,891, and the total premiums received there amounted to $229,137. 
The company has about $6,000,000 at risk upon the lives of Canadians. 


—The great barn in Boston called the Coliseum having fulfilled its mission by 
letting Gilmore make all the noise he could, has been voted a nuisance by the 
people living near it, and they have petitioned for its removal before it gets on fire 
and burns the neighbors all up. We doubt if it will prove very dangerous until 
after it is raffled off and the new owner has got it well insured. Zhen we shall see 
what we shall see. 

—It is proposed to increase the nominal capital of the American Central Fire, of 
St. Lonis, to $5,000,000. Would it not be much better to call in the money for the 
subscribed and unpaid capital already on the books? This would give the com- 
pany all the cash it would need, and enable it to rank fairly as one of the largest fire 
companies in the country. Buta $5,000,000 subscription capital will hardly answer 
the same purpose. 

—At a late meeting or the directors of the company, Mr. Joseph Ellison re- 
signed his position as president of the Lousiana Equitable Life insurance company. 
He has been succeeded by Mr. James H. Low, formerly of the firm of Wood & Low, 
of New Orleans, a gentleman well and favorably known in the south. Mr. Low 
Proposes to actively devote himself to the service of his company, which will find 








in him, doubtless, a valuable head. ‘This company reports a very fair business 
doing. Mr. W. C. Robins, its manager of agencies, and who has been invaluable 
to the company for the last two years, recently, in a trip through Western Louisiana, 
took forty-three applications, with premiums amounting to upwards of $7,000. 

—The theory of spontaneous ignition appears to be of infinite versatility in its 
application. For now comes the statement that a piece of bituminous coal, lying 
on some dry pine boards near a building, in Millport, N. Y., ‘‘ spontaneously burst 
into flames’ on one of the hot daysin August. The unhappy lump of coal had been 
exposed all day without umbrella or parasol, and becoming enthused with indigna- 
tion, flared up, as narrated. 

—The Sun Mutual, of New Orleans, is converting outstanding scrip into stock, 
and has an amended charter under which customers may receive cash dividends of 
their proportion of the profits without incurring stockholders’ liability. The presi- 
dent of the company is Mr. James I. Day, a well-known merchant of the old 
school, whose name is almost as familiar in New York as in New Orleans, and 
equally honored in both cities. 

—The St. Joseph Fire and Marine insurance company has been admitted to do 
business in New York and Michigan. Of a large number who sought the agency 
in New York city, Mr. Chas. M. Peck was the successful applicant. The agency 
in Detroit has been intrusted to Mr. L. N. Clark. Applications for agencies in 
New York, Pennsylvania, Kentucky, Illinois, Michigan, Indiana, Iowa, Kansas, 
and Nebraska should be addressed to the company, St. Joseph, Mo. 

—The co-partnership between Eddy & Mangam, of Philadelphia, was dissolved 
on September 9, and the new agency firm of French & Eddy was formed to take its 
place. The new firm is composed of Messrs. Louis E. French and Henry C. 
Eddy, both of them well known citizens, active insurance men and deserving of 
patronage. The companies represented in this agency are the Narraganse 
Germania, North Missouri, Alemannia, and Central (of Altoona, Pa). 

—The prompt action of a Boston insurance clerk, in cleaning up the debris left 
after a neighboring fire upon premises insured by his company, resulted in a claim 
of only $125 for dama’ges which otherwise might have been appraised at $3,000 or 
$5,000. We don't hear that the company paid the young man the salvage; but 
it was a good deed, for all that. Who ever heard of a New York insurance clerk 
either dirtying his hands with such work, or having any inducement to do so ? 

—Tennessee thrives on the taxes wrung out of other state insurance companies. 
The state tax alone is 1% per cent on gross receipts, and license fees are added to 
the amount of about $800 for each company. The counties and towns have also 
their peculiar views in the same direction. The local companies thus “‘ protected " 
have no excuse for not making money. One agency firm in Nashville, we learn 
from a local paper, pays taxes on its insurance business amounting to some $12,000 
per annum. 

—The death was announced, on August 25, of Mr Jonathan D. Steele, formerly 
president of the Niagara Fire, of New York, and one of the best known insurance 
officers of that city. During several years, Mr. Steele was president of the New 
Yord board, while that body was merely an association and before its incorporation. 
He was a gentleman of affable manners, dignified address and unquestioned integ- 
ritp, and his official administration was without blemish. At the time of his death, 
Mr. Steele was 75 years of age. 

—After being tenderly nursed for a month, the well-kept secret as to the insurance 
on the Hunter's Point oil fire leaked out at last. Upon one of the risks, that of the 
Standard Oil Company, the Liverpool and London and Globe lost $37,500 ; and the 
Cincinnati conglomerate $25,000, of which four-fifths will have to be paid by the 
Amazon and Triumph. ‘The other amounts were small and do not call for special 
mention. How much more the companics named lost on contiguous risks, at the 
same fire, has not yet been made public. 

—Kerosene has kept itself before the public during the past month and kicked 
up the usual bobbery. Perhaps the most eccentric of its murderous performances 
was that in West Stratford, Conn., where a gust of wind, sweeping through a store, 
just as the door was opened, exploded a lamp, with the usual success as to fire, 
but also with the added horror of severely burning the proprietor and his wife. 
The woman died soon afterwards. How many thousand country stores are ex- 
posed to just such an accident every night ? 

—At an auction sale in Hartford, on September 5, there was sold a ‘lot’ com- 
prising the right to draw dividends on 25 shares of Colt's Arms company stock, 
during the life of James B. Colt, and also a life insurance policy on the same per- 
son's life for $10,000, issued by the Connecticut General Life, in 1866. Upon the 
policy, premiums have already been paid to the amount of $2,250.60, the annual 
premium being $375.10. The lot brought $2,000, and was sold to Mr. Albert Day, 
who held the securities already as collateral. 

—On September 26 the United States Circuit court, at St. Louis, gave a verdict 
for $178,000 against the United States insurance company, of St. Louis, and in 
favor of Henning & Pearce, of New York. The suit grew out of the burning of 
some cotton on a Mississippi steamboat, during the war. If the figures reported 
are correct, and the company has the amount to pay, we must say that we have no 
sympathy to throw away upon idiots of this plain stamp. We only hope the con- 
cern has enough money to meet the claim. 

—The Brooklyn Life has just made a contract with Mr. John W. Godfrey, of St. 
Louis, by which he becomes its superintendent of agencies and general manager of 
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its western department. His headquarters will continue to be at St. Louis. Mr. 
Godfrey is a well known insurance man. He was for four years an agent of the 
Mutual Life, and for sixteen years general agent of the Charter Oak Life, which 
latter position he was forced to resign some time since by reason of impaired health, 
He has lately regained his normal vigor and now again enters the field in which he 
has commanded general respect and esteem. Under his guidance the affairs of the 
Brooklyn Life should prosper. 


—A stormy meeting of the creditors of the State Fire, of Chicago, was held on 
September 13. After a laundry full of dirty linen had been washed, hung up and 
thoroughly ventilated, a smoothing-iron was passed over the wrinkled fronts of 
those present by the declaration of a 40 per cent dividend. This, to many of the 
creditors, seemed so nearly like getting something out of nothing, that they are 
loud in expressing their faith in papers like The Chicago Tribune and THE SPEc- 
TATOR, whose criticisms have borne such good fruit. 

—Upon one section of the Warrior river in Alabama, extending for only 55 
miles, there were losses by floods, not long ago, to the amount of $400,000. What 
a suggestiveness there is in this for scheming promoters towards getting up com- 
panies to insure against such calamities! This is an entirely unoccupied field of 
underwriting, and as it could not possibly be remunerative, it offers a splendid 
opportunity for confidence operators. We commend the subject to the irrepres- 
sible individuals who ‘‘run"’ the National Life, of Chicago. 


—The Connecticut Mutual Life insurance company began moving into their new 
offices on Sept. 24. They have occupied their quarters in the State Bank building 
about twenty years, previous to which they were located at 158 and 170 Main 
street. The new offices are truly magnificent, and are probably not excelled in 
New England for elegance of design and richness of decoration. The company 
has preserved all important papers since its organization in 1846, and so great is 
the accumulation that the work of removal is by no means small. 


—The stockholders of the Republic Fire, of Chicago, at Springfield, Ill., are 
anxiously looking on at a test suit, brought against one of their number, to enforce 
the payment of an assessment upon his subscription to the company's stock. The 
conundrum proposed is, whether those subscriptions ‘‘ meant nothing,” or are good 
for their face. All the New York stockholders, except Mr. David Dows, will con- 
test the legality of the assessment made upon them, and announce their determina- 
tion to fight out the question at whatever expense of time or money. 


—It is reported by one of our exchanges that a young lady living in Kansas City 
was recently surprised to find that her life had been insured for $18,000 in several 
companies, without her consent and without medical examination! The applica- 
tions were made by a cousin, who is also an adopted brother, and we are inclined 
to agree with those who think the affair somewhat suspicious. As we view it, the 
young lady and the cornpanies have had a very fortunate escape. But can't some- 
thing be done to reward this young man for his faith in !ife insurance ? 


—We have received a copy of the proceedings of the first and second meetings of 
the Missouri and Kansas board of fire underwriters, held at Des Moines, on July 
24, and at Kansas City, on August 28. The document has mainly a local interest, 
except so far as it evinces an admirable degree of harmony and intelligence on the 
part of the gentlemen who were in attendance. This was eminently the character- 
istic of the convention's sessions, and the results of the work done cannot fail to be 
such as will be of advantage to the companies represented in the organization. 


—The London and Lancashire Fire, of Liverpool, is now operating upon the 
credulity of the people of Mobile, under the respectable auspices of a well-known 
local banker and underwriter. ‘The latter party, surely, cannot be aware of the 
two-penny character of his protege, notwithstanding its claim (endorsed by himself) 
to have ‘' $5,000,000 gold!" The truth about the matter is, that the company’s 
capital and credit are so far impaired at home that the stock is selling at 25 per cent 
less than the amount paid in, and there has been no dividend declared for many a 
month. In fact the company is not as sound as a majority of the smaller American 
companies. 

—A little underwriting company called the Clay Fire and Marine, of Newport, 
Ky., whose entire assets last January were only $115,000, has invaded Chicago 
with an agency. Without stopping to discuss the prospects of the company as to 
profit in cultivating that none too fruitful field, we think we owe our condolence 
to such property owners of Chicago as may be seduced into seeking indemnity in 
this quarter. The idea of paying this atomy the same price for a policy as would 
be paid to a large and surely solvent office is absurd, of course ; but to buy its poli- 
cies at a cheap rate would be still more absurd ; for cheap insurance is notoriously 
no insurance at all. 

—The lately-published Massachusetts report contains several errors in regard to 
the Berkshire Life which should be corrected as follows, in accordance with a state- 
ment by Deputy Commissioner Rhodes made since the report was published : 

Gross expenses (including dividends on guarantee capital) were $96,801.75, in- 
stead of $119,008; so that the ratio of gross expenses to premium receipts was 
19.11 instead of 23.49 

Gross expenses (including net cost of guarantee capital) was $07,146.75 instead of 

119,353; ratio of gross expenses, etc., to entire receipts, 16.27 instead of 20.00. 

Gross expenses, $98.676 75 instead of $120,883; ratio of gross expenses to gross 
receipts, 16.49 instead of 20.20. 

—One of the neatest and best arranged tariffs received at this office is that of the 
Madison County (N. Y.) local board of fire underwriters. This organization covers 
a territory embracing 43 towns and townships, and the principal risks in these 








localities have been specifically rated and classified. The work bears intrinsic 
evidence of intelligent and conscientious care, and the board under whose auspices 
it has been performed appears to be entirely in earnest in the effort to sustain the 
principles of the national board in Madison county, The articles of association 
are few, but comprehensive and business like, and the membership roll contains the 
names of 29 agents. The officers are J. M, Gray, of Hamilton, president; S. H. 
Stafford, of Oneida, vice president; C. W. Hatch, of Cazenovia, secretary and 
treasurer. 


—The New England general agents and adjusters, met in convention, at Spring- 
field, Mass, on August 27, to organize an association similar to those recently formed 
in other sections of the country. There were over 50 delegates in attendance. The 
most harmonious spirit prevailed, and, after a general interchange of views and the 
perfection of the organization, the meeting adjourned to Haynes’ Hotel, and spent 
the evening in festivities of a genial and exhilarating nature. The officers of, the 
new association are, President, C. G. Kimball; Vice-Presidents, N. A. Clarke, W. 
S. Denney; Executive Committee, J. J. Brown, J. C. Hilliard, G. A. French, H. 
E. Bowen, J. O. Pierson and W. T. Barton. 


—The Republic Life, of Chicago, has organized very successfully a Middle Ten- 
nessee branch, officered as follows: M. Burns, president; John Frierson, vice- 
president ; E. R. Campbell, secretary; A. G. Ewing, treasurer; G. P. Thruston. 
attorney ; Henry Knighton, general agent; Dr. W. T. Briggs, medical director, 
Capital to the amount of $200,000 has been subscribed by nearly one hundred of 
the most prominent citizens of Middle Tennessee, and insurances aggregating 
$500,000 have been secured in that section within the past six months. The local 
board of directors includes gentlemen representing Nashville, Columbia, Clarks- 
ville, Gallatin, Lebanon, Shelbyville, Murfreesboro, Franklin, Hickman county 
and Giles county. 

—There is a co-operative in New Orleans called the Mutual Aid Benevolent Life 
Association of Louisiana, whose fourth annual statement affords proof of two things, 
one of which is that the mortality of members is excessive, and the other that the 
officers must have a pretty good time of it. The assessment for last year's deaths 
amounted to $114,746 25, of which sum $92,342 was paid to the families of the de- 
ceased, and $14,678.28 absorbed for expenses. As we read the financial exhibit, it 
appears to be intentionally delusive, about one-third of all the so-called assets being 
an item of $18,000 due for deaths and not yet drawn for. The statement claims 
$25,806.43 as the net profits for 1871 ; but we have always supposed these co-opera- 
tives did not cheat their members by accumulating any profits. How is this ? 


—A California paper reports that there is a Chinaman in Weatherville, in that 
state, whose life is insured for a large amount. Not long ago this Celestial policy- 
holder fell out of a wagon and was seriously hurt. His life hung by a thread, and 
it began to be doubtful whether he would ever get well. To secure the benefit ot 
the doubt, one of the Chinaman’s fellow countrymen wrote to the insurance com- 
pany: ‘‘ Charley half dead, likee half money.” This certainly was a very practical 
view to take of the matter; but, if the offices had to pay upon this principie, there 
is no computing how large a proportion of the claimants would be of the “ half 
dead, likee half money’ stripe. It is so much more agreeable to live and realize 
half of one’s policy, than to die and leave the entire sum for one’s widow to get re- 
married on. 


—In our August issue we referred to the creditable exhibit of assets made by the 
Factors and Traders insnrance company, of New Orieans, expressing, however, 
some doubt respecting the $400,000 returned as ‘‘loans on pledge."’ Whatever 
uncertainty we may have entertained with regard to their assets was due to the pe- 
culiar phraseology used in the statement to characterize them. It gives us pleasure 
to be assured that this item of $400,000 represents a line of loans which are entirely 
secure and such as are in full accord with the stringent provisions of the company’s 
charter. We are also informed that every dollar of the Factors and Traders’ assets 
could be realized within sixty days, if this were necessary. The cash principle of 
dividing profits to customers is, we understand, becoming the rule among the New 
Orleans companies. 


—That brevet insurance company, known to half a dozen persons in Iowa, as the 
Burlington Fire, lets itself loose upon the credulous, in a little four-paged hand bill, 
full of self-assertion and puffery. To read this screed, one would imagine that the 
entire country could not furnish such another combination of capital, talent, and 
experience, as this ‘‘ Grand Old Burlington."’ But when we come to cipher up, we 
find that the best figures the ‘‘Grand"’ concern can exhibit, are these: ‘ Net 
assets, July 1, 1872, $112,937.98! This, too, without the least effort to make them 
true by deducting reinsurance. So much for the facts. Now forthe fancy. Think 
of an Iowa newspaper saying of such a tiny affair as this: ‘‘ No better company can 
be found in the state,’ and then think of these Burlingfon fellows printing and circu- 
lating the whopper! Where can such people expect to go ? 

—We are pained to have to announce,—as our readers will be pained to hear— 
that Mr. Justus Lawrence, president of the Continental Life, of New York, is 
suffering from a severe and dangerous illness. He had suffered somewhat for ye irs 
from a long-settled asthmatic disease, but up to last winter had never, or rarely, 
found it so severe as to keep him from performing the labor to which he was too 
ardently devoted. At that time the disease first developed threatening symptoms, 
but even then Mr. Lawrence was loth to yield to the advice of his friends and 
medical advisers. A visit to Florida, in seach of rest and recuperation, was not at- 
tended with the heneficial results which were hoped for, and when he returned to 
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New York in the early spring, his friends saw plainly the visible marks of failing 
health. Since that time Mr. Lawrence has been gradually growing worse. Com- 
pelled long ago to give up work in the chair which has known him so well, and 
which he has so greatly honored, the failing president has been for weeks confined 
to his house, and even to his bed. The hope of his friends that he may recover is 
only ahope. It is sad to think of Justus Lawrence slowiy and painfully sinking 
away from the life which has been to him so full of promise and rich reward. But 
the graceful character which has been his all through these years of active compe- 
tition, will be even a better monument to his memory than the great work which 
he has performed so successfully for his company. 

—Mr. Charles H. Case, of Chicago, occupies an enviable, as well as prominent, 
position among the underwriters of that city. Few, ifany, of the representatives of 
outside companies can claim to be his superiors in local influence, in familiarity 
with the business, or in that conservatism of practice which alone can make insur- 
ance pay its way in Chicago. Personally popular, energetic and progressive Mr. 
Case is always able to command his full share of the business offering, and no one 
has a better appreciation than he of the relative desirableness of risks at that point. 
He is a man on whom fire managers may confidently rely, both as regards his esti- 
mate of a risk and the propriety of accepting it. That this is a fact is clearly 
evinced by the confidence reposed in his judgment by some of the most prudent 
and substantial of the companies doing business in Chicago. 

—Messrs. Goodwin & Pasco, the well-known insurance agents, at Chicago, now 
represent the following excellent fire companies: A®tna, of Hartford; Lamar, of 
New York; Faneuil Hall, of Boston ; Meriden, of Connecticut ; Old Dominion, of 
Richmond, Va.; and the Mississippi Valley, of Memphis, Tenn. ‘The long experi- 
ence of these gentlemen in agency work and their untarnished record as high-toned, 
honorable and active business men, make it unnecessary for us to say a word in 
their favor. ‘The companies for whose interests they care, and the Chicago public 
whose confidence in their character is unbounded are all to be congratulated upon 
being brought into a business connection at this agency. And any 
offices desirous of cultivating the Chicago field under the most favorable auspices 
we need only commend them to a firm which as Hunt & Goodwin or Goodwin & 
Pasco, has held the £tna’s agency for so many years and with highest honor. 
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What more could be said ? 
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THE Andes insurance company, of Cincinnati, is reported not to have any assets 
in excess of its liabilities, and a deficiency of over $200,000 is reported found to 
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exist under circumstances scarcely less disgraceful than those which attended the 
collapse of the Home, of New Haven, last year, or the Morris, of this city, several 
years ago. With this matter and its inevitable costliness to all personally interested 
in the company’s fortunes, few of the readers of THE FINANCIER are likely to be 
complica‘ed. Whatever contracts the dead company may have outstanding will 
probably be made good by the operation of an Ohio statute which holds the stock- 
holders of an insurance company liable, not merely to the extent of their invest- 
ment, but for twice that amount. Hence, the sharcholders of the Andes are assess- 
able, (if it shall be necessary, to pay its debts,) up to the sum of $500,000 beyond 
the capital they own. So far, then, we may congratulate the general public that, 
excepting the company’s stockholders, nobody will be hurt. 


But there is one aspect of the case which brings the troubles of this com- 
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pany within the range o1 criticism in a financial review. It is matter of fact 
that the Andes company was constituted originally upon a basis which was as sub- 
Its directors held an exceptionally 
Some of them had a national 


stantial and respectable as could be desired. 
high position among the business men of Cincinnati. 
reputation as among the shrewdest and most successful merchants iu the west, 
Not one of them was other than a prominent and influential citizen, whose name 
was calculated (and intended) to contribute to the credit of the company and so at- 
tract the confidence and custom But, independently of 
their wealth and personal influence, these directors, by their appointment and 
acceptance of the position, virtually became so many guarantors to the public that 
the company they ‘‘ directed " would at least be made the subject of their watchfuy 
care, and that, as trustees for their fellow stockholders, they would see that nothing 
was done calculated to imperil the safety of the million and a half dollars placed in 


of insurers everywhere, 


their custody. 

It is not for a moment to be assumed, or even suspected, that these directors have 
been in any particular dishonest in administering their trust. Nevertheless, the 
company, thus ‘‘directed’’ by them, and in which $1,500,000 was lost within two 
years, has disgracefully died on their hands. What is to be said? Shall we be 
told that these respectable directors are not at fault atall; that no responsibility for 
all this loss attaches to them, or any of them, but to the officers alone? We cannot 
accept this view; nor will If the watchmen fail asleep, or look aside 
or leave their posts while the store is robbed, or the factory burned, is it usual to 
hold them blameless? And, if the men purposely placed as the guardians of a 
company’s capital stock permit the entire sum to be flung away from right under 
There is a degree of indifference to high re- 


the public. 


their eyes, must nothing be said ? 
sponsibility which falls little short of being crime itself. And we find it sometimes 
difficult to draw the boundary line between innocence and guilt in this respect. 
But is it not clear that, in this particular instance, an entire board of directors ot 
most respectable calibre and capacity have proved recreant to their trust ? This is 
putting it as mildly as the facts will allow 

All that the public know or care to learn is that a company, first-class in its pre- 
tensions, capital, and directory, national in its notoriety and extent of business, and 
up to within a week parading its solvency as beyond criticism, has between two 
And all 


that the public will care to say respecting this state of facts will be, that a respect- 


days been proclaimed utterly hollow, as regarded its financial pretensions. 


able board of directors have improperly lent their names, to officers who have used 
those names in endorsement of false statements, and in abusing public confidence. 
For it seems evident that not one of those shrewd business men woke up, until 
watchfulness was entirely too late. And while they all slept the mischief was done. 
At the end of a two-years’ doze at the helm, these eminent merchants awake with a 
start, and find the vessel stranded and all on board plunged suddenly into the depths. 

The practical questions arising from this disgraceful Andes affair are few and sim- 
ple. First: How general, throughout the financial institutions of the country— 
banking, insurance, railroad, and other—is this culpable indifference a character- 
Is it not notorious that this ignoring and shirking of 
And yet the names 
of thousands of our best men are forever figuring upon prospectuses and in adver- 


istic of boards of directors ? 
trouble and responsibiiity is the rule rather than the exception ? 


tisements as directors, (and, therefore, guarantors in one sense,) of concerns which, 
for aught they 4vvw, are the veriest frauds, It is time some limit was put to this! 
Again: The Andes fasco, under the circumstances, cannot fail to weaken, as it 
should, the blind confidence of the general public in respectable names as an 
earnest of a company’s responsibility. The fact is demonstrable that the board of 
directors of the Andes company was not only unexceptionable on the score of char- 
acter, buc the equal of any other board. ‘This being, so what better guaranty has 


the public in any of the hundred lists of names similarly paraded as directors of our 
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banks and insurance companies in New York. The only deduction is, that, as be 
tween the public and loss by any of these institutions, these directors interpose no 
barrier whatsover. And this deduction seems to be the one most natural. 

Once more: In the absence of this sense of personal responsibility, to both 
their fellow shareholders and the public, the great body of the public must protect 
themselves from loss and fraud by scrutinizing more closely the character, con- 
dition and management of the institutions competing for their custom and confi- 
dence. These are matters usually within the purview of an interested and 
intelligent examination. ‘The institution which is shy or chary of information on 
these heads, to the honest inquirer, is just the institution that the public will save 
money by letting alone. Cash, or its equivalent, and men of tested integrity in 
charge of it, are worth more to the depositor, the policyholder, the stockholder 
than all the figure-head directors who can be mustered. And the public needs to 
learn (as we judge the present political campaign is likely to teach) of how little 
intrinsic worth is any individual's mere name for any py*pose which answers to 
capital or incites to confidence. ‘That which the sufferers by the Andes failure 
have now learned, at some cost, is presented as a lesson worth the studying of the 
public generally. 

It may also be remarked that, as an offset to the indolent indifference of directors, 
in this instance, as in many another, the system of state insurance supervision has 
asserted itself in protecting the public ; and the headlong rush of the Andes has 
been checked just in time to save the policyholders. For this the public should be 
grateful. State supervision is wisely designed to perform precisely this duty, and, 
if its official exponents were safe from interference, the system would prove continu- 
ously effective. But, so long as weak companies and unprincipled officers are able 
to overawe end even drive from office state officials who aim to do their full duty, 
some degree of danger is to be always apprehended. It has happened in this par- 
ticular case that whatever inference may have been attempted has been overborne 
by the determination of an efficient commissioner, determined to do his duty, 
regardless of local influence or intimidation. 





THE “ FRANKLIN,” OF PHILADELPHIA. 
WE take the following from The Philadeiphia Evening Telegraph, of Septem- 
ber 26: 
The Franklin Fire insurance company has purchased the building formerly 
known as the St. James hotel, and latterly as the Board of Brokers’ exchange 
Nos. 41g and 421 Walnut street, which, after suitable alterations, will be used by 


AGENCY WANTS. 


OME LIFE INSURANCE COMPANY, OF NEW 
York, WALTER S. Grirritn, /’resident. The HomME 
while receiving in premiums, during the past twelve years, 
an aggregate of $6.500,000, has been enabled to return to 
its members $1,500,000 in dividends, having made and paid 
a dividend every year since the first, showing a ratio of 
total dividends to total premiums which largely exceeds that 
of other Companies during their first twelve years. 
The Home has paid in losses over $1,0c0,000, and has 





upon liberal terms. 


now $3,650,000 in the most solid assets, showing now, as it 
has shown every year since its organization, a handsome 
net surplus over and above all liabilities. 

The HoME shows not only the largest ratio of Dividends 
paid to total Premiums received, but also the largest ratio 
of interest realized (being higher than that of any of the 
Western Companies who boast so much of high interest), 

With all the popular features, and a record which is 


SPECIAL 


Policies. 
any other company. 


TO LIFE INSURANCE AGENTS. 


HE UNION CENTRAL 


LIFE INSURANCE COMPANY. 
S. E. COR. OF FOURTH AND VINE STS., 
CiNCINNATI, OHIO. | ———— 
Desire toengage a few more first-class General Agents, 
Correspondence solicited. 
expenses and losses for 1871 only 26.6 per cent. 


FEATURES, 


Endowment Policies at Life Rates. 
Policies Non-Forfeitable. 
No Restrictions upon Travel. 


For Agencies and other information address the Home 
Office. N. 


HE NATIONAL CAPITOL LIFE INSURANCE 


it for its home and much of its agency business. The alterations are soon to be 
effected, and in the spring the company will occupy it. The ‘' Franklin’ has 
occupied its present quarters on Chestnut street, opposite the Post-office, since the 
year of its incorporation, 1829, when the first lease was made by the late president, 
Charles N. Bancker, with Stephen Girard in person. The Franklin Fire insurance 
company, under its prudent and careful management, has enjoyed a career of 
remarkable prosperity, and its business during the last year is indicative of its 
steady growth, for in 1871 43,325 policies were issued. ‘This institution, with the 
ability and disposition, met the losses by the Chicago calamity promptly; _ its 
corps of adjusters was among the first to engage in their settlement, and 189 losses, 
being all that it had involved in this great fire, were quickly paid, and that, too, 
without a single case of resort to the law on the part of the claimants. 

As a result of the judicious management of this company’s affairs, her stock, 
when offered, now sells readily for nearly five times its par value. Many great 
fires attest her strength; in Philadelphia, in 1839 and 1850; in New York and 
Pittsburgh, in 1845; in St. Louis, in 1849; and in Chicago in 1871. Since the 
declaration of the first dividend, in 1832 (three years after the company's organization 
in 1829) the stockholders have never, during any one year, failed to receive the 
usual current dividends. 





STEINWAY HALL INDEBTED TO THE BABCOCK EXTIN- 
GUISHER. 
NEW YORK, Sept. 5, 1372. 
F. w. FARWELL, Esq., Secretary Babcock Fire Extinguishing Co. 

DEAR S1R:—As you have been informed by the fire department reports, Stein- 
wav Hall had a narrow escape on Friday list, the 3oth ult. During the course 
of construction of a new ex ernal tin roof covering the previously existing slate 
one, the wood work was ignited from the small furnace of one of the tinsmiths, 
and a_ strong westerly wind prevailing at the time, an alarming fire was soon in 
progress. Being ina very inaccessible place, between the two roofs, and no water 
available—very little could be done until the fire department should arrive, and 
stream from an engine could be brought to bear, which at a great height would 
have been very difficult. At this juncture the Central Insurance patrol arrived 
with a BABCOCK EXTINGUISHER, and with it put out the fire in less than one 
minute. The damage by fire was less than $300, and had it been necessary to put 
in a stream froma an engine, the damage from water would have amounted to 
many thousands of dollars. 

We proved our faith in your machines, by ordering, some months since, ten 
for our factory ; we now wish you to send us five more to the factory, and five 
to Steinway Hall. 

We consider ourselves indebted to the EXTINGUISHER as having saved us 
from serious incovenience and loss, and believe them to be the des? protection 
against fire. 

As this isa matter of public interest, you are at liberty to publish this letter if it is 
your desire to do so. Very truly yours, 
“  (Signed,) STEINWAY & SONS. 


UPERINTENDENT OF AGENCIES WANTED. 
| Parties qualitied, by experience and success, for such 
| a position will find it to their interest to communicate or 
| correspond with the Officers of the BrookLyNn Lire IN- 

SURANCE COMPANY, Nos. 320 and 322 Broadway, New 
York City. 

Good terms will be made with a capable and honest man; 
| but apphcations will be unheeded unless positive references 

as to reliability shall be furnished. 


| 





ANTED.—BY A GENTLEMAN WHO HAS 
had some four years’ experience as special agent in 
the West, for one of the very oldest and largest of our 
| Eastern Life Companies, a situation as Superintendent of 
| Agencies or of general business tor some well established 
Lite Company. Tne best of references given. Direct 
to Rooms 68 and 69 Republic Building, Chicago, IIl, 
Tontine Dividend | - SAE = : 


Stock Rates less than 
ANTED, BY A PROMINENT LIFE INSUR- 
ance Company, a general agent for the State of 
Illinois. No applications will be regarded except from 
men of integrity, experience in the business, and whose 
references are stated. Address PaksIDENT, Box 5452. New 
York, P, O. 


Ratio of 


W. HARRIS, Secretary. 





surpassed by none and equalled by very few Life Com- 
panies, the HoME now invites men of strict integrity an 
good ability to take General or District Agencies, with a 
contract direct from the President, upon the most liberal 
terms consistent with sound principles, for the following 
fields: Western New York, Western Michigan, Southern 
Iowa, Wisconsin, Minnesota, Kausas, Nebraska, Colorado, 
California, and Oregon, 

The Home has no * branch offices,” and no * managers,” 
to control its territory or its business; but is prepared to 
pay directly to men who take territory and canvass and pro- 
cure business, fu// compensation, and give contracts direct 
from the Company. 

It is a settled policy of the Home to loan one-third of the 
premium upon all tables, without taking any Notes. 

Gentlemen wishing information in regard to any of the 
territory mentioned, will apply to E. H. Keto, Super- 
erintendent of Agercies, Milwaukee, Wis. 

HE UNITED STATES LIFE INSURANCE 
Company, of the City of New York, desire to engage 
the services of a suitable person to take charge of their 


business in the City of Philadelphia. No application will 


receive attention except from persons of experience in the 
business, as shown by what they have already accomplished 


Company, of Washington, D.C., being fully prepared ———— $$ 


to issue policies upon all the approved plans, and to offer | 


superior inducements to the insuring public, desires to 
negotiate for State and District Agencies throughout the 
United States. 

The charter of the company is the first life charter granted 
by the Congress of the United States; and a governmental 
supervision of the affairs of the company is secured by 
establishing its headquarters at the National Capitol, and 
requiring an annual report to be made to the Secretary of the 
Interior of all its transactions, The by-laws, however, per- 
mit the directors to be selected from the policyholders 
resident in any part of the United States. 

The business of the company will be upon strictly mutual 

rinciples, with cash premiums, although the management 

ave issued rates for insurance without participation in 
profits. 

Agents of experience will readily perceive the influence 
such advantages will have in obtaining business. 

First-class men are wanted to aid in making the National 
Capitol a truly National Institution. Send for copy of 
charter and by-laws and for agencies. 

Address Box 542 Washington, D.C, 


ENERAL AGENTS WANTED BY THE UNI. 

versal Life Insurance Company, of New York, forthe 
States of Michigan, lowa and Missouri. Liberal arrange- 
ments will be made with parties who have had successtul 
experience in the business, and can furnish good recom: 
mendations as to ability and integrity. None others need 
apply. Address UNIVERSAL LirE INSURANCE COMPANY, 
69 Liberty Street, New York, 


ANTED.—At this office, copies of the Massachu- 

setts Life Insurance Report 1859-65, bound in one 

volume, Parties having copies of the above work to dispose 

of can find cash purchaser by applying at the oflices of Tug 
SPECTATOR. 


N EXPERIENCED FIRE INSURANCE AGENT, 

having the control of a large line of first-class business, 
wishes to secure the agency of a strong conservative fire 
company for the city of Chicago. Address W. M. T., 
care of ‘HE SPECTATOR. 





A FIRST-CLASS FIRE INSURANCE COMPANY 

wishing to establish a profitable agency in Chicago, 
can find an experienced agent, with strong advantages for 
controlling good business, by addressing ‘ Wholesale 
Grocer,” care of THE SPECTATOR, 


ANTED.—THE GENERAL AGENCY OF A 
First-class Life Insurance Company, for the Pacific 
Address R. H. P., Offices of THz SEPcTaTor. 





Coast. 


ANTED.—BY AN EXPERIENCED AND SUC- 
cessful General Insurance Agent, the Agency of 
two orthree first class Fire Insurance Companies, Address 


Lock Box 1046, New Orleans, La, 
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E STABLISHED ON THE PARTICIPATION Pian. 
_.. affords sound insurance, at the lowest cost attainable, by combining the security of ample cash assets, 


with all the advantages of the mutual system, without imposing on Policy-holders any liability what- 


ever, while se steady increase of its net assets renders its Policies especially reliable in case of large confl.gra- 


tions, a point of great value to property owners. 
This Company issues also non-participating Policies (not entitling the holder to scrip), when the hazards of 


the risk, as compared with the customary rate, will not justify participation. 
the holder to all the securéty which the system provides, and will be issued at prices as low as experience proves 
is low as any responsible Company can properly accept. 


to be adequate to the hazard, and, therefore, : 
Household Furniture, Rents, Leases, 


The Company insures against loss by fire on Buildings, Merchandise, 
i ? fe] » n 


Manufactories (except of the more hazardous kinds), l'arm Property, 


able rates of Premiums. 


Such Policies, however, do entitle 


and all other insurable interests, at reason- 





SAMUEL D. BABCOCK, Babcock Brothers & Co 
BEN] 


SEN G. ARNOLD, B. G. Arnold & Co 

A. A LOW. A. A. Low & Brothers. 

S. B. CHITTENDEN, S. B. Chittenden & Co, 

WM. H. SWAN, Grinnell, Minturn ding 
HENRY C. BOWEN, No. 3 Park Place, N. Y. 
AURELIUS B. HULL, late I eens , Hull & Co 


WILLIAM M, VAIL, 61 Ricanien Reeet Brooklyn 
THEO, 1. HUSTED, Jesse Hoyt & Ce 
GEQ. 8S, STEPHENSON, Gen. S. Stapbencen & C 


W. M. RICHAR DS, Prest. Cumberland Coal and ied oO. 


HORACE B. CLAFLIN, H. B. Claflin & Co, 
JAS. FREELAND. Collector Int. Revenue. Brooklyn. 


J. C LOWREY. J. C. & C. Lowrey, Attorneys, Brooklyn. 


JOHN D. MAIRS, David Dows & Co 


GEORGE HOPE, President. 
JOHN K. OAKLEY, General Agent. 


Office of Western Department, 


R. J. TAYLOR, Superintendent. 


DIRECTORS. 
LORING ANDREWS, I ' Andrews & Sons 
CARES Onn »oW i Street N. ¥ 
WM. T. COLEM iN. Wau I, Coleman & ¢ 
WM, T. BOOTH, Boot h & Edg 


GEO, W., LANE. Geo. W, Lane *& Co 

JAMES FRASER, Fraser, Major & Co 

HIRAM BARNEY, Barney, Butler & Parsons, 
LAWRENCE TURNURE, Moses Taylor & Co 
SHEPPARD GANDY, 60 Wall Street, N. Y. 
SAMUEL A, SAWYER, Sawyer, Wallace & Co 
CYRUS CURTISS, Prest. Washington Life Ins. Co 
WM. D. MORGAN, B. E,. Morgan’s Son 
JAMES LOW, Low, Harriman & Co. 
WILLIAM BRYCE, William Bryce & Co, 
CHARLES LAMSON, C. H. Marshall & Co 


H. H. LAMPORT, Iice President. 


B. C. TOWNSEND, Sec’y Agency Sef't. 


- + Chicago. 


Branch Office in Brooklyn, 
CHAS. H. DUTCHER, Secretary. 


WELLINGTON Cl XPP. Clapp & Grinnell, 


HENRY F. SPAULDING, S ling, Hunt & Co 
JOHN PAINE, 7 Marray Street. N Y. 

R. H. McC URDY, late McCurdy, Aldrich & Spencer 
GEORGI MUSLS, &. Taven tedt & Ce 

JOHN H, EARLE, Earle & Px 


HENRY EYRE, 17 ; Pearl Street, N 7. 


CHARLES H BOOTH, Charles H, Booth & ¢ 
W. H. HURLBUT, Dickinson, Hurlbut & C« 

D. H. ARNOLD ieee Seesntens Mercantile Bank 
EDWARD MARTIN, Cragin & Co 

BRADISH JOHNSON, Bradish Johnson & Sons. 
S. M. BUCKINGHAM. 

SHERMAN HARTWELL. 


YRUS PECK, Secretary. 
ABRAM M. KIRBY, Sec’y Local Dep't. 


No. 201 Montague St. 
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THE SPECTATOR INSURANCE | 
PUBLICATIONS. 


THE PRINCIPLES AND PRACTICE OF LIFE 
INSURANCE. 

Tus work, recently issued, is having a remarkable 

sale and a most signal success. It is worth many times its 

cost to every life agent. The following are a few of the 

many testimonials to the value of the work: 

New York, April 23, 1872. 

My Deak Sir: I have just had the pleasure to receive 

the interesting little volume on life assurance which you 

had the kindness to send me. It evinces great care and 

research, and cannot fail to be of essential use to ail 

engaged in the business of which it treats, Be pleased to 
accept my hearty thanks, and believe me very truly yours, 

(Signed,) Wo. H. C. BARTLETT, 
Actuary Mutual Life Insurance Company. 





Home Lire INSURNACE CoMPANY OF NEw York, } 
New York, April 27, 1872. ) 
NATHAN WILLEY, Esq. 
Dear Sir: I am obliged to you for a copy of your 
* Principles and Practice of Life Insurance.” The work is 
lain and comprehensive, and well adapted to the use of 
intelligent agents and officers of Life companies. Indeed, 
it may be studied with profit by any who are interested in 
the subject of life insurance, Of the few works on this 
subject that have been published in this country, this is the 
most elaborate, and seems to be fully up to the present 
practice of the business. 
Yours very truly, 


(Signed,) Won J. CorFrin. 





CONTINENTAL LIFE INSURANCE COM! ne 
New York, April 24. 1872 
NaTHnan WILLEY, Esq. 

D- ar Sir: I desire to acknowl! dye, with than 
receipt of your book on the * Principles and Practice of 
Life Insurance.” The simple explanations of the tunda- 
mental calculations will render it useful as an introduction 
to the study of lite continvencies, while its collection ot 
tables makes it valuable as a work of reference. 1 shall 
keep it where it will always be within reach of my hand 
Yours truly, 

SeTun C. CHANDLER, JR 


ks, the 


(Signed,) 


THE CO-OPERATIVE HUMBUG. 


UNDER the above title we have issued a new pamphlet which 
is intended to present in a common sense, practical and 
intelligible manner, the deceptive and dishonest character 
ot so-called co-operative insurance, The barefaced swindle 
thrives to an extent of which few are aware, and has done 
more to injure the system of life insurance than almost all 
other causes. Its fallacies are understood by comparatively 
few, and its seeming cheapness procures for it victims 
among a class that can ill afford to pay for experience. 
Our pamphlet has been prepared with a view to render the 
co-operative delusion clear and readily understood, It is 
handsomely printed, in an attractive style. In order to 
ensure for it a wide circulation we have made the price 
very reasonable. It will be sold at the rate of $5.00 per 
100 copies, or $25.00 per 1,000 copies, On orders of 3,000 
or more we will print company’s advertisements on the 
cover page without additional charge. Companies and 
managers who have their own interest and the good of the 
business at heart should unite in giving this document a 


very extensive circulation. 


TO KEEP POLICIES FROM LAPSING. 


] ‘ 


PROBABLY no document ever issued on t! subject has met 


with more favor from agents than the leaflet published with 





the title ** Renew your Policy.” ‘The tollowing is one of 


many voluntary testimonials of its value: 
MontGomery.,, Ala, Seplember 24, 1872. 
Messrs. J. H. and C. M. GoopsEeLt, New York: 


GENTIEMEN,—We have recently received several hundred 
of your pamphlets entitled ** Renew your Policy.” 

Certainiy, it is the most effective document of the kind 
that we have ever seen) We mos: cheerfully add our volun- 


tary testimony to its worth and usefulne to the agent and 
the company he may represent, and the party who has 
allowed his policy to lapse 

No general or local agent should be without the book, 


Yours truly, 
GuBLetTrEeE & CAMPBELL, General Agents. 


lors, at the low 


W here 


This leaflet is elegantly printed in two « 
price of $15.00 per 1,000, or $65.00 per 5,000 copies 
5,000 are ordered in one order, company’s or agent’s card 


will be printed on the last page without extra charge, 


LIFE INSURANCE UNDERSTOOD BY AGENTS.) 

Ir is essential, in order to enable a life insurance solicitor 
to understand what he is talking about, that he should com- 
prehend something of the principles upon which life insur- 
ance is based. The condition of the popular mind is now 
such, that men require to understand the principles of the 


2u8 SPECTATOR. 
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business. To meet this requirement, we have just issueda| TRe Fire Insurance Register 


work entitled THE PRINCIPLES AND PRACTICE OF LIFE 
INSURANCE. It has been very carefully prepared under 


| our immediate supervision, and covers the ground more 


fnlly than any other work heretofore published It explains 
the principles of mortality and interest, the various dividend 
systems, and renders the hitherto hidden principles of life 
insurance readily understood. The entire system of life 
insurance can be comprehended, through the medium ot 
this work, by any agent of average intelligence. The book 
is published in handsome style, at the low price of $2.00 
Sent post-paid to any address, 


The Life Agent’s Canvassing Coupons. 
A book of memorandum blanks for facilitating the work 
of the Solicitor. A complete analysis of the chexpness of 
Life Insurance, Very usetul. Price, 50 cents per copy, 
in neat, durable binding. Per 100 copies, $40. 


Life Insurance in the United States, 
The business and standing of American Life Insurance 
Companies, as shown by official tables reprinted from the 
Massachusetts Insurance Reports. 
Edition for 1872 now ready. Pocket pamphlet, 12 pp. 
Per copy, 20 cents; per 100, $10; per 100, $60, 


The Spectator Leaflets. 


Issued annually. | 


A series of useful canvassing documents for Life In- | 


surance Agents and Solicitors, They present novel and 
attractive views of the benefits of a life policy, and the 
whole series forms a valuable and permanent contribu- 
tion to the literature of Life Insurance. S@> See cata- 
logue of titles and prices on page 151. 
The American Classification of Fire 
Risks, 
For companies and agents. Adapted for recording the 
results of underwriting more than 100 different kinds of 
risks, so arranged as to classify by the month or year. 
Quarto cloth, with Russia back and corners, Price per 
copy, $10. 
The Insurance Cyclopedia, 
By CORNELIUS WALFORD, F.S.S., F. 1. A., au- 
thor of * The Insurance Guide and Iland-Book.” Issued 
in parts—about 20 parts completing the series, Parts I, 


11, [111 and IV now ready, Price, $1 per part. 


And Index to the Resources, Condition and Standing ot 
the Principal Fire Insurance Companies at the beginning 
ofeach year. Issued annually. Comprises also a Regis- 
ter for Insurance Expirations. Durably mounted and 
bound in imperishable folding covers. 25 cents per copy, 
$10 per 100, $60 per 1,000. 
| Practical Hints to Life Agents. 
Designed for educating young Agents and Solicitors, and 
shows how to make an agency successful and profitable. 
Paper, two colors, 32 pp. 25 cents per copy, $20 per 100, 
$150 per 1000, 
New York State Insurance Reports. 
Life and Fire parts. Each $2 per copy, cloth. Both 
A few complete sets, 1860-1871, 


parts complete, $3. 
(scarce) for sale. 
The Life Agent’s Pocket Policy Regisler 
And Memoranda for Names and Addresses of Policy- 
holders and Agency Cash Account, A useful pocket 
blank-book for Solicitors. Fifty cents per copy; $35 
per 100. 

The Spectator Standard Surveys. 


A new and improved form of blanks for surveys and 





diagrams of all risks other than stores and dwellings. 
Prices; Ordinary Special Hazard Surveys, $25 per 1000; 
all other forms, $30 per 1000, 


&@ In addition to the above publications, issued exclu- 
sively from Tuk SPECTATOR PREssS, the undersigned, at 
their offices in New York and Chicago, are prepared to fill 
orders, promptly and at lowest prices, for any insurance 
work published in the United States or Europe. 

B® The undersigned are the exclusive agents in the 
United States for the insurance publishers, Messrs. Charles 
and Edwin Layton, London. 

We have a large Printing establishment, fitted expressly 
lor the furnishing of Companies and Agents with every- 
thing needed in the transaction of their business, from the 
smallest card to the largest and most substantial blank 
book, Our workmen fully understand their business, and 
we can supply any Book, Blank, Stationery, Writing, 
Copying or Office material that may be desired, in faultless 


style and at reasonable rates. No trouble to give estimates, 


J. H. anp C. M. GOODSELL, 
Publishers, 


Printers and Stationers. 


Tables of Earned and Unearned Fire | 


Premiums, 
At Pro Rata and Short Rates. By R. H. LAWRENCE. 
For office use in determining amounts of premium to be 
returned or cancelled policies, or for calculating re-insur- 
ance. Full cloth, bevelled boards. Price. $10. 


Medical Examinations for 
surance. 
By J. ADAMS ALLEN, M. D.. LL. D. Sixth Edition, 


Life In- 


with extensive revisions and additions, Cloth, 180 pp. 
Price, $2. 
The Principles and Practice of Fire 
Underwriting. 
By JOS. M. ROGERS, LL. 
B. An invaluable instruction book for Fire Insurance 
A rents 


eled boards, gil! 


Systematically arranged. 


Covers every point inthe business, Cloth, bev- 

, red edges. 143 pp. Price, $2. 

A Treatise on the Principles and Prac- 
tice of Life Insurance, 


TATE OF NEW YORK, INSURANCE 

DEPARTMENT, Avnany, September 27, 1872.— 

Whereas, The National Life Insurance Company, of 
Chicago, in the State of Llinois, having failed to comply 
with the requirements of this De partment, since its admis- 
sion into this State fora detailed List of the outstanding 
policies of said Company for the purpose of valuation, and 
have not responded to the demands of this department for 
such a statement as required by our State: 

Now, therefore, 1 George B, Church, Acting Superin- 
tendent of the Insurance Department of the State of New 
York, in pursuance of the Statutes in such cases made and 
provided, do hereby revoke the Certificates of Authority 
granted in behalf of said Company, by the Superintendent 
of the Insurance Department, and the Avents of said Na- 
tional Life Insurance Company are required to discontinue 
the issuing of any new policies in the State of New York 
after due publication of notice of this Revocation. 

In witness whereof, I have hereunto subscribed my name 

and caused my official seal to be affixed in duplicate 
[L.S.] at the city of Albany, this 27th day of September, 
1872. GEORGE B. CHURCH, 
Acting Superintendent. 


| Fre SURVEYS, 


OR, 


By NATHAN WILLEY, Actuary. A complete expla- | 


nation of all the arithmetical processes involved in Life 
Insurance computations, with valuable Tables for the use 
of Companies and Agents. Cloth, beveled boards, gilt, 


marbled edges, 176 pp. Price, $2. 


The Life Insurance Policy Register 


and Agency Record of Premium Collections. For use ot 


Life Insurance Companies and Agents. An entirely new | 


and invaluable method of registering premium collection 
and expiration accounts. Records date, number, amount, 
term, date of issue, name of insured, residence, and 
solicitor, 


copy, $2. 

The Improved Expiration Register. 
By {PEYTON ROBERTS. 
most complete method of giving expirations. Cloth, 
marbled edges, leather back and corners. Prices: No.1, 
120 pp., $3; No. 2, 192 pp., $5; No. 3, 336 pp-, $7- (Send 
for descriptive circular, showing fac-simile of arrange- 
ment.) 


Good tor five years and 1000 polieies. Per 


The simplest, best, and | 


A SUMMARY OF THE PRINCIPLES TO BE OBSERVED IN 


ESTIMATING THE RISK OF BUILDING, 


By Captain Eyre M. Suaw, 
( Chie} of the London Fire Brigade.) 
An invaluable work for Fire Underwriters. Just published 
Price §0 cents, 


Copies of this work are now for sale bythe publishers, 
| J. H. and C, M. Goopset Lt. at the offices of Tuk SPECTATOR, 


FFICE OF THE FRANKLIN 
FIRE INSURANCE CO., 


| PHILADELPHIA, September 23, 1872. 


An election for Ten Directors to serve for the ensuing 
year will be held, agreeably to charter, at the office of the 
Company, on MONDAY, October 7, 1872, between the 
hours of 11 A. M. and 2 P. M. 
THEO. M. REGER, 
Secretary 
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MANHATTAN 


RE-ORGANIZED, 
March 30, 1872, 





77" 7 ’ —— —/ | 
hire Insurance Company, of New ¥ ork. 





No. 


CASH CAPITAL, 
CASH ASSETS, over 


DIRECTORS. 


68 Watt STREET. 


$250,000.00 
850.000.00 


ANDREW J. SMITH, President. 


HERMAN T. LIVINGSTON, 


STEPHEN CROWELL, 


HARRIS C. FAHNESTOCK, 


ALEX. M. C. SMITH, 
CHARLES TAYLOR, 
EDGAR W. CROWELL, 
CHAUNCEY BEDELL, 
OREN DENNETT, 
CHAS. H. MARVIN, 
THOS. E. STILLMAN, 
CHAS. CARPENTER, 


THOS. H. HUBBARD, 


O. W. PALMER, Secretary. 


CHARLES PARISH, 
ALANSON T. BRIGGS, 
ALEX. S. DIVEN, 
WASHINGTON LEE, Jr., 
MATTHEW T. BRENNAN, 
ARCH’D M. PENTZ, 

JOS. W. BOWNES, 

A. P. MAYBIE ROOME, 
ORSON W. PALMER, 
JOHN C. BARRON, 

G. L. SMITH, 


GEO. W. COLLES. 


JOHN H. BEDELL, Assistant Secretary. 
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GLOBE 


Insurance Company, 


OF CHICAGO. 


Offices, No. 172 La Salle Street. 


Capital, - - - - - $300,000.00. 


SETTLED AND PAID IN FULL. 


OFFICERS : 


GEO. K. CLARK, President. 
WALTER KIMBALL, TJvreasurer. 
S. P. WALKER, Secretary. 


DIRECTORS: 


GEORGE K. CLARK, W. H. STEVENSON, 
J. M. W. JONES, T. M. NELSON, 

Oo. P. AXTELL, GEO. W. WAITE, 
Hon. J. B. GRINNELL, M. SMITH. 
A. F. FAWSETT. 


BLACK RIVER 





Insurance Company 


OF WATERTOWN, NEW YORK. 
Mr. JOHN PARK 


Flas been appointed Special Agent of this 


Company for the Northwestern States; all ap 
may be addressed lo 


plications for Agencies 


him at 


CHICAGO, 


Care of H. H. BROWN, No. 92 MARKET STREET. 


| 
| 
| 
| 
| 
| 


IMPORTANT TO AGENTS. 





NEW GUARANTEED 


CASH AND PAID-UP 


INSURANCE-VALUE PLAN 


OVER $60,000 LOSSES IN CHICAGO FIRE. 


OF THE 


NASHVILLE 


Life Insurance Company. 


On all ORDINARY LIFE (both Stock and Mutual) TEN and TWENTY PAY 
LIFE AND ENDOWMENT POLICIES, issued on and after the FIRST SEP- 
rEMBER, 1872, by the 


NASHVILLE LIFE INSURANCE COMPANY. 


he minimum GUARANTEED SURRENDER VALUE ot each IN CASH, and also 
in PAID-UP INSURANCE, for every $1,000 insured, at the end of each Policy, for ten 
years, will be endorsed, and the holder thereof may choose, at the time of lapse of the 
policy, whether he or she will take the CASH or the PAID-UP INSURANCE VALUE, 
or the Con ny WILL LOAN the Policy-holder nine-tenths of the Cash Surrender 





alue of his policy, for such length of time as the premium has been paid. These 
surrender values have been carefully calculated bv D. P. FACKLER, the Consulting 
Actuary of the Company, and are quite liberal. We havetaken a long step in the direction 
f perfecting the system of Life Insurance, and have hereby removed the only reasonable 
objection heretofore urged to the prevailing practice of the best Life Companies, Below 
we give the form of our guarantee, viz: 


“POLICY NO. FORM OF INSURANCE. AGE, 


The SURRENDER VALUE of this Policy, for each thousand of its amount WILL 
NOT BE LESS than as below, viz: 


After 2 Annual Payments $ in cash, or $¢_______in Paid-up Insurance. 
3 $ $ 
* * * 
‘ 10 es +. io ‘ a) a $ 


(After Ten Years, the value for the next Ten Years will be stated. 
Either of the above values will be given, on surrender of of this Policy, within six 
aays alter n ) 


/ being forfeited for non-payment of premium, or the Company will loan nine- 
tenths of the Cash Value, during any term for which the premium is paid 
> Phese are mimimum values, and in many cases the Company may allow more.” 


By this plan a Policy becomes 


A FIRST-CLASS COLLATERAI 
rf = LASS CO ape I E LA +) 
Or so much Cash or Paid-up Insurance, 
at the option of the holder. We invite the attention of the insuring public to our 


GUARANTEED CASH AND PAID-UP INSURANCE-VALUE PLAN, 


and, in addition, offer them the security of an organization equal to any in Amerlea. 


Proposals for Agencies respectfully invited from 
sponsible men of good character and 
known standing. 


JOHN M. BASS, President. 
WILLIAM HENRY SMITH, Secretary. 
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PROMINENT AGENTS. 


HOMANN & REHM, 
St. Louis, Mo, 
General Agents for Missouri and Southern Illinois, 


SECURITY LIFE INSURANCE CO. or NEW YORK. 
Reliable and efficient Agents desired. 


GEORGE E. WILLS, 
GENERAL INSURANCE AGENT, 
No. 27 State Street, Boston. 


Marine and Fire insurance effected in first-class Boston, 
New York and Philadelphia companies, 





Oscar W. BARRETT. Goo. W. MoNTGOMERY. 


O. W. BARRETT & CO.’S 


INSURANCE AGENCY, 
84 MARKET ST., CHICAGO. 


Continental Ins. Co., N. Y. 
Merchants’ Ins. Co., Newark, Exchange Ins. Co., N. Y. 
People’s Ins. Co., Newark. Market Ins. - N. Y. 
Brewers’ & Maltsters’ Ins. C o., N. 


REPRESENTING Five MILLION etait 


T. W. BLAYNEY’S 
INSURANCE AGENCY, 

166 LaSalle Street, Bryan Block, Chicago. 
International Ins, Co., N. Y. State Ins. Co., Missouri. 
Eastern Ins. Co., Maine, 

CHICAGO, ILL. 

MILLER & LAWTON, 

General Agents 
SOUTHERN LIFE INSURANCE COMPANY, 
AvuGusta, GA, 


DUY & WOODS, 
Agents in Philadelphia for 
KNICKERBOCKER LIFE INSURANCE CO., N. Y., 
ANDES INSURANCE COMPANY, CincINNATI. 


T. M. ALFRIEND & SON. 
LIFE, FIRE AND MARINE INSURANCE AGENTS 
OrFicz, No. 902 MAIN STREET, 
Richmond, Va. 
HOLLINSHEAD & BUCKMAN, 
Gen’! Ag’ts for Pennsylvania and New Jersey of the 

GUARDIAN MuTUAL Lire INSURANCE Co., oF NEW YORK. 

Ne. §20 (5 20) Walnut Street, Philadelphia, 


W. H. WHITCOMB & CO. 
INSURANCE. 
No. 30 Devonshire Street. 
BOSTON. 


R. H. FOOTMAN & CO., 
GENERAL INSURANCE AGENCY, 
SAVANNAH, GA. 

FIRE: MARINE: LIFE: 

J. C. FOOTMAN, 








R, H, FOOTMAN. 


WINTER & JEWELL, 

Managers and Superintendents of Agencies 
CONTINENTAL Lire INSURANCE COMPANY OF NEW YORK, 
Office, Philadelphia Bank Building, 

425 Chesnut Street, Philadelphia. 


BENJ. D. KENNEDY, 
GENERAL INSURANCE AGENT, 
(Established March, 1847). 

Office, No. 42 West Main Street, Louisville, Ky. 


HENRY W. BALDWIN, 
General Agent at Large 
or THE 
NEW JERSEY MUTUAL LIFE INSURANCE CO, 
180 BrRoapway, New York Clty. 
Canvassers wanted on salary or commission, 


WOODBRIDGE BROTHERS, 
GENERAL INSURANCE AGENTS, 
Life, Fire and Marine; also Collecting Agents. 


SAVANNAH, Ga. 
H. H, WOODBRIDGE. 





W. B. WOODBRIDGE. 
FRANK PEAVEY, 
Detroit, Michigan, 
General Agent 
New ENGLAND Mutua. Lire INsuRANCE COMPANY 
For Michigan and Indiana, 











J. W. CHAMBERLIN & CO. 


General Fire Insurance Agents and Brokers. 


| S. M. BARR, 
General Agent 
MOBILE LIFE INSURANCE COMPANY, 
AGENTS WANTED. MOBILE, ALA. 
GEORGE HUGGINS, oni 
GEGAN BROTHERS, 
(Established in 1855), 


No. 243 Broapway, New York. 


GENERAL FIRE AND Lire INSURANCE AGENCY, 
Established in Columbia, S. C., 1849. 


Capital represented, - + = 5 oF $40,000,000 73 & 75 Second Street, S. W. cor. Holliday St., Baltimore, 
AMOS D. SMITH, 3d, GENERAL INSURANCE AGENTS AND BROKERS, 
General Agent for Massachusetts, (Box 423.) 


THE MUTUAL LIFE INSURANCE COMPANY, 


_Of New York. JOHN WILDER ATKINSON, 


Cash Assets” - $51,577:0907, GENERAL INSURANCE AGENCY, 
Office, eom 20, >, Sears’ Building, Boston, Mass, 


W. H. GRAVES, 
General Agent for Pennsylvania, 
BERKSHIRE LIFE INSURANCE COMPANY, EVANS & CASSILLY, 
PITTSFIELD, Mass. INSURANCE AGENTS, BROKERS AND ADJUSTERS, 


Philadelphia office. S.W. cor. 11th & Chestnut Streets. 
Good Agents wanted. 


KELLOGG & HAMILTON, 
General Agents 
HARTFORD LIFE & ANNUITY INSURANCE CO. | 
623 Walnut Street, Philadelphia. | PIEDMONT AND ARLINGTON Lire INSURANCE COMPANY, 
Agents wanted on favorable terms. Of Virginia, 
———__—— ROME, N. 
I. T. MARTIN > Local Agents and Solicstors wanted, 
Davenport, Iowa, General Agent for — 
NORTHWESTERN MutTvaL Lirr INSURANCE COMPANY 
In Iowa and Nebraska. 
This popular Company takes the lead in these ener 
First-class Agents wanted. 


JOHN A. NICHOLS, 
Manager S. E. Branch Office, 
KNICKERBOCKER LIFE INSURANCE COMPANY | 
22 SECOND STREET, BALTIMORE, MD. thes ; a 
Comprises Maryland, Delaware, Virginia, W. Virginia, | UNITED STATES LIFE INSURANCE COMPANY 
and District of Columbia. For Northern Illinois. 

an ». No. — Tashi ~ : hi . 

H. A. BREWSTER, Office, No % West Washington Street, C icage. 
General Agent THOMAS GRAME, 
PHCENIX MUTUAL LIFE INSURANCE COMPANY GENERAL INSURANCE AGENT & ADFUSTER 
WiLminoTon, N. C, 


Or HAartrForD, Conn., 
WA SHING TON, D. C. General Agent for Liverpool, London and Globe 
Insurance Company, 


‘B. Ww. HARPER, ine ; One first-class Marine Co. wanted, 
GENERAL INSURANCE AGENT, THOMAS J. LANCASTER, 
No. 337 Walnut Street, Phil: adelphia, INSURANCE AGENT, 

a Lo Northwest Corner Fourth and Walnut Streets. 


WILMINGTON, N. C, 
Adjuster of Marine and Fire Losses. 


Cincinnati, O. 


TALIESIN EVANS, 
State General Agent of 


GRUBB, PAXTON & co., 
GENERAL INSURANCE AGENTS, 
No. 724 West Washington Street, Indianapolis, Indiana 
Agency of one First-CLass Fire Company wanted. 
W. C, GRUBB, ROBT. S, PAXTON. SAM, TAYLOR 


SAMUEL GREENE, 


General Agent of the 











——— . — | 


L. B. DAVIS, 
GENERAL INSURANCE AGENT ann COLLECTOR, | 
FIREMENS Funp, San Francisco, Cal, 


Anpes, Cincinnati, Ohio. | WILLIAM C. COSENS, 
- parang i yp . | GENERAL INSURANCE AGENT, 
0. 15 itehall Street, next door to Fames’s Bank, No. 113 Bay STREET, SAVANNAH, Ga. 


Jae Serres eres Royal Insurance Co. of Liverpool—Fire and Life—(Gold) ; 
5 Firemen’s Fund Ins. Co. of San Francisco (Gold); Phenix 
CHARLES H. LEADBETTER, | Ins. Co, of Brooklyn, N.Y.; Underwriters’ Agency of N.Y. 

General Agent of the E. B. PHILPUT, Assistant. 


MUTUAL LIFE OF CHICAGO, ‘ 
Bee ly snap thes | OVIATT, SOUTHWELL & CO., 
Orrick IN THE BANK BLock, CLINTON, Iowa. | Managers Western Branch Agency 
Liberal inducements to first-class Solicitors. | _#T NA LIFE INSURANCE COMPANY, 
No. 181 West MApDISON Staest, Cuicaso. 


| FRANKLIN Fire INSURANCE COMPANY, PHILADELPHIA. | 
J. B. MORGAN, " 
Special Agent and Adjuster for the South, E. M. TEALL. 
J. W. COCHRAN & SON, General Agents, 
No. 3 Short Street, Lexington, Ky. 


CHARLES TEN WINKEL, 
General Agent of the 
CONTINENTAL Lire INSURANCE COMPANY OF NEw York. 
For the State of Michican, 
Office, No. 10 Bank Building, Detroit. 
Henry W. Brande. Fokn W. Cheney. | 
BRANDE & CHENEY, cine 
GENERAL INSURANCE AGENTS, 
No. 512 Walnut Street, Philadelphia, Pa, 
Agency of one First-class Fire Company wanted, 


PHILADELPHIA, 


FRED. P. FISHER. 


< tes & FISHER, 


INSURANCE AGENTS, 


| 
Office, No. 148 La Salle Street, Otis Block. 


| STAR FIRE INSURANCE CO.......- of New York. 
| WESTCHESTER FIRE INS. CO.....0f New York, 


Fire, Inland, Life and Marine Insurance, 
BAY STATE FIRE INS. CO.....0f Worcester, Mass. 


Cc. B. WELLBORN, | 
GENERAL AGENT AND ADJUSTER OF LOSSES St. NICHOLAS FIRE INS. CO. .000000f New York. 


Capital Represented, over $2,000,000. 


OFFICE, WuHITEMALL St., ATLANTA, GA, 
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Three-fourths of the Profits divided to the Holders of 
Participating Policies, 





Hips 


Insurance Company, 


156 BROADWAY, NEw YORK, 





| 


Cash Capital, $300,000.00, Assets, Jan, 1, 1972, $780,793.00. | 





JAMES M. McLEAN, President, 





| 
| 
| 
| 
EDWARD A. » WALTON, Secretory. =e 
| 


| Pie 


INSURANCE COMPANY, OF NEW YORK, 
184 BROADWAY, | 

(Cor. of Fohn St.) | 
| 

| 


CAPITAL, invested in U. S. Stocks, $200,000. 


ISAAC R. ST. JOHN, President. 
A. R. FROTHINGHAM, Vice-Pres’t. 
WM. MACDIARMID, Sec’ y, | 


“hee 


NE” YORK AND YONKERS _— 


Fire Insurance Company. 


No. 176 BROADWAY, NEW York. 


Cash Capital, $200,000. 


RICHARD L. FRANKLIN, President, 
JOHN W. SIMONSON, canaheeic 


“DRIATIC FIRE So nian oe 
Insurance Company, | 
OF THE CITY OF NEW YORK. 


Office, 187 Broadway. 





CasH CAPITAL, 








WM. A. SEAVER, President. 
CHARLES D. HARTSHORNE, Secretary. 


FEmERsoN W. PEET, 








aw? 
7 ACTUARY 
i: OF THE | 
: | 
NATIONAL LIFE INSURANCE COMPANY | 
Of the United States of America, 
Yow Offers his services as CoNSULTING ACTUARY to Life In- 
ba surance Companies, in furnishing Net and Loaded Pre- | 
j = miums, and Dividend Tables, &c., on any standard ot 
" bet Mortality and Interest desired ; also the preparation or 
” TT new and attractive features, Pamphlets, Advertising 
. Literature, &c. He is prepared to make valuations ot 
Annuities, Life Insurance and Endowment Policies, Divi- 
' ‘ dends, Leases, Life Estates, and Dowers, and computations 
dependent on the science of life contingencies. 
| 
| 
be HAS. B. SIMRALL, 
D 
ily | 
| oe INSURANCE LAWYER, 
ene 
- , 
Wad Southwest Cor. Third and Walnut Streets, 


| 


CINCINNATI, OHIO, ! 





| —— 


| ArT 


| Cash Capital 


| ATLANTIC MUTUAL LIFE 


| agents, 





INSURANCE COMPANY, 


Office, No. 157 Broadway, N. Y. 


Casu CAPITAL, $200,000. 


Insures Buildings, Furniture, Merchandise, Vessels in 
Portand their Cargoes,and other Property, against Loss 


or Damage by Fire, on favorable terms. 


MARTIN L. CROWELL, President. 


JAMES M. WILSON, 
Secretary. 


WM. PITT PALMER, 
Vice-Pres’t, 


THE 
} {°F FIRE INSURANCE COMP’Y, | 
No, 214 BROADWAY, N.Y. 

(Park Bank Building.) 


| CAsH CAPITAL, = : : -  $150.000 


Net SuRPLUS, . ‘ : . ‘ 





50,651 
| 


This Company loses nothing by the Chicago Fire, its bus- | 


| iness being confined to New York City and immediate | 


j 
| ot . 
vicinity. 
| 
| 


JACOB REESE, President. 


ISAAC D. COLE, Jr., Secretary. © 


Insurance Company, 
OF NEW YORK, 
OFFIcE, No. 112 BROADWAY, 


CASH CAPITAL $250,000 ASSETS $350,000 


VINCENT TILYOU, Pres’t. 
CHARLES BAMBURGH, Sec’y. 


oe FIRE 


Insurance Company, 
170 BROADWAY, NEW YORK. 


$150,0c0 
40,0 


Surplus, 


JAMES VAN NORDEN, President. 
RICHARD C, COMBES, Vice-President. 
GEORGE W. MONTGOMERY, Secretar1 


Insurance Company, 
ALBANY, New York. 
This company offers liberal inducements to first-class 
It will always render them the most substantial | 
| 





tokens of appreciation and afford them every encourage- | 
ment in sustair 1ing a successful and honorable competition, 
ROBERT H. ews President. 
HENDRICK, Vice- Presiden 
LOUIS B. SMITH, Secretary. 


| 
THE 


JAS. 


TRAVELERS 
INSURANCE 


COMPANY, | 


Of Hartford, Conn., Cash Assets, 
$1,850,000, grants full LIFE AND 
ENDOWMENT Po icirgs. Ample 
Security, Definite Contract, Low 
Cash Premiums. Also writes GENe | 
erat AccipENT Pottcres, by the vear or month, to 
Business Men, Professional Men, and Working men ofall 
rades and occupations | 


THE 


—— VALLEY 


Life Insurance Company, 


LEAVENWORTH, Kas. 


Issues Registered Policies. 


TONTINE DIVIDEND PLAN. 
HIGH RATE OF INTEREST, 


LOW RATE OF MORTALITY 


Apply to Home Office or any of its General Agents for 
information or Agencies. 


H. D. MACKEY, Pres’t. GEO. A. MOORE, Sec’y. 
N*®” ENGLAND MUTUAL LIFE 
INSURANCE COMPANY, 


No. 39 STATE STREET, Bostor. 





Accumulated Fund, Jan. 1, 1872, - $10,401,791 


PLUS DISTRIBUTED ANNUALLY, IN CASH. 


UPON THE CONTRIBUTION PLAN, 


SUR 


For terms, etc., address cither of the undersigned : 


JOS. M. GIBBENS, BEN). F. STEVENS, 


Secretary. President, 
| DWIGHT FOSTER, W. C. WRIGHT, 
Counsel. Actuary. 


Ww. W. panne M. D., Medical Examiner. 


H AMBURG-BREMEN 


Fire Insurance Company, 


OF HAMBURG, GERMANY, 


CAPITAL AND ASSETS, $1,121,154,49 


$200,000 


DEPOSITED WITH THE AUDITOR OF THE STATE OF ILLI- 


NOIS FOR THE SECURITY OF POLICYHOLDERS, 


HENRY GREENEBAUM & CO.,, 
GENERAL AGEN1S, Chicago, Il. 

FOR THE STATES OF 

ILLINOIS 
IOWA, 
MISSOURI, 
KENTUCKY, 
OHIO, 
INDIANA, 
MICHIGAN, 
WISCONSIN, 


AND MINNESOTA. 
HENRY GREENEBAUM, 
CONRAD WITKOWSKY, 
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HENIX 
INSURANCE COMPANY of BROOKLYN, N. Y. 


Principal Office, No. 173 Broadway. 


CasH CAPITAL, ONE MILLION DOLLARS. 


Ne eo’ t+ + + + $1,862,000.00 


STEPHEN CROWELL, President. 
CHAUNCEY BEDELL, Vice-President. 
PHILANDER SHAW, Secretary. 
WM. R. CROWELL, Marine Secretary. 
R. S. CRITCHELL, 
Special Agent Illinois, Wisconsin, Eastern Iowa, and 
Minnesota, 
No 80 rye Street, Chicago.. 
LUMBARD, 
Special Agent Ohio. Indiana, Michigan, and Kentucky, 
Fort Wayne, Indiana, 
T. R. DASHIEL, 
Special Agent Southern States, 
Columbus, Mississippi. 
A. J. HARDING 
Special Agent Missouri, yg Nebraska, and Western 


Nebraska’ City, 3 Neb. 


] ANHATTAN FIRE 


Insurance Company. 
No. 68 WALL STREET. 


CASH CAPITAL, - {$280,000 


This Company is now insuring STORES, MERCHAN- 
DISE, DWELLINGS, HOUSEHOLD FURNITURE 
and all other insurable property at favorable rates, 


DIRECTORS: 

ANDREW J. SMITH, President. 
H. T,. LIVINGSTON, ALEX. S. DIVEN, 
STEPHEN CROWELL, ALANSON T. BRIGGS, 
H. C. FAHNESTOCK, M. : — NAN, 
ALEX. M. C. SMITH. w. ee 
CHAS. TAYLOR, Cc AS. PARISH, 
EDGAR W. CROWELL, wee ay PEN Tz, 





CHAUNCEY BEDELL, A. P. ROOME, 
OREN DENNETT, Jos. Re BOWNES. 
CHAS. H. MARVIN, ORSEN W. PALMER, 


. C. BARRON, M. D. 


THOS. E. STILLMAN, 
L. SMITH, 


CHAS. CARPENTER, . 
GEO, W. COLLES, 


3. Hs Sete 
W. PALMER, Secretary. 
JOHN H. BEDELL, Ass't- Secretary. 


TT RADESMENS FIRE 


Insurance Company, 


No. 168 Broapway, New York. 


Cash Capital...... oe 00 008 ccb0cceeeeec cece $150,000.00 

Surplus, January 1, 1872. eeccoees eececesccccceees 204,258.00 

Wet Assets. occccccccccccsccccceccesccccocconeses $414,258.00 
D. B. KEELER, President, 


T. Y. BROWN, Secretary. 


Sra TAR FIRE 
Insurance Company, 


No. 96 Broadway, New York, 
Castt CAPITAL 000+ 000000c00e00 0000$200,000.00 
ASSETS, Jan. 1, 1872+-++++++eeese0%+ 372,326.00 
NICHOLAS C. MILLER, President. 
JAMES M. HODGES. Secretary. 


IREMENS FIRE 


Jisurance Company, 
Mo, 153 Broadway, New York, 
(Organised 1825.) 
Cotutiaues the Issue of its “its Policies to Square Men 

at Fair Rates. 

BrinG ALONG Your BusiNEss, 

J. V. HARRIOTT, President. 

ABNER HAYWARD, went 


G TERLING FIRE 
Insurance Company, 
Of the city of New York, 


No, 1§§ Broapway, New York. 





CAPITAL. «cece cceceececececeeeseeee se $200,000 


DAYTON OGDEN, President, 





ANDREW L. SOULARD, Vice-President, 


HE QUEEN 
(FIRE) INSURANCE COMPANY, 


LIVERPOOL AND LONDON. 





Capital, - - - 2,000,000 Sterling. 


ASSETS IN THIS COUNTRY: 
Deposited with Insurance Departments of vari- 


SEE a. arsenWesresncestacssaasnsone $373,400.00 

J Sk eee + 229,000.00 
Cash in Bank and other Assets............ ... 120,013.11 
Total...... Soecccecceccss ceccccecccs + $722,413.11 


TRUSTEES IN NEW YORK: 
SHEPHERD KNAPP, Pres. Mechanics Bank. 
WM. H. MACY, Pres. Leather Manufacturers Bank, 
JAS. M. MORRISON, Pres. Manhattan Bank, 


DIRECTORS IN NEW YORK: 
SAM’L D. BABCOCK, MARTIN BATES, 
ARCHIBALD BAXTER, H. B.CLAFLIN, 
WILLIAM H. GUION, . BOORMAN JOHNST ON, 
SHEPHERD KNAPP, 1ENRY F. SPAUL DING, 
JOSEPH STUART, F. H.N. WHITING, 

GEO. ADLARD. 
OFFICE. PARK BANK BUILDING, 
214 AND 216 BROADWAY, N Y. 
WM. H. ROSS, pare 


R ESoLuTe FIRE 
Insurance Company, 


Of the city of New York, 





Fire and Life Insurance. 


OYAL INSURANCE COMPANY, 

of Liverpool and London.—Office, No. 56 Wall Street, 
New York.—Authorized Capital, £2,000,000 sterling, or 
$10,000,000 ; Paid-up Capital and Surplus, $10,000,000; 
$1,300,000 invested in the United States. Losses adjusted in 
New York, and promptly paid. 


In addition to its Fire Business, this Company is prepared 


to transact Lirz INSURANCE in all its branches, 


CoMMITTEE OF MANAGEMENT: Wm, C. Pickersgill 

| Adam Norrie, Benj. B. Sherman, H. de B. Routh, Henry 

Eyre, Royal Phelps, W. Butler Duncan, Francis Skiddy, 
| Henry A. Smythe, George Moke, 


EpMuND Hurry, Surveyor. 


A. B. McDONALD, Agent. 
—— 
Fire Insurance Company, 


OF HARTFORD CONN, 


CASH CAPITAL, $500,000. 





MARK HOWARD, Pres’t, JAMES NICHOLS, Sec’y. 


| 


ROOME & KEELER, Agents, 


152 BROADWAY, N. Y. 


Orrice, No, 151 BROADWAY. ‘ 
Cash Capital... ccccovcccoceccece eoccccccce ecccceees $200,000 | 
Surplus...cccccccccccccccsccccccscccceccccccceses. 741039 | 
$274,039 | 


JOHN GIHON, President. 


W. M. RANDALL, Secretary. 


EINS, GOODRIDGE & CO., 
INSURANCE BROKERS 
AND ADJUSTERS, 

No. 161 BROADWAY, 
Burrato German Insurance Co., 
OF BUFFALO, 

Assets, - - - - - - * $325,000 


AMERICAN EXCHANGE FIRE 


NEW YORK, 


Insurance Company. 


Cash Capital, - - $200,000.00. 


1441 BROADWAY, NEW YORK, 


HENRY BUTLER, Pres’. 
WM. RAYNOR, Sec’y 


THE 
TANDARD FIRE 
Insurance Company, 
Net Assets, Jan. 1, 1872, $442,874.88, 


Issues Policies entitling the Holders to Three-Fourths ot 
the Profits, 


OFFICE, 117 BROADWAY, NEW YORK. 
WM. M.ST. JOHN, WM. CRIPPS, 


Sec Pee President. 
. NICHOLAS 
Insurance Company, 
OFFICEs: 
166 BROADWAY, & 8TH AVE., cor. 14TH ST. 
CASH CAPITAL, - .- $150,000 
ASSETS, Jan. 10, 1872, - + 248,800 


The usual Dividend of Five Per Cent is payable February 1 


WILLIAM WINSLOW, President. 
JOHN J. SEARING, Secretary. 


Agencies in all the principal cities and towns in the 


United States. 
OFFMAN FIRE 


INSURANCE COMPANY, 
130 Broadway, New York. 





}CasH CAPITAL, + - - + = = = $200,000. 


ag This Company, insures Buildings, Household Fur- 
niture, Merchandise, Vessels in port, and Personal Property 
generally, against loss or damage by Fire, on the most 


favorable terms, 
MARCUS F. HODGES, President, 
OLIVER A. DRAKE, Secretary. 


OLUMBIA FIRE 
INSURANCE COMPANY, 
161 Broadway, New York. 





This Company has organized its business witha 
| Cash Capital,- + + + + + * * * + $300,000.00 
Surplus, - + * © + © © = © * * © 167,195.00 


$467,198.00 


| — 
ALFRED DOUGLAS, President. 
| Joun B. Artuur, Sec’y. E.R. SATTERLER, Ass’t Sec’y, 
} 
ANUFACTURERS AND BUILDERS 
Fire Insurance Company of New York, 
| 297 Broadway, S. W. cor. of Fulton Street, 
| Orvices:: } Sop Third Avenue, 
Avenue C, N. E. corner of Seventh Street, 
CasH CAPITAL, . $200,000.00. 
CASH ASSETS: 

Over ONE QUARTER OF A MILLION DOLLARS, 
| Percentage e of Losses by Fire to income during the year 
| 1871, less than any other Company in the city. 
| Epwarn V. Low, President; J. Jay NESTELL, Secretary} 

Wa. W. STADLER, Ass’? Sec. } 
Isaac D, Cote, Jx., - - + - Gunvel Manager. 


ESTCHESTER FIRE 


samen Company. 


Or 
NEW ROCHELLE na | ‘No. 1 1c ORTLANDT ST, 
~ CasH CAPITAL, - - $ 200,000.00 
Casn AssEts, Jan, 1, 1872, - $77,283.23 


Insures Stores, Merchandise, Dwellings, Househol Fur- 

niture, Farm Property, including Live Stock and all other 

| insurable property at low rates. 
GEO O. J. PENFIELD, President. 
OHN E. MARSHALL, Vice-Presideni, 

WM.H. BOWNE, Treasurer. 
GEO. R. CRAWFORD, ee 
HENRY GRIFFEN, Assistant-Secretary, 
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TIME-TRIED AND FIRE-TESTED., 


HCENIX 


Insurance Company, of Hartford, Conn. 


H. KELLOGG, President. 


A. W. JILLSON, Vice-President. 


D. W. C. SKILTON, Secretary. 
G. A. BURDICK, Ass’t. Secretary. 
WESTERN DEPARTMENT. 
(Established in 1857.) 


No. 24 WEST FOURTEENTH STREET, 
CINCINNATI, OHIO. 


H. M. MAGILL, General Agent. 


ONNECTICUT FIRE 

Insurance Company, 
OF HARTFORD, CONNECTICUT. 
Chartered 1850. 








Cash Capital, - - - - - $500.000 
ASSETS, Jury 1, 1872. 
iis ie MORNE TOOIEES, .., .osccevscevccscoeses $175,350.00 
National Bank Stocks.....ccccccccce covccccece 124,570.00 
ONS BOS CG BER vcckceccccedccccccseveeses 39-750.00 
Railroad Bonds and Stocks..........seeeceeeees 147,750-00 
Loans amply secured ..........ee00¢. Pere wr 
Cash on hand and in Bank ........e0.eeeeeeeeee 68,792.80 | 
$594-710,30 | 
DIRECTORS, 


M. BENNETT, Jr., Secretary. 
CHARLES R. BURT, Assistant Secretary. 


ag Messrs. SATTERLEE, BOSTWICK & MARTIN, | 


Agents, 171 Broadway, N.Y. .#@ 


_ & REQUA, 
INSURANCE AGENTS, 
164 La Salle Street, Chicago, Ills. 


Represent the following reliable companies : 


IMPERIAL FIRE INSURANCE CO., LONDON, 
Cash Resources....... $10,200,000, 
AMERICAN CENTRAL INS. CO., ST. LOUIS, 


Cash Resources,...... $1,465,000. 


STANDARD FIRE INS. CO., NEW YORK, 


Cash Resources....... $453,180.41. 


ST. JOSEPH FIRE & MARINE, ST. JOSEPH, MO. 


Cash Resources....... $500,000. 


T HE REVIEW. | 


(AN ENGLISH REVIEW oF INSURANCE.) 


Puvnshed semi-monthly at No. 75 GREAT QUEEN 
Street, W. C., Lonpon, 
Forwarded post-paid to any part of the United States for 


$4.00 per annum, 


Subscriptions in the United States may be addressed to 


cither office of Toe Spectator, 


Reorganized 1872. 





THE SPECTATOR. 


Pa IX.—No. 4 


October, 1872 





— W. STANDART & CO., 


FIRE AND MARINE INSURANCE AGENCY, 


NO. 139 BROADWAY, N. Y. 


| EO. c. CLARKE & CO. 
G 


INSURANCE AGENCY, 


REPRESENT THE 


Manufacturers Ins. Co. of Boston, Org’d 1822. 


FANEUIL HALL Ins. Co. of Boston, Assets, $200,000 
MERCHANTS’ Ins. Co. of Newark - - 425,000 

Triumpu Ins. Co. of Cincinnati - a 000 
| ee Home Insurance Company, of Columbus, Ohio. 
| AMazon Ins. Co. of Cincinnati, a 700,000 
| INLAND Ins, UNION of New York, « = 1,200,000 


A, T. KINGMAN, Manager Marine Department. 


| ede & MALTSTERS 


| Insurance Company, 


Or New YorK. 


Organized September, 1871. 


\CASH CAPITAL, -  - 


$200,000 


No. 139 BROADWAY, 


This Company insures Property of all kinds against loss | 


| or damage by fire, on favorable terms, 


JOHN B. ELDREDGE, Presidexz. | 


Cc. W. STANDART, President, 


HENRY CLAUSEN, 
Vice-President. 


W. B. OGDEN, 
Secretary. 


ORGANIZED JANUARY 1, 1872. 


© geal INSURANCE COMPANY, | 


HARTFORD, CONNECTICUT, 


Cash Capital, $500,000. 


CASH ASSETS, May 1, 1872, $575,761.27. 


C.T. WEBSTER, Pres’t. S.C. PRESTON, Vice-Pres’t. 


GEO. W. LESTER, Secretary. 
THE 
= EXCHANGE 
INSURANCE COMPANY. 


OFFICE, No. 104 BROADWAY. 
BRANCH OFFICE, No. 13 MOORE STREET. 





New York, Fanuary 15, 1872. 
Cash Capital.....ccccccccecerecctcccscecccseces $200,000.00 | 
Total AsSetBscccccccccccevcvesceseccccesseeseee 250,303-19 
This Company insures Merchandise, Dwellings and Fur- | 


niture at current rates, 





| 
JAMES HARRISON, President, | 
E.S. BROWN, Vice-President. 





Hoffman Fire Insurance Co., of New York. 


Northwestern Nat’! Ins. Co. of Milwaukee, Wis. 


OFFICE, 


No. 170 LA SALLE STREET. 





BRANCH OFFICE, 
No. 229 EAST WASHINGTON STREET, 


CHICAGO. 


M ILLER & DREW’S 


INSURANCE AGENCY. 

| 

| 

| Office, 162 La Salle Street, 


CHICAGO. 


| COMMERCIAL UNION OF LONDON, 


Assets over $12,000,000. 


ADRIATIC OF NEW YORK, 


Assets over $300,000. 


ARCTIC OF NEW YORK, 


Assets over $350,000, 


FIREMEN’S FUND OF NEW YORK, 


WM, E, MALTBIE, Sec’y, | 
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— FIRE 


INSURANCE COMPANY, 


OF NEW YORK 


Capital, . é $300,000.00 
Surplus , ° 236,773-64 
Assets, Feb. 1, 1872, . : $536,773-64 


ROBERT S. HONE, President. 
DUNCAN F. CURRY, Secretary. 
EDWARD ROWELL, Ass’t Secretary. 


B* STATE FIRE 


Insurance Company, 


WORCESTER, Mass, 


Jan. 1, 1872. 
CAPITAL $200,000 CASH ASSETS $338,667.00 


WM. S. DAVIS, President. 
U. C, Crossy, JR., Sec’y. D. L. MILLLer, Ass’t Sec’y. 


Orrice or INSURANCE COMMISSIONER, 
Boston, Dec. 4, 1871. 

The Bay State Fire Insurance Company, of Worcester, 
having increased its Capital from $104,800 to $200,000, I 
hereby certify that I have this day examined the securities 
and books of said Company, and find that its new capital 
has been paid in and ‘gon 4 invested. I also find that the 
Company has a paid-up — of $200,000, invested in 
accordance with the law, and is in possession of legitimate 
assets amounting to $3; 5,094.75, with less than $12,000,000 
at risk, while its liabilities, including re-insurance reserves 
taken at fifty per cent amount to $95,140.42, thus showing a 
surplus of $239,954.33 as regards its policyholders. 


(Signed,) JULIUS L. CLARKE, Jns. Com'’r. 


— MUTUAL 


LIFE INSURANCE COMPANY, 


No. 132 BROADWAY, N. Y. 


ASSETS over, $2,000,000 





A. W. MORGAN, President, 
8. T. W. SANFORD, Vice-President. 
F. A. FREEMAN, Secretary. 
R. A. GRANNISS, Asst. Secretary. 
G. S. WINSTON, M.D., Med. Exam. 


SEWELL & PIERCE, Counsel. 
REMOVAL. 
oe FIRE 


Insurance Company, 


OF PHILADELPHIA, 


Cash Capital, - : $300,000 
Surplus, - - - 272,958 
Assets, Fan. 1, 1872 : 572,958 





The New Yorx Orrice of this Company has been 
Removed to No. 170 Broadway. 


BENSON B. SMITH, 


Agent and Attorney, 
No. 170 BROADWAY. 





Naw York, Dec. 15, 1871. 


Hy ANOvER FIRE 


Insurance Company, | 


Of the city of New York. 


No, 120 Broapway, Cor. CEDAR STREET. 


(Incorporated 1852.) 


B. S. WALCOTT, President. 


I, REMSEN LANE, Secretary 





eee eee ee eee ee eee eee eee 


Cash Capital 
872,627.91 


ee 


| 
Cash Assets, Jan. 1, 1872 
Agencies in all the principal cities and towns in the U. S. 


— FIRE and MARINE 
INSURANCE CO. 
R. I. 


In Providenee, 





Tora Assets, Jan. 1, 1872, 


$773,832.80 | 


| 


HENRY HARRIS, President. 


IRA A. FOSTER, Secretary. | 


| 


Ats INSURANCE COMPANY, 


ERIE, PA. 


rs | 

Cash Capital, Jan. 1, 1872, - hase 
| 
346,687.48 | 
11,091.92 | 


| 
This Company, after paying all its Chicago Losses, has | 
Cash Assets o | 


Nearly $850,000. | 


Assets, 
Liabilities, 


a@ The “ Alps” continues to offer reliable insurance 
against loss or damage by fire. 
a@@ Agencies in all the principal cities and villages. 


Hon. O. NOBLE, President. 
THOS. F. GOODRICH, Secretary. 


—— ADJUSTING BUREAU. 





Orders for Adjustments and Special work executed, 


Companies doing a Southern business save time and 


expense, Address 


HERMAN S. JOHNSON, 


COLUMBIA, §S. C. 


Late Special and Adjuster, Pacific Insurance Company 
San Francisco, 


DEPARTMENT.—Virginia, North Carolina, South Caro- 





lina, Georgia, Alabama, Tennessee. 


IAGARA FIR 
INSURANCE COMPANY, 


No, 201 Broadway, N. 1. 


Cash Capital, - - $1,000,000 


New York, October 10, 1871. 

The losses of this Company by the recent fires in Chicago 
cannot exceed 
A QUARTER OF A MILLION DOLLARS, 
which will be promptly paid as the various claims shall be 
adjusted. 

This Company will have remaining more than a million 
of dollars of good Assets, as a guaranty to its Policy- 
holders, and will continue to make insurance on buildings 
and personal property as heretofore. 

H. A. HOWE, Pres’t. 
P. NOTMAN, Vice-President and Secretary. 


GEORGE P,. TREADWAY. E. W. JEWELL. 


I NSURANCE AGENCY 


or 
TREADWELL & JEWELL, 
OFFICES: 
No. 75 SOUTH CANAL STREET, 


AND 
4 BOARD OF TRADE BUILDING, 


CHICAGO, ILLS. 


REPRESENT THE FOLLOWING COMPANIES: 


LYCOMING FIRE INSURANCE CO., of Muncy, Pa. 
Assets, over $6,000,000. 


GERMAN INSURANCE CO., - of Erie, Pa, 
Assets, over $300.000, 

PENN FIRE INS. CO., 
Assets, over $500,000. 


of Philadelphia, Pa, 


- 


_— B. FLOYD, 


AGENT 


UNDERWRITERS’ AGENCY 


OF NEW YORK, 


CASH SECURITY, $3,000,000.00. 


Office, 168 LaSalle St., Chicago, Ill. 


— FIRE 


INSURANCE COMPANY, 


MERIDEN, CONN, 


CASH CAPITAL, $200,000.00 


J. WILCOX, President. 


L. W. CLARKE, Vice-Pres't. E, B. COWLES, Sety, 





Agencies in Principal Cities and Towns, 

















278 


THE SPECTATOR. 


Vol. IX.—No. 4 
October, 1872 








TATE MUTUAL LIFE 
ASSURANCE COMPANY, 
Or Worcester, Mass 





Hon, ISAAC DAVIS, President. 
J. D. E. JONES, Superintendent of Agencies. 
H. M. WHEELER, Assistant Secretary. 
CLARENDON HARRIS, Secretary. 





Chartered 1844. 


Accumulated Fund,- - - + - + + $1,270,911.00 
Losses paid, - - + + + += + * «+ 658,650.00 
Dividends paid, - - - - + + = = 402,900.00 





Applications for Assurance or for Agencies may be made 
to 
C. W. ANDERSON, General Agent, 
No. 163 Broadway, N. Y. 


— LIFE 





Insurance Company, 


No. 178 BROADWAY, NEW YORK. 


OFFICERS. 


SETH E. THOMAS, President. 


F, E. MORSE, Vice-President. 
HENRY F. HOMES, Secretary and Actuary. 
A. HUNTINGDON, M. D., Medical Examiner, 


Fair Contracts made with first-class men for Agencies. 








——— a — 


eo LIFE 
INSURANCE COMPANY, 


Or MeEmpuis, TENN. 





HON. JEFFERSON DAVIS, President. 
M. J. WICKS, 1st Vice-President. 
J. T. PETTIT, 2d Vice-President, 
W. F. BOYLE, Secretary. 
J. H. EDMONDSON, General Agent 
Assets, over - - - - 
Dividend June 1, 1870, - 
Principal Office, 
NO. 42 MADISON STREET, MEMPHIS. 


POLICIES ISSUED ON ALL THE IMPROVED 
PLANS OF LIFE INSURANCE, 


We refer the general public to our Policyholders, 


40 per cent. 


T HE GERMANIA LIFE 


INSURANCE COMPANY, 
ASSETS, Jan. 1, 1872,  & & © $4,549,768.31 
Is now prepared to issue 
ABSOLUTE POLICIES, 
WAIVING, after they shall have been two years in force, 
ALL RIGHT OF FORFEITURE, 
These Policies will then be 
ABSOLUTELY NON-FORFEITABLE AND 
INCONTESTABLE, 
A CERTAINTY NEVER OFFERED BY ANY 
OTHER COMPANY, 


THE GERMANIA LIFE 
INSURANCE COMPANY, 
Nos. 293 and 295 Broadway, New York, 


$953,435-32 | 


THE 


eo OAK LIFE 
INSURANCE COMPANY, 


OF HARTFORD, CONN, 


ASSETS, - = $10,000,000. 


J. C. WALKLEY, President. 


Z. A. STORRS, Vice-President. 
S. H. WHITE, Secretary and Treasurer, 
HALSEY STEVENS, Assistant Secretary. 
WM. L. SQUIRE, Actuary. 


L. W. MEECH, Mathematician, 


E. O. GOODWIN, , : 
ST. LIVERMORE, Superintendents of Agencies. 


 ‘einieacite aioe LIFE 


INSURANCE AND TRUST COMPANY, 
OF NEW JERSEY. 


It affords the fullest legal security to MARRIED 
WOMEN and CHILDREN, without any limitation of the 
amount of premium they must pay. By its charter,a Wife 

may insure the Life of a Husband for the benefit of Herself 
| or their Children ; or a husband may insure his own life for 
the benefit of his wife and children; or children may insure 
| the life of a parent for their own benefit; in each case, 
| FREE FROM ANY LIABILITY to the creditors or 
representatives of the husband or parent. 


E. A. HAYT, President. 
JAMES A. WILLIAMSON, Vice-President, 
Cc. D. DESHLER, Secretary. 
A. S. PATTERSON, Manager. 


| th 
| 


| J OHN EARLY, 








GENERAL AGENT OF THE 

NEW ENGLAND MUTUAL LIFE INSURANCE CO. 
FOR ILLINOIS, 

| 179 East MapisoN STREET, CuicaGo, Itz 

| Surplus Distributed Annually on the Contribution Plan, 

} 


RELIABLE AGENTS WANTED. 





iT G. SELLEW, 
™ MANUFACTURER OF 


DESKS 


AND OFFICE FURNITURE, 
No. 103 Futtron St., New Yorx 








Library Furniture te order, 


ee MUTUAL LIFE 
Insurance Company, 


231 Broapway, N. Y. 





D. D. T. MARSHALL, President. 

E. M. KELLOGG, M.D., Vice-President 
FRANK B. MAYHEW, Secretary. 
STEWART L. WOODFORD, Counsel, 
D. P. FACKLER, Actuary. 





Homeopathists insured at Lower Rates than in any 
other company. 

Women insured at same rates as men. 

No restrictions on residence or occupation. 

Policyholders voters at elcction of Directors. 





ACTIVE AND RESPONSIBLE AGENTS WANTEY 


— MUTUAL LIFE 


Insurance Company, 


160 Broadway, N. Y. 





JAMES H, FROTHINGHAM, President. 
W. S. TISDALE, Vice-President. 
WM. F. BUCKLEY, Secretary, 





SPECIAL FEATURES. 
Liberal policy as to Residence or Travel. Dividends in- 
crease annually with age of Policy. Losses paid in thirty 


| days after proof ot death. Thirty days’ grace allowed in 


| payment of renewal premiums, 
[_ouisiana EQUITABLE LIFE 
Insurance Company, 
COR, CARONDELET & GRAVIER STS., 


New ORLEANS. 





Assets, May 1, 1871 - - - - = $302,806.98 


Reserve for Re-insurance 


Per New York State Standard. 104,926.20 


JOSEPH ELLISON, President. 


W. P. HARPER, Secretary. 
W. C. ROBINS, Manager of Agencies. 


THE 


T EUTONIA LIFE 


INSURANCE COMPANY, 
OF CHICAGO, 
Central Office: No. 17 MILWAUKEE AVENUE. 


Assets, - - - + - - = $590,418.40 
Cash Capital, - - - - - 166,052.50 
OFFICERS: 
J. A. HUCK, President. 
FRANCIS LACKNER, Vice-President. 
CHARLES RIETZ, Treasurer. 
C. KNOBELSDORFF, Secretary, 
C. J. HASPER, Actuary. 


This Company has deposited $100,000 in United States 
Bonds, and Mortgages on Real Estate, with the Treasurer 
of Illinois as security for all policyholders, 


we For Local and District Agencies applications may 





be made to the Secretary, 
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THE SPECTATOR CANVASSING DocumENTs. 








REDUCTION IN PRICE. 





We have made a marked reduction in the prices of our canvassing documents, and the attention ot our readers is directed to the list. 
These publications are invaluable for the suggestions they convey. They will be sold separately or in grades, as may be desired 
Where an assortment is ordered we can furnish much more cheaply. On orders of 5,000 copies we will print Company’s or Agent's adver- 


tisement without extra charge. 


GRADE I, | 100 1,000 5,000 
100 1.000 5,000 Copies. Copies. Copies. 
Copies, Copies. Copies. | WHY DOI INSURE MY LIFE? 2zcolors. 4 pages 2.00 13.00 50.00 
HOW IT PAYS? Life insurance as an investment. The PRACTICAL EXAMPLES. 2 colors. 4 pages 3.00 13.00 50.00 
best argument for business men. 2 colors, 32 pages... $4.00 $35.00 $150.00 100 copies of each of the above in one package (700 in all), $10.00; 1,000 copies of each, 
WILL IT PAY? Companion to How it Pays? 2 colors, $75.00; 5,000 copies of each, $300.00. : 
| . ab) ’ 00. 
B2 PALES oeeee eevcceceeceeeeeese eee eeeeeeeeeeeereeseee 4.00 35.00 150.00 | 
IS IT TOO DEAR? 16 pages..... tienda Nieaeeress 3.00 20.00 75.00 | GRADE IV. 
THE COOPERATIVE HUMBUG. A masterly expo- 100 1,000 5,000 
" j Copies. Copies. Copies, 
sition of the co-operative swindle.....e+.e+ te ee ewer eees 4-00 25.00 100.00 | WHY LIVES SHOULD BE INSURED. By Hon 
100 copies of each of the above in one package (400 in all), $12.00; 1,000 copies of | HoRACE GREELEY. 4 Pages .......seeeeee0 « = $1.50 $10.00 $35.00 
each, $100.00; 5,000 of each, $450.00. | LIGHT IN A DARK PLACE. Illustratiug the bene- 
GRADE II. fits of non-forfeiture.’ 4 pages.......sseseees papacanes 1.50 10.00 35.00 
100 1,000 5,000 HOW HE LEFT THEM. 4 pages.......ceccccccees +o 1,50 10.00 35.00 


Copies. Copies. Copies. 


CRIMES OF THE NOT INSURED. acolors, 8 pages. $2.50 $15.00 $65.00 100 copies of each of the above in one package (300 copies in all). $4.00; 1,000 copies of 


each, $25.00; 5,000 copies of each, $85.00. 


HOW TO DIE RICH. a2colors. 8 pages.......+-- covcce 2.50 15.00 65.00 | 
A TALE OF BLACK FRIDAY. acolors. 8 pages..... 2.50 15.00 65.00 
A SECRET WORTH KNOWING. acolors, 8 pages.. 2.50 15.00 65.00 | GRADE V. 
MUTUAL AND STOCK PLAN OF LIFE INSUR- 
ANCE. acolors. 8 pages.....+++++ se eeeeeseeeeees seee §=2.50 15.00 65.00 | The Spectator Tract Leaflets. 
BUSINESS WORTH OF LIFE INSURANCE. 2 colors, | This series is issued in assorted packages, containing twelve distinct Leaflets of two 
§ PAges...e++ee- Cnsn cSesesenesecoscosecorensonse coccesccs §=6 SD 15.00 65.00 | pages each, and embracing almost every phase of arguments in favor of Life insurance, 
RENEW YOUR POLICY. 2 colors. 8 pages.....+..++- 2.50 15.00 65.00 | #8 may be inferred from the titles, which are as follows: 
ADVICE TO POLICYHOLDERS. (English.) 16 pages. 2.50 15.00 65.00 
ADVICE TO POLICYHOLDERS. (German.) 16pages. 32.50 15.00 65.00 | 
(A most convincing document against allowing policies | What Might Have Been, 
to lapse.) 


The Question of Investment 
The leaflets in the above grade are among the choicest in our entire series, Printed Q , 


in elegant style. How To Be Rich, 


100 copies of each of the above in one package (goo copies in all), $18.00; 1,000 copies Co on Facts Little Known 
ot each, $115,00; 5,000 copies of each, $500,00. : ° 
Only a Trifle, 





GRADE III. The Law of Life. 
Cc pies Cutan olfies 
opies. . opies. ss 

TO BECOME INSURED IS TO BECOME RICH. , | The Only Safe Provision, 

S PAGES. .seseverecevecceees PPPTTTTITITITi TTT iti ttt $2.00 $13.00 $55.00 Proving Their Faith By Their Works, 
DUTY AND PREJUDICE. 8 pages..ccsceeceseeesees 2.00 13.00 55.00 , : 
LUCK IN A BOTTLE. 8 pages.....+++++ heroes bins 2.00 13.00 55.00 | I'm Not Married, 
TEN YEARS OF A GREAT NATIONAL BLESS- Sense in Business, 

ING. 8 Pages --scececcceccceereeess oe eeeeseccescces 2.00 13.00 55.00 | The Best Security 
THE FALLACIES OF CO-OPERATIVE INSUR- ° 

ANCE. By ELizuR WRIGHT. 8 pages....seeseees 2.00 13.00 55.00 | The Universal Privilege. 


These are the productions of writers who are well known as forcible and efficient advocates of the Life Insurance system, and each 
package is a quiver full of arrows such as, in the hands of energetic solicitors, cannot fail of success. 

They may be procured either separately or assorted in any manner they may be desired, at $1.00 per 100 leaflets; $4.00 per 500 copies; 
$6,00 per 1,000 copies; and $60.00 per 12,000 copies. 

Where 12,000 are ordered, the company’s or agent’s advertisement will be printed on each leaflet without extra charge. 


J. H. anp C. M. GoopnseE tt, 


PUBLISHERS. 
NEW YORK : CHICAGO : 


Orrices or THe Spectator, 
Nos. 156 and 158 Broadway. j pm oe. ton 8 Nos. 161 and 163 La Salle Street. 
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CONTINENTAL INSURANCE Co. 


OF THE CITY OF NEW YORK. 


NOS. 100 AND 102 BROADWAY. ASSETS. 
Casn Carirat, - ; ; $1,000,000.00 | ANNUAL INcomME, 
Casu Surptus, Jan. 1. 1872, - 1,509,526.27 | Total Claims by 
Totat Assets, : - 2,509,526.27 Total Surplus Premiums 
DIRECTORS: 


GEO. T. HOPE, Pres’z. 


Samuel D. Babcock, Babcock Brothers & Co. ; j 
A. Low, A. A. Low & Brothers; S. B. Chittenden, S. B. 
Swan, Grinnell Minturn & Co.; Henry C. Bowen, No. 


I. Husted, Jesse Hoyt & Co. 
Richards, Prest. Cumberland Coal and Iron Co.; Horace B. 
Jas. Freeland, Collector Internal Revenue, Brooklyn; 1c. 


Attorneys, Brooklyn ; F sag: D. Mairs. David Dows & Co.5, Loring Andrews, Loring 


Andrews & Sons; Carlos Cobb, 30 Whitehall Street, N. Y. 
Wm. T. Booth, Booth & Edgar: Geo. W. 
; Hiram Barney, 


Coleman & Co.; 
James Fraser, Fraser, Major & Co. 


A. Sawyer, Sawyer, Wallace & Co.; 


Wm. D. Morgan, B. E. Morgan’s Son; James Low, Harriman & Co.; 
Wellington Clapp, L, L. Barnard, General Agent for Rhode Island, Massachusetts, New Hampshire, 


William Bryce & Co.; Charles Lamson, C. H. Marshall, 
Clapp & Grinnell; 
Street, N. Y.; 
Pavenstedt & Co.; John H, Earle, Earle & Pe arkins } 
Charles H. Booth, Charles H. Booth & Co.; 


Johnson, Bradish Johnson & Sons. 


CYRUS PECK, Secretary. 


B. C. TOWNSEND, Sec. Ag’cy Dept. 


ABRAM M. KIRBY, Secretary Local selon stncoiainl 


NINETEENTH ANN UAL ‘STATEMENT 


OF THE 


FARMERS’ MUTUAL 


Fire Insurance Company, 
OF YORK, PENN, 


ASSETS, JANUARY 1, 1872. 


United States 5-20 Bonds, at par, « ++ «$ 24,000.00 
N.C. Railwa ° 12,000.00 
Penn. C.R. al we 8,000.00 
N.J.R.R. & Trans. “ +++ 1,000.00 
Deposit Notes in force........+-.+++- 709,414.23 
Loans on real estate......esseeeeeees 43,029.81 
Loans on call, with good collateral... 53 383.33 


Agents’ balances...... cosceccce cicce 98,190.38 
Cash on hand and in bank......-.--- 15,072.86 
Accrued Interest.....e.ceseeeeeeeees 12,831.14 
Excess of ma’k’t over p’r v'lue b’rds, —1.305.00 —————— 
Total Assets .....cesececeeecees oe eeeeeeeee $878,806.75 | 
*$5,005.00 since paid. 
t 76700 * 
LIABILITIES. 
Losses adj’st’d and unadj’st’d, not due. $10,500.00 
All other liabilities.......... ebe0ewee 33-08 


STATEMENT ae + + i_uaataias DURING 


Assets, Jam, 1, 1971. 000 sccccccccccccscccccece $845,793.60 
Premiums received during the year. $164,712 59 
Interest 11, 178 9 


Excess of ma’k’t over p’r v’lue by nds, 1,305 .00-$1'77, 196.57 








$1,022,990.1 
Losses and expenses paid during the year .... coutiaas 
Assets, Jan. 1, 1872 ..cceccccesccccccceecereees $378,306.75 
KRABER, President. 
A. HIESTAND. GETZ, Vice-President. 
DAVID STRICKL ER, Sec’y and Tres. 


Losses paidin Nineteen Years, $712,697.56, without a single 
assessment to the Mutual Policyholders. 
CHEPPU & BROWN, Insurance Agents. 


NO. 176 BROADWAY, 
Brooklyn Office, - 


H. H. LAMPORT, Vice-Pres’t. 
Benj. G. Arnold, B. G. Arnold & Co.; A. 


3 Park Place, N. Y. 
Hull, late Fahnestock, Hull &C ‘o.; William M. Vail. Pe Remsen Street, Brooklyn; Theo, 
; Geo. S. Stephenson, Geo. S. Stephenson & Co.; 


Barney, Butler & Parsons; Law- 
rence Turnure, Moses Taylor & Co.; 3 Sheppard Gandy, 60 Wa!l Street. N. Y.; 
Cyrus Curtiss, Prest. Washington Life ins. Co.; 


Henry F. Spaulding, Spauldi ng, Hunt & Co.; John Paine, 7 Murra 
R. H. McCurdy, late McCurdy, Aldrich & Spencer; George + awe mg E 
Henry Eyre, 174 Pearl Street, N. Y. 
Wm. H. Hurlbut, Dickinson, Hurlbut & Co.; 
D. H. Arnold, late Prest. Mercantile Bz ink; Edward Martin, Cragin & Co.; 


Life 


CONNECTICUT MUTUAL 


Insurance Company, 
HARTFORD, CONN, 


JAN. 1, 1872, $31,978,401.66 
about $10,000,000. 


Death paid to date, over $ I 3,000, OOO 
16,000,000 


returned to Assured 
to date, about 


JAMES GOODWIN, President. 


Z. PRESTON, 
JACOB L. GREENE, 


Wm. H. 
: Aurelius k, 


Chittenden & Co.; 


Dunham & Sherman, 


w. M. New Jersey........0 


Claflin, H. B. Claflin & Co.; 
Lowrey, C. J. & C. Lowrey, 


Vm.T. Coleman, Wm. T, 


Mosieg Geo. W. Lane & Co.; 


& Co.; 
and Vermont........ 


Brainard Rorison, 


REASONS WHY 


LIFE INSURANCE AGENTS 








CAN DO WELL WITH THE 


COVENANT MUTUAL 


Life Insurance Company, 





| 
| 
| 
| 
| 
| 


OF ST. LOUIS, MO. 


| 1. Established in 1853, it is the OLDEST COMPANY 
| in the West. 

2. In addition to the usual plans, it has the most popular 
Tontine plan yet introduced. 

3- It is purely mutual, Policies non-forfeitable, and free 
from unnecessary restrictions. Annual dividends and 
promt settlement ot claims. 

+, Active, reliable men can secure a liberal compensation, | 
under contracts direct with the Company, as Special, Dis- 

| trict, or General Agents. 


Address, with reference, the Home Office, 


Corner of Fourth and Locust Streets. 


N. B.—District General Agents wanted throughout the 


200 Montague Street. | State of New York, 


Vice-President. 


tearns, Dickinson & Co,, Gen. Agts. for Illinois, 
Hodges Brothers, General Agents for Michigan ‘and Wisconsin..... 
W.R. Hodges, Gen. Agt. for Missouri and Kansas, Cor. Fifth and Olive Sts., St. Louis. 
Geo, W. Fackler & Co., General Agents for Ohio and Indiana, 


Coffin & Fairbanks, Gen. Agts. for Maine, Nova Scotia & New Brunswick, oe 
Edwin Ray, Gen. Agt. for Boston and Vicinity,...No. 
James B. Roberts, Gen. Agt. for California, 


E. B. WATKINSON, Vice-President. 
Secretary. L. S. WILCOX, Medical Adviser. 


GENERAL AGENTS: 


Peck & Hillman, General Agents for State of New York.............. Troy, New York, 
General Agents for New York City, 


Long Island and 
No. 194 Broadway, New York City. 
No. 379 w abash Avenue, Chicago, IIl. 
Detroit, Michigan, 


No. 34 West Third Street, Cincinnati, Ohio. 


Ryan, Carpenter & Co., General Agents for Kentucky.................- Louisville, Ky. 


Samuel 3. Be Carpenter & Co., General Agents for Tennessee,.............-.-.- Memphis, Tenn, 
A. H. Dillon, Jr., General Agent for Maryland, Delaware, District of Co umbia and 
William Bryce, West Vi _ | Rey Se eeeteey eietn Cm 8 South Street, Baltimore, Md, 


Providence, R, 


Washington St., Boston, Mass. 
No. 315 California St., San Francisco, Cal, 


Bradish S.D. Wait, General Agent for North C: SON Re RANTES FSI ee Raleigh, N.C, 
Pus. Be. Crape, Gomernl Ament Gar BOWS 6.65 voc. s sccccccccssscceeeces Burlington, Iowa, 
L. H. Tenney, General Agent for Minnesota. ...........cccccsesssocscess Duluth, Minn, 
Hopkins & Grakam,,Gen, Agents for Nebraska and the Territories,.. Leavenworth, Kas. 
R.R. Bren, Generay Agent be Georgia and Florida. .....cccccccccccccses Savannah, Ga, 
lc ‘ ‘ e's. Carrier, Agent for Western Pennsylvania, ...........ceeeeeeeee-ee- Pittsburgh, Pa. 
JOHN K. OAKLEY, Gen’l Agt. W. H. Tilden, Agent for Philadelphia, Penn........... No. 530 Walnu: =. Philadelphia, | 
R.C. Smith, Agent for Suaquehanns Valley, PS... cccscovsccseccceese Vilkesbarre, Pa, 
Wm. N,. Coleman, Agent for Southeastern Pennsylv | Ree. Re: ading, Pa. 


State je Agent for Indiana... .ccccccccesces Sovee.¥eee Indianapolis, Ind. 


SAINT JOSEPH 


Fire and Marine Insurance Co. 


OF THE CITY OF ST. JOSEPH, MO. 


[INCORPORATED 15867.] 


CASH CAPITAL, #!'paiaup, $200,000.00 


CAPITAL AND ASSETS: 


$500,000.00. 


GEORGE W. SAMUEL, President. 
JNO. A. NICELY, Sec’y. WM. R. KERR, Gen. Ag’t. 


P. L. MCLAUGHLIN, Vice-Pres’t. 


DIRECTORS. 


MIILTON TOOTLE, - Of Tootle, Fairleigh & Co. 


| Wholesale Dry Goods 
OSEPH C. HULL, - Cashier First National Bank 
.M. STEELE, Pres’t St. Foseph & Denver City R.R 


|A. BEATTIi Oj A. Beattie & Co., Bankers 
GEORGE W. SAMU EL, - Capitalist 
J. W. BAILEY, Of Bailey, fay & Co., Wholesale 

Notions 


GEORGE BUELL, Preprider Buchanan Woolen Mills 
SILAS WOODSON. - - Altorney-at-Law 
P. L. McLAUGHLIN, - - - Capitalist 


APPLICATIONS FOR AGENCIES IN 


Pennsylvania, Ohio, Kentucky, Illinois, Indiana, Iowa. 
Kansas and Nebraska, may be addressed to the Company 
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[NSURANCE Co. or NorTH AMERICA, T HE [MPERIAL Fire 


No. 232 Walnut Street, Philadelphia. Insurance Company, of London. 





INCORPORATED 1795. CHARTER PERPETUAL | ESTABLISHED A. D, 1803. 


The Oldest Stock Insurance Company in the United States. | 


= 


F: 
7 q 
Se 
= 
a 
— a 
———— 


Cash Assets, Jan. I, 1872, $3,212,176. 


Losses paid in Cash since organization, over - $25,000,000 1 ar A’ 
Income for the year 1871, - - - - - 2,579,137 | a ee 
Surplus, as per New York Report, - - - 993,966 | 


CASH CAPITAL, $300,000. | 
4 -_ | 


This sterling pioneer of American Insurance Companies has a well- 
ordered system of Agencies throughout the Eastern and Western States, 
and presents peculiar claims for preference to property owners. 

Perpetual Insurance taken at the customary rates on first-class Brick | 


and Stone Dwellings, Warehouses, Sc. Capital ana Cash Accumulations, 88,000,000 in Gold. 


ARTHUR G. COFFIN, President. 





[Company’s Building, London.] 


OFFICE, No. 40 PINE STREET. 
Local Board of Directors for the United States Branch: 


. _— . E. M. ARCHIBALD, H. B.M. " : 
CHARLES PLATT, Vice-President. Ae Ae LOW nee ceteescsesescncseneressteceees monesmangens FS Low & Bros 
MATTHIAS MARIS, Secretary. C. H. REEVES, Ass'¢ Sec'y. | RiCHAMB INN. 00000 ULI of Richard Inika Ge 
ER RRR Snails nntetatse ee No. 9 West Forty-eighth St 
| { BOORMAN. | ___ ctr e eangicae ee ae een of J. B. Johnston & Co 
DOOR Det roe pa ees VEd0Edds eke en menSersaeEsenEsiaeneNneeeee of J. & J. Stuart 
NEW YORK OFFICE, “E, NO. 6 PINE ST., | All Losses of the United States Branch will be adjusted and paid in New York. 


JAMES S. HOLLINSHEAD, Agent. EDGAR W. CROWELL, Residenrt Manager, New York. 
JOSEPH B. ST. JOHN, Assistant Manager 
M A RINE AGENCY, NO. 54 WALL STREET. C. H. HARTUNG, Foreign Superintendent, 1 Old Broad St., London. 


BRE WERS | a 1829 CHARTER PERPETUAL. 1872 











Insurance Company of America, | FRAN KLIN FIRE 
| 
MILWAUKEE, Insurance Company, 
sei al cc OF PHILADELPHIA. 
Official Statement. Jan. 1, 1872 OFFICE—438 anp 437 CHESTNUT STREET. 
’ o Bp ° rd 
Assets on January 1, 1872... .e++ee0..ceeeeeeees $3,255,748.94 
Subscribed Capital........0+....000- $732,000 Capital... ..cccoccccccccccccccccssccvcccccccecs 400,000.00 
SN i 660000085 6.cncetdecesounesescuers 183,000.0 Accrued Surplus and Premiums......+..0+see 2,855,748.94 
P 3 I 
Net Cash Surplus... ccccccccccee. cosececcecce 78,738. 2: Losses paid im 1871...seeceeessccceeseeneeeeees 928,542.43 
4 " Premiums received in 1971...+e+ee......+-.0088 1,451,176.63 
ASSETS + Cnges Interest Moneys, Dividend, etc., received in 
it UST wee ee eee cece ener ee eneeeeeeaeeeereeaseees 212,375-7 
United States 5-20 Bonds, market value....... $111,125.00¢ Losses paid since 18ag, early... .ceeseeeessees 7 000,000.00 
Milwaukee County Bonds........seeseseerees 100,000 . OC — — 
pe yer ee. ERE OED We De on The Assets of the “‘ FRANKLIN” are all invested in solid 
pace Se van aston icienamienel pat ak | securities (over two million seven hundred and fifty thousand 
Due from Lorillard Ins. Co t 000 fs "eo ‘Sega dollars in First Bonds and Mortgages), which are all inte- 
eee ind san en Bey star 3 - Offers to the Insured a combination of rest-bearing and dividend-paying. The Company holds no 
Sine: Oth a heeenote  saniaaeeaal 5134-15 . TUR Bills Receivable taken for insurances effected. 
ianeedites yess ALL THE BEST FEATURES | prxpervat AND TEMPORARY POLICIES ON 
Postage and Revenue Stamps.cceseovees SOeee0 50.00 Adoptea by other First-Class Companies. a hae 
a — This Company issues Policies upon the RENTS of all 
$291,458.22 COMPETENT AGENTS WANTED, | kinds of BUILDINGS, GROUND RENTS and MORT- 
LIABILITIES: Address Home Office, | GAGES. 
Losses Adjusted, not Due......... $10,500.00 No { B road wa N Y 
Losses Unadjusted........sseeeees 19,220.00 . 87 y; ew ° rk, DIRECTORS. 
; “ wre: pee No. 106 Wash - Saiiiinasese asta Boston | SAMUEL GRANT. THOMAS SPARKS 
a " ‘ No. 1 Yashington Street...... ccccccccccceeseececs oston |S JEL GRA 2 " MAS SPA S, 
Losses paid in Chicago Fire, over $250,000.00 Pp imore GEO. W. RICHARDS, WM. S. GRANT, 
’ No. 16 Post Office Avenue.....sesccccescccccenees Baltimore ISAAC LEA THOS. S. ELLIS 
re No. 479 Wabash Avenue.......scccssccoccsccsesess Chicago | GuOnon FALES, GUS. S. BENSON. 
JACOB OBERMANN, President. No. 11 Bratenahl Block......+.0+sseeeeeeeseeeeees Cleveland | ; 
JOSEPH SCHLITZ Secretary. No. 35 East Third Street.......sscecsessscecceees Cincinnati | ALFRED G. BAKER, President. 
W. H. JACOBS, Treasurer. No. 210 North Fourth Street.........seccecseeeese: St. Louis | THEODORE M. REGER, Secretary. : 
F. H. MAGDEBERG, Manager. No. 105 Third Street........0+++.- ane pikeas sone St. Paul | GEORGE FALES, Vice-President, 
.W. KAY J - Secrelary. 
E road M. J. Francisco, Manager ...... senessen pesese ...-Rutland SAML. W. KAY, Assistant 5 : 
a. : ’ JAS, W. MCALLISTER, ad Vice-President. 


New York T. P. St. Joun, Manager......sseeeeseseeeeeesedthaca, N. ¥ 
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FIREMANS ae 


Insurance Company, 


SAN FRANCISCO, CALIFORNIA. 


CASH CAPITAL, GOLD, _. . $500,000. 


BOARD OF REFERENCE. 


H.B.CLAFLIN, _. 
GEORGE OPDYKE 
DAVID DOWS, 
EUGENE KELLY, 
.G.KITTLE, .° . 
‘M.T.COLEMAN, . . . . . 
YOHN WINSLOW, ayaa 


POLICIES GRANTED IN CURRENCY OR GOLD. 


All Losses Promptly Adjusted and Paid at 


SKEELS & BOUGHTON, Managers Eastern Department, 


No. 114 BRoADWAy, NEW YORK. 


THOS. S. CHARD, Manager Western Department. 


No. 177 MADISON STREET, CHICAGO. 


GERMAN AMERICAN 


Insurance Company, 


OF THE CITY OF NEW YORK. 


CASH CAPITAL, -~— - 


$1,000,000.00 


OFFICE, 1389 BROADWAY, NEW YORK. 


JOHN W. MURRAY, Sec’y. WILLIAM F. HEINS, Pres’t. 


NORTH MISSOURI 


Fire and Marine Insurance Co. 


MACON, MISSOURI. 


TOTAL ASSETS, Jan. 1, 1872, . $645,417.91 
TIFFANY & CO. 


No. 45 SOUTH CANAL STREET, CHICAGO, ILL. 


General Agents for Ohio. Michigan and Wisconsin. 


SPECTATOR. 


. of H. B, Claflin & Co. 
. of George Opdyke & Co. 
. of David Dows & Co. 
of Eugene Kelly & Co. 
i . of Dewitt, Kittle & Co. 
.  lateof W. T. Coleman & Co. | 
of Van Cott, Winslow & Van Cott. 
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~GLOBE 


Insurance Company, 








OF CHICAGO. 


Offices, No. 172 La Salle Street. 





$300,000.00. 


-  322,455-45. 


Capitat, paid up in full, . 


7 7 - Aft aying losses 
CapiTat AND Surptus, {ARS Rayne loses 


The first Chicago Insurance Company to obtain the Certificate of the 
Auditor of State since the Great Fire. 


OFFICERS: 


GEO. K. CLARK, President. 
C. H. SANDBORN, Vice-President. 


| WALTER KIMBALL, Treasurer. 


S. P. WALKER, Secretary. 
H. F. VALLETTE, AdZforney. 
E. W. CHAPMAN, Suf’t of Agencies. 


DIRECTORS: 


GEORGE K. CLARK, 

]. M. W. JONES, 

E. W. CHAPMAN, 

O. P. AXTELL, 

Hon. J. B. GRINNELL, 
A. F. FAWSETT. 


ALEMANNIA 


FIRE INSURANCE COMPANY, 
CLEVELAND, OHIQ 


CASH ASSETS, over . 


C. H. SANDBORN, 
W. H. STEVENSON, 
T. M. NELSON, 
GEO. W. WAITE, 
M. SMITH. 


$300,000.00 


Managers for the Western Department, 


WALKER & LOWELL, 


CHICAGO, ILL. 
S. P. WALKER, 
Late Sec’y Chicago Firemens Ins. Co. 


W. A. LoweELt, 
Late Sawyer & Lowell. 


THE 


Improved Expiration Register 


FCR UNDERWRITERS 
COMPANIES and AGENTS will find this book of great practical value as a means 


of systematizing office transactions, and insuring the precision so requisite in the matter 
of amounts, dates, and rates connected with the issue of policies ; and, where this book is 
included in the equipment of an agent. for the exclusive registering of the risks of the 
Company furnishing it, it will be found a most complete and concise method of retaining 
permanent and valuable records of the business done, 

An examination will prove the superiority of the method, as compared with any now in 
use. Its concise arrangement and the economy of space taken up will save its cost a 
hundred times over; while the perfect system it presents cannot fail to commend it to all 
who study neatness, economy, correctness, and despatch in the transaction of business. 

The book is offered as the simplest, cheapest, and best means of keeping agency 
accounts. It covers all classes of policies, and, besides being adapted by its various sizes 
to either a large or small business, it possesses features peculiarly attractive to brokers, 

4a Send for a descriptive circular. 





PRICES: 
No, 1.—120 pages, marbled edges, cloth sides, leather back and corners...... 
No. 2.—192 pages, marbled edges, cloth sides, leather back and corners...... 
No, 3.—336 pagee, marbled edges, cloth sides, leather back and corners........++++ 


J. H. and C. M. GOODSELL, 
Publishers, Printers and Stationers. 


Offices of Tue SPECTATOR; CuIcaGo: 


379 Wabash Avenue, 


New Yor: 
156 and 158 Broadway, 





Vol. IX.—No. 4 
October, 1872 





THE SPECTATOR. 


283 


ED 





Insurance 


FREDERICK S. WINSTON, President. 


CASH ASSETS, 


Jan. 


THE MuTuA 
OF NEW YORK. 


RICHARD A. McCURDY, Vice-President. 


I,1872, - - - 


TOTAL LIABILITIES, at the same date, 
SURPLUS over all Liabilities, - - - 2 © -«& 


Number of Policies in force, - 


- 73,911 | 


L LIFE 


Amount at Risk, 


Company, 


- $51,577:997-00 
4.7,682,256.62 


- - $3,895,740.38 
$24%,921,472.00 





The advantages offered to insurers by this Company, in Solid Security, Superior Economy, and its convenient system of Annual Cash Divi- 
dends, distributed on each New Year’s Day, combine to make it ‘ 


THE SAFEST, THE CHEAPEST AND THE BEST IN THE WORLD. 


Applications for insurance or for Agencies may be made to the Company direct, or to either of the following 


F. W. VANUXEM, General Agent for Pennsylvania and Delaware. Address VAN- | 
uxEeM, Bates & LAMBERT, 400 Walnut street, Philadelphia, Pa. 

H. B. MERRELL, General Agent for Michigan, Indiana, Illinois, Wisconsin, Iowa, 
and Minnesota. Address Merrell & Ferguson, Detroit, Michigan. 


L. SPENCER GOBLE, General Agent for } hg my 792 
A. B. FORBES, General Agent for Pacific Coast, San F 


South Street. Baltimore, Md. 


OHN G. JENNINGS, General Agent for Ohio, Cleveland, O, | 
Jou A. LITTLE, General Agent for Southern New York, 132 Broadway, New York. 


Pror. W. H. C. BARTLETT, Actuary. 


LEWIS C. LAWTON, Assistant Actuary. 





INDEMNITY. 


ASTNA 


INSURANCE COMPANY, 


Or HartTForD, Conn. 





ORGANIZED A.D. 1819. | 


Lossgs Parp IN Firty-Two YEARS OVER $33,000,000 — 
EXCLUSIVE OF LATE CHICAGO LossEs, 


Cash Capital, $3,000,000, 


Assets, over $4,500,000. 


GOODWIN & PASCO, Agents, 


OFFICES, 


162 La SaLtLe Street, Bryan Biock, 


rancisco, Cal. ; 
O. F. BRESEE, General Agent for Virginia, West Virginia, District of Columbia, 
Maryland, East Tennessee, interior of the Carolinas, Georgia and Alabama, 15 





CHICAGO, ILL. 


GENERAL AGENTS. 


Broad St., Newark, N. J. 


C. A. HOPKINS, Cashier. 
* Absolutely the best protection against | 
Fire.” 

Over twelve hundred actual fires put out with it. 


MORE THAN 


$ 1 0,000,000.00 


Worth of property saved from the flames. 


THE 


BRABCOCK 





FIREEXTINGUISHER 


F. W. FARWELL, Sec’y. 


407 Broadway, New York, 
78 Market Street, Chicago. 


In daily use by the Fire Departments of the principal 
cities of the Union. 
The Government has adopted it. The leading Railways 





use it, 
SEND FOR “ITSERECORD.” 


~ 


DERICK L. BOARDMAN, General Agent for Northern and Western New York. 
Address Christie & Boardman, bby N.Y. 

OHN W., NICHOLS, General Agent for Connecticut, New Haven, Ct. 

‘AYETTE P. BROWN, General Agent for Vermont and the Counties of Dutchess, 
Ulster, Orange, Putnam, Westehester, Rockland, Sullivan, Delaware, Broome, 
Tioga, and Chemung, in State of New York, Yonkers, N. . & 

AMOS D, SMITH, 3d, General Agent for Rhode Island, Providence, R. I., and 
Massachusetts, Boston, Mass. 
| CLINTON B, FISK, General Agent for Missouri, Kansas, Nebraska, Colorado, and 
Western Arkansas, and Montana, Dakota and Wyoming Territories. Address 
Fisk & Haun, St. Lonis. Mo, 


JOHN M. STUART, Secretary. 
F. SHROEDER, Assistant Secretary 


INSURANCE. 


S.M.MooreE&Co. 


Agents, 
218 EAST MADISON ST., 
CHICAGO. 


Hartford Fire Insurance Company, 
HARTFORD, CONN. 


ASSETS, over - - - - - $2,000,000 





National Fire Insurance Company, 
HARTFORD, CONN, 


ASSETS, over - - - - - $500,000 





Franklin Insurance Company, 
WHEELING, W. VA. 


ASSETS, over - - - - - $300,000 





North British & Mercantile Ins. Co. 
OF LONDON AND EDINBURGH, 


ASSETS, Gold, - - - $14,000,000 





German-American Insurance Co. 
NEW YORK. 


ASSETS, over - - - = $1,000,000 


— ae 
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8 Insurance Company, 
OF SAINT LOUIS. 








-GEORGE P. PLANT, President. M. L. POTTLE, Vice-President. 
GEORGE T. CRAM, Secretary. 





From Annual Statement, 1872. 








Subscribed Capital- - .- - - - = = $1,375,000.00 
Cash Capital, - - - - - - - - - 275,000.00 
Surplus, - - - . ‘ . - - - 148,234.32 

Cash Assets, - - - - © © © oe 423,234.32 





The Assets of this Company are all in Registered United States Bonds and Cash, 
Its Liabilities, aside from Capital, were, January 1, 1872: 


For unpaid Losses...cccccocccscccccccceccvcncccsescscecsccese eocccccccccccces $58,073.57 
Re-insurance counted at 50 per cent of premiums received..esssccesseeseceeees 83,848.54 
$146,921.11 


The subscribed Capital of this Company proved to be cash in sixty days in payment of 
Chicago losses, a result that loans on Real Estate could not show without heavy discount, 
This Company does a general fire and inland business, and is managed and controlled 
by the following-named 
BOARD OF TRUSTEES: 


4] GEO, P. PLANT. - - - - Ex- Pre sident Union Merchants Raionge 

W.H. PULSIFER, - . - St. Louis L.&.O 
S. M. DODD, - © © © «= -« Dodd, Brown & Co, Dry Goods 
MORRIS TAUSSIG, an ae? eee - - TT. Livingstone & Co. 
CHAUNCEY I. FILLEY - - - - - ueensware Merchant 
WM. HUNICKE, - - - - - Hunicke & Wist, Com, Merchants 
f RUSSELL HINCKLEY, - - - - : - ¢ Belleville, for State of Illinois 
; LEE R.SHRYOCK, - + + + + «© «© « President Board ot Trade 
‘ F. A. REUSS, - - - - - F, A. Reuss & Co, 
4 OHN WAHL, . - : Ww ahl & Cs arpe ater, Cc ommfssion Merchants 
E. GILBERT, - - - - E vansville, for State of Indiana 
M.L. POTTLE, - - - - . - - : - Commission Merchant 
C.N.McDOWELL, - 2¢ + - : . : - te Bussey & Co, 
JAMES P. FISK ®., - - - - Fiske, Knight & Co, 

GEN my L. MINOR, - 


For State of Missouri 
“Durfee & Peck, Le eavenworth, for State of Kansas 


(¥UST ISSUED.) 


A TREATISE 


ON THE 


PRINCIPLES AND PRACTICE 


LIFE INSURANCE: 


Being an Arithmetical Explanation of the Computations Involved 


in the Science of Life Contingencies, 


TO WHICH ARE ADDED 


VALUABLE TABLES FOR REFERENCE, 


n FOR THE USE OF 


Life Insurance Companiesand Agents. 


By NATHAN WILLEY, Actuary. 


Price $2,00 per copy; sent postpaid to any address, 


J. H. and C. M. GOODSELL, 


Publishers and Printers, 


NEW YORK: 
Nos. 156-158 Broadway. 


; F CHICAGO: 
OFFICES: } No. 379 Wabash Avenue, 








SPECTATOR. Vol. 1X.—No. 4 


October, 1872 


E.  ALLIGER. R. D. ALLIGER. 


ALLIGER BROTHERS, 


GENERAL INSURANCE AGENCY, 


G.W. SCHOONMAKER 


OFFICES: 


No. 10 PINE ST., and 597 SIXTH AVENUE, 
near 35th Street. 


REPRESENTING THE FOLLOWING COMPANIES, VIZ; 


COMMERCIAL UNION 


aeons CO. OF LONDON. 
ASSETS, over ‘ ° $4,000,000 Gold. 


GLENS FALLS INS. Co. 


OF GLENS FALLS, N. 
ASSETS, . ’ . + ° 


MERCHANTS INs. Co. 


- ee, R. I. 
ASSETS, $ ° : : 


NATIONAL INS. Co. 


OF enn MAINE. 
ASSETS, . eS eee 


BLACK RIVER INS. Co. 


OF WATERTOWN, N. Y. 
CASH CAPITAL, 


$578,000 


$381,000 


$459,000 


$250,000 


STANDARD LIFE ASSURANCE BOOKS 











AND ALL HIS 
CANVASSING DOCUMENTS! 
(10 DIFFERENT WORKS.) 


SEND FOR CATALOGUE. 


WYNKOOP & HALLENBECK, Publishers, 113 Fulton Street, New York. 


BOOKS # 
DR. FISH'S 


(6 DIFFERENT WORKS IN BOUND VOLUMES), 
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INSURANCE CO. or NEW YORK. 


GENTS WANTED EVERYWHERE 


unDER DIRECT conrtracr 


WITH THE COMPANY, 
RECEIVING THE BENEFIT OF THE FU LL COMMISSION ALLOWED. 


CORBIN, GAFFNEY & CORBIN, Sup't of Agencies. 
JOSFPH F. KNAPP, President. JOUN R. HEGEMAN, Vice-President. 
A, KAUFMANN, Sup't of Germam Department. 


STATE 


Insurance Company of Missouri, 
ORGANIZED 1865. 


Result of examination by Superintendent of Insurance Department, showing condition 
December 31, 1871. 


GROSS ASSETS, - - - ~ = = =» Soneubens 
LIABILITIES, Comprising unpaid Losses and Re-insurance fund, 82,932-79 
SURPLUS AS TO POLICYHOLDERS, -_ - 631,152.35 


RATIO OF ASSETS TO LIABILITY, - - - - 8.61 
Communications in reference to Agencies should be addressed as follows 


NEW YORK AND NEW ENGLAND STATES.—H. and J.V.N. Dorr, Mana- 
gers, 128 Broadway, N. Y. 

PENNS?TL VANIA.—KREMER & Etmes, Gen’! Agents, 121 South Fourth St., Phila. 

OHIO and INDIANA.—Ww. T. Royse, General Agent, No. 10 Blackford’s Block, 
Indianapolis, 

IJOWA.—Jos. A. Nunn, General Agent, Ft. Madison, Iowa. 

KENTUCKY—J.B. SNy DER, General Agent, No, 176 West Main St., Louisville. 

GEORGIA.—HeEnNryY Bout, Special Agent, Atlanta, Ga. 


IN OTHER STATES, Address 
J. N. STRONG, Sec’y., Hannibal, Mo. 
HIRAM RUGGLES, 


cnusotes, = NATIONAL “neeze 


Insurance Company. Bangor, Maine. 
FIRE AND MARINE. 
CASH CAPITAL, . $200,000.00. 


Statement, Fanuary ist, 1872. 


CASH ASSETS, - - - - - 
Losses reported and unadjusted, en not due, 


HERBERT FULLER, 


$449,659.78 


LIABILITIES, {including $24,275 in Chicago), and all other 84,125.93 
lia! ilities, - - . 
DIRECTORS. 
HrraM RUGGLES, Wrti1aM T,. Pearson, oun E, GODFREY, 
L. M. PARTRIDGE, a LITTLEFIELD, Soot THISSEL, 
. HERRIMAN. 


H. D. FULLER, Sup’t of Agencics. H. HERRIMAN, Marine Secretary. 
Branch Office, No. 10 Pine Street, New York, 
ALLIGER BROTHERS, 
General Agents for the States of New York, New Fersey, Pennsylvania, Ohso, 
Delaware and Maryland, 
Marine Agency, 50 Wall Street, 
WALKER & HOLDEN, Agents. 
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Life [Insurance Co. 


Nos. 261, 262, 263 & 264 BROADWAY, cor. Warren St 


INCORPORATED 1850. 


Cash Assets, nearly $4,000,000 


The principal features of this Company are 


ABSOLUTE SECURITY, 
ECONOMICAL MANAGEMENT, 


AND 


LIBERALITY TO THE INSURED. 


Aut Forms or Lire anp Enpowment Pottctes Issuep. 


JOR" E. DE WITT, President. 


CHAS E. PEASE, Secretary. 
WILLIAM D. WHITING, Actuary. 


BLACK RIVER 


INSURANCE COMPANY, 


WATERTOWN. N. Y. 


Cash Capital,. . . 
Vet Surplus, Aug. \, 1872, 
Net Assets, . . 


GILDEROY LORD, 1st Vice Pres’t 
JNO. L. BAKER, 2d Vice President. 


DANIEL C. OSMUN, General Agent. 


AMERICAN 
PLATE GLASS AND FIRE 


Insurance Company, of New Fersey. 
CHARTER PERPETUAL. 
Capital, ~ - - ~ - - - - 
Cash Assets, - - ~ - - - - 
2 CorTLANDT STREET. 


$250.000.00 
27,668.92 
$277,008.92 


FROST, Secretary. 
PADDOCK, Treasurer. 


ORIN C, 
GEO. F. 


$250,000 
308,728 


New York Office, No. 


HOME OFFICE, 141 WASHINGTON ST. 


This Company insures al] kinds of property, upon land or water, against loss or damage 
by fire and lightning. 
OFFICERS: 


ALFRED BERNEY, Pres’t. A. B. CHASSEAUD, Secretary. 











Incorporated 1863. 


THE HOME 


Insurance Co. of Columbus, Ohio. 


Cash Capital, - - . a e ie $500,000 
” Surplus, - - - - - - 371,453 
Cash Assets, - - : - - - - $871,453 


M. A DOUGHERTY, Pres't. E. T. MITHOFF, Vice-Pres’t 
JACOB PEETREY, Sec’y. 


BRANCH OFFICE 
New York, New Jersey and Pennsylvania, and New England States: 


No. 128 BROADWAY, NEW YORK. 


H. anp J. V. N. DORR, - MANAGERS. 


THE SPECTATOR. 
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Incorporated 1862. 


[JNION [INSURANCE (COMPANY, 


OF BANGOR, MAINE. 





$200,000.00 
340,788.37 


Cash} Capital, Sh ee ee ee 


NATHAN C. AYER, President. 
R. B. FULLER, Sec’y. {| GEO. H. STETSON, Ass’t Sec’y 


JAMES F. DUDLEY, General Agent. 


Boston,, Office, - - - 22 Devonshire Street. 
BRANCH OFFICE (rire) MIDDLE STATES : 
128 STORER, N. ¥. 
H. and J. V. N. DORR, - Managers. 


BRANCH OFFICE (marine) MIDDLE STATES: 


No. 69 WILLIAM STREET, New YORK. 
A. W. WHIPPLE, Manager. 


BRANCH OFFICE (FIRE AND MARINE) WESTERN STATES: 
62 SOUTH CANAL ST., CHICAGO, ILL. 
GREER & AYER, - - 0 <a : - - - 


Managers. 


NORTHWESTERN MUTUAL LIFE 


Insurance Company. 





INTEREST RECEIPTS 








The sum of $650, 208.68 was “received for interest by this 
Company during the year 1871. 
the losses by death, left the large balance of $44,187. 74. 


This amount, after paying all - 





A low rate of mortality and a high rate 
‘of interest have combined to bring about 


To hows facts add the advantage gained 
from the low rate of expense of the Company, | 


MORE THAN PAID 


which strengthens its claims upon insurers. 








ithe desirable result here mentioned. 





| Agents of ability who appreciate the advantage of having a 
| strong and popular company to represent are invited to corres- 
| spond with the Company, regarding terms and territory. 


| DEATH LOSSES, 1871 














HOME OFFICE, 


J.H. VAN DYKE, Pres’t. AUG. GAYLORD, Sec’y. 
MILWAUKEE, WIS. __ 


HEBER SMITH, V. Prest. E. McCLINTOCK, Act'y. 


sects 111,000 000. O 


ALL KINDS 


OF 


INSURANCE BOOKS AND OFFICE SUPPLIES 


SOLD-OR MADE TO ORDER 


AT 





THE 


SPECTATOR OFFICES. 





NEW YORK. CHICAGO. 








J. H. AND C. M. GOODSELL. 





Send for © 


atalogue of Prices and Specimens of Work. 
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THIRTEENTH ANNUAL STATEMENT OF THE 


AMERICAN CLASSIFICATION A MT RE RICAN 


FIRE RISKS, 


Prepared by Messrs. BARTON and ARNOLD, 
OF PROVIDENCE, R. I., 


And adopted as the standard system by the underwriters of that city. 


This system or classification is the most simple and effective of any yet presented, being 
less cumbersome, less complicated, and more economical than the two or three plans 
hitherto attempted to be introduced. 


THE AMERICAN CLASSIFICATION OF FIRE RISKS 


is of quarto form, printed in large, clear type, on the very best quality of paper, and sub- 
stantially bound in cloth, with Russia back and corners. 

In order to encourage its general use, the book is offered at the unprecedented low 
price of 
PER COPY. 


TEN DOLLARS 


A specimen copy will be sent on approval to any company in the United States which 
will pay the required express charges. 
J. H. anp C. M. GOODSELL, 
Publishers, Printers and Stationers. 
Offices of Tue SPECTATOR: 


CHICAGO: 
379 Wabash Avenue. 


NEw YorK: 
156 and 158 Broadway 


An Instruction Book for Fire Insurance Agents. 
JUST PUBLISHED. 


Tue PRINCIPLES AND PRACTICE OF 


FIRE UNDERWRITING 


Systematically Arranged. 
By JOS. M. ROGERS, LL.B. 


EXTRACT FROM AUTHOR'S PREFACE. 


«* * * The merit of the work, if I may claim for it any, consists, frs#, in its arrange- 
ment; and, second, in its conciseness and clearness. 

“Though there are several most ably written works upon the same subject, written 
probably with more elaborateness than the following, they, generally (as it appears to me) 
are either impracticable from their prolixness, and the necessity of making a calculation 
too intricate for the novice underwriter, or are so devoid of any system in their arrange- 
ment that no one could, from their perusal, regard underwriting as a science of beautiful 
symmetry, but would be compelled to look upon it as a chaotic mass of rules, without 
form, and hence almost impossible to be learned theoretically. 

“In the following work I have endeavored to say everything necessary to be said 
and nothing more, aud to say it in as concise and clear a manner as possible, thus 
securing its being read and understood by that class of agents for which it is intended, 
namely, those of limited experience. By thorougly understanding and adhering to the 
rules herein enunciated, agents will not only render their labors more satisfactory to 
their principals but more easy, agreeable and satifactory to themselves. 

aw Sent post paid to any address on receipt o1 two dollars. 


J. H. anpC. M. GOODSELL, 
Publishers. 


OrrFices oF THE SPECTATOR: 


CHICAGO: 


New YorK: 
No. 379 Wabash Avenue. 


Nos, 156-158 Broadway, 











Insurance Company of Chicago, 


OFFICES, 482. 484 MADISON ST. 


ORGANIZED 


A. D. 


1889. 
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1871. 


- $150,000.00. 


STATEMENT, DEC’R 31, 
Cash Capital paid up, - - 


ASSETS. 


Bonds and Mortgages (18t Liens).........seceeseeccseccencceses besesneseces $181,900.88 
National Bank and other Stocks.ccccoccoscccccccoccccccece evccscccscesovcese 119,048.08 
EMONS C8 COMSSBES soc cocccccccccessvccesccocccssnesvecnesseceeenseseveeesce 27,800.00 
Installment Notes afd other Assets,.....000.-ccccsccvceccccvcccccccccccccccese 614,114. 

Total Assets..... GOES RabOedeW Kacsed ovesvesesiscnsies Cvevcccvee $943,672.63 


COMPARATIVE STATEMENT OF BUSINESS DONE DURING THE FIRST 
SIX MONTHS OF THE YEAR 1871 WITH 1872. 











1871. 
Number of Policies issued... ......sccccoccccccccccccssccesceces 14.104 
Installment Notes received.....ssececccecccecccececcececcoceces $292,644.44 
Cash Premiums “ MPPPTITITTTTTT iT Tiere 74.217.20 
Total Receipts for Six Months......ssceeeeesceseeceecceene $360,861 .70 
1872. 
Number of Policies issued. ........+eeceeeceseceeeeseeeeeeseseees 20,373 
Installment Notes received .........seceeeceeeeesenescceeseceeees $472.919.35 
Cash Preiniums “ RERRE RS ‘Lf PERCE 120,862.01 
Total Receipts for Six Months,........sccccecescescecevcess $593.811.36 


Capital and Assets, Julv 1st, 1872, - - - - $1,088.094.57. 


Business done on the ‘INSTALLMENT PLAN,” and confined to the insurance of 
Dwelling Houses, Private Barns, their contents, Churches and School Houses. 

The American Insurance Company originated the ‘* Installment Plan,” the best plan 
ever introduced for the insurance of Farm Property,detached Dwellings and Private Barns, 

Upon the “Installment Plan” a policy is issued for F1ve years. Premiums are paid 
in FIVE equal annual payments, Upon this plan th« farmer has but a small amount to 

ay each year. Has the advantage of the proceeds of F1ve crops wherewith to pay for his 
insurance, He does not feel these small annual payments, whereas to pay at the time he 
insures for five years insurance, he feels it a burden, 

Adhering strictly to the above class of risks, the Company can never meet with 
disaster from conflagrations which destroy hundreds of millions of property in a single 
night, as has been withessed in the great calamity which laid Chicago in ruins. Not- 
withstanding the American had on the gth day of October over Forty Millions of Property 
at risk, the Company lost less than one thousand dollars by the great fire which bank- 
rupted so many old and tried Insurance Companies. 

With a paid-up Cash Capital of $150,000, accumulated Assets of nearly one million o 
dollars, increasing monthly at the rate of about $50,000 per month, Premiums paid 
annually upon the “Installment Plan.” the insured rtaining in his own hands all 
unearned Premiums for a five-year Policy, except tor a single year’s insurance, the ** Old 
American” may be classed as one of, if not ¢he safest Company in the world in which to 
insure Farm Property and Detached Dwellings. 

Agents wanted to canvass for farm Property in all the Western 


States and State of New York. Address the Secretery. 
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-NortH Missouri 


Insurance Company, 
MACON, MISSOURI. 


FIRE AND INLAND MARINE INSURANCE. 





$500,000.00 


Capital, . . . 


ASSETS, Jan. 1. 1872, ° ~ « * . e $645,47-91 





The Company was represented in all the great conflagrations of the 
past year, yet paid all its losses promptly, and made a handsome profit 
besices. 


JOHN F. WILLIAMS, President. 
C. H. LANGDEAU, Assistant Sec’y. A. LARRABEE, Secretary. 
C. H. STEELE, Sut. of Agencies. 


THE MANHATTAN LIFE 


Insurance Company, of New York, 
186 & 188 BROADWAY, 


No EXPERIMENT, BUT AN ESTABLISHED INSTITUTION. 
ORGANIZED A. D. 1850. 


A business of twenty years, characterized by prudence and economy, and the utmost 
care in the selection of Risks, has placed the MANHATTAN in a condition inferior to 
that of no other Company, and superior to the majority. The true standard by which to 
judge a Company’s strength is not the amount of its Assets, but the Ratio of its Assets to 
its Liabilities. 

The MANHATTAN, as shown by official statements to the Insurance Departments of 
New York and Massachusetts, had 

$7,548,874 


ASSETS, January 1, 1872, . 
Ratio $123.60 Assets to every $100 Liabilities. 
Ratio of EXPENSES to RECEIPTS, 12.83 


The interest received from its Investments more than pays its expenses of management, 
The business is confined exclusively to Life and Endowment Insurance, 


J. L. HALSEY, Secretary. HENRY STOKES, President. 


SOUTHERN LIFE 


Insurance Company, 
MEMPHIS, TENN, 
ASSETS, - - - - - $1,241,947.40 


THE LEAD.NG LIFE COMPANY OF THE SOUTH, 


OFFICERS: 

T. A. NELSON, President. BEN. MAY, Secretary. 
AMOS WOODRUFF, Vice-President. CHAS.T. PATERSON, Asststant-Secretary. 
F. S. DAVIS, JZreasurer. 

BALTIMORE DEPARTMENT, SOUTHERN Lire INSURANCE Co., comprising the States ot 
Maryland, Virginia, Delaware, and District of Columbia, Office, No.7 German Street, 
Baltimore, Md. Officers: Joun B. Gorpon, Pres’t; JoHN MERRYMAN, Vice-Pres’tj 
W.C. Morris, Sec’y; MARSHALL & FIsuer, Counselors and Att’ys, Medical Board: 
Prof. EpowarD WARREN, M. D., JoHN Morris, M.D, 

ATLANTA DEPARTMENT, ATLANTA, Ga,—J. B. Gorpon, Pres’t; A, H. CoLquitt, 
Vice-Pres’t; J. A, Morris, Act. Sey; A, AUSTELL, E. W. HOLLAND, Fin. Com, 

Its Success Assured. Its Economy Unsurpassed. Its Security Unquestioned. 

Policies of every approved description issued by the Baltimore and Atlanta Departments, 
where Losses will be adjusted and paid. sf. 

ag Wanted—Active, efficient and reliable Agents and Solicitors, Address, 

BEN, MAY, Secy, Gen, A, H. COLQUITT, Vice-Pres’t, W.C. MORRIS, Sec'y, 

Memphis, Tenn. Atlanta, Ga, Baltimore, Md. 
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CASH CAPITAL, $200,000. 


Incorporated 1862. Charter Perpetual. 


FRANKLIN INSURANCE CO. 


WHEELING. 


Ninth Annual Statement. 
ASSETS, JAN. 1, 1872. 


Cash on handandin Bank, - - - - $61,944.10 
Cash in hands of Agents and in transit, - - 8,345.86 
U. S. Ponds, (market vaiue,)  - - - - 88,380.00 
Natio «l Bank Stock, - - - - = = 7,000.00 
Gas Bonds, (City,) - - : 2 5,300 00 


Fi “i Mortgage on Real Estate and interest accrued, 22,160.25 
U.sincumbered Real Estate, (Company’s Building,) 10,500.00 


Bills receivable and Personal Property, - - 31,578.62 

Stock Bonds Endorsed, - - : ° . 22,200.00 

Total, . = ys = ts $257,408.83 
LIABILITIES. 

Losses Adjusted and Unadjusted, - - - $28,333.47 

IncoME for 1871, Net, - - - - 126,472.50 

Expenditures for 1871, - - - - . 92,700.50 


SAM’L McCLELLAN, Pres’t. C. M. COEN, Sec’y. 
A. L. WILEY, General Agent. 


Strictly Mutual. 
PROVIDENT LIFE AND TRUST COMPANY 


OF PHILADELPHIA, 
No. 111 South Fourth Street. 


ASSETS, OVER ONE AND A HALF MILLION DOLLARS. 


This Company was organized by prominent members of the Society of Friends to 
promote Lite Insurance among Friends especially, accepting, also, such others as come 
up to the Company’s standard of health and ancestral longevity. The value of sucha 
selection has been amply proved in England, where the “‘ Friends’ Provident I: stitution,” 
during its thirty-seven years of existence, has found its mortality so much be ww the 
average, that the cost of insurance has been considerably less thanin other om anies. 

Its low rate of mortality, economical management of its busin s, and the we I-known 
character of its officers, make it a very popular company to solicit for among all classes. 

The Company is expressly required by its charter to divide every dollar of surplus 
among its Policyholders, 


ACENTS WANTED. LIBERAL TERMS. 


ANCHOR LIFE 


INSURANCE COMPANY, 


No. 178 Broadway, New York. 


EDMUND C. FISHER, President. 
E. BOUDINOT COLT, Vice- Pres’t. ISAAC A, GIFFING, Sec’y. 


ADVANTACES. 


Reduced Rates. Thirty days’ grace in Payment oe Prem:ums. No restriction on 
Hesidence or Travel. Definite Cash Surrender Value on all Policies. It will 
Loan on tts Policies ajter three annual payments. Jt Invests its Money in 
all of its General Agencies. Its Dividends are Non-forfeiting. 
its Policies are Absolutely Non-forfeiting. 


Amount in force ve Cy CEPR pee ncccnccese <.cogeresocseenceessc0s evececcece $7.518,715.00 
pe eee BN, 5, 1B7Bjccccccccsccccsccccccccesccccveccccocccccsosces iy oo 
SONOS Sia sccs cenrckesernicnimesatiscbbensceruesdusbekeces os 0eecce 212,089.95 
be ee ee eeeeeeeeceececes coceeeecnenseseeeseceereesereeenes 323.307-7! 
Se eR on enc cena sing dekenadsnenbddanstmeceantl $1.32 to $1.00 


GENERAL and LOCAL AGENTS WANTED in UNUCCUPIED TERRITORY, 
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MUTUAL LIFE 


Insurance Company, 


OF CHICAGO. 


The Pioneer Company of Illinois. Organized 1865. 


Assets oveR Harr a Muitiion Do .vars. 
Securely Invested according to Law. 


OFFICERS: 


E. R. PAUL, President. 
IRA Y. MUNN, Treasurer. STEWART MARKS, Secretary. 


MEDICAL BOARD: 
HENRY M. LYMAN, M.D. TRUMAN W. MILLER, M.D. 


PRINCIPAL OFFICE, 231 W. MADISON ST., CHICAGO. 


ADVANTAGES OFFERED BY THIS COMPANY. 


UNSURPASSED SECURITY. Reserving as it does, under the Law of Illinois, by 
the x7 standardin use inthe United States, it gives Security unexcelled by any. 

NON-FORFEITURE PLANS. Insurers, after having paid two full annual Prem- 
iums, have the option of Paid-up Insurance proportionate to Premiums paid, or of 
Extension similar tothat provided for under the Laws of Massachusetts, 

HIGH RATES OF WESTERN INTEREST. Making its Investments in the 
West, and at Western rates of Interest, its members derive the benefits accruing therefrom, 


All Profits paid to Policyholders. Dividends Annual after Second Year. All 
Policies Endowments. No Restrictions upon Travel or Residence. 


&@ Liberal terms will be given to competent Agents. Applications for Local, Special 
or District Agencies may be made to any of the General Agents, or for General Agencies 
to the Company direct. 


Hore Mutua 


Company, 


Life Insurance 


OF NEW YORK, — 




















ALL KINDS OF LIFE AND ENDOWMENT POLICIES ISSUED. 


No. 261 Broadway, N. Y. 








BROOKLYN 
Life Insurance Company, 
320 & 322 BROADWAY, 


NEW YORK. 


CHRISTIAN W. BOUCK, President. 
WILLIAM M.COLE, Secretary. 


D. PARKS FACKLER, Consult’g Actuary, 
DANIEL AYRES, M.D., L.L.D., Med. Dir, 


ASSETS, . . . $2,000,000. 


It is he Company which endorses upon its policies the cash values thereof; any policy- 
holder being enabled thereby to know definitely, at any time, in advance, what sum the 
Company will pay him on surrender of his policy. 

No agencies in sections liable to epidemics; still no permit or extra premium is exacted, 
for the assured may reside or travel on any part of the globe. 


ECONOMY, 
CONSERVATISM, 
CAREFUL SELECTION OF RISKS, 
PROMPTITUDE OF SETTLEMENT, 
AND 
UNQUESTIONABLE FINANCIAL STRENGTH IN SOLVENCY, 
Characterize this Company. 


JAMES R. DEWEY, Chicago, 


General Agent for Illino/s. 


PACIFIC MUTUAL 


Life Insurance Company, 
OF CALIFORNIA. 
No. 4: SECOND STREET, SACRAMENTO. 


LELAND STANFORD, President. 
H. F. HASTINGS, Vice-President. 
JOSEPH CRACKBON, Secretary. 
J. M. FREY, M. D., Physician-in-Chief. 
SCHREIBER & HOWELL, General Agents, Home Office. 


DIRECTORS: 

LELAND STANFORD. SAMUEL LAVENSON........ Merchant 

Pres. Central Pacific R. R.| P. H. RUSSELL..........-. ++--Merchant 
ROBERT WATT......- State Comptroller | B. F. HASTINGS .........+++00.- Banker 
H. F. HASTINGS.........+-+00+: anker | . H. CARROLL........+.+.. +++-Merchant 
NEWTON BOOTH ........++-- Merchant | D. W. EARL....... Forwarding Merchant 
LEONARD GOSS. .....++-e+00+ Merchant JAMES CAROLAN...........- Merchant 
EDGAR MILLS.........ceeeseees Banker’ E. B. KENYON.......-+++se00- Capitalist 
CHARLES CROCKER, ROBERT HAMILTON........ Merchant 


Sup’t Central Pacific R. R. | 


Original Capital, - - $350,000.00, Gold Coin. 
Assets, Jan. 1, 1872, - - = 935,886.00, 


PRINCIPAL AGENTS: 


WELL, B.G. RAYBOULD....... Salt Lake, Utah 
au ens St., Sacramento, Cal | Hon. ISAAC RANNEY..Delaware, Ohio 
SCHREIBER & HOWELL, | E. E, RYAN &CO 


137 Montgomery St., San Francisco. | No, 23 South Canal St., Chicago, Il 
J.A. BRUMSEY, Virginia,.......Nevada 
Reliable and energetic Agents wishing to contract for unoccu ied Territory will 
please as above, or direct to Home Office, 
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THE NATIONAL LIFE 


INSURANCE COMPAN?, 


United States of America, Washington, D.C. 


CHARTERED BY SPECIAL AcT or CONGRESS, 1868. 


Cash Capital, . . . $1,000,000. 


ANNUAL STATEMENT, January 1, 1872. 
Receipts. ....ccccccccccccccccccccccsccsccscscssssssesssssesnssseessssssesses $741,830.52 
Disbursements ......... PPTTTTTTITITITTLIT LTTE 356,612.29 
Imcrease in Net Cash Assets during the year... ...s.sceeeeeececcneeeeees 385,218.23 
ASSETS. 

Cash in Bank and Trust Companies .....ccccce cscccccccccccccccrocce sees $126,893.08 
Government, State, and Municipal Bonds..........sceceeseeceecesceceeees 646,000.06 
soans secured by First Mortgage on Real Estate... 2.2... ce eeeeeeceeeeeeee 487,302.46 
MBRB OD COUMBTESD occcccccocvccsesseee c0cce..s.ccccevccccsessocescusees 730,004 .96 
Deferred and Unpaid Premiums........ccccseececcecceccccesccccsecevcesees 111,219.41 
MCCraed TAGE oes covsccccsccesesseseees cesscccessscccccscvcsceccscee 25,160.37 

Total AGGStS JANUATY 2, 1078 sicccccccvcccccsscoscceccssccccesseee- ce $2,133,240.34 

LIABILITIES. 

Total amount required to safely re-insure all outstanding risks.......+++++ $1,028.017.00 
Losses Reported but not Due ......ccccccccccccsccccc....cccccccccseccccces 63,680.52 

SPOIE RRS TARMEES 85 BOB iosin dc sees dacs cviccccssccasivcesscoses $1,091,703.52 
Surplus (Security additional to Re-insurance Fund) ............0.05- $1,041,536.82 


A STRONG STOCK COMPANY. 
SPECIAL FEATURES, 
SECURITY, LOW RATES, NO DIVIDEND 


DELUSIONS. 


OFFICERS. 

E. A. ROLLINS, President. 

JAY COOKE, Chairman Finance and Executive Committee. 
H,. D. COOKE, Vice President, Washington. 

EMERSON W. PEET, Vice President and Actuary. 
JOHN M. BUTLER, Secretary. . 


Contracts direct with the Company, giving liberal and continuous Commissions, will 
be made in all parts of the country with efficient and reliable men who purpose to canvass 
personally for Life Insurance, Address 


BRANCH OFFICE, PHILADELPHIA, 


Where the business of the Company is transacted, 


ASBURY LIFE 


Insurance Coriparny, 


OFFICE, 805 BROADWAY, NEW YORK, 


Cor. of Eleventh Street. 


3 Cc, N¢ IRTI i, / resident. 
I. A. STILES, Sec’y & Actuary. 
M. D. SAVIN, A. E.M. PURDY, M.D., Med. Ex. 
D. T. MACFARLAN, LEMUELSKIDMORE, Counsel. 
EMORY M'CLINTOCK, Consulting Actuary. 


A. V. STOUT, 
Vice-Pres’ts. 


We present the following streng and useful features for those desiring to work insur 
ance for this Company, or effect insurance on their own lives: 

1. We issue all the various kinds of policies in present use on single and joint lives— 
namely: Whole Life, Ten-Payment Life, Endowments, and Annuities; and also the 
following, issued only by this Company: Half-Premium Plan, One Year Term, 
and Commuted—that is, a “ commuted ” policy allows insurers to relinquish their interest 
in profits, and receive instead an immediate and permanent addition of one-third to the 
amount assured by their policies. 

2. Registered Policies, countersigned by the Insurance Department of the State of 
New York, certifying that such policies are secured by a special deposit. 

3. Travel unrestricted in Northern States and Europe, and after first year throughout 
the world. 

4. All policies non-forfeitable after two annual payments—standing good for an 
equitable value for the full term, payable when the original policy would have matured, 
without exchange or conditions—that is, after two annual payments have been made, the 
Company wonld require no notification from the party ceasing to make further payments 
in order to secure whatever value he is entitled to—an advantage given by no other Com- 
pany. ‘ ; ; : : : 

. Loans made when desired of one-third of premiums, if amounting to $40 and up- 
weil, but no note required, 

6. Dividends to policyholders after two annual 
Plan, according to the capital (represented by the p 
has in the Company, and can be applied, at the option of 
policy, to reduction of future premiums, or payable in cash. 

7. No extra charge on female lives, 


NORTHWESTERN DEPARTMENT, 
191 West Madison St., Chicago. 
GEORGE C. COOK, President. W. R. MARLAY, Secretary. 


TILOMAS BEVAN, M.D., Med. Examiner. Hon. GRANT GOODRICH, Counsel, 
D. H. LAMBERSON, Superintendent of Agencies, 


il payments made on the Partnership 
emium reserve) W hich each partne r 


f insurers, to an increase of the 
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CONTINENTAL 


INSURANCE COMPANY, 


OF HARTFORD, CONN, 
(Incorporated by Special Charter of the State of Connecticut, May, 1862.) 


ASSETS, RATIO 


January 1, 1872. Ot Assets to Liabilities, 


$2,410,774.00 142.85. 





BOARD OF DIRECTORS : 


SAMUEL E. ELMORE, - President Continental Life Insurance Company. 
Hon, JOHN S, RICE, - . . Ex-Speaker of House of Representatives. 
Hon. ROGER AVERILL, - - Ex-Lieutenant Governor of Connecticut. 
WILLIAM H. POST, - - Tallcott & Post. 
CHAS. S. BISSELL, Esa., - . . . - ¢ Suffield, Conn, 
Hon, LUCIUS J. HENDEE, - - President of Aitna Insurance Company. 
Hon. EZRA HALL, - - - : : - - Chamberlain & Hall, 
HORACE CORNWALL, : ° . . “ . 

CaaS COLE, - : : ‘ 
ELIJAH C. KELLOGG, Esq., - - 


Issues all the desirable forms of Policies. 


PART NOTE with Percentage Dividends. 
ALL CASH with Contribution Dividends. 


NO DAYS OF GRACE ALLOWED; EXTRA RISKS PAY EXTRA PREMIUMS. 


SAMUEL E. ELMORE, President. 


FRANCIS D. DOUGLASS, Secretary. H. R. MORLEY, Actuary. 
P. M. HASTINGS, M. D., Medical Examiner. : 


A few good Agents wanted. 


THE MUTUAL BENEFIT LIFE 


INSURANCE COMPANY, 


NEWARK, N. J. 


- Counsellor. 
- Counsellor, 
Hartford, Conn. 





ASSETS, 

Cash orf hand.....secsecccceeeee $522,974.34 Brought Over. ..sccsscescess $23,241,795-81 
Real Estate.ccccccccccse ccccces 144,220.85 x 
United States Securities........ 1,551,500.00 Interest due and accrued....... 490,042.91 
State, City and County Bonds. .5,418,300.00 | Premiums due, not yet received, 
Bonds and Mortgages.......++«8,950,257.70| 0 issues principally of No- 
Loans on Policies in force...... 6,§51,855.72| Vember and December. ..... 307,003.72 
Loans on Scrip.....ccccccccsses 1,400.17 — 
Due for Premiums in course of 

transMisSiONn....ccsecccessees 110,221.30 Total Assets, Jan. 1, 1872. ..$24,099,220.44 


The dividend of return premiums declared by the directors in 1871, will be paid to the 
assured as their premiums fall due in 1872, in conformity with the rules of the Company. 

The dividend of return premiums to be paid in 1873, will be apportioned during the 
year, upon the equitably adjusted percentage plan lately adopted by the Company. 


LEWIS C. GROVER, President. 
H. N. CONGAR, Vice-President. BENJ. C. MILLER, Treasurer. 
EDWARD A. STRONG, Secretary. AMZI DODD, Mathematician, 


Missourt MuTuUAL 


Life Insurance Company. 


B. W. ALEXANDER, President. 
ARTHUR B, BARRET, Vice-President. BEN WILLIAMS, Secretary. 


Send for Circulars of the 
“NET PREMIUM OR FUNDED LOADING PLAN.” 
And the 
“SEVEN PER CENT INTEREST PAYING PLAN.” 
Original with this, and worked by no other Company. 
Good Agents Wanted 
Address, 


HOME OFFICE, ST. LOUIS, MO, 
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THE 


CONNECTICUT (GENERAL 


LIFE INSURANCE COMPANY. 


OF HARTFORD, CONN. 


E. W. PARSONS, President. 
T. W. RUSSELL, Secretary, F. V. HUDSON, Su7’t. of Agencies, 
SHEPP* RD HOMANS, Consulting Actuary. 


SECURITY, ECONOMY, LIBERALITY, 
are the leading principles of this Company. 


It issues all the ordinary approved forms of Life and Endowment Policies, and in addition 


ORIGINATED AND FIRST INTRODUCED 


The Savings Endowment Plan, 


already proved by the verdict of the community, and the action of other companies, as the 


BEST AND MOST POPULAR SYSTEM OF INSURANCE YET DEVISED. 


AGENTS WANTED.—The Company is now extending its business and agencies; 
and invites correspondence with experienced men desiring to make new contracts. Liberal 
terms and fair contracts will be made with efficient, reliable men, who propose to person- 
ally canvass, and build up a permanent business and income. 


Address, with references, record and experience, either of the offices, 


THE 


MounpbD Cry MUTUAL 


LIFE INSURANCE COMPANY, 


OF ST. LOUIS, MO. 
LICENSED BY THE STATES OF MISSOURI 


$100,000 


Deposited with Superintendent of Insurance Department, Missouri, for the security 
of Policyholders. 


ALL KINDS OF POLICIES ISSUED, 


Travel, occupation and residence unrestricted 


AND ILLINOIS 


Non-forfeitable after one annual premium. 
OFFICERS. 
JAMES B. EADS, Pres’t, A. M. BRITTON, Vice-Pres’t, S. W. LOMAX, Secretary 
C. G. McHATTON, General Agent, T. A. RUSSELL, Attorney, 
W. HATCH, M.D., Medical Oficer. W.E. HARVEY, Consult’g Actuary. 
DIRECTORS. 
A. M. BRITTON. J. M. HARNEY. T. A. RUSSELL. 
JAMES LUPE, A. B. GARRISON, W. H. JENNINGS 


JAMES B. EADS. 
NORMAN J, COLMAN. 


. G._ WELLS. 


THE EXCELSIOR LIFE INS. Co. 


OF NEW YORK, 
Office, 68 and 7o William Street, New York. 


CHAS. N. MORGAN, President. F, A. PLATT, 
E. S, TURNER, 


; “ : Vice- Presidents. 
O, PACKARD, Secretary. 


An entirely new plan. 

Policyholders can at their option convert their Policies into Annuities, or into paid-up 
Policies. 

If for any reason a Policyholder wishes to cease paying premiums, his Policy immedi- 
ately becomes a source of income. 

This plan, just originated by this company, removes every objection that can be urged 
against Life Insurance. 

Send to or call at the company’s office and procure prospectuses, explaining the details 
of this plan. 

This company permits its members to travel or reside in the Western Hemisphere any- 
where north of the Tropic of Cancer and in any part of Europe. 

Dividends paid annually. Full participation in profits. 

Ample capital and large and rapidly increasing surplus. 

aa Agents will find this a very easy company to work, and, before renewing their 
contracts, are invited to communicate with the Superintendent of Agencies. Good terri- 
tory and liberal terms to reliable and successful agents. 
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SOD Ils 


Mutua Lire INSURANCE Co. 


| BOSTON. MASSACHUSETTS. 


Organized as the Exponent of the “Massachusetts 


Non-Forfeiture” Law, 


GEO. P. SANGER, Pres¢dent. 


GEORGE B. AGER, Secretary. ELIZUR WRIGHT, Actuary. 


Dividends are declared annually, after the first payment, available 
immediately as Cash in payment of Premium, or to increase the amount 
of insurance, at the option of the insured. Six dividends have been paid 
since the organization of the Company, OR ONE FOR EVERY YEAR OF 
BUSINESS. 

ALL POLICIES NON-FORFEITABLE, 
entitled to a paid-up policy after one payment. 

SPECIAL NOTICE.—TVh%e Company will make contracts with 
Agents corresponding directly with them. 


and all cash policies 


BRICE COLLARD, General Agent for New York, 
OrFice, No. 155 BROADWAY, NEW YORK, 


FRANKLIN BABCOCK, General Agent, 
No. 669 WaBASH AVENUE, CHICAGO, ILT. 


GUARDIAN MUTUAL 


Lire Insurance Company, 


Organized 1859. OF NEW YORK. 


TONTINE SAVINGS PLAN. 


Policies in Force - 
Assets, . - ‘ 
Annual Income, over 
Losses Paid, over - 


$24,000,000 
2,500,000 
1,700,000 
1,400,000 


CASH PREMIUMS. ANNUAL DIVIDENDS. 


EVERETT CLAPP, 
Vice-President. 


ANDREW W. GILL, 
President. 


LUCIUS McADAM, 
Actuary and Secretary. 


HENRY C. CLENCH, 
Assistant Secretary, 
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A TNA 


Life Insurance Company, 
OF HARTFORD, CONN. 


— 


ASSETS, JAN. 1, 1872, - $16,640,786.24 
a 


T. O. ENDERS, President. AUSTIN DUNHAM, Vice-President. 
H. W. ST. JOHN, Actuary. J. L. ENGLISH, Secretary. 
GURDON W. RUSSELL, M. D., Consulting Physician. 


DIRECTORS: 
A. R. HILLYER, 
JAS. CAMPBELL, 
T. O. ENDERS, 
W. H. BULKELEY. 


AUSTIN DUNHAM, 
GURDON W. RUSSELL, 
D. W. NORTON, 
LEVERETT BRAINARD, 
M. G. BULKELEY. 





New York Office, Nos. 165 and 167 Broadway. 


L. MORTON, Manager. 


C. H. BUSH, Manager, PHILADELPHIA OFFice, 123 South 4th Street, 
Philadelphia, Pa. 


All Policies now issued non-forfeitable after the second payment of premium, Divi 
dends are declared annually after the first payment, available immediately as cash in 
payment of vremium, 


THE 


HARTFORD 


Life and Annuity Insurance Company, 


HARTFORD, CONN, | 





Casu ASSETS OVER Har A MILLION DOoLLars 


D. F. SEYMOUR, Vice-Pres’t. WAREHAM GRISWOLD, Pres't. 


JAMES P. TAYLOR, Secretary. STEPHEN BALL Ass'’t Sec’y & Act’y. 


This Company issues all the approved forms of Life, Term and Endowment Policies. 

It a to all its Whole-Life and Endowment Policies, the MASSACHUSETTS 
NON-FORFEITURE LAW. 

With this Company originated THE INTEREST-BEARING PLAN—a method 
whereby Life and Endowment Assurance are combined in one policy in such a manner ag 
to furnish AN ENDOWMENT to the policyholder at a lower annual premium than is 
required by any other system. Upon this system, premiums and interest are non-forfeit- 
able from the beginning. 

Dividends are declared and paid annually, upon the basis of contribution to surplus, 

Premiums and dividends payable in CASH. 

Energetic and responsible men wanted as Agents. Men of experience preferred, 
Commission or salary paid. Parties desiring information or agencies are invited to send | 
tor a circular, or to call upon 


| 
| 


R. T. PETTENGILL, General Agent, 

No. 659 Wabash Avenue, Chicage 
C. F. STURTEVANT, General Agent, 

No. 365 Broadway, New York. 
DRISCOLL & PLATT, Managers, 

No, 262 Broadway, New York. i 
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OLD AND TRIED. 
Incorporated 1851. 


THE 


BERKSHIRE 


Life Insurance Company, 


OF PITTSFIELD, Mass. 





THOMAS F. PLUNKETT, «eee cccccccccccccccccessccesesd resident. 
& H. GAMWELL, «ccces ee eeeeeeeeeeeeses ceeees ees eee SECKELALY. 
EDWARD BOLTWOOD).ccvce eccccccccecocceecccccccccs 1 VEASUIEr. 





FAILURE TO PAY PREMIUM DOES NOT FORFEIT THE POLICY AT 
ANY TIME; but the Policy will be continued in force until the Premiums already paid 
are fully earned by the cost of insurance. Should the insured die within the period of 
continued insurance, the full amount of the Policy will be paid, the same as if all 
Premiums had been paid when due, except that the Premiums overdue and unpaid will 
be deducted, 

Examples.—Claims actually paid under this feature: : 

JAMEs Joyce, of New York, insured for $1,000, died four months after his Premium 
was due and unpaid. Amount paid, $1,000, less one Semi-Annual Premium. 

MAXIMILLIAN | ECKEL, of Cleveland, insured for $1,000, died nine months after his 
Premium was due and unpaid. Amount paid, $1,000, less one Premium. 

SAMUEL W,. Mason, of Concord, insured for $1,000, died thirteen months after his 
Premium was due and unpaid. Amount paid, $1,000, less two Premiums. 


This feature is absolutely secured to the Policyholder by a law of the Commonwealth 
of Massachusetts, 


Guaranteeing Every Day's Insurance Paid For 
PURELY MUTUAL. 


All the profits belong to the Policyholders, and are divided annually among Policies 


in force two years. Dividends paid annually in cash, or used to increase the amount of 
insurance, 


Economical management; safe investments; careful selection of lives; prompt and 
honorable settlement; liberal conditions of travel and residence. 


Goop Acents WanTED. 


THE EMPIRE STATE Lire 


Insurance Company, 
WATERTOWN, N.Y. 


GEO. B. PHELPS, Pres't, L. PADDOCK, 1st V. Pres’t, EZRA CORNELL, 
2d V. Pres't, JOHN SHELDON, Secretary, JAMES F. STARBUCK, Counsel, 
JAMES K. BATES, Medical Examiner. 


This Company presents many superior advantages, It affords perfect security. Is 
located with especial reference to economy in the management of its affairs. Low 
rates. No restrictions on travel or residence. Issues policies upon the Stock or Mutual 
plan. Takes no notes for premiums. Will loa: ono-thind of premium if desired. Par- 
ticipating Policies incontestable and non-forfeitable after two annual payments. Will 
grant “paid-up” Policies within ninety days from default in accordance with the 
** Massachusetts Law,” or for amount of premium paid. Limited premium Policies non- 
forfeitable for pro rataamounts. Thirty day’s grace givenon annual payments. Dividends 
made on the Contribution plan. 

&3~ Liberal inducements to Agents. 


A. D. FITCH, No. 81 West Third St., Cincinnati, Ohio, 


Manager of Agencies Western Department. 





CHARTERED BY SpecIAL Act or CONGRESS, 


NATIONAL CAPITOL LIFE 


INSURANCE COMPANY, 


OF WASHINGTON, D. C. 


MATTHEW G. EMERY, President. J. P. VERREE, Vice-President, 
JOHN B. PATTERSON, Secretary. 


A NATIONAL MUTUAL LIFE INSURANCE COMPANY. 
A special deposit of $100,000 with the U, S. Treasurer as security to Policyholders, 
Active Agents wanted in every city and town in the United States. 


All apd forms of Policies issued upon the Stock or Mutual plans, and NON- 
FORFEITING. Rates of Premiums compare favorably with all sound and secure 
Companies. No Restrictions upon travel or residence, ividends annually on the con- 
tribution plan. No Extra Charge on lives of females or officers of the army or navy. 
Thirty days’ grace on all renewal premiums, Economy the watchword, No hazardous 
risks accepted. Losses promptly paid, 


’ Home OFrFice, 
? NATIONAL BANK OF THE REPUBLIC BUILDING, Wasuineorton, D.C, 
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GLOBE 


Mutual Life Insurance Company, 


a 


PLINY FREEMAN, President. 
LORING ANDREWS, Vice-Pres’t. JAS. M. FREEMAN, Secretary. 
W. STURGIS, Man’g Direc. Agn’s. JAS. R. HOSMER, Suf’t Agne’s. 


258, 259 & 260 BROADWAY, NEW YORK. 


Assets, Fan. 11,1872, - $3,213,185 


ALL FORMS OF LIFE AND ENDOWMENT POLICIES ISSUED. 


ALL POLICIES NON-FORFEITABLE. 


Every reasonable advantage given to Policyholders, 


PREMIUMS, DIVIDENDS AND LOSSES PAID IN CASH. 


NO RESTRICTIONS ON TRAVEL IN THE UNITED STATES OR EUROPE, 


Special Inducements offered to Agents— Apply at the Home Office. 





LIFE ASSOCIATION OF AMERICA. 


The most successful Life Insurance Corporation of the same age 
in the World. 


GENERAL OFFICE, ST LOUIS, MO. 


HENRY W. HOUGH, WILLIAM HANLEY, 
Vice President, Secretary. 





JAMES H. BRITTON, 
President. 


AMOUNT OF POLICIES 
in force, December 31, 1871 
$52,847 ,446.00 


NET ASSETS, 
December 31, 1871, 
$3,613,153.50 


NET INCREASE 


f Actual Cash Assets during 
the year 1871, 


$1,001,195.01 


SURPLUS OF ASSETS 


belonging to Policyholders in 
excess of all liabilities, in- 
cluding reserve, etc. 


$366,637.45 





The only Company which guarantees, as a chartered right, the principle of local in- 
vestments in each State, in proportion to its premiums, or re-insurance fund. The only 
Company which, by its Charter, gives to each State a Representative in the Home Board 


of Directors. 
NEW YORK DEPARTMENT. 
JAMES H. COGHILL, President, CHARLES L. HALLGARTEN, V. Pres't. 


Efficient men wanting to represent the Lirz ASSOCIATION OF AMERICA in the Eastern 
States, will address or apply at the office of the Association, No. 92 Broadway, New 


York, 
C. F. BURNES, Superintendent. 





MASSACHUSETTS MUTUAL 


LIFE INSURANCE COMPANY, 


SPRINGFIELD, Mass. 


INCORPORATED 1851. PuRELY MUTUAL. 


CHAS. McL. KNOX, Secretary. 
JNO. W. IRELAND, Actuary. 
CALEB RICE, President. 
$4,083,608. 


1,400,000. 


ASSETS, , ‘ 
ANNUAL INCOME over . 


GENERAL AGENTS: 


Messrs. SMITH & FOSTER, 243 Broadway, New York City, tor New York City and 
vicinity. 

JOHN KNOX MARSHALL, S. E. corner of Sixth and Walnut Streets, Philadelphia, 
for Pennsylvania. 

M. V. B. EDGERLY, Manchester, N. H., for New Hampshire and Vermont. 

J. B. TALLMAN, 6 New Savings Bank Building, Syracuse, N. Y., for Western N. Y. 

A. M. PARKER, 257 Main Street. Worcester, Mass., for Worcester and vicinity. 

E. B. PATTERSON. 57 Weybosset Street. Providence, R. I., for Rhode Island. 

J. P. PENDERGAST, 17 National Bank Building. Cleveland, Ohio, tor Eastern Ohio. 

|. T. DEWEY, 17 Campbell’s Block, Toledo, Ohio, for Western Ohio. 

HENRY SABIN, Rocktor%, LIL, for Northern Illinois. 

PARKER M. CHILD, 17 Newhall House. Milwaukee, for Wisconsin 

T. W LAWFORD, corner Second and Holliday Streets, Baltimore, Md., for Maryland. 

MORRIS BROTHERS, 104 Genessee Street, E. Saginaw, Mich., for Michigan. 

Cc. C. BUTLER, 778 Btoad Street, Newark. N. J., for New Jersey. 

GEORGE H. WILTBANK. 125 South Third Street, Philadelphia, for New Jersey. 

E. P. WATERBURY, 31, North Pearl Street, Albany, N. Y., tor Eastern New York. 

JOHN BUMSTEAD, 173 Washington Street. Boston, Mass., for Boston and vicinity. 

S. F. MERRILL, 109 Middle Street, Portlond Me. for Maine. 

ALBERT H. BOND, 265 Maine Street. Harttord, Conn., for Connecticut. 

C. B. HINE, 220 Chapel Street, New Haven. Conn., tor New Haven and vicinity. 

OWEN OWENS. 67 West Third Street, Cincinnati, Ohio, for Southern Ohio, 

A. FRISBIE & SON, Chicago, IIl., for Chicago and vicinity. 

GEORGE W MILLER, Springfield, I1l.. for Central Illinois. 

C. R. HOPKINS, corner Main and Olive Streets, St. Louis, Mo. for Eastern Missouri. 

R. DORMAN, Kansus City, Mo., for Kansas. 


ECONOMICAL MUTUAL 


Life Insurance Company, 


PROVIDENCE, R. I. 





SIMON S. BUCKLIN, C. G. McKNIGHT, 


President. Vice-President. 
How. ELIZUR WRIGHT, WM. Y. POTTER, 

Actuary. Secretary. 
Policses im force Dec. 31,1971, ASSETS, 


$6,459,361.00. $905,891.00. 





ADVANTAGES. 


I, Absolute security from loss. If for any reason the premiums are not paid wheu 
due, a paid-up policy will be issued for at least the amount of premiums paid, and in some 
instances for nearly three times that amount. This is the only Company that makes all 
policies absolutely non-forfeitable FROM THEIR DATE. 

II. No extra charge on the lives of females. 

III, Free permits to officers of the Army and Navy. 

IV. Free permits to visit foreign countries whenever the insured so desire. 

V. These results are sufficiently guaranteed by the fact that the affairs of the Company 


are managed ~ On of Directors comprising some of the best financial talent in New 
a numbering among others, Hon. Wm. Sprague, Hon. H. B. Anthony, Hon, 
Elizur right (Actuary), A. E. Burnside, Simon S. Bucklin (President), Isaac H, 
Southwick, P. Mason, 

The attention of experienced solicitors is invited to the plans of this Company, which 
are aay eames above, and which make it a particularly desirable pany to 
canvass for. 

Applications for from those who propose to solicit personally and 


District Agencies 
-“ ly will be ——— and eee, considered by . y ee " 
competent and reliable General Agents are wanted for unoccupied fields, with 
whom liberal will be made. 


arrangements 
L. M. MILLER, Superintendent of Agencies, Detroit, Mich. 
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THE | 


St. Louis MUTUAL 


LIFE INSURANCE COMPANY, 


In management and success offers inducements to Insurers equal to any firs)-ciasr 


company. 


1872 


ASSETS, JANUARY 1, 1872, $5,822,000 


Losses paid by death since organization, over $2,900,000 
Dividends or Surplus returned to Policyholders, over $:,220,000 


Our past success ts a guarantee for the future. Assets and Reserve secure and ample 
Jor all contingencies. 


ANNUAL INCOME, $3,000,000. | 


Examine our Plans and Rates before insuring elsewhere. The most popular and advan 


tageous forms and favorable terms for insurance presented. 
Surplus distributed on the first of January each year, and Dividends paid annually 
thereafter, on the Contribution Plan, 





i OFFICERS: | 
ens Wa: PRAIA ANS eth ebNs gees ocesicswecseseccebesseues Presiden’ 
WR a Isc aioe ys asranieskenekaciccdasscaeouuie Vice-President. 
A, B. GTIEWARE. ccc.cicnenss dd catkaducdd cneusteeiacaaaae Secretary. 
0 i IE ites sitinncdanasintindes General Manager of Agencics. 
II senncnnee ralewnncuneenl aiid Cashier. 
i Ws By TN sir soho wedina< Seddin saci sedsavesbededs Dexkendl Actuary. 
A WM. M. MCPHEETERS.:-M.D.......cseccccccssvcces Vedical Officer. 
fy te A Consulting Physician, 
CE tee, FI, EE DAV nds cdacisccssiveosccoveces Legal Advisers, 
NEW YORK OFFICE, No. 205 BROADWAY. 
GREGORY & HOUSTON, Managers. 
CHARLES J. WILSON, M.D., Medical Examiner 


’ Life Insurance Company, 


RICHMOND, VIRGINIA. 


Over 15,000 Policies Issued. Annual Income over $1,500,000. 
PROGRESSIVE, PROSPEROUS, PROMPT. 
f Small Expenses, Small Losses, Secure Investments, Ample Reserve 


and Good Surplus. 


Premiums Cash, Policies Liberal, Annual Division of Surplus. 


TALIESIN EVANS, 


General Agent, 
ROME, NEW YORK. 
Ww.C. CARRINGTON, President, 53 


JOHN E. EDWARDS, Vice President, 
D, J. HARTSOOK, Secretarv. 


HOPKINS, Assistant Secretary 
Pror. E. B. SMITH, Actuary, 
B. C. HARTSOOK, Cashier, 


X@™ Agents wanted in unoccupied territory. 
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SECURITY 


Life Insurance Company of New York 


ROBERT L. CASE, President. 


T. R. WETMORE, Vice-President. ISAAC H. ALLEN, Secretary. 


ALL POLICIES NON-FORFEITABLE. 


ON TRAVEL IN ANY PART 


WORLD. 


NO RESTRICTIONS 
OF THE 


NO EXTRA RATE FOR INSURING FEMALES. 


This standard Company is too well and favorably known in the Northwest to require any 
detailed statement of its fair and impartial manner of doing business. City canvassers 
and country agents will find no better Company to work for, 

Apply to 


JAMES E. SPRINGER, Gen'’l Agent for Indiana, Indianapolis. 

J. L. DAYMUDE, Gen’l Agent for Jowa, Davenport. 
HOMANN & REHM, Gen’l Agents for Missouri, St. Louis. 

H. E. METZGER, Gen’l Agent, Cleveland, Ohio. 

JAMES E. SPRINGER, Gen'’/ Agent for Kentucky, Louisville. 
COL. M. MUDGE, Gen'l Agent yor michigan, Quincy, Mich. 

W. B. DAVIS, Gen'l Agent for Wrseonsin, Madison, Wis. 

C. H. BAKER, Gen'l Agent for Iitinors, 756 Wabash Ave., Chicago. 


THE 


NATIONAL LIFE 


Insurance 





OF NEW YORK, 


OFFICE, - - No. 212 BROADWAY, 


Knox’s Building, Cor. Fulton St, 


Life Insurance, Annutties, Endowments. 


Issues all the new forms of policies, and presents as favorable terms as any Company 
in the United States. Thirty days’ grace allowed on each payment, after the first year, and 
the policy held good during that time. All of our policies are incontestible after five 
annual payments. Policyholders share in the annual profits of the Company, and have a 
voice in the election and management ofthe Company. No policy or medical fee charged, 
All policies non-forfeitable on the principle of the Massachusetts law. 


EDWARD A. JONES, President. 
J. O. HALSEY, Vice-Pres’t. JOHN A. MORTIMORE, Sec’y. 


HIRAM B. WHITE, M.D., Medical Examiner, 


Residence 5 Greene Ave., near Fulton Ave., Brooklyn. At office, daily, from 12 to 3 
o'clock, P. M. 


CALL oR SEND FOR CIRCULAR. 


AGENTS WANTED. 
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LYCOMING 


FIRE 


Insurance Company, 


OF MUNCY, PENN. 


CAPITAL & ASSETS jan.:,:9, - - $6,353,800 
LOSSES PAID, rojas.1,:9, OVER- = 4,000,000 


This Company has settled all o 
its CHICAGO LOSSES, at 


One Hundred Cents on the Dollar. 


This old and reliable Company has 
met all of its Liabilities promptly for 
over 31, years, and all of the above men- 
tioned Assets are available for the pay- 


ment of Losses and Expenses. 


J. W. CHAMBERLIN & CO., 


Manacers oF Eastern DEPARTMENT, 


OFFICE: 


No. 243 BROADWAY, NEW YORK CITY. 
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PuHaznix Murua 


Life Insurance Company. 
HARTFORD, CONN. 


JANUARY rst, 1872. 


Policies Issued in 1871, 10,039 


. — A 
$3,135,736.14 


Income, 1871, 


The only Company of consideration that has increased its business in 1871. 
ASSETS, securely invested, - - $7,510,614.05 
SURPLUS, tree of all liabilities, - 1,557,022-77 
DIVIDENDS paid to policyholders 

during the year, - : - 663,654.22 
INCOME for the year - - 3,13,5,730.14 


The following table exhibits the progress of the Company during the last ten years: 


Dividend Losses 
Policies Income aid by Assets, 
Issned, olicys Death. 
holders. 
1862-63 1,717. $ 125,672 $ 1,244 $ 58,600 $ 437.933 
1864-65 6,599 789.733 2,388 117,200 903,285 
1866-67 9.919 2,027.651 50,222 196,050 2,218,344 
1868-69 16,852 4,363,812 461,716 502,544 5,081,975 
1870-7I 19,105 4,963,392 1,162,412 1,153,056 7,510,614 


An examination of the above figures shows that the Company is a 
progressive one, that it guarantees ample security to its 
policyholders, and that it affords insurance at 
the lowest rates. It appears also, that 
within the last ten years it has 
paid to its policyholders 
in Dividends, 
nearly 


One Million Seven Hundred Thousand {Dollars, 


And in losses by death more than 


TWO MILLION DOLLARS, 


And at the same time it has greatly increased its Assets, as well as maintained a Jarge 
Surplus over all Liabslities, Since the commencement of its business 
the Company has issued over 


SIXTY-ONE THOUSAND POLICIES 


And has paid to the families of its deceased members over 


Two-and-a-llalf Million Dollars. 


E. FESSENDEN, President. 
J. F. BURNS, Secretary. 





There is an apparent discrepancy at this point. 


The pages are either missing or the pagination is incorrect. 


The filming is recorded as the book is found in the collections. 
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CONTINENTAL Washington 


Life Insurance Company. Life Insurance Company, 


Or New York. 
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ENTERPRISING, ECONOMICAL, | renee a 
LIBERAL, SAFE. | 
il | CASH ASSETS, $3,500,000. 
ORGANIZED IN MAY, 1866. | 
/ No. Policies issued to Jan, 1, 1872, - - - - 42,500 | ea 
/ No. Policies issued and revived in 1871, - - 10,170 | 
¢ i - - 7 - - ; 62,8 — + ° ss 
ASSETS, Jan. 1, 1873; $513 ‘4 | All Dividends Non-Forfeitable by Charter. Dividends made 
M Tamar eee Annually, from date of Policy. 
This Company is PURELY MUTUAL in its operations, 
dividing its entire surplus among its Policyholders, annually, on 
the “* CONTRIBUTION PLAN,” and claims a larger business = 
and a lower ratio of expense to income, than have ever been 
attained by any other Company at a corresponding period in its 
siseey. Potictes KEPT IN Force sy Divipenps. 
- Its Total Assets are sufficient to discharge all liabilities, 
including re-insurance, pay back all its stock capital, and leave 
as a balance MORE THAN HALF A MILLION OF EARNED suRPLUS, | EXAMPLE.—Age, 44—Policy, $10,000—Annual Premium, $364.60 
Dividends amounting to $288 would hold the policy in force 
— 288 days after failing to pay the premium. 
This Company issued more Policies in 1870 than any 
qi other Company in the World. 
A NORTHWESTERN DEPARTMENT: " 

} All the profits are Divided among the Policy- 
; ILLinois, Wisconsin, MINNESOTA, NORTHERN MIssourRI, 4 
Kansas, Cotorapo, Uran, Wyomino., holders. 

Dakota, Montana, IDAHO. 
OFFICE : 
Cor. MONROE anv LA SALLE STREETS, CHICAGO, 
CHARLES H. FROST, H. D. PENFIELD, General Agent, 
: MANAGER. ( 
Reti\BL— AGENTS WANTED THROUGHOUT THE NoRTHWEST. No. 148 La Salle Street, Chicago, Il, 


' 
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INTERNATIONAL 


Fire [nsurance ( ompany, 


RK. 


)00 


4 b é o ~Pres't 


‘esident, 


esident. 


not HA 


CnaAs, wuss, 
SILVANUS J. MACY. 
EBEN SUTTON, - 
WARREN G. BROWN, 
O, W. F. RANDOLPH, 
HENRY C. SEWARD, 


BENJ. G. ARNOLD, - 
GEORGE W. ELDER, 
N. L. McCREADY, 

F. B. LOOMIS, 
JAMES FRASER, - : : ; 
DAN’L BENRIMO, 

JOHN L. HASBROUCK, 


WM. FOSTER, - - - of Foster & Randall. 
HEWLETT SCUDDER, - - - of Jones, Underhill & Scudder. 
JOHN H. U. KEMP, of Kemp, Day & Co. 
D. J. GARTH, - - - : - - of Robinson, Garth & Co. 
E. M. CRAWFORD, - of E. M. Crawford & Co, 
WM. G. SMITH, - - - - of Sutton, Smith & Co. 
FRED, MEAD, - : - - - : : of Mead, Lacey & Co. 
JARVIS SLADE, - - - - of No. 100 Franklin Street. 


Cc, C. HASTINGS. - - : - - - of C. C. Hastings & Co. 
of No. 37 Pine Street. 
of John M. White & Co, 


F.H.COSSITT,— - ‘ , ; : j 
JOHN MORRIS WHITE, 


Over $600,000.00 paid in Losses, at Chicago, in the Great Fire. 


Guion. 

t Macy. 

3 & Co. 

vu: Unas, Luling & Co, 

of Josiah Macy’s Sons. 

of Sutton, Smith & Ca. 

of No. 170 Broadway. 

of No. 185 South Street. 

Z of Seward, Hopwood & Co, 
R. CORNELL WHITE, - - . : : - of No, 154 South Street. 
of Arnold, Sturges & Co, 

: of George W. Elder & Co, 
President of Old Dominion Steamship Co. 
President First Natioual Bank, New London Ct, 
of Fraser, Major & Co, 
of D. & A. Benrimo, 

of No. 75 Hudson Street. 





FOURTH ANNUAL STATEMENT 


OF THE 


NATIONAL LIFE 


Insurance Company, 


OF THE 


UNITED STATES OF AMERICA. 


July 31, 1872. 








ASSETS. 

Cash in Bank and Trust Companies.........+seeeseee $21,171.18 
U.S. Bonds, (Market Value,)......++++ 531.550.00 
Dominion of Canada Bonds, -  — weenceeens 68,452.51 
State and Municipal Bonds, TT TTT TT Te 57,574-00 
Loans secured by First Mortgage, (property worth 

more than double the loan) ......+++ceeeeeeseeesees 628,688.44 
Loans on Collaterals, (Collaterals worth $1,191,849 .... $41,749-41 
Office Furniture, (so per cent of value) .....eseeeeeees 4,771.07 
Accrued Interest. ....esssccesccececcecceecseceeeeeses 32,405 .65 
Deferred Premiums on Policies in forces.... ssseeeees $5.355-30 
Premiums in course of collection, and all other Assets, 40,451.07 
Assets, August Ist, 1872. ........ sees... $2,313,168.69 


a ie ee 


LIABILITIES. 


Total present value of Policies in force, or amount 

required to safely re-insure all outstanding risks, 

less the present value of the re-insured Policies.. $1,194,609.00 
Losses reported, but not due.....sesseseeeeeeeeeeecs 28,527-35 


Total Liabilities, August Ist, 1872.......+$1,223,136.35 
Surplus, Being Security in addition to the Re-insurance Fund, $1,090,032. 34 


Ratio of Assets to Liabilities, 189 to 100. 


For every $100 of Liability, the Company has $189 of valuable and available Assets 
with which to meet it, 


CASH CAPITAL, $1,000,000.00, FULLY PAID. 


CHARTERED BY SPECIAL ACT OF CONGRESS. 


A STRONG STOCK COMPANY. 
SPECIAL FEATURES, 
SECURITY, LOW RATES, NO DIVIDEND DELUSIONS. 


OFFICERS: 
E. A. ROLLINS, President. 
JAY COOKE, Chairman Finance and Executive Committee. 
H. D. COOKE, Wasuincron, Vice President. 
E. W. PEET, Puirapetpnia, Vice President and Actuary. 
JOHN M. BUTLER, Secretary. 
F. G. SMITH, M. D., Medical Director. 
A. O. MARSH, Superintendent of Agencies 


Contracts direct with the Company, giving liberal and continuous Commissions, will 
be made in all parts of the country with efficient and reliable men who purpose to canvass 
personally for Life Insurance, Address 


BRANCH OFFICE, PHILADELPHIA, 
Where the business of the Company is transacted. 


New York Office, 34 PARK ROW. 
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CONTINENTAL 
Life Insurance Company, 
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Or New York. 
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‘ ENTERPRISING, ECONOMICAL, 
, LIBERAL, SAFE. 


ORGANIZED IN MAY, 1866. 
y No. Policies issued to Jan, 1, 1872, - + * + 42,500 | 
‘a No. Policies issued and revived in 1871, - ° 10,170 | 
f ASSETS, Jan.1, 1872, - - - - + $5,362,814 


This Company is PURELY MUTUAL in its operations, 

dividing its entire surplus among its Policyholders, annually, on 

i the ** CONTRIBUTION PLAN,” and claims a larger business 

y and a Jower ratio of expense to income, than have ever been 

attained by any other Company at a corresponding period in its 
history. 

Its Total Assets are sufficient to discharge all liabilities, 


. eS 


including re-insurance, pay back all its stock capital, and leave 
as a balance MORE THAN HALF A MILLION OF EARNED SURPLUS, 


This Company issued more Policies in 1870 than any 
{ other Company in the World. 


A NORTHWESTERN DEPARTMENT: 


: ILLinois, Wisconsin, MINNESOTA, NorRTHERN MuIssourI, 
Kansas, CoLorapo, Uraun, Wyominc, 
Dakota, MontTANA, IDAHO. 


OFFICE: 
Cor. MONROE anv LA SALLE STREETS, CHICAGO. 


CHARLES H. FROST, 
MANAGER. 


Reti\BL—E AGENTS WANTED THROUGHOUT THE NorTHWEST. 


Washington 
Life Insurance Company, 


1885 Broadway, New York. 
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All Dividends Non-Forfeitable by Charter. Dividends made 


Annually, from date of Policy. 


PoLiciES KEPT IN Force sy Divipenps. 


EXAMPLE.—Age, 44—Policy, $10,00o—Annual Premium, $364.60 
Dividends amounting to $288 would hold the policy in force 
288 days after failing to pay the premium. 


All the profits are Divided among the Policy- 
holders. 





H. D. PENFIELD, General Agent, 


No, 148 La Salle Street, Chicago, III. 
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INTERNATIONAL 


Fire [nsurance ((ompany, 


179 BROADWAY, NEW YORK. 


CASH CAPITAL, - $500,000 


GEORGE W. SAVAGE, Pres’t. HAMILTON BRUCE, Vice-Pres’t 
WM. J. HUGHES, Sec’y. 


DIRECTORS: 


GEORGE W. SAVAGE, President, 
HAMILTON BRUCE, - - - 
JOHN S. WILLIAMS, 

CHARLES A. MACY, 

SAMUEL WILLETS, 

CHAS. LULING, - 

SILVANUS J. MACY. 

EBEN SUTTON, 

WARREN G. BROWN, 

O, W. F. RANDOLPH, of No. 185 South Street, 
HENRY C. SEWARD, A of Seward, Hopwood & Co, 
R. CORNELL WHITE, - . - - - - of No. 154 South Street. 
BEN]. G. ARNOLD, of Arnold, Sturges & Co, 
GEORGE W. ELDER, of George W. Elder & Co, 
N. L. McCREADY, President of Old Dominion Steamship Co. 
F. B. LOOMIS, President First National Bank, New London Ct. 
JAMES FRASER, - . - - 
DAN’L BENRIMO, 

JOHN L. HASBROUCK, 


Vice-President. 

of Williams & Guion. 

of Howes & Macy. 

of Willets & Co, 

of Chas. Luling & Co, 
of Josiah Macy’s Sons. 
of Sutton, Smith & Ca. 
of No. 170 Broadway. 


of Fraser, Major & Co, 
of D. & A. Benrimo, 
of No. 75 Hudson Street. 


WM. FOSTER, - - - of Foster & Randall. 
HEWLETT SCUDDER, - - - of Jones, Underhill & Scudder. 
TOHN H. U. KEMP, of Kemp, Day & Co, 
D. J. GARTH, - - - : - - of Robinson, Garth & Co, 
E.M. CRAWFORD, =- of E. M. Crawford & Co, 
WM. G. SMITH, - - . - of Sutton, Smith & Co. 
FRED, MEAD, - - - - - - . of Mead, Lacey & Co. 
JARVIS SLADE, - - - - . of No, 100 Franklin Street. 
Cc, C. HASTINGS. - - - - - - of C. C, Hastings & Co. 
F. H. COSSITT, - - - of No. 37 Pine Street. 


JOHN MORRIS WHITE, - of John M. White & Co. 


Over $600,000.00 paid in Losses, at Chicago, in the Great Fire. 


OF THE 


NATIONAL LIFE 


Insurance Company, 


| FOURTH ANNUAL STATEMENT 


OF THE 


UNITED STATES OF AMERICA. 


July 31, 1872. 








ASSETS. 

Cash in Bank and Trust Companies...........e+s+e+0 $21,171.18 
U.S. Bonds, (Market Value,)......++++ 531.550.00 
Dominion of Canada Bonds, = = pee ecesees 68,452.51 
State and Municipal Bonds, TT TT TTT Te 57.574-00 
Loans secured by First Mortgage, (property worth 

more than double the loan) .....+++eseeeeeeseseeess 628,688.44 
Loans on Collaterals, (Collaterals worth $1,191,849 .... 841,749-41 
Office Furniture, (50 per cent of value) .....e.seeeeeeee 4,771 -07 
Accrued Interest. ....ccccsccoccccccccescccccccvesecess 32,405 .65 
Deferred Premiums on Policies in force..... sssseeess $5.355-36 
Premiums in course of collection, and all other Assets, 40,451.07 
Assets, August Ist, 1872. ........ sees. . $2,313, 168.69 
Increase of Assets during the | $358,551.45 

\ a: ) a ee es | 4 . 
LIABILITIES. 

Total present value of Policies in force, or amount 


required to safely re-insure all outstanding risks, 
less the present value of the re-insured Policies.. $1,194,609.00 
Losses reported, but mot due....eeseeeseeececeeeeecs 28,527.35 


Total Liabilities, August 1st, 1872....---+$1,223,136.35 
Surplus, Being Security in addition to the Re-insurance Fund, $1,090,032.34 


Ratio of Assets to Liabilities, 189 to 100. 


For every $100 of Liability, the Company has $189 of valuable and available Assets 
with which to meet it. 


CASH CAPITAL, $1,000,000.00, FULLY PAID. 


CHARTERED BY SPECIAL ACT OF CONGRESS. 


A STRONG STOCK COMPANY. 
SPECIAL FEATURES, 
SECURITY, LOW RATES, NO DIVIDEND DELUSIONS. 


OFFICERS: 
E. A. ROLLINS, President. 
JAY COOKE, Chairman Finance and Executive Committee. 
H. D. COOKE, Wasurincrron, Vice President. 
E. W. PEET, Puitapevpnia, Vice President and Actuary. 
JOHN M. BUTLER, Secretary. 
F. G. SMITH, M. D., Medical Director. 
A. O. MARSH, Superintendent of Agencies 


Contracts direct with the Company, giving liberal and continuous Commissions, will 
be made in all parts of the country with efficient and reliable men who purpose to canvass 
personally for Life Insurance, Address 


BRANCH OFFICE, PHILADELPHIA, 


Where the business of the Comp cted. 





ty ts tr 


New York Office, 34 PARK ROW. 
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HINA 


[NSURANCE (COMPANY, }[ARTFORD, CONN. 
CASH CAPITAL, - - - - $8,000,000. 

Cash Assets, July 1,1871, . : ME Batis $6,047 ,378,07 

Liabilities, ; ; : : P 242 435.87 


Net Assets, . : ‘ $5,804,942.20 


“sss ae | BOO O54.744.87 









































DIRECTORS . 
CH SAMUEL S. WARD, DRAYTON HILLYER WILLIAM F. TUTTLE, EDWIN D. MORGAN 
{OBERT BUELL,” AUSTIN DUNHAM, | WALTER KENEY, " GEORGE ROBERTS, LUCIUS J. HENDEE, 
E A. BULKELEY, GUSTAVUS F. DAVIS, CHAS. H. BRAINARD, ERASTUS COLLINS, FRANCIS B. COOLEY, 
ROLAND MATHER, WM. R. CONE. 








L. J. HENDEE, President. 
J. GOODNOW, Secretary. WM. B. CLARK, Ass’t Secretary. 
E. J. BASSETT, General Agent and Adjuster. 





CAPT. E. P. DORR, General Superintendent Inland Department,..ceecssececccesesccececeseccccessses+ buffalo, N. Y. 
GEORGE C. BOARDMAN, Manager Pacific Branchs+rissssverves sreveecesecceeceeceeceeeceeese San Francisco, Cal. 


BRANCH OFFICE, CINCINNATI. 
F. C. BENNETT, General Agent. W. H. WYMAN, Ass’t General Agent. 


TWENTY-SEVENTH ANNUAL REPORT OF THE 


NEW YORK LIFE. 


[nsurance Company, 
OFFICE, Nos. 346 & 348 BROADWAY. 
January Ist, 1872. 





MORRIS FRANKLIN, PresipEntT. WILLIAM H. BEERS, Vicz-PrEsipENnT AND ACTUARY. 
CORNELIUS R. BOGERT, M. D., a a THEODORE M. BANTA, Cashier. 
GEORGE WILKES, M. D., : CHARLES WRIGHT, M. D., Assistant Medical Examiner. 
D, O’DELL, Superintendent of Agencies. 
Amount oF Net CasH Assets, Jan. 1, 1872, - - - - - - - - - - - $15,676,097.96 
RECEIPTS. 
Amount received for Premiums, interest, &c., - - - - - - - - : - - 7,181,295.89 
DISBURSEMENTS. $22,857,393-85 
For Dividends and Expenses, - - - - - - - - - - . - $2,848,688.41 
For Losses by Death, - - - - . : - - - - - - - 1,318,958.08  4,167,646.49 
ASSETS. $18,689,747.36 
Cash in Trust Company, in Bank and on hand............. 1,845.002.1 BIGGOME BIER ies ccceccccccccccccceseséovescccesnesess sdecesesouseecooosnd $18,689,747.30 
Invested in United States, New York State, and other rn ig S45 : | a 
(market value $4,751,132.83), COSt....sseccecccescccsceeeees 4,616, 762.43 | Excess of market value of Securities over Cost........seeee..-ceecseseeeeeees 114,021.40 
Invested in New York City Bank Stocks, (market value, eens j gr8.t0s,768.76 
$46.45). COSleccccccccccccccceccccccccccseeeesssseeeeetueee 41,549.00 -ash Assets, January 1, 1978.........sccccscsccccccccceccccsccsccess 18.803,768. 
Rea! Estate in the City of New York............seeeeeee sees sate. 14 f chee Gi 
Bonds and Mortgages (securrd by real estate valued at APPROPRIATED AS FOLLOWS: 
$20,000,000; buildings thereon insured for over $8,000,000, 3 : 
and the policies assigned to the Company as additional col- Amount ot Adjusted Losses, due subsequent to Jan. 1, 1872, $212,890.00 
lateral security)..ccccccece... seccccsccccscccccese....c00e 8,344,320-00 Amount of Reported Losses awaiting proof, &C.....0++s.00++ 127,900.00 
Loans on existing policies. (The reserve held by the Com- Amount reserved for Re-insurance on existing Policies, in- 
pany on these policies amounts to $3,858,930.21).........- 956,636.99 suring $112,150,075.S80, participating imsurance (at 4 per 
Boo and Semi-annual Premiums, due subsequent to cent Carlisle net premium), $1,004,733.65, non-participating 
ANUATY 1, 1872s. ceeee....secseeececccseseseseceres eneenes 660,561.17 (at § per cent Carlisle net premium )soe+sseees.cececseccces 16,841,177-21 
Premiums on existing Policies in hands of Agents and in Balance of Return Premium, 1871, payable during the year 
Course Of transMiSSION... .occcccccccccccscccscocccsccccece 339.355-73 1872... ccccecccccessssceececeessses Ceeee esters senneseeeeee 133,667. 12—17.315,634-33 
Amounts due from A Gems. ...cccceccccccccecceccccccec..cces 48,839.61 —_———_—_ 
Interest accrued to January 1, 1872....... 1... ceeeeeeeeeceees 77,046. 14—18,689,747 . 30 Di piatie Der ew in. conc. cccccces cvcccsocesecessctconscssosceosseotss $1,488,134.43 


During the year 8,908 Policies have been issued, insuring $24,603,305.84. 


From the undivided surplus ot $1,488,134.43 the Board of Trustees have declared a DIVIDEND, available on settlement of next annual premium to each participating policy 
proportioned to its ** contribution to surplus.” 


Dividends not used in settlement of premium will be added to the Policy. 
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